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Want a faster-moving line? 









tty WEBSTER'S 


Get in the Webster line quickly if you want your 
telephone to ring and your cash register, too. Webster's 
complete line of finest duplicating supplies means fast 
turnover merchandise. Besides, it’s fully advertised to 
attract customers and it’s quality-buile to keep them 
sold on you—and Webster's. 





















Increase your profits with this all-star WEBSTER MultiKopy line... 
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MULTIKOPY TYPEWRITER RIB- MULTIKOPY SHUR-FLAT CARBON MULTIKOPY PENCIL CARBONS. 
BONS give exceptionally sharp im- PAPERS. The finest buy in treated- Guaranteed 100-time minimum use, 
back carbons, Shur-Flat will resist plus unusually sharp, clear impres- 
wilting and curling under the most sions every time, makes this new 
carbon tops in its field. Available in 
blue, 15 lbs. weight for making up 
to three copies. 






pressions. Finest money can buy. 
Greater length means less changing 
and longer service. varied climate conditions. 



























Within the Webster line, here’s a full line of dupli- 
cating winners: MultiKopy Spiro-Sets, Master Papers, 
Duplicating Fluid, and Star Skin Cleaner 

FOR FASTER SERVICE remember Webster's ware- 
houses in key cities from coast to coast. 
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F. S$. WEBSTER COMPANY 


13 Amherst St., Cambridge 42, Massachusetts 


Webster's warehouses in key cities from coast to coast: 






New York, Philadelphia, Pittsburgh, Detroit, Chicago, San Francisco, Cambridge 





qOFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 


have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 


plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 

{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 


ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 


its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
1COPYRIGHT. Contents 
covered by copyright, 1949, 
by the Office Appliance 
Company 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions—one year, $3.00; 
two years $5.00; three years 
$6.00. Canada and Pan 
American countries — one 
year, $3.50; two years, $6.00; 
three years, $7.50. Other 
countries—one year, $4.00; 
two years, $7.00 ; three years, 
$9.00. Remittances may be 
made by personal checks, 
drafts on New York or Chi- 
cago, post office or express 
money orders, or in Ameri- 
can postage stamps or cur- 
war if sent by 

mail. Single copies, thirty- 
five cents. 
{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and . 
new addresses must be given. 


{ CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


fADVERTISING RATES 
upon application—only ar- 
ticles of office equipment 
or directly related products 
eligible. 

{Entered as second - class 
matter, July 8, 1905, at the 
post office at Chicago, IIL, 
under Act of March 3, 1879. 
{ “Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers. 


A 
Acco Products, Inc. 222 
Ace Fastener Corp. 11 
Acme Publishing Co............ 
Acme Visible Records, Inc. 
Advanco Prod. Div. Adv. S 
Aigner, G. J., Co. 
All-Steel Equipment, Inc....77, 10 
Allen & Co. 226 
Allen, R. C., Bus. Mch., Inc...1 
Allen-Wales Addg. Mch. Div 16 
Allied Carbon & Ribbon Mfe 
Alma Desk Co. 
Amberg File & Index Co. 
American Business Systems l 
Amer. Carbon Paper Mfg. Co...109 
Amer. Dictating Mch. Co. 1s 
Amer. Latex Products 


Corp. ..... sivisiadiliadeen 22, 12 
Pa Map Co., Ine. g 
Amer. Numb. Machine Co. ry 
American Stencil Mfg. Co 161 
Ames Safety Env. Co. 24€ 
Ames Supply Co. 1] 
Anchor Ruling Div. 241 
Anderson-Hickey Co 15¢€ 
Ark-N-Sets 24 
Art Metal Construction Co 13 
Art Steel Sales Corp 18¢ 

B 


Bainbridge, Kimpton & Haupt 
Bandes, Julius, & Co., Inc.148, 218 


Bankers Box Co. 214 
Barkley, Cc. L., & Co. 167 
Barrett Add. Mach. Div. 130 
Bentson Mfc. Co. 240 
Blair Aluminum Furn. Co 149 
Bright Chair Co. 206 
Browne-Morse Co. 117 
Brownville Paper Co. 224 
Brush-Punnett Co. 206 
Business Efficiency Aids 213 
C 
C-Thru Ruler Co. 188 
Calculator Equipment Co 210 
Canvas Products Corp 246 
Cardinal Sales, Inc 156 
Cardinell Corp. 230 
Carter’s Ink Co., The 62, 63 
Cel-U-Dex Corp. 229 
Central Can Co. 230 
Challenge Machry. Co., The 238 
Checkwriter, Inc. 246 


Chicago Cash Reg. Parts Co.. 244 
Chicago Saddlery Co. ) 


Codo Mfg. Corp.... 
Cole Steel Equip. Co. 67. 68 
Collier-Keyworth Co. 126 


Columbia Ribbon & Carbor 
Mfg. Co., Inc. 
Columbia Steel Equipment Co. 99 
Consolidated Stamp Mfr. Co 168 
Consolidated Wire Prod. Co.....208 
Corona Typewriter 
Corry-Jamestown Mfc. Corp 
Cotterman, I. D. 247 
Cramer Posture Chair Co 
Crawford Metal Craftsme: 247 
Crofoot, Nielsen & Co 239 
Cushman & Denison Mfg. Co. 246 


D 

Daco Card & Index Co 247 
Darnell Corp., Ltd. 128 
Davenport, A. C., & Sons, 

Inc. 241 
Dayton Stencil Works 45 
Dennison Mfg. Co. 163 
Dixie Chrome Products 101 
Domore Chair Co., Inc. 61 
Doro Mfg. Co........... 247 
Downey, C. L., & Co. 218 


4 





through the journal. 


E 
Ehrman, M. E., & Co 
Esterbrook Pen Co. 
Ever-Ready Electric Co. 
Executive Furniture, Inc 
Exline, William, Ine 
F 
Farber, Louis H 
Franklin Table Co 
Fritz-Cross Co., The 
Fulton Specialty Co. 
G 
General Fireproofing Co., The 
Glaro Machine Products Co. 
Globe-Wernicke Co., The 56, 
Graff, George B., Co. 
Grand Rapids Leather Furni- 
ture Co 
Gregory Fount-O-Ink Co 
Guide System & Supply 
Co. 132, 
Gunlocke, The W H., Chair 
{ 
H 
Hall-Welter Co Ine 
Hammond Desk Co 
Hanson Scale Co 
Hart, Harold D., Co 
Hart Mfg. Co 
Harter Corp 
Haskell Mfg. Co., Ine 
Hectographia Corp 
Hedges Mf Co 
Herring-Hall-Marvin Safe Co 
Heyer Corp., The 
High Point Bend. & Chair Co 
Hileo Mfg. Co 
Hodgman Rubber Co. 
Home-O-Nize Co., The 
Hotchkiss, The E. H., Co 
Hunting-Roberts Co 
I-J 
Ideal School Supply Co 
Imperial Desk Co 
Imperial Lthr. Furn. Co 
Imperial Methods Co 
Index Sales Corp 
Indiana Cash Drawer Co 
Ink Specialties Cx Ine 
Int'l Business Machines Corp. 
Invincible Metal Furn. Co 
Jasper Chair C« 
Jasper Desk Cx 
Jasper Office |] re (Cc 
Jasper Seatir ( 
Jasper Table Co 
Johnson Chzs Co 


247 
199 
119 
243 
232 
198 
131 
249 
166 
236 
234 
115 


18 


18 
113 
16 
162 


K 


Kalistron 
Keystone Steel Equip. Co. 
Krueger Metal Products 


LaSalle Products Co 
Leathercraft, Inc 
Leopold Company 
Lightning Addg. Mch. Co. 
Lion Steel Equipment Co. 
Listo Pencil Corp. 

Little, A. P., Ine. 


Loy’s Chinese Calculator 


Lyon Metal Products, Inc. 

M 
Manhattan Office Equip. Co... 
Manifold Supplies Co 
Marble, The B. L., Chair Co. 


Markilo Co, 
Markwell Mfg. Co. 
Martens Type Cleaner Co 


Maso Steel Products 
Master Addresser Co. 
Master-Craft Corp., Div. S-W 
Masterco Sales Co 
Mayfair Co., The 
McLeod & Co 
Meilicke Systems, Inc 
Meilink Steel Safe Co 
Metal Office Furn. Co 
Metal Specialties Mf; Lo 
Meyer & Wenthe, In« 
Midwest Metal Mfg. Co 
Midwest Naturlite Co 
Mittag and Volger, In« 
Multistamp Co., The 
Myrtle Desk Co 

N 
Nathan's 


National Blank Book Co 
National Cash Register Co 


National Desk Co., Inc 
Nat’l Manifolding Co 
Nestler-Fields Mfg Co 
N emann, Ine. 
Norta Distributing Co 
Northern States Envel. Co 
Nu-Craft Products Co 
Oo 

Ohio Chair Co 
Old Town Ribbon & Carb 

Co 90, 
Orna Metal Products Co 
Oshkosh Wood Products 
Oxford Filing Supply Co 


127 
193 


221 


242 
192 
169 
226 
205 

i2 
208 
999 


93 





tisers. 


services, all 


ers 
proved value. 














THE SERVICE BUREAU 


of Office Appliances is maintained for the 
exclusive use of subscribers and adver- 
It answers by personal letters all 
inquiries upon matters germane to the 
field, supplies names of manufacturers of 
any office article wanted, puts man and job 
together, furnishes lists of desirable agents 
and dealers in nearly every country, aids 
foreign dealers in securing U.S.A. 
and in many other ways performs useful 
without charge. Subscribers 
in every land have made, and are mak- 
ing, good use of this bureau. Manufactur- 
in every field have evidence of 


lines, 


its 
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Peerless Imperial Co., 


They do, however, offer their services in resolving any disagreements which result from relations established 


Inc. .. debate 144, 145 
Peerless Steel Equipment 
aes - 82, 83 
Perfect Rub. Seat. Cush. Co 237 
Phillips Process Co 222 
Photo Materials Co. 244 
Pittsburgh Cut Wire Co 234 
Precisa Distributors, In« 228 
Print-O-Matie Co 142 
Pronto File Corp. 68 
Protectall Mfg. Corp 147 
Quality Park Envelope Co 139 
Queen Ribbon & Carbon Co 181 
R 
Regal Typewriter Co. 238 
Reliable Tw. & Add. Mch. Co...229 
Remington Rand, Inc 65 
Riteform Chair Co 212 
Rite-Rite Mfg. Co. 245 
Roberts Numbering Mch. Co 194 
Roberts, Weldon Rubh« Co 209 
Rockwell-Barnes Co 89 
Rose Ribbon & Carbon Co 191 
Royal Metal Mfg. Co 248 
Royal Typewriter Co., Ins 55 
Ss 
Seerbo, Frank, & Sons, Ine 146 
Security Steel Equip. Cor} 129 
Seng Company, The 184 
Sengbusch Self-Cl. Inkstand 
Co. 20h 
Service Prod. Div. Woodall 233 
Shaw-Walk Co., The 97 
Shelbyville Desk Co 86 
Sheppard, The C. E., Co 180 
Sikes Co., Inc., The 245 
Smead Mf Co 103, 104 
Smith, L. C., & Corona Tws. 51 
Speed Key Corp. 246 
Speed-O-Print Corp 153 
Staedtler, J. S., Inc 246 
Standard Furniture Co Os 
Standard Industrial Prod. Co...179 
Standard Lthr. Prod., In« 242 
Stanley Mfg. Co. 198 
Stein Bros. Mfg. Co p27 
Stewart, R. A., & Co 223 
Storms, H. M., Co 176 
Strathmore Co., The 222 
Sturgis Posture Chair Co 17 
Swift Bus. Machines Cory 154 
T 
Taylor Ch: Co., The 136 
Techny h Co., The 194 
Thomas Furniture C« 127 
Toledo Metal Furniture ‘ 226 
U-V 
Underwood ( I B Lovet 
U. S. Ch ft Mfg. Cory 204 
ie Ribbon Mf C 21 
Vail Manufacturing ¢ 173 
Victor Addir Machines ¢ 51 
Victor Safe & Equip. ¢ 197 
V el-Pet r Co 240 
w-Y 
Wabasl t Supplies s 
W ansee Pape Product 226 
Watson Mf Co 1R¢ 
Webster, F. S., Co 9 
Wells Offic Furr Co 59 
Westcott Rule Co., Inc 208 
Western Mf Co. 241 
Wheelds Mf Co, 245 
Wilson Jone Company 81 
Wolber Duplctr. & Sup. Co 105 
Woodstock Typewriter Co 71 
Wrenn Paper Co., The 232 
Wright C rhe 210 
Write, Incorporated 138 
Yawman & Erbe Mfg. Co 85 
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For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 

we vebresented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 

ite with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation. 


Adding Machine Parts 


Adding Machine Rolls 
A 4 


D 


Adding Machines 
Allen, R. ¢ Business Machs., Inc 


4 \ ,dd. Meh. Div. 
Ba M ine Div. 
Na ( Register Co. 
I tors, In 

her Rand, Inc 


& Corona Twps 
Machines Corp 


\ Machine Co. 
Adding Machines, Rebuilt & Used 
R & Addg. Mch. Cort 
Addressing Machines 
M \ ( 


v 


Adhesives 


et 
Album 
\ Index ¢ 
Arch & Clipboard Files 
‘ \ Mfg. C 
‘ \\ i ( The 


ne Company 


D Woodall 
Mfg. Cx 


Ash Trays & Stands 
p> 


VW hi re Co 
Bank Supplie 
b 


Bankers Notecases 
( | fing Co 





Billing Machine Attachments 


Billing Machines 


Binders, Catalog & Periodical 


\ 


" XI x Ce 
\ D 8s-W 
N ] k CY 
4 } ‘ 
Bir F nanent Storage 
Tv ( . Div. 8-W 
Blackboard 
= W ox 
Biank book 


Blue Print & Plan File Cabinets 
< Ir 





r 
Furn. ¢ 
ts 
{ ( 
Bond Box 
Bookcas 
4 Ir 
\ r 
' 
Mfc. Cort 
‘ 
‘ The 
ment ¢ 
nt ¢ 
“iho < 
Book Ends 
Bookkeeping Machines 
t ( 
Box Letter F 
‘ ‘ 
< ( 
Brief & Zippe ase 
M Div. S-W 


Standard Leather Products, Inc 
Stein Bros. 


Built te Order Office Furniture 
Watson Manufacturing Company, Inc 


Bulletin Boards 
Davenport, A. C., & Son, Inc 


Business Forms 
American Business Systems 
Ark-N-Sets 
Exline, William, Inc 
Grand Filing Supp. Co 


Calculating Devices 
Lightning Adding Machine Co 
Loy's Chinese Calculator 
Meilicke Systems, Ine 
Victor Safe & Equipment Co. 


Caleulating Machines 
Allen, R. C., Bus. Machines, Ine 
\llen-Wales Add. Mech. Div 
Barrett Add. Mach, Div 
National Cash Register Co. 
Precisa Distributors, Inc 
Smith, L. C., & Corona Typws 
Swift Business Machines Corp 
Victor Adding Machine Co 


Calculating Machines, Used 
Calculator Equipment Corp 
Checkwriter, Ine. 
Reliable Typw. & Addg. Mch. Corp 


Carbon Papers 
See Ribbons & Carbons 


Card Index Boxes & Trays 
All-Steel Equipment, Inc 
Amberg File & Index Co 
Art Meta! Construction Co 
tentson Manufacturing Co., The 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
Farber, Louis H 
General Fireproofing Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Hedges Mfg. Company 
Home-O-Nize Company, The 
Imperial Methods Co 
Invincible Metal Furniture Cx 
Mayfair Company, The 
Metal Office Furniture Co. 
Rockwell- Barnes Co. 
Shaw-Walker Co 
Wells Office Furniture Co 
Yawman and Erbe Mfg. Co 


Cafd Index Files, Revolving 
susiness Efficiency Aids 
Wheeldex Mfg. Co., Inc 


Cash Boxes 

Central Can Co 

Cole Steel Equipment Co. 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Imperial Methods Co 
Invincible Metal Furn. Co 
Mayfair Company, The 
Metal Office Furn. Co 
Peerless Steel Equipment (« 
Rockwell- Barnes Co 
aw -Walker Co 
Wells Office Furniture Ce 
Yawman and Erbe Mfg. Ce 








SI 


Cash Register Parts 
Cheo. Cash Register Parts Co 


Cash Tills 
Indiana Cash Drawer Co 


Casters, Caster Bearings, Slides 
Darnell Corp., Ltd 


Celluloid Envelopes 
See Envelopes, Plastic 


Chair trons 
( ier-Keyworth Co 
Seng Co., The 


Chair Mats 
Bandes, Julius, & Co., In 
Service Prod. Div. Woodal 


Chairs, Folding 
Farber, Louis H 
Krueger Metal Products 
Lyon Metal Prod., Inc 
Manhattan Office Equip. ¢ 
Royal Metal Mfg. Co 
Wells Office Furniture C« 


Chairs, Office 

Art Steel Sales Corp 
terkey Leather Furn. Corp 
tlair Aluminum Furniture C« 
ight Chair Co 
Cramer Posture Chair Co 

xie Chrome Products 








) 
D ore Chair Co 

Fr Cross Company 
General Fireproofing Co 


jrand Rapids Leather Furn. C« 
Gunlocke, W. H., Chair Co 
Harter Corp 

High Point Bending & Chair C« 
Imperial Leather Furniture Co. 
sper Chair Co. 

per Seating Co 
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Johnson Chair Co. 

Marble, B. L., Chair Co. 
Metal Office Furniture Co. 
Niemann, Inc, 

Riteform Chair Co. 

Scerbo, Frank, & Sons, Inc. 
Shaw- Walker Co. 

Sikes Co., Ine., The 
Stanley Mfg. Co. 

Sturgis Posture Chair Co. 
Taylor Chair Co. 

Toledo Metal Furn. Co. 

U. 8. Chatreraft Mfg. Corp. 
Wells Office Furniture Co 


Chairs, Posture 
Art Steel Sales Corp 
Bright Chair Co. 
Cramer Posture Chair Co 
Dixie Chrome Products 
Domore Chair Co. 
Fritz-Cross Company 
General Fireproofing Company 
Gunlocke, W. H., Chair Co 
Harter Corp 
High Point Bending & Chair Co. 
Imperial Leather Furniture Co 
Jasper Chair Co. 
Johnson Chair Co. 
Marble, B. L., Chair Co 
Metal Office Furniture Co 
Ohio Chair Co. 
Riteform Chair Co 
Royal Metal Mfg. Co. 
Sikes Co., Inc., The 
Sturgis Posture Chair Company 
Taylor Chair Co. 
Wells Office Furniture Co 


Chairs, Tablet Arm 
Jasper Chair Co 
Wells Office Furniture Co 


Checks, Stamped Metal 
Dayton Stencil Works 
Meyer & Wenthe, Inc 


Cheekwriters & Signers 
Hall-Welter Company 


Cheekwriters, Used 
Checkwriter, Inc. 


Clipboards 
(See Arch & Clipboard Files 


Coat & Hat Racks 
Crawford Metal Craftsmen 
Vogel-Peterson Co 


Coin Bags, Trays, Wrappers 
Downey, C. L., & Co 
Exline, William, In 


Copyholders 
Acco Products, Inc 
Bankers Box Co 
Franklin Table Co. 
Hall-Welter Co 
Wells Office Furniture Co 


Correspondence Trays 
Art Metal Construction Co 
Bandes, Julius, & Co., Ine 
Corry-Jamestown Mfg. Corp 
Doro Mfg. Co 
General Fireproofing Co 
Globe-Wernicke Co., The 
Hedges Manufacturing Company 
Imperial Methods Co. 
Maso Steel Products 
Mayfair Company, The 
Nu-Craft Products Co 
Peerless Steel Equipment Co 
Security Steel Equipment Co 
Sengbusch Self-Cl. Inkstand Co 
Service Prod. Div. Woodall! 
Shaw -Walker Co 
Standard Industrial Prod. Co 
Wells Office Furniture Company 
Yawman and Erbe Mfg. Co 


Costumers 
Glaro Mach. Products 
Globe-Wernicke Co., The 
La Salle Products Co. 
McLeod & Company 
Peerless Steel Equipment Co 
Security Steel Equipment Co 
Vogel-Peterson Co. 
Wells Office Furniture Co. 


Cushions & Pads, Chair 
American Latex Products Corp 
Perfect Rubber Seat Cushion Co 


Dating Stamps 
American Latex Products Corp 
Consolidated Stamp Mfg. Co 
Fulton Specialty Co 
Meyer & Wenthe, Inc. 
Stewart, R. A., & Co. 


Desk Lamps 
tainbridge, Kimpton & Haupt, Ine 
Dixie Chrome Products 
Ever-Ready Electric Co 
Glaro Mach. Products 
Mayfair Company, The 
Midwest Naturlite Co 
Wells Office Furniture (: 


Desk Name Plates 
Oshkosh Wood Products 


Desk Pads and T 
Aigner, G. J., 


Desk Pen & Ink Sets 
Esterbrook Pen Co, 
Gregory Fount-O-Ink Co. 
Sengbusch Self-Cl. Inkstand 


Desk Side Files 
Amberg File & Index Co. 
Business Efficiency Aids 
Cole Steel Equi it Co. 
Farber, Louis 
Northwest Metal Prod. Co. 


Desk Trays 
(See Correspondence Trays) 


Desk Work Distributors 
Advanco Prod. Div. Ad. 8. B. 
Globe-Wernicke Co. , The 
Lyon Metal Products, Inc. 
Victor Safe & Equipment Co 


Desks 
Alma Desk Co. 
Art Metal Construction Co 
Bentson Manufacturing Co., The 
Browne- Morse Co 
Cardinal Sales, Inc. 
Corry-Jamestown Mfg. Corp. 
Dixie Chrome Products 
Executive Furniture, Inc 
Farber, Louls H. 
General Fireproofing Co. 
Gioh« -Wernicke Co., The 
Hammond Desk Co. 
Imperial Desk Co. 
Invineible Metal Furn. Co. 
Jasper Desk Co. 
Jasper Office Furniture Co 
Leopold Company 
Mayfair Company, The 
McLeod & Company 
Metal Office Furniture Co. 
Myrtle Desk Co. 
National Desk Co., Ine. 
Orna Metal Products Co. 
Peerless Steel Equipment Co 
Royal Metal Mfg. Co. 
Scerbo, Frank, & Sons, Inc 
Security Steel Equipment Corp 
Shaw -Walker Co 
Shelbyville Desk Co 
Standard Furniture Co. 
Vietor Safe & Equip. Co. 
Wells Office Furniture Co 
Yawman and Erbe Mfg. Co 


Diaries 
(See Memo Books) 


Dictating Machines, Used 
American Dictating Machine Co, 


Drafting Instruments & Equipment 
C-Thru Ruler Co 
Cardinell Corp 


Drills, Paper 
Challenge Machry. Co 


Duplicating Machines & Supplies 
American Stencil Mfg. Co. 
Ames Supply Co 
Anchor Ruling Div 
Bainbridge, Kimpton & Haupt, Inc 
Codo Mfg. Co 
Columbia Ribbon & Carb. Mfg. Co. 
Hart Mfg. Co. 

Hectographia Corp 

Heyer Corp., The 

Ink Specialties Co., Inc 
Manifold Supplies Cc 

Mittag & Voiger, Inc 
Multistamp Company 

Old Town Ribbon & Carb. Co 
Print-O-Matiec Co., The 
Queen Ribbon & Carbon Co. 
Rose Ribbon & Carbon Mfg. Co 
Smith, L. C., & Corona Twos 
Speed-O-Print Cm 
Technygraph Co., ne 

Victor Safe & Equipment Co 
Wolber Dupl. & Supply Co. 
Wright Co., The 


Envelopes 
Ames Safety Envelope Co 
Globe-Wernicke Co., The 
Northern States Envelopes Co 
Quality Park Envelope Co 
Smead Mfg. Co. 
Wilson Jones Co 


Envelopes, Plastic 
Aigner, G. J., Co 
Ames Supply Co 
Cel-U-Dex Corp 
Markilo Company 


Eradicators, Ink 
Carter's Ink Co 


Erasers, Rubber 
Ames Supply Co 
Roberts, Weldon, Rubber Co. 


File Boxes, Fibre 
Bankers Box Co 
Barkley, C. L., & Co 
Globe-Wernicke Co., The 
Guide System & Supply Co. 
Oxford Filing Supply Co. 


(Continued on page 6) 





(Continued from page 5) 


tr 2 hag ool Dividers 
-U-Dex Corp. 


ee: Cabinets, Insulated 
Herring-Hali-Marvin Safe Co 
Meilink Steel Safe Co. 
Shaw-Walker Co. 
Victor Safe & Equipment Co. 


Filing Cabinets, Metal 
Advanco Prod. Div. Ady. 8. B. 
All-Steel Equipment, Inc 
Art Metal Construction Co. 
Bentson Manufacturing Co., The 
Browne- Morse Co. 
Business Efficieney Aide 
Cardinal Sales, Inc, 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
Ehrman, M. E., & Co 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment Co. 
Metal Office Furniture Co 
Peerless Steel Equipment Co 
Remington Rand, Ine. 
Rockwell- Barnes Co 
Security Steel Equipment Corp 
Shaw-Walker Co. 
Victor Safe & Equipment Co 
Watson Manufacturing Company, 
Western Mfg. Company 
Yawman and Erbe Mfg. Co 


Filing Cabinets, Wood 
Bainbridge, Kimpton & Haupt, 
Globe-Wernicke Co. , The 
Yawman and Erbe Mfg. Co 


Filing Supplies 
Acco Products, Ine 
Advanco Prod. Div. Adv. 8. B 
Aigner, G. J., & Co 
Amberg File & Index Co 
Art Metal Construction Co, 
Art Steel Sales Corp 
Barkley, C. L., & Co 
Browne- Morse Co 
Corry-Jamestown Mfg. Corp 
Daco Card & Index Co. 
Farber, Louis H 
Globe-Wernicke Co., The 
Guide System & Supply Co. 
Imperial Methods Co, 
Index Sales Corp 
Metal Office Furniture Co 
Northern States Envelope Co 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Rockwell- Barnes Co 
Security Steel Equipment Corp 
Shaw- Walker Co 
Smead Mfg. Co 
Victor Safe & Equipment Co 
Yawman and Erbe Mfg. Co 


Finger Pads 
Hodgman Rubber Co 


Fountain Pens 
Esterbrook Pen Co 


Gummed Cloth Rings 
Dennison Mfg. Co 
Warshaw Mfg. Co 


Gummed Tape & Sealing Machines 
Dennison Mfg. Co 
Metal Specialties Mfg. Co 


Index Card Signals 
(See Signals, Index Card) 


index Tabs 
Aigner, G. J., Co 
Amberg File & Index Co 
Rarkiey, C. L., & Co 
Cel-U-Dex Corp 
Globe-Wernicke Co., The 
Graff, George B., Co 
Guide System & Supply Co. 
Index Sales Corp 
Markilo Company 
Master-Craft Corp., Div. S-W 
Shaw-Walker Co. 
Sheppard, C. E.. Co 
Victor Safe & Equipment Co 


Inks, Adhesive, Ete. 
Carter's Ink Co. 
Dennison Mfg. Co 


Inkstands 
Cushman & Denison Mfg. Co 
Sengbusch Self-Cl. Inkstand Co 


Label Holders 
Masterco Sales Co. 


Labels 
Dennison Mfg. Co 
Imperial Methods Co 
Oxford Filing Supply Co 


Ladders, Library, Store & Vauit 
Cotterman, I. D 


Leads for Mechanical Pencils 
Listo Pencil Corp 


Leather Goods 
Canvas Products Corp 
Chicago Saddlery Co 
Leathercraft, Inc 
Stein Bros 


Letter Trays 
(See Correspondence Trays) 


Lockers & Storage Cabinets 
All-Steel Equipment, Inx 
Anderson-Hickey Co., Inc 
Art Metal Construction Co. 
Browne- Morse Co 
Cardinal Sales, Inc 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment Co 
Lion Steel Equipment Corp 
Lyon Metal Prod., Inc, 
Security Steel Equipment Corp 
Shaw-Walker Co 
Yawman and Erbe Mfg. Co 


6 


Ine 


Ine 


Loose Leaf Books & Systems 
Ar re File & Index Co 
Master-Craft Corp Div. 8-W 
National Blank Book Cx 
. mal Manifolding 
Sheppard, C. E., ¢ 
W son Jones ( 





Loose Leaf Petave 
nal Blank B ( 


Mail Bags, Canvas or Leather 
Prod ‘ 


Mail Distributors 
Pro I 


) \ S-B 
Wer f The 
Safe & Eq Co 
Mailing Tubes 
Saf I e ( 

Map Tacks 

{ 7 | ‘ 
Maps, Globes, ete 

\ y Re 

4 Man ¢ 
Marking Devices 

Cons 4 ~ Mf ( 

Multista ( 
Mate hed OMice Suites 

ank & Sone i 

. F ' ( 
Memorandum Books 

Ma Craft Corp., Div. S-W 

N B k Book ¢ 

W nm Jones ( 
Memorandum Devices 

\ \ ble R y I 


re ( T 


Mending vape, 


I) ( 
Metal Badges, Cheeks, Tokens 
) & Wor 
& W 
Moisteners 
‘ f ‘ 
A) | - M i 


Numbering Machines 
Amer N on 


| s Co 
Ce lat s p Mfg. ¢ 
Hehe Nut M Co. 
Mte KR. A & ( 
Offiée Partitions & Railings 
G Werr ke ¢ | 
\\ n Manuf ‘ lr 
Pads, Figuring 
N Blank Book ( 
M { 
\ | 
Paper 
\ Ru I 
ille Paper Cor 
\ Pat Prod. ¢ 
Paper Clamps 
} brook Pen ¢ 
Paper Clips 
\ Produc I 
( nan & D M ( 
P re ( V ( 
' Mfg. ¢ 
aper Fastening Machines 
r 
td W I ( 
Hotchh The EB. H.. Company 
M kw Mi ‘ 
\ r Safe & I ( 
Parcel Post & Postal Scales 
Seal ‘ 
Paste 
See I \ 


Pencil Po ‘amare for Draftsmen 
& ¢ 
Pencil Sharpeners 
R R Mf ( 
Pencils, Mechanical 
" p ‘ 


Pencils, Wood Cased Lead 


Pens, Steel 
ok P ( 


~ hs ‘ I ( 


Pins and Pin Containers 
\ Mi 


( 

Piatens, Typewriter, Ete 
\ Supr Cor 

Presentation Covers 


\ re File & I ( 
Rark Cc. 1 & « 


Rn. A X 
Punches 
\ | } 
‘ M ‘ 
Vor 1 
\ ba! Mi ( 
| k « 
\ { 
Ribbons and Carbons 
" & « 
‘ & R Mira. « ) 
\ : rM ‘ 
\ S Mi Co 


Columbia 09 & Card Mfg 
In 


Little, A 

Manifold Supe ee Co 
ttag & Voiger, In 

wn Ribbon & Car 





Old 
Peerless Imperial Co., Inc 
Pr ps Process Co., Inc 
Queen Ribbon & Carbon Co 
Regal Typewriter Co 
Remington Rand, Inc 

Rose Ribbon & Carbon Mfg 


Royal Typewriter Co 


Rubber Bands 
Hodgman Rubber ¢ 


Reber ‘Stamps 
& Wenthe, Ir 
Stewart, R. A., & ¢ 
Rubber Type 
Olidated Stamp Mfg. ¢ 

} ton Specialty Co. 


Stewart, R. A., & Co 


Rulers, Transparent 
(-Thru Ruler « 


Rulers, Yardsticks 
Wes t Rule Co., Ir 

Safes, Office 
\ M si Constructi ( 


Brush-Punnett Compar 
(rer i! Fireproofing 
{ e-Wernicke Co r 
Her g-Hall =; Safe 
I ble Metal Furn. Co 
Meilink Steel Safe ¢ 
Protectall Mfg. Cort 
RK ngton Rand, Ir 
Shaw-Walker Co 
tor Safe & Equipment ¢ 
Sand Urns 
1 M ac Products 
Scrapbooks 
Amberg File & Index Cx 
Gilobe-Wernicke Co., T 
Wils Jones Co. 


Seals, Notary 
Meyer & Wenthe, I 


Shelving 
Hi Mire. Co 
Metal Product 


Signals Index Card 





Signs, Changeable Letter 
Davenport, A & 5 I 


Slide Rules 


(-Thru Ruler Co. 


Smoking stun, OMice 


( me Produ 
Glaro Mia h Produ 
! Salle Products Co 
N Fi Mfg. ¢ Ir 
W Office Furt ( 


sone Devices 
W 


Processors, In 


Stamp Pads 


( é Ink Company) 
I Specialty C« 
Meyer & Wenthe, Inc 
I ps Proce Co., I 
Stewart, R. A., & ¢ 


Stamps, Duplicating 
Mult o 


amp ¢ 


Stamps, Rubber 


Rubber Stamps 


Stands for Office Machines 


Supply Co. 
Cardinal Sales, Ine 
Dixie Chrome Prod 
D> Mize. Co 
Farber, Louis H 
I o Table ¢ 
( ul Fireproofing ( 
H ( 
Ml Steel Products 
Midwest Metal Mfg. ¢ 
>, Steel Equipr t¢ 
\V Office Furniture ¢ 


Staple Extractors 
\ t ner Corp 
Markwell Mfg. ¢ 
Metal Specialties Mre Cc 


Staples & Stapling Machines 
Ace I : { 
( lated Wire P ( 
H kiss, The FE. H., Cor 


Mart Mfg. ¢ 


Sten »graphers’ Notebooks 
tlank Book (¢ 


Stools 





Storage & Transfer Cases 


Steel Equipment, I 
\ File & Index ¢ 
\ Metal Construction ¢ 
Box Company 
I “ Cc. L., & ¢ 
n Manufa ( 
M ‘ 
Sales, Inc 
‘ x Equipment ¢ 
( el Eq 
( oO Mfg. ¢ 
h M. E & { 
f I roofing ¢ 
‘ 
( 
| 
Mayfa 
Vie 
‘? 
Peer 








Co 


Rockwell- Barnes Co. 

Security Steel Equipment Corp 

Shaw-Walker Co 

Yawman and Erbe Mfg. Co 
Store Fixtures & Equipment 

All-Steel Equipment, Inc 


Strong Boxes, Fire Protected 
Herring~-Hall- Marvin Safe ¢ 
Meilink Steel Safe Co. 
Protectall Mfg. ¢ 
Victor Safe & Equipment Co 

Tables 
Art Metal Construction Co 
Browne- Morse 
Cardinal Sales, Ir 
Corry-Jamestown Mfg. Corp 
Dixie Chrome Products 
Doro Mfg. ( 





Globe-Wernicke Co., The 
Haskell Mfg. Co., I 
Jasper Table Co., Inc 


Lyon Metal Prod., In 

Manhattan Office Equip. ¢ 

Maso Steel Products 

Mayfair Compar The 

Peerless Steel Equipment ¢ 

Security Steel Equipment Cory 

Shaw -Walker Co 

Victor Safe & Equipment Co 

U. S. Chaireraft Mfg. Corp 

Wells Office Furniture Co 
Tabulating & Statistic Machines 

Int'l Business Machs. Cort 

Remington R Ir 





Tags 

Dennison Mfg. Co 
vee Accessories 

an Rubber ¢ 

Viet Safe & Equipment ¢ 
Thumb Tacks 

Graff, George B., ¢ 
Ticket Holders 

Aigner, G. J., ¢ 
Time Clock Supplics 

Acme Put 

Int'l Bu M es ( 
Trimming Boards 

Ideal Sch r 

Photo Ma ( 


Tage, Typewriter 
Ames 


Sul Compa 


wap S Cle ening Material 





r K iptor "& Ha I 
( 
Type ( aner (o 
\ 
‘ 
! ! Co 
‘ er Co 
F.S., ¢ 


Typewriter c ushion Bases & Knobs 


Peerless Equipment Co 
Typewriter Cushion Keys 
Ames Supply Company 
Peerless Imperial Co., Ine 
Speed Key ( 
Typewriter Parts & Tools 
Ames Supt Company 


bar ey ow Tables 


See 8 


Office Machine 


Typewriters, Mfrs. of 
Int’! Business Machines Cor, 
1 Rand, Ir 
ew er Co. 
& Corona Typ 





Underwood Cor 
ox I riter Ce 
Typewriters, Rebuilt & Used 
Regal Typewriter ¢ 
Reliable Typw. & Addg. M ‘ 


Upholstered F urniture 








Berkey Lea I n. ¢ 
tSlair Aluminun Avo iture ¢ 
stright Chair Co 
Dixie Chrome Products 
Grand Ra is Leather Furn. ¢ 
ke H., Chair ¢ 
her Furniture ¢ 
Royal Metal Mfg. Co 
Ser rbo, Frank, & Sons, Ir 
Stanley Mfg. ¢ 
Thomas Furniture Co 
U. 8. Chaireraft Mfg. ¢ 
Upholstery Materials 
Kalistror 
Visible Systems Equipment 
Acme Visible Records, Ir 
Aigner, G. J., ¢ 
m « 
ke ¢ T) 
( p. Div. S-W 
Book 
: Ir 
( 
E.. ¢ 
h ment ¢ 
( 
I vif ( 





Visible Systems Equipment, Used 
Nathar 


Wardrobe Racks 


(rawfor M Cr 
Vogel -Pet ‘ 

Waste Sesser 
sain ‘ n & Ha I 
Cole Ste ibe ment Co 
Corry-Ja n Mfg. ¢ 
General I f Cr 
Globe- We ke ¢ The 
Hur Roberts Ca : 
Mayfair ¢ 
Security 8 } ( 
Shaw-Walk r 
Wells Off I Co. 


Wholesale Stationery 
Bainbridg Kimpton & Haupt, Inc 


OFFICE APPLIANCES, June, 1949 








WANTS AN 


The rate for classified advertisements is 


SITUATIONS WANTED 

































I EXPERIENCE in buying and selling office supplies and 
Both inside and outside selling Want to relocate with 
Te g good future Prefer Southwest Write F-18, care Office 
go 
EXECUTIVES AVAILABLE 
rivi AVAILABLE 2 ars’ experience——has the Know 
elligently manage sale originate display and handle ad 
luce results Box F-19, care Office Appliances, Chicago 6 
EXECUTIVES WANTED 
ONER in progressive and fast growing community has ex 
t for an executive nanager of stationery department. Must 
a phases of store yperation including instruction and 
ees, advertising and merchandising Liberal income, and 
Pr nditior Address T-48, care Office Appliances, Chicago 6 
‘ ed Ribbon & Carbor an capable of managing this de 
be able to establish new accounts, work with our salesmen 
f Texas and representatives in our six stores, as well as 
for ir wholesale department Position is full time and 
eller Write—Clarke & Courts, Box 1441, Houston, Texas 
SALESMAN WANTED 
RY REPRESENTATIVI b nationally known mid-western 
flice equipment and ipplies Excellent opportunity Must 
ng dealers; be able to conduct sales meeting evaluate 
new dealerships The position is full tir and permanent 
ground and details f experience New York and West 
erritory open Addres T-49, care Office Appliances, Chi 
e Line A top Qualit product to go to OFFICE SUPPLY 
RS, et Sahara Waterless Hand Soap T es ecto and 
Carbon and Gr Now Nationaliy advertised in trade 
K ne in the automotive field NEW in the Office Supply 
\ eded product that s GOOD, and that has demonstrated its 
d sale to the Aut ‘tive Trade Write for sample and 
! Please ention Territory you cover Sahara Water 
‘ ( nd Rapids 2 Michigan 
PPORTUNITY OPEN for tside salesman experienced in Shaw 
i equipment, isible equipment, and office furniture 18- 
with excellent accounts, largest office supply and equip 
thern Indiana and Southern Michigan State age, experi 
‘ es Address T-50, care Office Appliances, Chicago 6 
Notcher to call on Office Supply Dealers and Stationers 
tes We have one opening for high type individual who 
andle another non-competitive line and ha permission 
‘ to also handle our Quality, Fair Traded Office Type 
nd Office Specialties on commission basis Exclusive 
business. Please write our President listing states reg 
i giving complete t iness references including present 
etails of background, especially experience in working wit! 
nd conducting sa eetings, in first letter Markwell 
Hudson St w York 1 N. Y. 
A SUPERVISOR FOR FAST SELLING OFFICE MACHINI 
everal salesmen f pr en ability with dealers in selected 
liberal and where necessary drawing a 
ted time Territories are pleasant as to 
r chools and churches Business is good 
wit ords elsewhere can make good here Deal 
capital to back salesmen up. Product 
ng and acceptance and priced con 
‘ not too intensively worked Active and 
‘ better than fair income ‘ essential 
f reasonable time Write T-51, care Office Appliances 
INTRACT MAN WANTED—We intend to expand sur Con 
i pment D sion The an we want ha many ears 
he contract dep ents office equipment houses and 
ent Offices He well acquainted with the heads of 
K ntract de; tment and office equipment house and 
recommend Such a man will have an opportunity 
y ng, aggre e well-financed organization »~perating 
f ” Reply t let —tell us who you know n this 
ed Ye repl “ be held in strictest confidence and 
‘ de mtil fter i personal interview ha been ar 
: n knows al this ad If available, please enclose 
Oper B T-52, care Office Appliances, Cl 
{ED LINE fw i fice desks Territories pen New 
th I t S Central, Pacific Coast and Central 
ngeme ( ‘ plete details your resent lines 
es I e Office Appliances 100 Ff i2nd Street 
TED DISTRIBUTORS AND SUB-DISTRIBUTORS 
‘ x n heart ‘ want to please get ; zing 
f the ordina can enjoy the benefit { de racy 
Independent Distributorship who will let us make 
er f the le 4 roduct in the visible ertical equip 
€ rd and ted products Exclusive territories 
ViIStrecord ' 2-3¢ i7th Ave., Long Island City 


OFFICE APPLIANCES, June, 1949 


) FOR SALE 


twelve cents a word, minimum charge $2.40 








TWO WASHINGTON, D. C. CITY SALESMEN urgently needed. If you are 
experienced in the sale of office supplies and furniture, we have exactly 
the job you're looking for Here’s your chance for a brilliant selling 
career in your Nation's capital. Capitol Office Supply Co 1129 Vermont 
Ave., N.W., Washington 5, D. C 

FORTY YEAR OLD WEST-COAST OFFICE EQUIPMENT dealer has excellent 
opportunity for experienced office machine, furniture, or cash register sales - 
man—interested in high income, mild climate, fast growing city, oppor- 
tunity to invest or secure an executive posifion if desired Write T-54, 
care Office Appliances, Chicago 6. 

WORLD FAMOUS CALCULATING AND ADDING MACHINES, both manufac- 
tured in Sweden, are now being imported to this country. Available from 
stock Salesmen of office equipment, who sell directly to offices, will find 
these machines an interesting and profitable sideline, Write room 501, 210 
Fifth Avenue, New York 10, N. Y. 

NATIONAL KNOWN MANUFACTURER of visible cquiganett has opening for 
experienced systems salesman in Cleveland, Columbus, Detroit, Houston, 
Minneapolis, St. Louis. Liberal guarantee and commission Excellent op- 
portunity for a real worker Write fully, enclose snap-shot for personal 
nterview W. R. Chapel, 122 S. Michigan Ave., Chicago 3 

SALESMEN WANTED for non-conflicting item carried by all stationery and 
office supply shops. Excellent comm Ring Div. METAL FAB. INST. 2888 
Archer, Chicago &, Ill 

INCREASE YOUR INCOME—The New Modernistic COATER (combination 
coat and hat rack) is a fast seller to dealers Liberal Sales Commisdions! 
Write today CRAWFORD Metal Craftamen Inc Galion, Ohio 

NEW LINE OFFICE TABLES, medium priced, prompt shipments. All terri- 
tories open. Reply Box T-55, care Office Appliances, Chicago 6. 

SALESMEN WANTED Friden Calculator and Victor Adding Machine Sales- 
men wanted Protected territories Reliable Office Equipment Co., Ime 
{11 Sycamore Street, Evansville, Indiana 

SALESMAN WITH CAR Medium size midwest manufacturer of line of 
office supplies wants man to cover eastern territory working out of New 
York office Good opportunity for man with experience with eastern office 
supply dealers. Address: T-56, care Office Appliances, Chicago 6. 
SALESMEN—WHO CALL ON STATIONERS or any of the following supply 
houses—artist, automotive, builder, butcher, dry-cleaning, electrical, flor- 
ist grocery hardware, laundry, lumber paper, pharmaceutical, plumbing, 
railroad, school, sheet-metal, shipping-room, or trucking, to sell a nationally 
known marking equipment line with the only patents in the field Retails 
from $1.00 and up. Nu-Way Sales Corporation, 100 North La Salle Street, 
Chicago 2 

WANTED—Salesmen calling on Office Equipment firms to handle a fine line 
of walnut ashtrays and smoking stands Liberal commission All territories 
now open NORTHERN MILL & TURNING COMPANY, 3524 Martens Street, 


Franklin Park, Illinois 


EXPERIENCED Wood Office Furniture Salesman Wanted—to call on deal- 





ers Salary, bonus and expenses Middle western manufacturer, nationally 
known Our men handle no other lines Give full details in letter. Box 
r-57, care Office Appliances, Chicago 6 
MR. SALESMAN IF YOU ARE SELLING direct to the consumer, we are 
offering a full line of office and industrial equipment on a high commission 
basis All territories now open Write us for particulars, Addreas T-58, 
care Office Appliances, Chicago 6 
rr 2 
MECHANICS AND REPAIRMEN WANTED 

WANTED—Experienced Typewriter and Adding Machine Mechanic Perma 
nent Job. Good Salary. Leon W. White, 607 Abdou Bidg., El Paso, Texas. 
ADDING MACHINE REPAIR SHOP wanted to handle local service contracts 
of well known electric adding machines Opportunity to also act as sales 
agent Write Room 802-B, 210 Fifth Avenue, New York 10, 5 
EXPERIENCED TYPEWRITER MECHANIC WANTED—All makes. Steady po- 
sition for steady man Will assist in obtaining living quarters Address 

59, care Office Appliances, Chicago ¢ 
WANTED: FACTORY TRAINED SUNDSTRAND clase D mechanic for California 
City Permanent—wWith top salary—State qualifications. W. Carrell Co., 
660 Van Ness Ave Fresno, California 














EXPERIENCED TYPEWRITER AND ADDING MACHINE MECHANIC. Complete 
knowledge of Royals and ictors required Selling experience helpful. 
Guarantee plus commission Located in city of 16,000 with large trade 
area Ideal climate Give complete record of experience and references. 
Las Vegas Stationers, Las Vegas, N. Me 
WELL ESTABLISHED DEALER in Northwest has opening for mechanic ex- 
perienced on adding machines and cash registers Typewriter experience 
desirable An excellent opportunity for competent man to earn good 
income based on ability Send complete nformation including references. 
Address T-60, care Office Appliances, Chicago 6 

REPRESENTATIVES AVAILABLE 
NEW YORK METROPOLITAN TERRITORY and area within 50 miles, 25 
ears’ coverage, commercial stationers, stationery jobbers and office furniture 
dealers 1 am interested in adding line for this trade Address F-20, 
care Office Appliances, Chicago 6 


MANUFACTURERS’ REPRESENTATIVE AVAILABLE fo 


r Southwest including 


Texas, California, and states retween as established remarkable sales 
ecords Thoroughly creative Equipped to give high-powered representa- 
tion to any line sold by dealers whether it be stationery, systems, furni- 
ture, or mechanical equipment. Will consider any line for all of southwestern 
corner of U.S. or a major part thereof Address F-21, care Office Appliances, 
Chicago 6 


WANTS AND FOR SALE, Continued 
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WANTS AND FOR SALE, Continued from Page 7 





= 


MANUFACTURERS representatives covering Metropolitan New 





York and New 


Jersey office furniture and stationery dealers want wood office furniture 
lines. Letter trays, costumers, card files wh trays, also chair mats and 
Trae tables. Address Box F-22, ire Office Appliances, 100 E 
42nd St., New York 17, N. ¥ 








REPRESENTATIVES WANTED 


MANUFACTURER'S REPRESENTATIVES WANTE D for all territories to handle 





a specialized line of Christmas Greeting Car This line exclusively de 
signed to satisfy a consumer demand which 1 ss existed for years. Men 
calli on Department and Stationer tore Card and Gift shops well 
suited to carry line. Exclusive territories un be arranged Write for de- 
tails ving full particulars to: MUSICLEF GREETINGS COMPANY, 1406 


Fox Bidg., Philadelphia 8, Pennsylvania 





EXPERIENCED IN OFFICE EQUIPMENT f latest style rotate file requiring 
no punch cards, no belts or extra Prefer mar ling on insurance 
utilities, and mail order congerns A territorie n U.S. open Write 
T-61, care Office Appliances, 100 E. 42nd St New York 7 
MANUFACTURERS REPRESENTATIV! wanted to d bute 1 new highly 
repeat office equipment item To reta for 40 witl ery liberal com 
mission in protected territory Address T-62, Office Appliances, Chicago 6 
MANUFACTURER OF NATIONALLY ADVERTISED complete e of steel trans 
fer files has several territories open f tablished er sentatives wit 
good following among stationers and furniture dealer Write T-63 
eare Office Appliances, Chicago 6 

OUR TOP QUALITY LINE of Latex | Rubber Office Cushion and other 
specialties open for energetic manufacturer representative Commissions 


Address T-64, care Office Appliances, 100 I i2nd St New York 17, N. ¥ 








RETAIL BUSINESS FOR SALE 












































FOR SALE—RETAIL OFFICE Equipme tore located in South Westerr 
Michigan. Population Approx 65,00 Agen for Royal Typewrit« 
R. C., Allen, Steel Case Furniture We } pped Repa Dept Inventory 
Approx. $30,000.00. Very Good Lease. W msider Partner. Write T-65 
eare Office Appliances, Chicago ¢ 
RETAIL STATIONERY AND OFFI . BQl IPMENT STORIE cated in the 
heart of down town area of a ) yuthwestern cit populatior 
over 250,000. Has operated under present name for ‘ 65 year Can 
be bought for - ent investment for } All inquirte will be kept con 
fidentia Box T-66, care Office Applianc« Chicago ¢ 
RETAIL BUSINESS EQUIPMENT Store West ( t. All top agencies 
Doing almost half million volume Estat ed 2 years Retiring Price 
about $175,000 cash. Write T-6 care Office Appliance Chicago 6 
WANTED TO BUY RETAIL BUSINESS 
RETAIL OFFICE SUPPLY and stationer b nes ed ed wr wi 
purchase partnership interest Preferat ted in Washing Oregor 
California but will consider other locatior ‘ ef t rs first tes 
Box T-68, care Office Appliances, Chicag 
SPECIALTIES WANTED 
DEALER WANTS SPECIALTY to sel! b must be new ind appealing 
unlimited supply, have repeat possibiliti« etail at §& 0 or less Earl ¢ 
Goding, Box B, Colfax, California 
NAME PLATES & SIGNS 
DESK SIGNS, NAME PLATES, Door iltiple Wa Signs, Sales Car 
Signs. Dealer inquiries invited Stenc UN ‘Ol 1 T D profits Free cir 
lars, samples. Hull Sign Co., West Ww nfield N 
ADDRESSING 
ADDRESSING ALL commercial tat and flice ppliance deale 
Others. i No charge for t wedaddre ST 4-5922 Vood 
side. New York. 
MAILING LISTS 
FOR SALE—NATION WIDE MAILING LIST f eta t dealers 
Compiled this year with assistance of is Chambe f ¢ erce $150 


cash with order. TALA Enterprises, 1306 Oak View, Ft. Worth 11 Texas 


NEW RETAIL, WHOLESALE STATIONERY OFFICE APPLIANCE OUTLETS 
Write for free mailing lists on labels Catalog D New Outle Surveys 
Union Square, N. Y. C. 38. 











FOUNTAIN PEN REPAIRING 


WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Per Pencils, et« 
Repaired at standard prices—time now rages t 1 days. and ir 


























proving. We especially feature CONKI IN. SWAN, WATERMAN, W AHL, 
PARKER, WELTY, SHEAFFER, MOORE, etc., but can rey | ether snakes 
We feature Gold Pen Points and Repairing. M all kes to ONE place for 
better service. ASK ABOUT NEW WELTY PENS £1.50 to £10.00 LIST 
Welty Pen and Repair Co., (Est. 1904 8 So. State St Chicago 

ADDING MACHINE PARTS, TYPE, ETC 
LARGE STOCKS of new and used Adding nd Cak ting Machine Parts 
available. Quotations furnished on specific part 01 € ‘ I. A. Dehr 
Jr., 1643 101st Ave., Oakland, Calif 

OFFICE MACHINE REBUILDERS SERVICE 
PRECISION WELDING AND BRAZING on Typewriter, ¢ ator and Adding 
Machine Bases, Cases, Carriages and Part Write r Ship to Ford & 
Wynn, Inc., No. 48 Warren St., New York 7, N. Y 

FOR SALE AND WANTED TO BUY, USED EQUIPMENT 

ELLIOTT-FISHER, Burroughs, Moon Hopkins Adding and Calculating Ma 
chines, Comptometers, Electromati« Typewriters and=s fanfold achines 
bought and sold. Chicago Office Appliance ( 1930 West 21st St., Chi 


cago 





Burroughs and 
sold. 


ELLIOTT-FISHER Machines, Adding Machines, Comptometers, 
Monroe Calculators, Typewriters and all office machines bought and 
Teeter-Warsh Co., 849 N. 8d St., Milwaukee 8, Wis 


uiding machines—all office 
Water 


ELLIOTT FISHER machines 
juipment, bought and sold 
St Milwaukee 2, Wis 


calculating machines 
Ww i Crowley Co pany 106-908 WN 


ington Accounting Ma 
State model 


Elliott-Fisher, Re 
office machinery line 


BURROUGHS, 
chines, and 


MOON HOPKINS, 
everything in the 


number and we will quote highest cash prices. International Office Appliances, 

Ine 29-831 East 22d St., New York 10, N., 

BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER Bookkeeping Machines 

Comptometers, all makes cale —— bought and sold Bookkeeping & Cal 
lating Machines, Inc 93 s lth, Minneapolis, Minn 

WANTED TO BUY Late nodel Elliott-Fisher boo kkeey ng and . lling ma 

chines fust be over 240,000 serial number Accounting Machi Service 


Co 605 W Washington St., Chicago 6 


ELLIOTT-FISHER We buy, sell, r 
Adding and Bo skheapins 
Missouri 


BURROUGHS, MOON HOPKINS, 
Comprehensive service for dealers 
Grand, Kansas City 6, 


air, re- 
“Mac hine 





} ANTED TO BUY——Sundstrand bookkeeping machin« Models A and ¢ 


e complete model number, serial, size carriage und whether front feed 

r back feed International Office Appliances, In« 29 1 East 22d St., 
New York 10, N. Y 

ALCULATORS AND ADDING machines, all makes and model comp 

eters J & M models, bookkeepers: Burroughs, Moon Hopkins model 7206 

full ymbinations high serials; Sundstrand Model A, ¢ and D and 10140P 


give full details and dé Mercury Busines Machines Co., Ine 


acriptions 
Nassau St., New York 7 








W ANTED—aAIl make calculators and adding machines State make, model, 
serial number and adding capacity. International Office Appliance Inc 
29 1 East 22d St New York 10, , 

QUANTITY of Monrose and Marchant Calculators hand or electr rough 
omplete Inquiries solicited on all types of ther achines American 
Business Machines, 1 Grand St New York 1 N. ¥ 


BURROUGHS PRODUCTS our specialty, get our higher cash price r 
itors, bookkeeper billers, comptometers A. I Steen, 54 S Dear 
born, Chicago 5, Illinois 





Highest Prices Paid, and erial No 


FRIDEN CALCULATORS >| 
Adding Machine & Typewriter Co iss W 


Also expert rebuilding AAA 

Sth St New York 18 
BURROUGHS CLASS 2A Billers and Combination aa Class 26-17-00 
or 0-17-00, preferab! with special carriage for | iblic utility billing 
Highest prices! Cash waiting! Business Equipment Co., 160 W Larned 
Detroit 26, Mict 
BURROUGHS ACCOUNTING MACHINES Bought and Sold Dearb Equip 
ment Company, Ine 605 South Dearborn Street, Chicago 5 
CALCI ~ ATORS AND ADDING Machines, all makes and models, comptometers 
} 4 models, bookkeepers; Burroughs Moon ft kins model 206 full 
‘ Lenness ms high serials: Sundstrand models A, ( and D and 10140P, give 
full details and descriptions Mercury Busines Machines Co Inc 71 


assau St., New York 


SHEET CHE‘ Swe ITERS Todd Protectograph B $9T1335, Todd Pro- 
tectograph No : Both machines are electrically operated n good 
working order fered at special price Mercury Business Machines Co 
Ime 1 Nassau St New York 7, N. Y BArclas 6121 


H 00 and 700 Alsc 400 
Larned, 


~e ESSOGRAPHS W — D—CLASS 1900, 


i 3700 for ¢ ” plates Business Equipment Co 160 W 
Det t 26, Mich 
KHM AND MAGIC MARGIN ROYALS FOR SALI 4 few high serial _KHM 
R ils——KMM toyals Serial o 2,250,000 u t 2,900,000 All ma 
chines complete and in working order. Will glad quote prices A H 
Kellstedt, Peoria Typewriter Co., 420 Liberty St Peor Il 
MONROES FOR SALE—Rebuilt LA-160—S8S column electr Offers i ecial 
ce for a limited time F. W. FINCH, 512 Pent a Building, Phila 


Pennsylvar 


FOLDING CHAIRS Government Surplus) WANTED b Eastern Distributor 





Prefer large quantitie Address Box T-69, care Office Appliance 100 
I 12 “ul St ew York 
SALES BOOKS, ONE-TIME CARBON FORMS, Sn ‘ ¢ Forms 
Free Illustrated Price Lists Erseco, Cor Comy t < é N y 
VISIBLE EQUIPMENT bought, sold and exchanged We specialize in re 
b t Kardex, eme and Internati mal Visible Factograph cabinet n well as 
ther kes Write and tel is what Visible Equipment you need or have 
for ale Special price de alers Heineman Office Equipment ¢ Dept 
OA iN Sth St., St Lo 1, Mo 
KARDEX ACME, al akes used visible filing equipment Thousands of 
reconditioned cabinet panels, books, always on hand Special service and 
prices dealers for purchase or sale Get our gq a n Chas. S. Nathan 
Ine 948 Broadway, New York 12, , 


OVERSTOCKED ON GLOBE-WERNICKE VISIBLE <¢ ABINETS. Various sizes 


new, equipped with locks Will sell below cos freight prepaid Write 
he Moses Company I ited, Office Equipment Department, Hilo, Hawaii 
ISIBLE FILING EQUIPMENT 





OLDEST ESTABLISHED dealer specializing in reb Kardex A < I 
nde x et We offe f cooperation to the dealer n sales and purchase 
Write n full confidence that our twenty yea f experience gives us 
the know how you requires Commercial Card Syste ( 135 Grand Street 
N York 1 N. ¥ 
VISIBLE — -KARDEX, ACME, POSTINDEX AND GLOBE 
WE HAVE ON HAN und offer for immediate de ‘ all types and sizes 
Dealers nquiries wel ed Universal Business | pment 7 § 
Dearborn St Chicag« : 
WANTED 

INTERNATIONAL Visible Factograph cabinets, in ¢ ind 12-drawer 8x5 size, 
mplete with card holders We are also interested in s Interna- 
onal card holders in any quantity. Advise what have available Heine 


ar iiice Equipment Ce Dept. OA, 4 N. 8th St St. Louis 1, Mo 
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PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C.. for 25 cents each in cash, postoffise 

money orders or certified check. Stamps and 

personal checks not accepted. Copies of design 
patents are ten cents each 





2,467,459. Car rbon Paper Set. Arthur Frank a 
Pa P N Application April 7, 1045, rial 
N 87 i | April 19, 1949. 

2,467,603 c aster William Henry Stewart, Heffley 

mt Canada Application May 





19 S N 71,315. Granted April 19, 1949 
2,467 608 tite minating Writing instrument. Paul 
Bischof Y., assignor of one-half to 
Paul Sus -" N. J Application February 
1947, 8 N 730,421. Granted April 19, 1949 
2,467 656 Pocket Case and Memorandum Pad. 
Doug Springfield, Mass., assignor to 
juxton I eteld Mass., a corporation of 
Massa ‘ m November 20, 1947, Serial 
N 78 : @ ted. April 19, 1949. 
2,467,697 Machine fer Printing on Stencil Cards. 
Hurley D. R Oak Park, and Reuben A. Pear- 
sor Aur assignors to Sears, Roebuck & Co., 
( Z ration of New York. Application 
Apr 19 Serial No. 531,709. Granted April 19 
2,467,704 Accounting Machine. Pascal Spurlino 
Rudoipt M r, Alfred G. Kibler, Marvin D. Frost 
" Wa Kreider, Dayton, Ohio, assignors to The , 
Nationa ( Register Company Dayton, Ohio, «a nomen men "ese te temon 
rpora M land Application December 28 
4 Se , 5,940. Granted April 19, 1949 
2,467 , Bat Guide Means for Typewriter Ribbons. 
Claude W Brumhill, Leicester, Eng., assignor rT 
The I pewriter Company, Ltd., Leicester, he 
Englar \ ation October 24, 1945, Serial No. = 
] ( April 19, 1949 ’ 
2,467,8 Ribbon Guide Means for Typewriter. 
Cla Vi gton Brumhill, Leicester, Eng assignor . ; a 


Typewriter Company, Ltd Leicester, : 
t n October 24, 1945, Serial No Acres, & Tah ~< " 
April 19, 1949 1 a —_ 7 ~*~ 
2,467,882 Margin Step-Setting Mechanism for i af - wm - cat : 
Typewriter ( Wellington Brumhill Leicester, semnene tee une 
Er The Imperial Typewriter Co., Ltd., 

















Le ication February 15 1946, 
Serial } anted April 19, 1949 
2,468.19 Mu Rule. Dixie L Fullilove, 
Shreve " July 26, 1946, Serial No 
Re ( Ar 2¢ 194 
2,468,258 Writing jastroment. Harry J. Fahringer 
iB E. Olsen, Chicago, Ill., assignors to 8. 
B t x ‘ Chicago, Ill a rporation of 
December 19, 1947 Serial No ? ’ 
7 ‘ April 2 1949 a“ ~ 
2,468,34 Paper-Feed Mechanism for Accounting hayes ; i, 
Machines M er, North Bergen, N. J and 4% Pj 
Josey N Donnell, Baldwin, N. Y., assignors . 7, = , y aD IP 
Re i, ir Buffalo, N. Y., a corporation . = ¥ _— 
D yn ruary 17 1944 Seria! _ mney a 
N Apr ) 94° 
2,468.3 F ne Device. Ambler, Mon 
ea Q Canada Application November 30 
‘ S 1.992. Granted April 6. 1949 
2,468, 40% Calculating Machine. Ernest Racz 
Det ‘ r to Burroughs Adding Machine 4 i 
( M a corporation of Michigan ~ ° 
ADI er 3, 1941, Serial No. 409,408 [SQ 
Grant ‘ } 
2,468.47 Desk Shelf tilbert 8 Underwood 4 ~ fi ail — “ . \ 
Was Application November 8, 1946 Sw AO \ , > ‘ i? n i 
Se ; Granted April 26, 1949 * \ NaH <= 3} 
2,468, 54 Stencil Cutting Machine. Frank B ¥ — : — —- 
Brow I Application Augus t 23, 1945 om . ~~ 
Re N Granted April 49 
2,468,650 Paper Pad Frame. G arfield L. Beck 
( I assignor t Autopoint Ce Chi 
g I oration f Illinois Application ae 
Serial No. 567,057. Granted April ty a > 
2,468,662. Filing Cabinet Work Shelf. Loran H -_—— ) 
( Basil H. Beedle, Kalamazoo, Mich a... "Lee, 
+ 7, 1946, Serial No. 652,64 Granted { is - i ~) “Ty ep Say 
2,468,682. Line Spacing Guide Chester F. Merri- = . ent sin ae ta see nme 
N N. Y. Application January 29, 1946 — 
8 D Granted April 26, 1949 


2.468.699 Clip for Mechanical Pencils, Fountain 


Pens, and The Like Fred D. Woods, Glencoe, IIl., “— . 
4 g Co Chicago, Ill a rporat m) j ° \ { j | 
* tion July 13, 1944, Serial Ne IS i ti a 

} A °6 1949 : | | : : } | 




















2,468 Stapling Machine. William Numbers 4 ‘ = 
i N. ¥ plication September 1 1946, ’ i] ‘ 
4 ' F in Gra “Body. of ce slut w hic : 
2,469,049 Pencil with y o ones utely ound 
Paper M r, New Brunswick, J., pesigner et a = l 
, Crucible Co., Jersey City, N, en As Z - - 4 aad — 
Jersey. Application March 11, ware man be ta = — 
S Granted May 8, 1949 
468, 177 Foldable Leaf Memoranda Calendar Hav- 
ing a Pocketed Backing Member. Paul E. Ruffner, 
‘ Oo Application June 4, 1945, Serial No Forming the Same. Thomas A. Terry, New York, 153.554. Design for a Desk Stand. Maurice Ress, 
May 3, 1949 N. Y., assignor to C. & M. Envelope Co., New York, New York, N Y Application Hr 194, 
2,469, 2 Slide Rule ‘Accessory. Joseph G. Adiletta. N. ¥ a wperation of New York Application April Serial No. 144,131. Granted Apri 6. 1949 
New ¥ y Application August 28, 1945, Serial 10, 194 rial No. 587.534. Granted May 10, 1949 153,596. Design for a Combined Calendar and Desk 
N i May 3, 1949 2,469, 858. Pencil Sharpener. Walter J. Brodks, Pad Unit. Ernest Frankl, New York, N. Y., ontous 
2,469,239 Desk Strueture. Walter E. Nordmark, saltimore — Application April 4, 1945, Serial No. to Stickless Corp., Bronx, N. Y., corporat of 
( : assignor to American Seating Co., 86.513. Granted Ma 0, 1949 New York. Application July 16, ibat, Sena No. 
. M a corporation of New Jersey. 2,469,922 Leste. Leaf Binder. Clarence Z. Hubbell, 140,324. Granted May 3, 1949. 
‘ er 24, 1947, Serial No. 787,651. Endicott, N. ¥ Original application September 4, 153,637. Design for a Combination Desk Unit. Ernest 
G 1940, Serial N . 6. Divided and this application H. Reiss, Floral Park, N. Y. Application June 26, 
2,469,247 Tape Holder. Wheeler . Smith, Detroit, January 5, 194 Serial No. 571,381. Granted May 10, 1947, Serial No. 139,945. Granted May 3, 1949. 
M February 14, 1947, Serial No. 1949 153,643. Design for a Fountain Pen. John A. Snod- 
May : 49 2,469,952. Pencil Point Sharpener. Antonio Cornish- grass, Prescott, Ark. Application September 21, 1946, 
469 Envelope. E award R. White, New Roch- Besa, Santiago, Chile Application June 16, 1945, Serial No. 133,487. Granted May 3, 1949. 
December 21, 1945, Serial No Serial No. 599,881. Granted May 10, 1949 153,656. Design for a Pencil Clip or Similar Articte. 
May 3, 1949 2,469,984. Stapling. Device. William G. Pankonin Frank Winter, Lincolnwood, Ill, assignor to Autopoint 
2,469, 3% Key Lever Spacer and Guide for Steno- Chicago, Il! Application April 30, 1945, Serial No Co., Chicago, Ill., a corporation of Illinois. Application 
grapt Machines I t Hooe, Chicago, I 991,009. Granted May 10, 1949 January 4, 1947, Serial No. 135,944. Granted May 3, 
r A g Machine Co., Chicag mW 2,469,985. Feed Mechanism for Stapling Machines. 1949 
Apt ation May 194¢ William G. Pankonin, Chicago, Ill Original applica- 153,658. Design for a Brief Case. Richard H. 
Ss Granted May 10, 1949 tion April 2, 1947, Serial No. 738,782. Granted May Arbid, Huntington Woods, Mich., assignor to United 
2,469.4 Mechan cal Pencil. Jesse J Robbins 10, 1949 States Rubber Co.. New York, N. Y., a@ corporation 
( r to Stylofede Cort Glendale 2,470,017. Cheek Feeding Machine. Paul J. Clark, of New Jersey Application December 9, 1047, Serial 
‘ f California. Application Novem- Germantown Pa Application November 28, 1947, No. 143.055. Granted May 10, 1949 
. 28,063. Granted May 10 Serial No. 788,607. Granted May 10, 1949 153,679. Design for a Writing Instrument. Francis 
469 Bookrests and ithe Like. Eugene Murphy DESIGN PATENTS E. Gruber, St. Paul, Minn., assignor to Brown 
( j 2. Canada ADI tior 153,414. Design for a Dictating Machine. Emmanuel Bigelow, St. Paul. Minn., a corporation of Minnesota 
\ . sl No. 608,645. Granted May 10 Berlant, Culver City, Calif., assignor to Berlant Assoc., Application January 8 1948, Serial No. 143,506 
Los Angeles, Calif., a partnership. Application Novem Granted May 10, 1949 
2,469,674. Tape Rule. Eugene J. Witchger, Saginaw ber 19, 1948, Serial No. 149,729. Granted April 19, 153,713. Design for a Ball Point Fountain Pen. 
M The Lufkin Rule Co., Saginaw 1949 Raymond J. Lohr and Laurie J. Cambell, Erie, Pa., 
\ September 4, 1945, Serial No 153,420. Design for a Desk Clock. Leon M. Dekan assignors to Louls Marz & Co., Inc., New York, N. Y., 
May 1949 ski, New York Y. Application November 12, 1947, a corporation of New York. Application January 5%, 
2,469 Multisection Envelope and Biank for Serial No. 142 463. Granted April 19, 1948. 1947, Serial No. 136,008. Granted May 10, 1949, 
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the preceding year. During 1948, General Fireproofing paid full dividend 
of $7.00 per share on outstanding preferred shares and 


G Oo R P O RA T | O N R E P O R T 5 " N D “yg on outstanding common ‘sh res In addition, directors 


declared a dividend of 75 cents a share on outstanding common shares, 
F | N A N C | A i N O T E S payable March 11, 1949, to shareholders of record February 21, 1949. On 

that same date, they also declared a dividend of $1.75 per share on the 
outstanding preferred shares, payable April 1, 1949, to shareholders of 
record March 17, 1949. 





Clary Multiplier Corporation, 1524 N. Main St., Los Angeles 12, Calif. 


In its annual report to stockholders, Clary Multiplier Corporation shows Burroughs Adding Machine Company, Detroit, Mich.Burroughs held 
a $370,000 increase in its working capital and a net profit of $401,632.76  jts annual stockholders meeting in Detroit, Mich., on Thursday, Mav 5 
for 1948. Sale of adding machines, cash registers and other products rhe directors of the company were re-elected. At this meeting, John 
reached an all-time high of $6,153,719.20 last year, President Hugh L S. Coleman, president of the company, reviewed the resu.ts of Bur 
Clary points out. Dividends paid during the year amounted to $114,353.9 roughs’ operations during the first quarter of 1949, and discussed other 
or 37% cents per share on the common stock and $20,738.72 or 27% cents company activities since the beginning of the year. During the first 
per share on the 54 percent preferred shares. The net earnings are equal three months of 1949, domestic operations of Burroughs Adding Ma 
to $1.20 a share on the 319.000 shares of common stock outstanding chine Company resulted in net earnings of $2,746,828, including divi- 
They do not, however, include the company’s $45,000 share of the earn dends from subsidiaries operating in foreign countries, or $.55 per share 
ings of Flo-Ball Pen Corporation, a subsidiary. Also not included are of stock, as compared with $2,521,822, or $.50 per share in the same 
$59,000 in receivables from the Federal Government, about which ther period of 1948. Total revenue for the parent company totaled $23,251,917, 
is a dispute. Inclusion of these two items would put the 1948 profits as compared with $19,542,486 for the same period last year. 


above those of 1947, which totaled $450,201.45 or $1.55 per share on the 
270,000 shares outstanding at that time, Mr. Clary said. 


W. A. Sheaffer Pen Company, Fort Madison, towa—Net profit forthe BU S| NESS Oo PPORT U NITIES 





fiscal year ending February 28, 1949, of $2,471,161.51 after provision for 
taxes and provision in recognition of net loss of Canadian subsidiary was 
announced April 22 by the W. A. Sheaffer Pen Company in the annua! 
report to stockholders. This compares to $1,825,581.75 for the previous 





New Orleans Firm Desires Trade Literature—The Frederick L. Harrison 


year. This would amount to $3.06 per share as compared to $2.25 per Company, Suite 215, Carondelet Building, New Orleans, La., was recently 
share for the previous year. Copy of the annual report and notice of yened by Frederick L. Harrison. He is in a position to add a limited 
annual meeting to be held May 16, 1949, has been mailed to stockholders number of lines in the systems and business records fields, preferably 
visible equipment. In addition, operating a manufacturers’ agent business, 
The General Fireproofing Company, Youngstown, Ohio.—The firm had he desires to receive catalogs, price list trace literature and othe: 
the biggest year in its history, according to the annual report for 1948 material from manufacturers desiring representation. 
submitted to stockholders at the annual meeting held in March 
The 1948 annual report showed a net profit of $3,798,310.61, an all-time Expanding Kalamazoo Firm Wants Contacts—The Cardinal Printing & 


high for the company. Net sales totalled $33,395,358.68, an increase of Office Supply Company, 343 N. Burdick St., Kalamazoo 1, Mich., is ex- 
$5,572,540.61 over 1947 and more than double the figure reached during panding its office supply business and desires contacts with wholesalers 
1946. Shipments for the year represented an increase of 20 per cent over of general office supplies and equipment. 
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Folders, circulars, counter cards and other 
promotional material provided by manufac- 
turers are designed to aid dealers in the sell- 
ing process. In this monthly department are 
presented the laetst offerings. 


ACME BULLETIN COMPANY, 37 E. 12TH ST., 
NEW YORK 3, N. Y.—This firm has issued a new 
folder featuring changeable letter cork blackboards, all 
suitable for real estate business. Desk name plates are 
also illustrated, presented as an item of general of- 
fice use. 


ACME PUBLISHING COMPANY, 36 E. 23RD 
ST., NEW YORK 10, N.Y.—This firm has issued a 
new catalog and dealers’ price list, the catalog contain- 
ing 45 illustrations of various styles of time cards manu- 
factured and stocked for immediate shipment. Also 
available are special cards suitable for individual cus- 
tomers’ requirements. This catalog is regarded by the 
company as a valuable sales aid to dealers and their 
salesmen who are interested in meeting requirements 
for time cards and time clock supplies. 


G. J. AIGNER COMPANY, 503 S. JEFFERSON 
ST., CHICAGO 7, ILL.—The latest sales help dis- 
tributed to dealers is in the form of insert sheets pic- 
turing and describing the various AICO indexes, sheet 
protectors and Aico grip tabbing available for use with 
binders. The purpose of these sheets is to suggest the 
sale of Aico products with each sale of a binder. The 
name and address of the dealer can be imprinted in 
the space provided. Additional No. J-48 insert sheets 
are available without charge. 


IVAN ALLEN-MARSHALL COMPANY, 27-31 
PRYOR ST., N.E., ATLANTA, GA.—This company 
has prepared a file folder for its salesmen to use when 
contacting new accounts. Salesmen take a small quantity 
of these with them when calling on firms not on the 
company’s books. They insert the firm name at the top 
of the first page and salesman’s name at the bottom, 
briefly go through the salespiece as it is unfolded on the 
prospect’s desk. The salesmen secure the buyer’s correct 
name for the mailing list and insert a copy of the cur- 
rent Ivan Allen-Marshall Company “Business” bulletin. 
Salesmen make the parting suggestion that the file folder 
may be conveniently used as a place for temporary filing 
of supply needs, perhaps for invoices, estimates, and 
proposals regarding office supplies and equipment. 


CUSHMAN & DENISON MANUFACTURING 
COMPANY, 133 W. 23RD ST., NEW YORK 11, 
N. Y.—An attractive new 24-page loose leaf catalog 
has just been released. Well illustrated and described 
is the company’s line of Flomaster Fountnbrushes, inks, 
key filing systems, file fasteners, binder clips, punchless 
binders and clip boards. Copies are available on request. 


INVINCIBLE METAL FURNITURE COMPANY, 
MANITOWOC, WIS.—A cleverly designed pocket- 
brochure type catalog, with loose leaf punched pages, 
has been issued by Invincible. Pages picture the com- 

(Turn to page 171, please) 
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IN JUNE OF 1879, WHEN: 


The Esterbrook Pen Company was reporting sales of between 
30,000 and 40,000 gross annually of its most popular make, the 


No. 048 Falcon. . . . J. T. Cross brought out a new case filled 
with stylographic pens. . . . Other news in the pen and pencil 
field included announcement that Lothaire de Faber of Stein, 
near Nurnberg, Germany, had patented a new pencil or “lead 
holder,” and L. Prang & Company introduced a new line of draw- 
ing pencils. . . . (From files of the American Stationer). 


IN JUNE OF 1889, WHEN: 


The new Duplex pencil pointer embodied a sheet of emery 
cloth in its mechanism. ... A new Victor typewriter was patented 
by the Tilton Manufacturing Company of Boston, Mass. It was 
of the visible type and had 80 characters. . . . The new location 
of F. F. Hansell & Brother, stationers at New Orleans, was 94-96 
Canal St. . . . The Rival fountain pen was introduced by J. F. 
Bogart. . . . Stationers reported a demand for violet colored ink. 
. . . (From files of the American Stationer). 


IN JUNE OF 1899, WHEN: 


The Stone patents on fountain pens owned by Paul E. Wirt 
were to expire June 27, a short time after the death of Inventor 
Marvin C. Stone at his home in Washington, D. C. . . . A Chicago 
physician received a blank book weighing a trifle more than 
1,200 pounds. Needless to say, it was a special order. . . . Sta- * 
tioners were preparing to participate in the Paris Exposition of 
1900 and the United States Commission decided that the exhibit 
should be a collective one. . . . American printing ink manufac- 
turers were preparing to compete with the markets of the world, 
and establish permanent selling headquarters in every part of 
the globe where ink was used to any extent. This was the mean- 
ing, according to Messrs. Binney & Smith, of the formation of the 
Federal Printing Ink Company, a trust to be capitalized for 


$20,000,000. . . . Two new sterling silver pencils were introduced 
to the trade by the Eagle Pencil Company, these offered for sale 
at $.25 each. . . . (From files of the American Stationer). 


IN JUNE OF 1909, WHEN: 


Nathan Coleman opened a new stationery store in Savannah, 
Ga. (The firm of Nathan Coleman & Son is now observing its 
fortieth anniversary under direction of Henry T. Coleman, presi- 
dent). . . . ]. W. Denstord of Oklahoma City, Okla., was recover- 
ing from severe burns about the face and neck suffered as the 
result of the explosion of the gasoline tank of his automobile. .. . 
]. E. Grady’s Rebuilt Typewriter Company in Chicago was en- 
joying a flourishing business, turning out 122 machines a day. 
. . . London shorthand writers and typists opposed the idea of 
wearing uniforms, a spokesman saying, “The typist's life is 
monotonous anyway, and it is far worse if she must wear the 
same dress day after day.” . . . (From files of Office Appliances). 


IN JUNE OF 1919, WHEN: 


The fourth Boston National Business Show was held at 
Mechanics Hall. . . . The stationers of St. Louis, Mo., wanted to 
let the boys in service know that their jobs would be available 
when they returned, so they addressed a cablegram to General 
Pershing to that effect... . A new H. S. Crocker Company or- 
ganization was perfected, headed by Sylvian S. Kauffman and 
reincorporated with an authorized capital of $1,500,000. .. . 
Wood rules were dropped from the British list of prohibited im- 
ports but the existing ration of gold pen nibs was continued... . 
A new plant for L. E. Waterman Company was in the offing at 
Jersey City, N. J... . (From files of Office Appliances). 


13 





NOMDA 1949 CONVENTION 





ABOVE.—Ambassador Hotel, Los An- 
geles, headquarters of NOMDA con- 
vention, June 19-22, 1949 


AVALON, CATALINA ISLAND. WHERE 
THE CONVENTIONEERS WILL SPEND 
A DAY RELAXING AND SIGHTSEEING 
AFTER THE CONVENTION IS OVER 





SITE OF THE NOMDA BANQUET.—The 
Earl Carroll Theatre. where the grand 
ball and dinner will be held on Wed- 
nesday night. June 22, as a climax to 
the 1949 convention. Pretty girls, great 
acts and fun galore are promised. 
NOMDA will have the exclusive use of 
the theater for their big banquet party. 





(See story on age 50) 
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Why Be Stationary? 


A Check List for Stationers That a Management Engineer Might Use 


W) Be Stationary?” was presented by W. B 
Gre I], at the NSA District No. 5 meeting at 
Fre h Lick, Ind., and again at the recent annual 


the Stationers Guild of Canada, Niagara 
F Ontario. Mr. Gregory also enumerated the most 
faults in retailing—lazy stocks, lack of buying 
cont veak-kneed advertising, lack of sales training, 
le f future planning, guessing and wild markdowns. 
H ymplete check list, of invaluable aid in the 
management problems, is presented here- 
wit? ir retailing readers 
1. Your Basic Business Organization? 
Proprietorship.....Partnership.....Corporation. 
advantages of a different type of organ- 
than the one now being used ever been 
tigated—especially for tax advantages? Yes 


meet? 


H the 


* 


~ 


2. Your Personnel. 
you were to start business tomorrow would 
1 again hire everyone in your employ? Yes 


it, what changes would you make? 

y would you make those changes? To relieve 
irself of some detail? To train subordinates 
more responsible positions? 

you have an organization chart? 

everyone in your employ sure of just what is 
pected of him? 

3. Your Buying Habits. 
Analysis of lines to be carried. 

Is it a hit-or-miss procedure? 

Have you ever investigated to see where the 
lighest net profit figures would show up? 
Do you standardize lines? 

Are you departmentalized? (Big or small, 
this can be done. it’s the secret of merchan- 
dising in department stores.) 
ventory and stock control. 

Do you have some definite buying control? 
Is your inventory analyzed at regular inter- 


Do you watch the number of turns per year? 


1949 


OFFICE APPLIANCES, June, 





Ly W. &. Gregory Il 


W. B. Gregory & Son, Inc. 
Detroit, Mich. 


(Increasing stock-turn has been found to be 
the surest road to profits.) 

4. Do you eliminate lines that do not turn? 
(One merchandise manager said that the 
best way to reduce slow-moving merchandise 
is to take precautions not to buy it in the 
first place.) 

5. Do you employ budget buying? 

6. Are your “back orders” out of proportion to 
sales? 

7. Do you have a positive check on duplicating 
orders to your suppliers? (This is a danger 
when factories are slow in shipping.) 

4. Your Selling Habits. (Advertising and merchandis- 
ing) 
a. Do you have a definite sales plan? 

1. Do you train your inside and outside sales 
forces or do you show them casually what 
you think should be done? 


2. Do you attempt to hire sales people scien- 
tifically? 

3. Do you use factory representatives to the best 
advantage? 


4. Do you furnish your sales people with all 
the price lists and catalog helps that they 
can use? 

5. Are your sales people “price-conscious” or 
do they try to “sell up”? (Remember that 
the hardest thing to do in any business is 
to make a profit—and the easiest thing to do 
is to cut a price.) 

b. Would you consider yourself a good advertiser— 

a good merchandiser? 

(Turn to page 223, please) 
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Stuffers—Simple Business Builders 


NVELOPE STUFFERS are an 
important form of advertising 
for all dealers who mail out state- 
ments or bills to customers. These 
stuffers can create more good will 
and business for your concern 
than many other forms of expen- 
sive advertising and promotion. 
Bills received by your customer 
usually receive only the ordinary 
attention paid to bills, but wouldn’t 
it interest you to know, that you 
can make your customers pay 
their bills sooner, buy more mer- 
chandise from you and at the 
same time create a good-will tend- 
ency towards your concern by en- 
closing stuffers with your bills? 
A bill when extracted from an 
envelope only creates the impres- 
sion that money is owned to the 
sender. A more lasting impression 
is made when stuffers are with- 
drawn with the bill. Stuffers, 
which are usually advertisements, 
tell the reader, that you are in- 
terested in their buying merchan- 
dise from you. For although they 
have been billed, the stuffer tells 
them that you are still interested 
in having them buy again from 
you. You aren’t afraid of their 
credit, in that you’re asking them. 
Inasmuch as it takes your cus- 
tomers several minutes to read the 
Stuffers inserted in the letter with 
your bill, it actually means that 
your bill has had more time to 
impress itself on the customer 
than if it were just glanced at and 
put aside, for the bill and stuffer 
comes out of the same envelope. 


Gives Direct Contact 


Besides making a more lasting 
impression concerning your bill 
and acting as a sort of good will 
bearer, stuffers allow a concern to 
advertise more directly to the 
people that buy from them. Of 
course, stuffers do not always have 
to be the advertising type to make 
more merchandise sales. It can 
show the type of services that your 
organization can do, or it can just 
be a note of good will or public 
service. Stuffers can be used for 
almost any type of message, and 
they are always read when mailed 
with bills. 

Customers like to know about 
new products and new services 
that you are offering. Envelope 
stuffers can give the customer this 
new information if you will make 
use of them. 
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A SYSTEMATIC WAY TO INSERT STUFFERS IN ENVELOPES 


As the name signifies, a stuffer 
is designed to be used in an en- 
velope. They can be sent with 
statements or bills or placed in 
separate envelopes with a letter to 
a customer or prospect. Special 
mailings of stuffers are often made 
when it is important to get certain 
information into customers’ hands 
as soon as possible. Just be sure to 
send stuffers on items that will be 
of interest to the receiver. Even in 
monthly statement mailing, it is a 
good plan to use them on several 
items, and to place those that will 
interest the customer in the en- 
velope. 

These same advertising pieces 
can be used to advantage in the 
store and, as merchandise is 
wrapped, one can be slipped into 
the package. They can just as 
easily be stapled onto bills that 
customers receive at the time of 
purchase. They help to keep the 
bill from being easily displaced. 
and at the same time act as a re- 
minder of merchandise or services 
that the concern can give the 
holder of the bill. 

It’s a good idea to have several 
trays in the store or office that 
will hold these stuffers and to have 
a large “please take one” sign, at 
the back. You will be surprised 
how many will take adventage of 
this invitation. 


Numerous Sources Available 


Various businessmen can get 
stuffers from numerous sources or 
may make their own. By investi- 
gating the various manufacturers 


whose products you are selling, 
you will no doubt find that many 
of them will supply you with mer- 
chandising stuffers. In the event 
that you may wish to advertise 
something yourself, it can be very 
easily done. 

By measuring the size of your 
envelopes and figuring how many 
folds you wish to make in your 
stuffer, you will have a general 
idea of the size stuffer you can use. 
You can then print all the infor- 
mation on them that you deem 
necessary. 

Many retailers print their stuff- 
ers in color while others use black 
and white. There isn’t any set rule 
as to what colors and how many 
to use. This decision rests with the 
person that is designing or plan- 
ning the stuffer. 

The best method of inserting 
stuffers in envelopes when bills are 
being mailed, is to first fold all the 
stuffers that are to be used, exactly 
as they are going into the en- 
velope. Then in one row place the 
bills that are going out, next the 
envelopes, then the stuffers. In this 
way, the bill is picked up first, 
placed into the envelope and fol- 
lowed by the stuffer. 

As it only takes a few seconds 
to put stuffers in envelopes, the 
party who usually mails out the 
bills can insert the stuffers with 
very little extra effort and time. 
Stuffers time and again have 
proven to dealers how much they 
can do to help build business. Try 
them on your next mailing and 
watch the results. 
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PRICE-CUTTER is under- 
standable. He advertises low 


prices in order to create interest 
in his goods, and to bring custo- 
mers in to buy them. His objects 
are to increase sales, or to sell 


other articles, or to dispose of 
slow-moving merchandise. This 
practice has been proven to be 
good business. 

But a price-clipper is not so 
smart. He reduces prices on ar- 
ticles that are not advertised and 
offers them to persons who are 


already in his store. He does not 
try to bring in new customers. He 
does not try to increase sales, or 
to sell other articles, or to move 
slow-moving merchandise. He 
deals only with regular customers, 
or those persons who find his store 
by chance. With these people he 
clips prices, and in fact is sharing 
profits with the public. In doing 
this he rarely realizes the injury 
he is doing himself, and that he is 
placing his business in jeopardy. 
There must be thousands of small 
merchants so engaged, in the false 
belief that half a loaf is better 
than none 

Clipping is one of the hardest 
things to prove as bad business. 


Merchants will not believe it when 
told that they are only kidding 
themselves, and that these little 


profits are just an illusion. They 
see these few dollars as money in 
hand, and are certain that they 
are thereby making progress, slow 
but sure 

The trouble is that the sellers 


are looking at these transactions 
to the exclusion of everything else 


They are shutting their eyes to 
the fact that everything that they 
do is all tied up together. Sales 
have a very close relation to ex- 
penses. It is necessary that money 
be found to pay these expenses. 
It must come from somewhere. If 
it can not come from sales, where 
will it come from? On non-adver- 
tised goods, sales will remain 
within certain definite limits. 
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When sales are decreased, as they 
are with price-clipping, there will 
be that much less with which to 
pay expenses. Unfortunately, ex- 
penses do not decrease with a de- 
crease in sales and profits. They 
have the unhappy faculty of re- 
maining constant and fixed. This 
leaves the merchant without 
means to pay his bills. In spite of 
the small profits and money in 
hand that he has been thinking 
about, in the end he comes face to 
face with trouble. 


An Example of Price-Clipping 

Here is an example of price- 
clipping that has been cut to the 
bone, for the sake of simplicity. A 
merchant buys certain articles at 
$100 each. He gets a discount of 
40 per cent, and his net cost is 
therefore $60. His only expense is 
store rental, which is $150 per 
month. (It could be any other 
figure just as well.) He knows 
from experience, or should know, 
that his sales potential is five of 
these articles per month. This is 
the average for past years, and 
with market conditions equal, it is 
the maximum that he can expect 
now. This is because of the size, 
location, and pulling power of his 
store. 

A customer walks in his store 
and haggles over the price of the 
article. Rather than lose the sale, 
the merchant lets him have it at 
$70. The seller has recovered his 
$60 cost, and has $10 additional in 
hand. Is this $10 a profit or a 
loss? 

If we look at the situation when 
all five sales are made at list 
prices, we find that there is a 
gross profit of $200. This pays the 
$150 rent, and leaves $50 net profit 
for the seller. This will be found 
to be quite satisfactory (forgetting 
the small sums used in the ex- 
ample) because it is a return of 
ten per cent of sales. Many large 
concerns would be very happy 
with such profits. 

But what happens when one of 
these sales is discounted as shown 
above? The merchant has a gross 
profit of $170. Deducting payment 


Sad Case of a Price-Clipper 


of rent of $150, a net profit of $20 
remains. This is far too little to 
be a good return for the merchant. 
Actually it is four per cent of sales, 
and unless a very large volume is 
sold, the seller will find it no profit 
at all. If more than one article is 
price-clipped, the merchant ends 
up in the red, and is unable to 
pay his expenses. 


Position of the Seller 


Most storekeepers who engage 
in price-clipping start in a very 
innocent and thoughtless way. 
Some friend or relative wants a 
favor, or business is slow, and he 
thinks he can pick up something 
extra quickly. And no serious 
harm would really be done finan- 
cially, if the merchant would limit 
such transactions so that it was 
the exception rather than the rule. 
But the seller finds this the line of 
least resistance, and the easy way 
of making sales. He never knows 
when to stop. His business is too 
complicated for him to get a true 
financial picture, so he just goes 
on and on. He soon finds that a 
majority of his sales are cut, and 
at the end of the month he won- 
ders why he has not made any 
money. 

We hear these merchants say, 
“I don’t like price-clipping. But 
when I find a customer who wants 
the article, has the cash to pay for 
it and I can’t make the sale at 
regular prices, I just don’t have 
the heart to see him walk out 
empty-handed. This $10 profit will 
go at least part way in paying my 
expenses.” 

Such statements reveal the 
character and intelligence of these 
men. It is a negative attitude, 
a sign of weakness. Successful 
merchants think just the opposite. 
They are positive and aggresive. 
They are merchandisers, and they 
know what they are doing. They 
are salesmen, and don’t give in to 
the price chiseler. They set a goal 
and then work for it. If they can- 
not overcome the price-seeker, 
they do not worry. They go on and 
look for another customer. They 
have learned by bitter experience 
that it is impossible to build a 
business by giving it away. 

Have you ever seen a large busi- 
ness engaged in price-clipping? 
Can you find a department store 
that sells in secret from under the 
counter? Have you tried buying 
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a railroad ticket at a discount? 
Can you buy an automobile for 
less than list, or even a low- 
priced article? Where can you buy 
Life Magazine for less than $.20? 

It is only the little fellow who 
clips his prices. The chiseler picks 
on him because he knows he has 
no chance with big business. They 
are too wise to be fooled. They 
know their costs, and what they 
have to get to make a profit. The 
small merchant does not know, 
and he is the prey of the shopper 


Puts Dealer on the Spot 


Aside from the economic prob- 
lems involved, price-clipping places 
the merchant in a very poor moral 
and ethical position. He is se- 
cretly selling in an illegal manner. 
He is performing acts that reflect 
on his honesty and integrity. He 
knows that it is unfair to sell one 
man at list, and another at a dis- 
count from list. When he gets the 
full price, he is actually misrepre- 
senting the sum that he will take 
And what about the man who gets 
the special concession? How is he 
sure that he has reached the bot- 
tom? How does he know that sales 
have not been made at even lower 
prices? No one has faith in such 
merchants. 

The practice of clipping grows 
like a mushroom. If one customer 
receives a low price, another one 
follows soon after. And if one ar- 
ticle is cut, so will other articles be 
cut. The seller is in the position 
that he cannot explain why every- 
thing that he sells should not be 
cut, because there is no logical ex- 
planation. Therefore pressure 
grows, and it gets more and more 
difficult to obtain list prices. As 
a result, the merchant not only 
finds that he is conducting his 
business at a loss, but his reputa- 
tion suffers as well. His com- 
petitors look down upon him, and 
even those manufacturers from 
whom he buys watch him closely, 
because they are afraid that his 
business methods do not insure 
payment of their bills. 


The Solution Is Here 


The merchant must be made to 
understand the truth about price- 
clipping. He must learn that it is 
impossible to sell all the people 
all the time. He must learn that 
price-clipping is an economic illu- 
sion. He must feel that it is abso- 
lutely unethical. And he must get 
some iron in his body and stand 
up to his convictions. Not every- 
body will or can buy that $100 ar- 
ticle. It is too expensive, it is not 


worth the price, or the customer 
just cannot make up his mind. 
Whatever the reason, after the sel- 
ler has tried his best and failed, 
he should smile and hope that the 
prospect changes his mind. With 
that attitude he will not be 
tempted to offer price induce- 
ments.. 

Here is one outstanding fact 
that should always be remem- 
bered. The majority of customers 
expect to pay the price. The aver- 
age customer has not thought of 
asking for anything special. He 
thinks of the merchant as doing a 
legitimate and reputable business, 
otherwise he would never have ap- 
proached him to do business. 

When the exception does arise, 
and a chiseler complains about 
prices, the merchant should po- 
litely and firmly turn him down. 
He has to learn to say “No”—and 
at the same time put his wits to 
work and do a real selling job on 
the man. The seller can appeal to 
the buyer’s sense of reason and 
fair play, which all Americans 
have in abundance. He should 
carefully explain that if he does 
not get his price he cannot give 
the services expected, or remain in 
business. He can ask the customer 
if he is also in business. If he is, 
he can ask if he splits his profits. 
Or if the man is on a salary, he 
can ask if he gives it away. It is 





entirely a question of effort, com- 
mon sense and appeal. When the 
merchant remains in control of 
himself, stays calm and friendly, 
does not worry, tries to convince 
such people that he is doing his 
best, and giving them good value, 
he will find that most of these 
seekers can be converted into full 
price buyers. 

Price-clipping decreases the net 
profit with no possible chance of 
corresponding benefits. The well- 
tried practices of old-established 
firms cannot be improved upon in 
any such manner. If the small 
firm would model its business 
after the larger firm, it would not 
be led astray so easily. It is not 
a matter of size or volume of busi- 
ness. That is only relative and 
does not count. It is primarily a 
matter of knowing, and acting on 
what is known. Price-clipping is a 
dumb business and a lost cause 
from the start. If a merchant is 
not satisfied with his present 
business, and wants more profit, 
there is only one thing to do. He 
must improve his management, do 
a better selling job, reduce his 
expenses by operating more effi- 
ciently, and give better service to 
his customers. 

Half a loaf is not better than 
none when it means starvation. 
You can’t give away your profits 
and have them, too. 





NEW NIEMANN-EQUIPPED DIRECTORS ROOM OF A MINNEAPOLIS ELEVATOR 





CORPORATION.—Termed the “living room” by many of its officers and directors, 
the new directors room of the Bunge Elevator Corp., Minneapolis, Minn., serves 
the double purpose of accommodating directors’ meetings up to 24 persons and 
as a comfortable private discussion room for conferences between company execu- 
tives and out-of-town buyers. Deep pile wall-to-wall carpeting is light green, 
illumination indirect. Paneling is walnut, with contrasting colorful drapes. Wood 
pieces are a mixture of walnut and mahogany. All chairs and sofas shown are 
upholstered in top grain leather. The brown and sulphur leather-upholstered 
lounge furniture in background was built by Niemann, Inc., Chicago. Com- 
plete planning and installation was by McClain & Hedman Co., St. Paul. 
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Put SELL into Your Signs 


F YOUR VOLUME SALES FIG- 

URES are falling off, or if they 
aren't running as high as you’d 
expect and want them to be—the 
answer may be right on your 
counters Perhaps your silent 
salesmen are falling down on the 


job 


These silent salesmen are the 
counter cards, display signs and 
other written inducements to buy 
that are put up inside the store. 


Display experts call them point- 
of-purchase advertising. Another 
and more nearly correct name is 
silent salesmen. The Silent Sales- 
men are almost as important as 
the talking ones who draw salary 


payments periodically. Though 
they are not given wage and com- 
mission hand-outs, they can Still 
cost money—in the form of sales 
that could have been made but 


weren’t—if they’re not right on 
the ball 


There is an effective and simple 
antidote for inefficiency among 
these unpaid salesmen. Usually, 
the trouble can be traced to a 


lack of vitamin S—for sell. 


New Signs Pay Off 


One midwestern office equip- 
ment merchant tried an experi- 
ment. He replaced the Store sigris 
he had been using—many of them 
mere “labels” naming the mer- 
chandise on a particular counter 

with new signs planned for hard 
The results were astonish- 
ing. In one month, sales figures 
showed a 10 per cent increase. 

Doubting that all of this could 
be due to the better interior signs 
he was using, he again experi- 
mented. Half of the new signs 
were replaced with the older "la- 
bel” signs, and the owner watched 
the sales from counters having 
signs to see whether 
there would be a drop. Almost im- 


selling 


the older 


mediately, the sales from these 
counters fell to their previous 
level, while sales continued brisk 
at the counters where new signs 
with vitamin sell had been in- 
stalled 

Actually, such an increase is not 
at all unusual for an office equip- 
ment merchant, where much of 
the merchandise, being displayed 
on counters and in racks, must 
be bought rather than sold. Sell- 
ing signs remind the customer of 
things he needs but had forgotten, 
arouse his interest in merchandise 
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Some Valuable Hints on What Store Signs Should Do 
and How Dealers Can Use Them to Best Advantage 


which he had not intended to buy, 
and make it possible for the boss 
to make extra sales. 


Functions of Good Signs 


A store sign should perform all 
of these functions: 

It should price the merchan- 
dise, let the customer know how 
much it costs without asking— 
which he may not be sufficiently 
interested to do. 

It should attract attention to 
the merchandise. 

It should arouse the prospective 
customer's interest in the goods. 

It should reduce the time need- 
ed to close a sale by providing 
vital information about the prod- 
uct, its uses and, above all, its 
ability to satisfy a need. 

It should lessen errors by pro- 
viding an infallible reference. 


It should help to make second 
sales and, sometimes, help to up- 
trade customers who came in for 
something and who might be sold 
(or up-traded) on the economies 
of larger size or a higher price. 


How well do the average office 
equipment merchant’s store signs 
perform these vital functions? 
What specific rules might he 
follow to make his silent sales- 
men toe the merchandising line? 


The most important thing to 
seek, in planning for signs that 
sell, is pressure on an important 
buying motive. It is necessary to 
delve deep—ask yourself why does 
the customer buy this—and use 
the answer to that vital question 
as the hinge on which to swing 
your sign’s selling message. 

Signs must be essentially simple. 
The most carefully-worded selling 
message isn’t likely to do much 
good if it is illegible, or if it is ob- 
scured by so much fancy design 
that the message does not stand 
out clear and sharp. The words 
are what is important—not the 
design of the sign. Words are the 
vital tools of selling. 


There must be an invitation to 
action. The corny old line, “buy 
now,” old as it is and trite as it is, 
packs more concentrated selling 
wallop any day than does a mere 
label sign. A label sign is one that 
states the name of the merchan- 





by Staff Member 


dise, but incluces no invitation to 
immediate action, or any reason 
(based on the buying motive) 
why the customer should part 
with his hard-earned long green 
to secure what the office equip- 
ment merchant has in stock. The 
triteness of “buy now” can be var- 
ied infinitely. “You need it today” 
is one example. “Start now” is 
another. “Let us add it to your 
package” is a third. The list of 
action-compellors is endless. 

Signs should give all informa- 
tion—without being verbose. An 
on-his-toes office equipment mer- 
chant knows from experience 
what information his customers 
expect before they push their cash 
across the counter in exchange for 
what he sells. 

Here are some miscellaneous 
tips found effective by office equip- 
ment merchants for packing vita- 
min sell into store signs: 

Keep the sign clean. A dusty 
sign implies slow-moving mer- 
chandise, and no customer wants 
to buy what others do not want. 


Don’t Block Merchandise 


Be sure that the sign does not 
interfere with easy handling of 
the merchandise. If you have ever 
shopped someone else’s store and 
knocked over a sign, you know 
how embarrassing (or, if you’re 
thick-skinned, how annoying) this 
can be. 

Try for a contrast between the 
sign and the merchandise it sells. 
For example, a square display 
might stand out better if contrast- 
ed with a round or oval sign. A 
rack of vivid merchandise would 
be more easily visible if coupled 
with a sign of harmonizing, but 
not matching, color. 

And be sure that there are no 
“verboten” signs to arouse the 
customer's anger. In this classifi- 
cation fall “do not touch,” “hands 
off the merchandise,” and other 
“don’t” signs that tell the cus- 
tomer, by inference, that you're 
more interested in your stock than 
you are in him—or in selling to 
him. 
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NOVEM DISPLAY for the 
OFFICE EQUIPMENT DEALER 


— Monthly Feature on Visual Promotion — 





This Month's Suggestion 


for Your Ad Window 


Inspiration Furnished by the Advertising 
of the Pittsburgh Cut Wire Company 


Fes ARE USUALLY one or 
more unsightly corners in the 
average stationery store. A small 
shadow box would change un- 
sightliness from a liability to an 
asset. This has been done in many 
of the larger stores, furnishing an 
example which the smaller mer- 
chant would do well to accept on a 
smaller scale. 

The inspiration for the O. A. ad 
display this month is the adver- 
tisement of the Pittsburgh Cut 
Wire Company of Pittsburgh, Pa. 
It is to be found on page 124 of the 


April issue of OFFICE APPLIANCES. 
It suggests a display admirably 


suited for a shadow box displayer 


and features the advertisement it- 
self as a background. 


Has Customer Appeal 

This is a very attractive adver- 
tisement in vivid color and most of 
the wording has customer appeal. 
The wording which appeals only 
to the merchant can easily be 
blocked out without ruining the 
sheet. It took a great deal of time 
and money to produce an adver- 




















IDEAL SHADOW-BOX CORNER DISPLAY BASED ON ADVERTISEMENT 


OF PITTSBURGH CUT WIRE CO. 


IN APRIL “OFFICE APPLIANCES” 


The “OA” Display 
Section Is Conducted 


By George B. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





tisement of this nature and it 
would be a shame not to make 
every possible use of this master- 
piece of advertising genius. 

The artist’s sketch shows one 
arrangement out of many which 
could be used with the advertise- 
ment (framed) as a background. 
An irregular opening is cut in a 
piece of wall board the desired 
size. This, in turn, is fastened toa 
box which is hung on the wall. 
The interior of the box can be 
treated with Reycurve as a back- 
ground and a flooring of paper or 
some suitable covering such as 
Briarcloth. The store name should 
appear wherever possible and a 
Shadow box provides extra surface 
which the artist has utilized for 
this purpose. A slogan is added, 
suitable for any merchandise, and 
the pertinent copy for this partic- 
ular item is carried on the arrow 
at the right, which is made of 
cardboard of a contrasting color. 
Not much merchandise is needed 
in this type of display—one or two 
staplers, at the most, with six 
boxes of staples tell the story. It 
is important however to light this 
unit well. The shadow box should 
be built as a permanent fixture 
and the lighting unit fastened in 
it in a safe manner. 


Shadow Boxes for Odd Spots 


A neat shadow box display is 
highly desirable in every spot 
which can be treated in no other 
manner. A dark corner will sur- 
prisingly come to life if treated in 
this manner. It is the finest type 
of display to call attention to the 
smaller items in your stock. It is 
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easily changed and should be every 
few days. This is one more method 
you can utilize to create and pro- 
mote extra sales. It is fascinating 
some spare time in the 


to spend 


hobby shop at home working out 
different designs in shadow boxes. 
If you don’t have the time or the 
desire to build these for yourself, 
you can purchase them already 





made up from many display houses. 
Get some for your store and see 
what a difference they will make 
in appearance and more sales of 
the featured items. 


There's No Magic—Just Work 


YPNOTISM is an interesting 
study, the cause of much com- 
ment and conjecture. It arouses a 
great deal of curiosity. There is 


one type of hypnotism, however, 
that fails to stir even the slightest 
interest in the business world and 
yet it is eating into the chances 
of many men to succeed—just as 


a cancer devours the human sys- 
tem. I refer to self-hypnotism. 
Some people, without realizing 
it, are going along day after day 
in a state of self-hypnotism that 
is appalling. These are store own- 
ers who have very little business, 
salesmen who sell far below their 
quota and displaymen who are not 
successfully promoting. In each 
case, they have no one but them- 
selves to blame. They have hyp- 


themselves into a state 
they actually believe one 
of the following erroneous 


notized 
where 
or more 
concepts 

1. Business is bad and there is 
nothing to be done about it. Times 
will be better later on. 

2. It costs too much in time and 
effort to experiment. 

3. Direct mailing is always con- 
signed to the waste basket, so why 


take the time and waste the 
money 

4. Prospects will make the 
rounds of the store anyway, so 
why should I bother to round 


them up 

5. Advertising in the newspaper 
bring results. 

6. Window display is just a lot 
of work. You don’t sell much from 
your displays, so why go to all 
that work. 

7 changed that window last 
week. I am not supposed to change 
it twice 


does not 


7 
i A 


They’re Just Waiting 


So they just open their doors 
and wait. They wait, but nothing 
happens—because they have not 
taken the trouble to make a spe- 
cial effort to promote the extra 
business they so anxiously seek. 
They allow their competitor to get 
away with most of it. They run 


no aave 


rtisements, they do no di- 
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rect mailing or stuffing. They 
make few personal contacts. They 
neglect their window displays and 
yet they wonder why they are get- 
ting so little business. There are 
two ways to stifle the modern re- 
tail business operation. You can 
become too enthusiastic and over- 
spend a business into the hand of 
the receiver, or you can be too 
thrifty and allow it to die a nat- 
ural death. 

The trouble with many concerns 
is that the managers have become 
self-hypnotized and are in a state 
of mental suspension that is in- 
deed dangerous for their future 
security. Instead of planning their 
future and anticipating their sales 
through a budgeted and guided 
program, they worry themselves 
to death about expenses, make no 
plans, and leave it all to chance. 
Instead of working hard to orig- 
inate, promote and culminate in- 
dividual sales, they sit drowsily at 
their desks and wait for the mir- 
acle which seldom happens. 

The salesman who thinks that 
the client will come running to 
his desk is definitely “barking up 
the wrong tree.” There are many 
salesmen who are kidding them- 
selves about this. The successful 
salesman however has learned 
that, “As ye sow so shall ye reap.” 
They are the ones who do not 
live in a state of lethargy but are 
really on the ball, and are re- 
warded with the extra sales and 
resultant bonuses 


Forsaken Display Is Costly 


The window man or store owner 
who thinks there are profits to 
be made from a permanently- 
neglected window is also living in 
a state of mental suspension. For- 
saken display never pays divi- 
dends. It is only by thoughtful 
application of proven ideas that 
display earns profits and you 
know full well that profits are 
the key to success in business. 
No Aladdin Genii will do the trick 
for you. There is no magic about 
successful window merchandising. 
It’s just work, and lots of it. 


Get Rid of That Defeatist 
Attitude and Take Display 
Seriously. And Keep At It! 


Some of this work seems use- 
less and yet successful men every- 
where know that hard work prop- 
erly directed is the only medium 
that will produce a maximum of 
sales. If one window does not pro- 
duce business, change it right 
away. Don’t wait a month or even 
a week if you are convinced that 
the display is doing you no good. 
Take out the current display and 
give it a new approach. 

A common error is to use the 
windows to try to get rid of the 
“lemons” in stock. Don’t make the 
mistake of wasting valuable win- 
dow space in a vain endeavor to 
rid your store of the “blunders” 
made in purchasing. The idea 
that the window itself will sell 
them is erroneous. (A substan- 
tial price cut shown in the win- 
dow might do the trick.) The 
public has already indicated that 
it is not interested in these par- 
ticular items, so why waste val- 
uable space trying to resell them. 
It is perfectly obvious, if you will 
stop and think, that the only way 
to increase your all - important 
turnover through the medium of 
window display is to show the 
items that the customers want 
and let your window display beat 
your competitor to the sale. 


Take Display Seriously 


The proper presentation of 
small items in your show window 
calls for lots of work. If you want 
to realize profits you will have 
to see to it that you take your 
window display very seriously or 
that you employ someone who will 
do this for you. There is no excuse 
for a neglected window. It is the 
height of folly to let your display 
go to seed. You, yourself, would 
be the greatest loser. Do not allow 
yourself to become hypnotized 
with a false appraisal of your- 
self and your promotional abil- 





ity. Do not embrace a too leis- 
urely way of life. Be your own 
hard taskmaster. Study your way 
and work your way to higher 
profits through your most valu- 
able window space. 

There are several things it 
would pay to keep in mind as we 
face the immediate future. If 
business is going to drop off to 
an alarming degree as some peo- 
ple predict, then it will be all 
the more necessary to attend very 
diligently to those details of pro- 
motion upon which the very life- 
blood of your business depends 
Even many of the larger corpora- 
tions, which up until now have 
found the going easy, are finding 
the going tougher. Because of the 
well-planned, expertly-directed 
campaigns of progressive competi- 
tors, they are forced to the limit 
of their promotional capabilities 
to keep their place as leaders in 
the race. For the smaller mer- 
chant to lie down on the job and 
neglect his promotional advan- 
tages would be suicide. He must 
keep plugging to the limit of his 
ability and resources to be able to 
stay in business. He must keep 
on his toes promotionally. 

If business is going to stay at a 
fairly even keel, then it still is 
necessary for the merchant to 
keep promoting in order that the 
momentum of his well-planned 
advertising campaign in every 
form will carry him on to the 
success he is so eagerly seeking. 
If and when another depression 
does hit, then he will be equipped 
above the average because he has 
sold himself and his business 
service to the community and the 
momentum of his “wheels of prog- 
ress” will carry him along through 
the time of uncertainty. There is 
no magic to merchandising suc- 
cess. If there is, it reveals itself 
in very limited fields. For most 
of us it means work and lots of 
it. We reap what we sow. We 
must sow and keep sowing if we 
want to reap the harvest. 


— -—— 


COMPACT DISPLAY ROOM. — Some- 
thing really new in display room mer- 
chandising has been evolved by the 
wholesale stationery division of the 
Carpenter Paper Co. at their Oklahoma 
City offices. The panels or division sec- 
tions are of poster board, the center 
float of wood construction covered with 
Marvalon. Each of the sections is of a 
different color, and the entire effect has 
brought forth much favorable comment. 
The company feels that the plan could 
be used equally well in retail stationery 
stores, with every item for sale dis- 
played as above, surplus stock being 


kept in storerooms. 
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STURGIS CHAIRS JOIN PARADE OF CHARLESTON COUNTY PRODUCTS.—Re- 

cently the Charleston, S. C., Development Board has been showing the products 

of Charleston County's new industries in a series of window displays. Prominent 

among the displays were Sturgis posture chairs manufactured at the new Sturgis 

plant, opened in Charleston in 1948. Shown in the window are Sturgis posture 
chairs No. 1278, 612FF. 618FF, 624FF, 635FF, 920, 924 and 1278. 





POMERANTZ WINDOW EMPHASIZES LEATHER GOODS.—Utilizing small replicas 

of a seal, a cow, a pig, an elephant and an alligator, to illustrate the source of 

the leather goods featured, A. Pomerantz & Co., Philadelphia, evolved this effective 

window recently in a special promotion of small leather goods. Note the school 

theme carried out by the dunce in the corner and the jingles on slates applying 
to each of the leather-producing animals. 
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Correct Fixtures Will Do the Trick 





EFFECTIVE USE OF DISPLAY FIXTURES IN A LOS ANGELES WINDOW 


FEW MONTHS ago we had a 
A request for some suggestions 
to the merchants who have to dis- 
play their merchandise in a very 
narrow window space. At that 
time, we suggested the boards 
covered with Briarcloth, which is 
an old standby, until plans can 
be n e and the proper fixtures 
purchased with which to handle 
this seemingly very tough situa- 
tion. The only thing that will 


guarantee a presentable trim is 


the proper fixture. 

The photograph illustrates how 
we took care of a similar display 
problem in one Los Angeles store 
We hi: nly very narrow ledges 


on which to work, and remodelling 
was it of the question. There- 
fore, we had to plan some way to 
arral iitable displays in a 


minimum of time and with a great 
deal of effectiveness. 


The answer was found in the 
fixture which is shown in use in 
the photograph accompanying 
this article. It was purchased 
from the Darling Company, Bron- 
son, Mich. The numbers of the 
stands are as follows: 60-inch, 
E 19; 48-inch, E 20; 36-inch, E 21, 
and 24-inch, E 22. The height 
of the stands you select for the 
job in your own window de- 
pends, of course, on the height 
and size of your display windows. 
The height of your window floor 
from the street level has a lot to 
do with the selection also. Unless 
you are terribly short of window 
space you should select stands 
that will not take your merchan- 
dise too far above eye-level. This 


is ideal. However, if you are real- 
ly hard put to it to find enough 
eye-level display space, then the 
next best thing naturally is to 
go higher. This is what we had 
to do in the windows shown in the 
picture before we could show a 
maximum of merchandise needing 
mass style display. 

The chrome displayers illus- 
trated lend themselves admirably 
to a narrow window. Each of 
them supports a number of glass 
shelves on which the merchandise 
can be placed in neat array. To 
get away from the severity of the 
showing, we used covered boards 
to complement the stands and as- 
sembled a well-arranged stocky 
display which was needed in this 
particular store. The results ob- 
tained by this display were noth- 
ing short of miraculous. It more 
than justified the expenditure of 
time and money. 

In the photographic illustration 
a combination of covered boards 
are shown. The boards were used 
for wrapping paper and greeting 
cards and the stands showed oth- 
er items of seasonable merchan- 
dise too numerous to mention. An 
illustrated panel formed the cen- 
ter of the big window and was 
flanked by 12-inch covered boards 
carrying the greeting cards. In 
smaller stationery stores mass dis- 
play is imperative. It must, how- 
ever, be done neatly or lose its 
effectiveness. The chrome display- 
ers are about the best props you 
can get to help you attain this 
effectiveness. OFrriceE APPLIANCES 
will be glad to furnish the source 
of supply to anyone interested in 
purchasing these displayers. 








NEW WINDOW DISPLAY AVAILABLE TO DEALERS.—Re- 


cently developed by American Stencil Mfg. Co., 2714 Walnut 
St.. Denver, Colo., is this attractive green-and-white display. 
which will be shipped in full to dealers upon request. The 
display was designed to help dealers sell the new Sure-Rite 
Green stencil and Sure-Rite duplicating supplies. 
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PERMANENT VICTOR DISPLAY.—Shown above is a new 
and interesting permanent floor display used by the Kil- 
ham Staty. Co., Portland, Ore., in their visible department 
to stimulate interest and sales in Victor visible equipment. 
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Increased Repeat Sales Follow Annual 
Campaign on Duplicators and Supplies 


ROFITABLE proof that close 

co-operation between dealer 
and manufacturer “pays and 
pays” is demonstrated once more 
by the teamwork of Horder’s, Inc., 
well-known chain of office supply 
stores, and The Heyer Corporation, 
manufacturers of duplicators and 
duplicating supplies. 

Last March, 1948, Horder’s, Inc.., 
inaugurated a large-scale, store- 
wide campaign designed to fea- 
ture and promote the complete 
Heyer line of merchandise. Full 
window displays were used to 
focus attention on the various 
duplicating machines, with the 
entire line of over 60 Heyer prod- 
ucts and accessories completing 
the window dressing. 

Inside the Horder stores other 
Heyer products were prominently 
featured; promotional material 
such as circulars and catalogs 
was arranged for the convenient 
use Of both customer and em- 


ployee. Before the campaign was 
launched, sales training meetings 
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were held and the basic features 
of all the Heyer products were 
outlined. The mechanical proc- 
esses of the three standard dupli- 
cating methods were explained in 
detail so that well-informed sales 
people were able to give intelligent 
and helpful information on the 
stencil, gelatin and spirit methods 
of reproduction. They were able 
to advise and suggest the most 
suitable method to best fit specific 
problems of office, school, church, 
hotel and restaurant. This created 
many extra sales, according to the 
statements of the Horder sales 
manager, G. A. Dean. Long after 
the campaign had officially ended, 
the repeat sales continued to roll 
in, indicating that the complete- 
ness of the campaign continued 
to influence buying. 


1948 Success Causes Repeat Effort 

Because the 1948 campaign was 
so successful, it was repeated in 
1949. The same store-wide pro- 
motion was used —full window 








OFFICE APPLIANCES, June, 





Heyer’s New PROTECT O'FILM STENCILS 
lids Good Stenci!s Better than Ever: Every Time 
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ILLUSTRATED PRICE LIST.—To sim- 
plify and speed up sales, the manu- 
facturer of Heyer duplicators and 
duplicating supplies provides this cat- 
alog-type descriptive circular for the 
convenience of customers and sales 
staffs. It may also be included in 
multiple-piece store mailings. 





es ow eT oo 
ores oes 


displays in each of the eight retail 
stores and special circulars on the 
Heyer products, prepared by the 
Horder advertising department. 
In addition, the manufacturer of 
the Heyer line furnished large 
window display material, news- 
paper mats and a supply of cat- 
alogs for store use and mailing. 
Again this year a series of meet- 
ings with the various Horder sales 
groups was held. The sales man- 
ager of The Heyer Corporation 
was present to assist at each of 
them. This is the type of manu- 
facturer-dealer teamwork that has 
proved so effective in the past. 
During its entire 46 years of op- 
eration, it has been the policy of 
The Heyer Corporation to work 
very closely with its dealers. Ar- 
thur Heyer, secretary of The 
Heyer Corporation, feels that both 


THE TEST TELLS THE TALE.—G. A. 
Dean, vice-president and general sales 
manager of Horder’s, Inc., confirms re- 
sults of store-wide promotion of Heyer 
duplicators and duplicating products. 
This is the second year that this large 
scale campaign has been used with 
undiminished effectiveness. 
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ifacturer and the dealer 

ereater profit and steadily 

r sales when this personal 
itionship is maintained. 


operation Is Appreciated 
Horder-Heyer association 
one of long-standing, 
y-profitable activity. In a 
The Heyer Corporation, 
prior to the promotion 
G. A. Dean, vice-president 
neral sales manager of 
says: 
have found that our sales 
tion on Heyer duplicator 
ts is especially productive 
the continuous repeat 
business which follows 
ifter the campaign is end- 
ften such promotions have 
lency to create a tempo- 
timulation, but duplicators 
pplies are good for the 


unticipate another good 

Heyer products sales 
March, and appreciate 
o-operation in making 
ssible.”’ 





office supply stores 
the country are urged 
advantage of material 


ilable by their suppliers 
ial promotions through- 
year may be planned 
elated items or specific 


; 


NEWSPAPER 
MATS OF MANY 
SIZES.—A series 
of 13 mats, rang- 
ling from one to 
| four columns wide, 
is made available 
to Heyer dealers. 
They are cleverly 
illustrated by one 
of Chicago's lead- 
ing cartoonists. 





HORDER’S REPEATS SUCCESSFUL 
STORE-WIDE HEYER CAMPAIGN.— 
For the second consecutive year, Hor- 
der’s, In Chicago, has adopted the 
Heyer line of duplicators and supplies 
as the feature of a store-wide March 
promoti in all eight of the com- 
pany’s es. Repeat supply sales 
have ntinued long after the promo- 
tion officially ended. Top: one of the 
Heyer windows at a Horder store dur- 
ing the March event. Center: a Horder 
sale 2 outlines the advantages of 
Letter ph dry stencils for a customer. 
Below: a corner Heyer window in an- 
th downtown Horder store. 
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TEEL FURNITURE, specially 
constructed, was produced be- 
fore 1900 by a few hardy pioneers. 
The market was largely state gov- 
ernment offices, county buildings 
city halls, and the Federal Gov- 
ernment. The type of equipment 
was principally document files, 
roller book shelves and storage 
equipment. In those days, the offi- 
cials were diligent in spending the 
taxpayers’ money and wanted 
whatever they purchased to be as 
permanent as possible, to be fire- 
resisting and to require a mini- 
mum of repairs and upkeep 
Business houses and professional 
men then filed their letters in the 
well-kown box files made out of 
cardboard, the larger firms using 
flat files and arch files made of 
wood in solid cabinet construction 
ranging form six drawers to 60 
The next step in the evolution 
of preserving correspondence was 
the use of folders filed behind 
guides in vertical position. Upright 
files were designed to contain 
these folders and guides and were 
made of wood in solid cabinets in 
multiples of four, eight, 12 and 16 
drawers. The later was about the 
size of an old-fashioned piano and 
almost as heavy and awkward 
Next, a way was found to make 
filing cabinets more flexible. This 
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Win Jurniture 


hod and Hleta/ 


brought about the production of a 
sectional upright cabinet of skele- 
ton construction, with a pair of re- 
movable ends to be attached to the 
first section purchased and addi- 
tional sections to be added later- 
ally, one pair of ends to complete 
the battery. For the smaller user, 
wood sections with the top and 
base in horizontal and half sec- 
tions were produced. Additions 
were made by stacking sections. 
A few years after the turn of the 
twentieth century, several manu- 
facturers, both those who had 
made wood files and new firms in 
the filing industry field began to 
use Sheet steel for filing equip- 
ment, so that it was not long be- 
fore the dealers were handling 
files in both wood and steel. Steel 
files steadily gained in acceptance. 
Today, few manufacturers are 
producing wood files. 

What is responsible for this 
change? I think we can sum it up 
in a few words by saying that steel 
offered a basic material for office 
furniture which surpassed wood 

The manufacturer doing a na- 
tional business was faced with the 
problem of furnishing a product 
that would stand up in any cli- 
mate. We know that we have in 
this country, warm, humid, damp 
climate in the southern Atlantic 
and Gulf states. Even though 
a generous clearance was allowed 
in the drawer fronts and drawer 
sides of wood files, there was still 
a considerable amount of sticking 
of drawers in the warmer climates 
and in some humid sections of the 





Future of the Steel Office 
Furniture Industry 


By H. P. Rockwell 


Vice-president in Charge of 
Wholesale Division, Yawman 
and Erbe Manufacturing Co. 


(Address Presented at 
Meeting of NSA District 
No. 2, Rochester, N. Y., 
in March) 


North during the summer months. 
Drawers were difficult to open, 
particularly when filled with cor- 
respondence. 


Saw Advent of Steel 


The company that I am asso- 
ciated with was one of the several 
manufacturers who produced wood 
files in the early days so that we 
speak from experience when we 
State that we saw that steel would 
eventually replace wood in office 
furniture, as did our competitors. 

The successful development of 
Steel files caused us to consider the 
production of steel desks, for we 
reasoned that the same sales re- 
sistance would eventually be found 
in desks made of wood as we had 
found in files made of wood. 

The introduction and sales de- 
velopment of steel desks was not 
easy in the beginning. Many of us 
in this field remember the hesi- 
tancy on the part of the dealers to 
stocking steel desks. It was quite 
a battle. 

A desk is a more personal object 
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in an office than a file and, as is 
true of any new item, many nega- 
tive thoughts were circulated. 


Let us picture in our mind’s eye 
a composite of today’s steel desk. 
You will see it as a sturdy, well- 
built, welded steel, streamlined, 
beautiful desk, having rounded 
corners and linoleum top, with 


some sort of protective binding 
and corner caps. This desk will 
stand either on skids, box bases, or 
some other type of supporting un- 
derstructure, depending upon 
whether it is for executive or gen- 
eral office use. Adjustments are 
provided on the skid type models 


for elevating the height to fit the 
individual user. 


Offer Variety of Styles 


You will also see in today’s steel 
desk a wide variety of sizes and 
styles, each designed to fulfill a 
specific purpose. You will find 
drawers that glide with minimum 


effort, regardless of the weight of 
the contents. Most of the drawers 
will have suspensions that per- 
mit full opening and the full utili- 
zation of drawer capacity. You will 
see drawer arrangements that can 
be rearranged at will and provi- 
sions made for a multiplicity of 
partition arangements. You will 
see such added facilities as provi- 
Sions for electrical wiring to ac- 
commodate telephone, desk lamps 
and dictating machines. 

Some of you may look upon steel 
furniture as being better suited to 
the general office use, with wood 
preferable for top management. 
This has been true, but we find 
many executives now preferring 
steel. Many of the large orders 
that the steel industry is selling 
today have resulted from installa- 
tions first made in the front office 
and later expanded to junior exec- 
utives and other office depart- 
ments 

What were the trends that 
showed us the possiblities of steel 
desk growth? First, for a number 
of years we have been living in an 
advanced age of steel. A few of 
the many items that were former- 
ly made of wood and now of steel, 
are railroad and Pullman cars, 
automobile bodies, refrigerators, 
ships, kitchen equipment, chairs, 
and many other items well known 
to you. Steel desks have kept pace 
with the use of steel in dozens of 
items previously made of wood. 


In the 


considaerea 


early days, the office was 
a liability and an ex- 
Perhaps the henpecked 
not henpecked at home 
Ss he was frustrated and 


penst¢ 
man was 


as mut 


OFFICE APPLIANCES, June, 


kicked around in an office. He was 
furnished a high desk and a high 
stool, in many cases a stool with- 
out a back. The lighting was poor 
and he wore an eyeshade to soften 
the glare. The office was not al- 
ways kept clean, so he wore pro- 
tection to his cuffs and sleeves and 
became a hermit as the attention 
of the directors and management 
was almost entirely turned toward 
factory improvements of equip- 
ment and production. 


Office Role Recognized 


But this condition could not en- 
dure for long as the importance 
of the office became recognized. 
Modern lighting, soundproofing, 
air conditioning, floor coverings, 
venetian blinds, improved wall 
coverings and drapes gradually 
converted the office into a pleas- 
ant place to work. 

It was only natural, therefore, 
for the manufacturer to realize 
that color would become an im- 
portant factor in office furniture. 
The question was, “What color?” 
The main thought behind the 
change in color was comfort, les- 
sening of eyestrain and elimina- 
tion of reflection and glare. 


Gray finish was not discovered 
by accident. Color experts and 
scientists were put to work to rec- 
ommend a neutral color that would 
harmonize with other colors. Tests 
proved that the light reflection 
was less with a neutral gray than 
with other colors and that gray 
would live in harmony with mod- 
ern office trends. Gray was there- 
fore introduced during the latter 
part of 1937 and early 1938, and 
today gray has become standard 


in the steel office furniture indus- 
try and has extended to adding 
machines, typewriters and check- 
writers. We even know a manu- 
facturer who is making gray lead 
pencils. 

The public has become color- 
conscious and is not only accept- 
ing but demanding finishes on 
office furniture that add to the 
comfort of the occupants, which is 
gray. 

No less important than color to 
the present day office is the de- 
sign of the desks. This should be 
modern to conform to the office 
interior and should be functional. 
The design of the eqipment should 
be such as to give the greatest 
working comfort and absence from 
accident hazards such as sharp 
corners. Properly-designed office 
equipment will increase the effi- 
ciency and reduce bodily and 
mental fatigue to a minimum. 

Offices reflect what we feel, and 
we hope our business contacts feel 
the high quality and tastefully de- 
signed arrangement which we 
manufacturers, and you dealers, 
sell to the customer. No other item 
in an office reflects our real per- 
sonality more than the equipment 
it contains, and by this I mean not 
only furniture but the interior 
decorations, lighting and every- 
thing that makes an attractive 
office. We are judged largely by 
our appearance and are thus clas- 
sified as successful or unsuccess- 
ful by those with whom we come 
in contact. We are proud of our 
surroundings and the lack of jus- 
tiflable pride creates a complex 
that retards our ambition and kills 
our initiative. 

Through the adoption of color 








STEEL DESK INSTALLATION IN CALIFORNIA.—The San Francisco offices of the 

American Type Founders favor steel, as attested by this recent installation of 

Globe-Wernicke Streamliner desks. Robert Powers, outside salesman for H. S. 
Crocker Co., Inc., San Francisco, handled all details. 
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in furnishing the modern office, 
man’s work room has been taken 
out of the commonplace and put 
on a plane with the environment 
of his home. What could be more 
logical, for it is a fact that many 
businessmen spend at least 50 per 
cent of their waking hours at their 
desks in their Offices. Is it not rea- 
sonable to assume that the greatest 
productive and creative thought 
will result in working in a bright, 
attractive and stimulating atmos- 
phere? 


Steel Accepted in Gray 


It is no longer necessary to im- 
itate wood by graining steel equip- 
ment, as steel is now accepted in a 
harmonious gray finish. No doubt 
all steel manufacturers have found 
a demand on the part of their 
dealers for gray paint to be used 
to spray office equipment now in 
use by their customers to bring 
their offices up to date and thus 
standardize future purchases in a 
warm neutral gray color 

What is the future of the steel 
office equipment industry? We 
manufacturers in this business 
have a national view and a com- 
posite opinion of our dealers from 


coast to coast and their custo- 
mers’ wants. Prior to the war 
there were many plans for mod- 
ernizing offices. For three years 


and ten months these plans were 
retarded by lack of production as 
the steel office furniture industry 
did their part in the production of 
materials for the needs of the war. 
When reconversion took place, 
there was an avalanche of orders 
that could not be satisfied by the 
united production of the steel fur- 
niture manufacturers 

There is still a large program, 
both for replacements and expan- 
sion. It appears to us, therefore, 
that the market for steel desks 
will exist for many years 


Ratio Is Increasing 


In 1923, we estimated the sale of 
steel desks to represent about 5.2 
per cent of the total desks sold. 
In 1935, the percentage had grown 
to 31.4 per cent. Today, we are in 
the midst of a survey and while 
this figure isn’t official, I believe 
from dealers I have talked to that 
it will run 75 per cent steel when 
we have more information. There 
is still a tremendous replacement 
market which, added to normal 
expansion, should keep all of us 
busy for a long time. 

We have seen, in the span of a 
comparatively few years, the old 
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sailing vessel replaced by the 
modern streamlined steamship. We 
have seen the steam locomotive re- 
placed by the modern Diesel power 
plant. We have seen the old- 
fashioned electric bulb lights re- 
placed with fluorescent lighting. 
We have seen modern air-condi- 
tioning installed in both office and 
home and now television threatens 
to replace the radio. 

How many of you came to this 
meeting in a horse and buggy? I 
am sure you came by more mod- 
ern means of travel. 

Manufacturers and users profit 





in some way or other by the ad- 
vantages given us by the process 
of evolution. The old habits even- 
tually give way to progress and in 
the end the newer and more mod- 
ern ways are more efficient. 

Our engineers and designers are 
hard at work studying improve- 
ments, refinements and better 
products so that you may all be 
assured that competition among 
the steel manufacturers will fur- 
nish you improved equipment, 
items more salable, a greater vol- 
ume, and all this with substantial 
profits. 











IOWA UTILITY COMPANY SELECTS WOOD.—A Leopold installation in one of 
the private offices of the Council Bluffs Gas Co., Council Bluffs, lowa. Emarines, 
also of Council Bluffs, made the sale and installation. 





GUNLOCKE INSTALLATION IN A BALTIMORE OFFICE.—An inviting installa- 
tion in the offices of James Walker Co., ship chandlers at 123 Light St., Baltimore, 
Md. Desks are the Standard Furniture Company's new 4500 Series in light 
palomino finish, with matching chairs by W. H. Gunlocke Chair Co. Installation 
by Lucas Bros., Inc., one of the nation’s oldest stationers and office outfitters. 
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More Aggressive Selling Methods 


Needed to Maintain Furniture Volume 


LL OF THE SELLING pres- 
A sure which can be brought to 
bear in the form of additional 
specialty salesmen, co-ordinated 
advertising promotion, and more 


aggressive individual salesman- 
ship will be necessary to keep 
office furniture volume at the peak 
of the past two years, according 


to John T. Hugh, veteran sales 
manager of the office furniture 
department of the Kendrick-Bel- 
lamy Stationery Company, office 
furniture dealers in Denver, Colo. 

Kendrick-Bellamy, like many 


other leading office furniture re- 
tailers, has enjoyed a record sales 
volume for the past two years, as 
increasing supplies from manu- 
facturers helped the store to catch 
up on “back orders” which had 
been on file for many months. 
Now, however, although the sat- 
uration point is still “far, far 
away,” there is a highly-competi- 
tive situation in the field, which 
will require the utmost in selling 
skill, according to Mr. Hugh. 


Furniture Department Remodeled 


The Denver stationery store 


completely remodeled its office 
furniture department two years 
ago, simultaneous with a move 
into a new building, and stresses 
segregation” of individual types 
of office furniture. The customer 
brought up in the elevator to the 
second floor is taken directly to 
the roo! lich contains whatever 
type of furniture interested him 
in the first place—with no dis- 
tractions from any other type of 
furniture being allowed to cloud 
the issue until the original sale 
is consummated. Thus, one room 
is devote to deluxe executive 
desks, another to steel files, a 
third to chairs, a fourth to tables, 
and a fifth to accessory furniture. 
Each room is paneled with a wain- 
scoting f rich, dark-finished 
wood, w rives the appearance 
of an executive office—and while 
Kendrick-Bellamy has not gone 
into the “package deal” method of 
selling an entire office at a flat 
price, segregation gives largely the 
Same ¢€ t 

Mr. Hugh, who has been actively 
merchal ing office furniture for 
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Denver Sales Manager Makes Some Suggestions 


Based on Long Experience in Office Furniture 


more than 32 years, is expanding 
operations considerably. His first 
step has been to increase the sales 
crew by three additional men, one 
of whom will travel outside of the 
Denver area, calling upon Colo- 
rado towns, and the other two 
utilized to intensify calls on pros- 
pects within the city limits. “It is 
obvious that we are going to have 
to make many more calls,” Mr. 
Hugh said, “with repetitive calls 
likely to break down resistance to 
high prices, which is still a defi- 
nite factor in the field. Therefore, 
salesmen will call on their pros- 
pects at more regular intervals, 
rather than the widely-spaced vis- 
its which were a feature before 
the war. 


Five Special Salesmen 


In the office furniture depart- 
ment proper, which includes much 
younger men than during pre-war 
years, there is a crew of five spe- 
cial salesmen, all well-trained. 
Kendrick-Bellamy is sending 
its salesmen “back to school” 
one by one to attend manufac- 
turer’s training classes in the East. 
One man has attended two spe- 
cialized courses on specific office 
furniture in the past few months, 
and another was scheduled to 
leave in March for similar train- 
ing. “The value of manufacturers’ 
schools cannot be overesti- 
mated,” Mr. Hugh said. “There 
is a fundamental need in mer- 
chandising furniture to know 
every tiny selling detail of the 
furniture, which goes farther to 
impress the customer than any 
other point. For example, with 
posture chairs, the salesman must 
know every adjustment. With 
desks, he must know such fea- 
tures as reversible drawers, ease 
of getting to papers which slipped 
down inside the desk, concealed 
connections for calculating ma- 
chines, and so on. These small 
points loom large in putting over 
the sale.” 


By Bert Merrill 


Staff Correspondent 


Kendrick-Bellamy is making use 
of the “invitation system” of 
bringing prospects in. A hand- 
some, printed invitation is used 
on one type of furniture after 
another to attract business execu- 
tives and office managers into the 
showroom. By featuring one item 
at a time, the plan is concen- 
trated, and the printed invitation 
“personalizes” what otherwise 
might be regarded as “broadcast 
selling”. The store is getting an 
extremely high response to such 
invitations, mailed at regular in- 
tervals, and enjoys a high ratio 
of sales from mailings. 

Another important feature 
which Kendrick-Bellamy is lean- 
ing on heavily for volume main- 
tenance is “co-ordinated” ad- 
vertising programs. Under this 
plan, three mediums are used 
simultaneously to promote the 
Same line or type of furniture. 
Included are newspaper display 
ads, spot radio advertising and 
window display in a central win- 
dow between the twin entrances 
of the Kendrick-Bellamy store. 
“We plug each item from two 
weeks to a month,” Mr. Hugh said. 
“It may be a steel desk, a posture 
chair or a file. By tying up all 
three forms of advertising on a 
single subject, we have found that 
we get better results almost im- 
mediately.” 

The need for more aggressive 
selling is fostered primarily by 
the fact that many “marginal” 
dealers are springing up—includ- 
ing firms which have never car- 
ried office furniture before. Most 
of these firms are staffed by eager, 
enterprising young men who work 
hard for the office furniture pur- 
chaser’s dollar. Therefore, the es- 
tablished store must work hard, 
too. 
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The State of 
the Industry 


e IN AN ADDRESS at the packaging con- 
ference of the American Management 
Association, held in Atlantic City, N. J., 
the week of May 9, Charles E. Lewis of the 
Office of Domestic Commerce of the U. S. 
Department of Commerce said that loss of 
confidence by businessmen was an impor- 
tant contributing factor in the recent busi- 
ness decline. Expansion programs were 
dropped, orders were canceled and a sell- 
ers’ market turned into a buyers’ market 
within a month. One aspect of “loss of 
confidence” to which Mr. Lewis did not 
refer is the unfortunate tendency to cut 
prices the moment resistance appears in 
the market. Such action adds fuel to the 
fire of recession. Physical factors indicate 
that the economic outlook should be good. 
Psychological factors of fear and loss of 
confidence could change that outlook. By 
avoiding the use of price-cutting as an in- 
ducement in selling, a dealer not only main- 
tains his unit profit but he contributes to 
stabilization of the industry in which he 
earns a living. 


e DOLLAR VOLUME is down but physical 
volume of business is holding up, according 
to News-Scope, distributed by Shipman- 
Ward Mfg. Co. Price reductions, as dis- 
tinguished from price cuts, are responsible 
for the situation. 


e A NUMBER OF STATE legislatures, now 
in session, are considering bills that will 
require registration of trademarks in the 
states as well as federally. Such legislation 
is on the agendas in a Fla New Hamp- 
shire, Ohio, Washington and possibly some 
others. Registration requirements could 
work a hardship on dealers and manufac- 
turers. A check up is indicated, with a 
follow-up urging state congressmen to re- 
spond in the negative when or if trade- 
mark registration bills are put to a vote.— 


WSL 


Here and 


There 


Editorial 


The Function of the Market 


#@ THE MARKET is the key economic institution 
of a free society. The market process of voluntary 
exchange, according to the Committee for Economic 
Development, makes two great contributions to the 
organization of society—operating efficiency and de- 
centralization of decisions. 

Despite all its imperfections, the free market oper- 
ates with an efficiency not equalled by any other sys- 
tem. Decisions are made at each point throughout 
the economic system by persons most closely con- 
cerned and generally best informed about the alter- 
natives in each particular situation. Yet, the deci- 
sions are not made in isolation. Each person has be- 
fore him the relative prices of various goods and 
services, which represent to him the conditions under 
which those products can be supplied, and the de- 
mands of other purchasers for those same products. 

The second contribution is the decentralization of 
decision-making in the market, which permits society 
to be organized without great concentrations of 
power and without coercion. Each individual makes 
his own voluntary adaptation to his economic 
environment. He is not coerced into it by a central 
decision-maker. 

It is the function of the market to determine how 
much of each particular commodity or serviee is pro- 
duced, by whom, and for whose benefit. These prob- 
lems cannot be left to government in a society that 
values freedom. They are too complex to be handled 
efficiently by an administrative agency. Moreover, 
any government entrusted with making the market 
decisions would have tremendous power over the lives 
of its citizens. 


It's a Good Idea 


@& SCULLY-JONES COMPANY, Chicago, issues a 
brochure welcoming salesmen that lists the names 
and their proper pronunciation of people on whom 
visitors frequently call. Other pages illustrate com- 
pany products and their most frequent uses. 

Besides saving time and trouble of keeping mailing 
lists up-to-date, this Scully-Jones trade literature has 
an important function of helping to avoid embarrass- 
ment through mispronunciation by the salesmen. A 
caller who puts the wrong inflection on a man’s name 
often has one foot out of the door—early. To mis- 
pronounce a name is as bad as to misspell it. 





_—_—-o-- - 





“PUT MORE OPPORTUNITY IN 000,000 Series E bonds. The continued investment in these bonds 
YOUR FUTURE” AIM OF slogan is ‘Put More Opportunity in by individuals we distribute the 
BOND DRIVE Your Future. debt as widely as possible rather 

From May 1|6 through June 30 The principal reason outlined for than concentrate it in banks, thus 
members of this industry have been this campaign is the widest possible securing a better balanced owner- 
asked to participate in the Savings distribution of the national debt as ship and a less volatile debt. Fur- 
Bonds “Opportunity Drive’ which a responsibility for all. The cam ther, as the debt shifts from banks 
has as its quota the sale of $1,040 paign leaders declare, ‘Through to persons billions of dollars of in- 


30 


OFFICE APPLIANCES, June, 1949 





on 
ry 
nic 
he 


er- 
ys- 
ul 
yn- 
er- 


pe- 
nd 
ler 
de- 


ol 
ety 
ol 
kes 
nic 
ral 


Ow 
ro- 
ob- 
hat 
led 


ket 


ves 


Sa 
nes 
om 
9mM- 


ing 
has 
ass- 
A 
rme 
nis 


1949 


erest q to American homes. 

A every individual holder 

nds becomes a — 
ted in better gc 

ike corp cain n 

a financial, as 

take in Uncle 





TAPE RECORDER USED FOR 

WINDOW SHOPPER ORDERS 
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KICKELS AGAIN CALLS 'EM AT 
STATE CAGE TOURNEY 
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ODD TYPEWRITER COMES TO 
BALTIMORE FROM MONGOLIA 
¥y around the 
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Baltimore, Md. 
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columns reading from left to right, 
which sets it apart from the prac- 
tice of both Chinese and western 
scripts. 

The carriage also moves from 
left to right instead of right to left 
as in western machines. Thus, by 
putting notepaper in sideways, and 
then typing just as on a western 
machine, a letter is produced that 
reads in the proper Mongolian 
direction. 


K. M. HENDERSON OF DITTO 
HEADS DUNCAN "Y" BOARD 


K. M. Henderson, president of 
Ditto, Inc., first vice-chairman of 
the board of directors last year at 
Duncan Y.M.C.A., Chicago, has 
been named as new chairman of the 
board. Eight years a member of 
this board, he has actively partici- 
pated in committee work. 

The honorary chairman of the 
board is J. S. Duncan, inventor of 
the Addressograph, who donated 
the building besides making other 
substantial gifts to the ‘Y." 








FIVE POLIO PRECAUTIONS 
ARE LISTED FOR PARENTS 

Warning that the 1949 polio sea- 
son is "just around the corner,’ the 
National Foundation for Infantile 
Paralysis recently issued a list of pre- 
cautionary measures to be observed 
by those in charge of children during 
the epidemic danger period which 
usually runs from May through Octo- 
ber, reaching its peak during the 
summer months. 

The five easy-to-follow health rules 
for children are: 

|. Avoid crowds and places 
where close contact with other per 
ons is likely. 

2. Avoid over-fatique caused by 
too active play or exercise, or irreg- 
ular hours. 

3. Avoid swimming in polluted 
water. Use only beaches or public 
pools declared safe by local Fealth 
authorities. 

4. Avoid sudden chilling. Re- 
move wet shoes and clothing at 
once and keep extra blankets and 
heavier clothing handy for sudden 
weather changes. 


5. Observe the 


golden rule of 


personal cleanliness. Keep food 
tightly covered and, if other dis 
posal facilities are lacking, it should 


be buried or burned. 





BURROUGHS PRESIDENT NAMED 
DETROIT C. OF C. DIRECTOR 
John S. Coleman, president of 

Burroughs Adding Machine Com 

y is among the three new direc- 

elected by the Detroit 

Chamber of Commerce. 
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MORSE SENSE FROM OLLIE THE OWL 
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Dear Editor: 

A young sparrow strayed too 
far from his nest one day and 
got lost in the woods. In vain, 
the father sparrow searched for 
his fledgling, then called the 
police. 

The cops scoured the woods 
without success. Finally the po- 
lice chief said, “Before the trail 
gets cold we'd better put a good 
bird-dog on the scent.” 

“Get the smartest bird-dog in 
Birdland,” said old man Sparrow. 
“I'll pay handsomely for the re- 
turn of my son.” 

The cops knew of only two 
bird-dogs, one belonging to Jim 
Crane, the other to Bill Robin. 
“Crane's dog, Dopey, is so dumb 
that he couldn't find a skunk un- 
der his bed,” said the police 
chief. “We need a smart dog for 
this job. Bill Robin's critter can 
balance a ball on his nose, brings 
him his evening paper, barks out 
the answers to problems in arith- 
metic. If the little sparrow is in 
the woods, that dog Smarty will 
find him.” 

So, it came to pass that Smarty 
was enlisted in the search while 
Dopey was left behind. The 
search continued all day and 
took the searchers miles away. 
Not a trace ofthe sparrow was 
found. 

When they returned to the 
Sparrow's place, there was the 
little wanderer sitting in the nest. 

“Dopey found him,” explained 
Mrs. Sparrow, “The dog fell 
asleep under a tree beside his 
kennel and when he woke up, 
my little bird was perched on a 
branch above him.” 

The cops gave Dopey the re- 
ward. All Birdland sang his 
praises. Smarty went back to 
his kennel unhonored, unsung. 

Many a master-mind is just a 
lucky dog. 

Very wisely yours, 
OLLIE THE OWL. 
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ANNUAL NSA SEVENTH DISTRICT 
MEETING IN ST. PAUL 


Governor Gaffaney Leads Region to New High in 
Registration—Bob Jerue Selected to Head 
District in 1949-50 


NDER THE SKILLFUL leadership of Governor Jim 

Gaffaney, Gaffaney Office Specialty Company, 
Fargo, N. Dak., NSA District No. 7 recorded a high de- 
gree of success at the annual meeting conducted in the 
St. Paul Hotel, St. Paul, Minn., on April 22 and 23. A 
new peak of 197 full-time registrations and an attend- 
ance of over 350 at the annual banquet made it possible 
for Governor Gaffaney to wear a quiet smile of satis- 
faction. 

Starting on time and moving rapidly according to 
schedule, each session was well attended, the last one 
terminating in the nomination of Bob Jerue, McClain 
& Hedman Company, St. Paul, general convention 





1. Joe Burright, Lincoln Office Supply Co., Lincoln, Nebr.; Howard 
rederick, All-Steel Equipment, Inc.; R. H. Renz, Lincoln Office Sup 
y Co., Lincoln, Nebr. 

2. C. W. Emarine, Emarine’s, Council Bluffs, Iowa; Holt Pilkington. 
manufacturers’ representative: Al Lent, The Carter's Ink Co.; Floyd 
Kongsvik. Curtis 1000; W. N. Whitehill. Marshall Office Supply Co.. 
Marshalltown, Iowa; Risky Morris and Frank Palmer, Eaton Paper 


Corp. 

3. Fred Luley, Dennison Mig. Co.; Ed Hansen, Miller-Davis Co., Min- 
neapolis, Minn.; L. G. Morris and Frank Palmer, both Eaton Paper 
Corp.; Harry Short. Columbian Art Works; Melvin Sowell, Ester 
brook Pen Co.; Matt Dillon, Metal Specialty Mig. Co.; Neil Short 
Columbian Art Works; Al Nordstrom, Smead Mig. Co. 

4 Seated: Mrs. Huette, Mrs. Chamblin, Mrs. V. A. ) Ha Mrs. Ray 
Hammond, Mrs. Stanley Griebel. Standing: Frank Curtiss, Neva 
Cleg Products, Inc.; Dan Consodine, Richard Best Pencil Co.; R. L. 
Chamb Brown & Saenger, Inc., Sioux Falls, S. Dak.: Ed Conlon. 
Rockwell-Barnes Co.; D. J. Perdue, Klipto Loose Leaf Co.; Dan Mc- 
Dougall, Stationers Loose Leaf Co. 
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chairman, as governor for next year. Lieutenant 
governors were chosen as follows: Clark Walker, Farn- 
ham Stationery & School Supply Company, Minne- 
apolis, Minn.; Marlin Letner, Western Stationers, Rapid 
City, S. Dak.; A. F. Shipley, Gaffaney-Shipley Com- 
pany, Bismark, N. Dak.; C. R. Storey, Storey-Ken- 
worthy Company, Des Moines, Iowa; and Ray Olson, 
The Book Concern, Hancock, Mich. 

Early registrants were entertained at a pre-conven- 
tion party in the Casino of the St. Paul Hotel through 
the courtesy of Twin City Stationers. Buffet refresh- 
ments and an exhibition of European folk dancing 
contributed to the evening’s pleasures. 


NSA Troupers on Program 


Seven of the 12 addresses on the program were pre- 
sented by NSA Troupers whose comments have been 
reported previously. The titles of the talks and the 
names of the speakers follow: “The Stationer as I 
Know Him,” by NSA President Jack Kendrick, Kend- 
rick-Bellamy Stationery Company, Denver, Colo.; 
“Luggage and Leather Goods for the Stationer,” by 
E. R. Manning, National Brief Case Manufacturing 
Company, vice-president NSA manufacturers division; 
“Growing Through Association,” by Paul Burbank, NSA 
general manager; “The Magic Touch,” by Howard 
Gatewood, Wood Office Furniture Institute; “Sixty 
Million Dollars Worth of Business,” by Geoffrey L. 
Pippette, Carter’s Ink Company; “Alchemy Becomes a 
Reality,” by Lou Mann, Sturgis Posture Chair Com- 
pany; “Big Little Things,” by Howard Gorton, Denni- 
son Manufacturing Company. 

After calling the convention to order on Friday 
morning, Governor Gaffaney appointed committees and 
then called on Art Walker, Farnham Stationery & 
School Supply Company, Minneapolis, and past presi- 
dent of NSA, to introduce Mr. Kendrick, who gave his 
talk “The Stationer as I Know Him.” The other speak- 
ers of the morning were York Langton, trade extension 
manager of Coast to Coast Stores, and Robert Graeb- 
ner, president, Graebner Employment Service. 

Mr. Langton spoke informatively on “Modern Tech- 
niques of Selling and Retailing.” Stating that the re- 


ON THE OPPOSITE PAGE.— 


1. J. Ed Conlon, Rockwell-Barnes Co.; Mrs. Claude Fleet. Minneapo- 
lis; Mr. and Mrs. Henry J. Huette, Autopoint Co. 

2. Governor Jim Gaffaney. Gaffaney’s Office Specialties Co., Fargo. 
N. Dak., congratulating Governor-elect Bob Jerue, McClain & Hed- 
man Co., St. Paul, Minn. 

3. Arnold Berolund, Joseph Dixon Crucible Co.; Russell Wheeler. 
Curtis 1000, Inc.; Mrs. Jack “‘Sis’’ Berry, Eureka Specialty Printing 
Co.; Al Nordstrom, Smead Mig. Co. 

4. Howard Gatewood. Wood Office Furniture Institute: Howard Gor- 
ton, Dennison Mia. Co.; Geoffrey L. Pippette, Carter's Ink Co.; Bob 
Jerue. McClain & Hedman Co., St. Paul: L. Mann, Sturgis 
Posture Chair Co. 

5. A. C. Van Horne, Eberhard Faber Pencil Co.; Arthur Kenworthy. 

Storey-Kenworthy Co., Des Moines. lowa; Larry Goodhand, Oxford 

Filing Supply Co.; Don Sharpe, Reyburn Mig. Co. 

Dan Consodine, Richard Best Pencil Co.; E. J. Mitchell. manufac- 

turers’ representative; G. M. Helland, Kol, Inc. 

Paul Burbank recallinc the lost chord. 

V. A. Hanson, Brown & Saenger. Inc., Sioux Falls, S. Dak.; K. G. 

Kirk, F. S. Webster Co.: Flovd Kongsvik, Curtis 1000. Inc. 

Stan Bina, S. J. Bina Co., Grand Forks, N. Dak.; Marion Follin, 

manufacturers’ representative: Harrington Buck, Matt Parrott & 

Sons Co., Waterloo, Iowa; David Buck: C. F. Russell and H. C. 

Baum, both Berger Mig. Co. 

0. Some Friday morning registrants. 

1. Jerry Smith, All-Steel Equipment, Inc.. 
Stationery Co., Sioux City, Iowa. 

12. New officers Northwest Travelers Club.—Seated: Ray C. Hammond, 
National Blank Book Co., president: Harry Bergquist. Boorum & 
Pease Co., secretary-treasurer. Standing: Jack Berry, Browne-Morse 
Co., second vice-president; Arnold Berglund, Joseph Dixon Cru 
cible Co., retiring president: Jack Guntrum, Eaton Paper Corp.. 
first vice-president. 

13. NSA General Manacer Paul Burbank flanked by Governor Gafi- 
feney at the left and Governor-elect Bob Jerue at the right. 

14. Herb Walsh. Ace Fastener Corp.; Bob Davies, Miller-Davis Co., 
Minneapolis, Minn.; Frank Cooper, Codo Mig. Corp. 

15. Bill Smith, Ace Fastener Corp.; Art Grayston, Thomas & Grayston 
Co., Minneapolis, Minn.; Dick Gingland, Esterbrook Pen Co. 

16. Elmer L. Rossin, Master Addresser Co.; Monte Pearson, Monte’s 
Gift & Staty. Co., Rochester. Minn.; Roy Hovko. Badger Office 
Supplies. Madison, Wis.; Floyd Frutiger. Monte’s Gift & Staty. Co.; 
William F. “Bull” Orth, Markwell Mig. Co. 

17. Jay Parrott. Waterloo Office Supply Co., Waterloo, Iowa; Charles 
Regan, Globe Publishing Co.. South St. Paul; Bob Valleau, manu- 
facturers’ representative; Frank Graham, Louis Melind Co.; A. G. 
Schade, L. E. Waterman Co.; Charles A. Mitchell, Register Publish- 
ing Co., Brookings, S. Dak. 
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and Jack Dowd, Sioux City 
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tail sales volume in 1948 was 130 billion dollars, Mr. 
Langton pointed out that 1949 retail sales were run- 
ning y about three per cent behind the tremendous- 
ly high record of 1948. Because of price drops in many 
lines it probable that unit sales will be as high if 
not higher than in 1948. Business will be good, accord- 
ing to Mr. Langton, although customers will become 
mor‘ more selective and more resistant to sales 
effort Actually that puts business on a more sound 
basis 

Mr. GI! 


rebner named the several factors involved 
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in the process of selecting an employee for sales work. 
Prior to the interview there must be a description of 
the job and then a description of the type of person 
who would be able to handle that job. Before making 
a decision the employer should know something about 
the prospect’s family as well as the prospect himself. 
After he is hired he should be given the necessary 
training to make him a valuable member of the staff. 

At the afternoon session, presided over by Charles 
Regan, Globe Publishing Company, South St. Paul, 

(Turn to page 163, please) 
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NSA DISTRICT NO. 6 AND IBSA 
HOLD JOINT CHICAGO MEETING 


Sessions Conducted in Congress Hotel, April 24 to 
26—Ed Shapiro Nominated Governor 
for Next Year 


OMBINING THE annual meeting of the Llinois 

Book Sellers and Stationers Association and Dis- 
trict No. 6 of the National Stationers Association in 
the Congress ‘Hotel, Chicago, on April 24, 25 and 26 
resulted in an interesting series of sessions. 

At the final assembly on Tuesday morning, Ed 
Shapiro, Esco Stationery Store, Chicago, was nomin- 
ated governor of NSA District No. 6, to succeed P. G. 
Picknell, Haines & Essick Company, Decatur, II. 

IBSA officers recommended by the nominating com- 
mittee were unanimously elected as follows: Jess Sut- 
ton, Woodbury Book Company, Danville, Ill. presi- 
dent; Arnold Laurence, Business Equipment Company, 
Pekin, Ill., executive vice-president; Walter Wagner, 
University of Chicago Book Store, Chicago, vice-presi- 
dent; Tom Gillice, Rockwell-Barnes Company, vice- 
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president representing manufacturers; Jack Markelz, 
The Bookshop, Joliet, Ill., secretary-treasurer; Gene 
Crone, Business Equipment Company, Peoria, Ill, im- 
mediate past-president and chairman of the execu- 
tive committee; Tony Markelz, The Bookshop, Joliet, 
and P. G. Picknell, Haines & Essick Company, Deca- 
tur, Ill., members of the executive committee. 


The exclusively IBSA portion of the program was 


conducted on Sunday afternoon under President Gene 


ON THE OPPOSITE PAGE.— 


19. 
20. 
21. F 


. Ed Kraft. National Blank Book Co.; 


Mrs. O. R. Snemp. Giivage J Austin Waterbury, Carter's Ink Co.; 
Pat Patterson ational Bl Book Co.; Mrs. Jim Bradley. Jim 
Bradley. Higgins Ink Co., Inc.; Frank Hughes, Automatic Pencil 
Sharpener Co. 


. Governor-elect Ed Shapiro, Esco Staty. Store. Chicago, (left) re- 


ceives the congratulations of P. G. Picknell, Haines Essick Co., 
Decatur, retiring governor. 


. Bill Smith, Ace Fastener Corp.; Ben Powell, A. W. Faber-Castell 


Pencil Co.; Mrs. Powell: Betty Carroll, Temple & Carroll, Gales- 
burg: Mrs. John Carroll, Galesburg: Hy Linden, Ace Fastener 
Corp.; Mrs. Linden. 


. Milton Warren. Wallender-Pennington Co., Decatur: Malcolm 


Quay. General Fire —— Co.; W. I. Mackey. Smead Mig. Co.; 
Arthur —. ~a ooke Cobb Co.; Jim Dedman, Wallender- 
Pennington Co. 
ohn Henn, Jose J Dixon Crucible Co.; Ray Eichenlaub, Service 
teel Products .: Dick Singer, Globe-Wernicke Co.: Gordon 
Kickels, C. L. Bark ey & Co.; Don Shar Reyburn Mig. Co., Inc. 
Al Leth and and Joseph Edel- 
man, both of Chicago Office Supply _&, Chicago: Reed Ferguson, 
National Blank Book Co. 


. Seated: Maynard Westring. Mid-City Satepees. Inc., Rockford; 


Ralph Blackburn. Globe- —— Co.; Roy Melind, Louis Melind 
Co. Standing: Governor-elect Ed Shapiro, p eae Staty. Store. Chi- 
cago; Ed Rohrs, Eaton _ =a r es Jess Peck, Spriagiield wait 
Co., Springfield; Roscoe Codo Mig. Corp.; Ken Tod 
Bainbridge. Kimpton & Bost nc. 


- General Manager Burbank explains the new NSA filing supply 


manual to Sixth District conventionites. 


. Seated: Mrs. Ed. Manning. Chicago; Mrs. John Carroll, Galesburg; 


Mrs. W. I. Mackey. Chicago. Standing: Mrs. Maynard Westring. 
Rockford; Betty Carroll. Galesburg; Mrs. ay Reeves. Peoria. 


. Bill Lineweber, Associated Stationers gy A : Frank Lazowski. 
c 


Automatic Pencil Sharpener Co.; Jack Prncoll McLennon Pen 
Co.; W. T. Roussey and Harold Blum, Esterbrook Pen Co. 


. Ed Manning. National Brief Case Co., prepares to deliver his talk. 


“Luggage and Leather Goods for the Stationer’’. 


- Tom Gillice, Rockwell-Barnes Co. (at typewriter), and Ray Ejich- 


enlaub, Service Steel Products Corp. (facing Gillice). do a “land 
se registration business at the Sunday night social get- 
together. 


. Jess Peck, + ield Staty. Co., Springfield; Roscoe Benge, Codo 
tep 


en J. Kosteling. Eberhard Faber Pencil Co.; John 
©. Adams, Adams Typewriter & Equipment Co., Peoria; O. M. 
Wilson, Mittag & Volger. Inc.; Dick Hill, Eberhard Faber Pencil 
Co.; Frank Cooper, Codo Mig. Corp.; Ben Powell, A. W. Faber- 
Castell Pencil Co.; Hugh Reeves. Jacquin & Co., Peoria. 


Mig. Corp. 


. Charles Bradley, Business Equipment Co., Peoria: Ken Reister, 


Minnesota Mining & Mig. ry Mrs. Bradley: R. L. Sheopard, Min- 
ggects Mining & Mig. Co.; L. V. Stanley. Art Metal Construction 
Co.; Tony Markelz. The Book Sho Joliet. 

H. MacFarland, MacFarland Office Equipment Co., Rockford; 
Mrs. Fred Greenwood, Chicago: Frank Hughes and Frank Lazow- 
ski, both Automatic Pencil Sharpener Co.; Monroe loas, Monroe 
se Supply. Chicago; Fred reenwood. The Old Book Man, 

cago. 


. Dick Corlett. Haines & Essick Co., Decatur: Jess Peck, Spring- 


field Staty. Co., Springfield: M. T. Weingaertner, Egyptian Staty. 
Co., Belleville. Ill.; Dan Hansen, Carlson Bros. Moline, Ill. 


. Two of NSA‘s ‘biggest’ boosters—-Less Crowl, Blade Ptq. & Paper 


Co., Toledo, past president. and Ed Conlon, Rockwell-Barnes Co. 


. Phil Kelistedt, Kellstedt & Son, Peoria: Jim Lynch, Browne-Morse 


Co.; Mrs. R. K. Corlett. Haines & Essick Co.. Decatur; John Carroll. 
Temple & Carroll, Galesburg. 

Dick Steding, Wallace Pencil Co.; G. O. (Ollie) Stevens, Stevens, 
Maloney & Co., Chicago; Bill Lipner, Koh-I-Noor Pencil Co., Inc. 
Betty Carroll and John F. Carroll. new partners in the firm of 
Temple & Carroll, Galesburg. 

rank Cooper, Codo Mig. Corp.; Angelo Cozzi. Horder’s, Inc.; 
Charles Lee, Heyer Corp. 





PICTURED AT THE LEFT.— 


. Al Aigner, G. J. Aigner Co.; Walter Wagner. University of Chicago 


Bookstore, Chicago; Governor P. G. Picknell. nee & Essick Co., 
Decatur; Will Harms, Business Equipment Co., Peori 


. Hugh Reeves. Jacquin & Co., Peoria; Hal Johnson, «Meilink Steel 


Safe Co.: Conrad Netzhammer. Northwestern Furniture Co., Mil- 
waukee; Charles Mueller, Joseph Dixon Crucible Co. 


. Bill Leinweber, Associated Stationers Supply Co.; Roy Skibbe, Vic- 


tor Safe & Equipment Co., Inc.; Al Spaiford. Associated Stationers 
Supply Co.; Emery H. Wegner, Wegner Office Supply Co., Inc., 
Fond du Lac, Wis. 


. W. M. Weck and Governor-elect P. G. Picknell, both Haines & 


Essick Co., Decatur: NSA President Pa Kendrick, Kendrick- 
Bellamy Stat Co., Denver. Colo.; A. J. er) Markelz, The 
Book Shop. ea, Joliet: Maynard bechtne. Mid-City Stationers. 
Inc., Rockford. 


. Charles Bradley. Business fagement Co., Peoria; William 


Neisen, Wilson Jones Co.; E. A. Napp, Napp Office & School Scpply 
Co., Manitowoc, Wis.; A. C. Van Horne. erhard Faber Pencil 
Conrad Netzhammer, Northwestern Furniture Co., Milwaukee. 


. Paul Cheney. Mg aay Co.; Harry Short. manufacturers’ repre- 


sentative; A. C. Van Horne, Eberhard Faber Pencil Co.; Neil Short. 
manulacturers” representative: Charles Bodeen, Commercial Staty. 
, Chicago; Bob Reynell, Oxford Filing Supply Co. 
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About 75 were present to listen to the follow- 
sses: “The Writer’s Viewpoint,” by Marguerite 
ithor on the staff of Rand McNally & Com- 

Juveniles,” by Lucille Pannell, The Hobbyhorse 

Carson Pirie Scott & Company, Chicago; 
Book Selling,” by Max Siegel, author, buyer 
eller. The addresses were followed by forum 


on the problems of book handling and sell- 


evening a “Welcome Gathering” in the Par- 
room was sponsored by IBSA. Sandwiches, 
efreshments and interesting entertainment 
yviaeada 
registrations were tallied it was learned 
1949 convention had topped the 1948 gather- 
substantial number. Manufacturers and 
recorded 123 registrations and dealers 38, 
otal of 161. At the banquet Monday night 














242 people were served. They were in unanimous 
agreement about the pleasantness of the occasion. 
As at other NSA regional meetings, the troupers, 
headed by NSA President Jack Kendrick, Kendrick- 
Ballamy Stationery Company, Denver, Colo., and NSA 
General Manager Paul Burbank, provided most of the 
speaking program. On Monday morning Mr. Kend- 
rick gave his address, “The Stationer as I Know Him,” 
and J. L. Mann, Sturgis Posture Chair Company, 
Sturgis, Mich., spoke on, “Alchemy Becomes a Reality.” 
Their comments and those of the other troupers were 
reviewed in regional reports published last month. 
The other speaker of the morning was Joe Meek, 
secretary of the Illinois Federation of Retail Associa- 
tions. Mr. Meek has been a regular IBSA convention 
speaker for many years. The fact that he is invited 
to return to each annual assembly is clear evidence 
(Turn to page 160, please) 
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EXCELLENT TURNOUT GREETS NSA 
TROUPERS AT LONG BEACH MEET 


Troupe Presents Instructive Program—1949 Meet- 
ing Slated for Phoenix—Edward Harrington 
Nominated to Succeed R. A. Thomas 


ONG BEACH, CAL., WAS HOST to stationers of 
the Fourteenth District NSA, comprising southern 
California and Arizona, in a highly satisfactory meet- 
ing under the dynamic leadership of R. A. Thomas of 
Grimes-Stassforth Stationery Company, Los Angeles, 
governor of the district. A combination of a good busi- 
ness program and unusual entertainment held the 
interest of all through the two days of the conven- 
tion, May 2 and 3. Phoenix, Ariz., was chosen for 
the next year and Edward Harrington of Heinze, Bowen 
& Harrington, Phoenix, was nominated to succeed 
Mr. Thomas as governor at the next NSA annual 
meeting in October. Mr. Harrington’s company was 
represented at Long Beach but he was unable to at- 
tend because of illness and the loss of a brother. 
The business sessions, spread over two days, started 
with the introduction of Mayor Burton W. Chace by 
his fellow townsman, Raymond Green of Green’s, 
Inc., general chairman of the convention committee. 


36 








The mayor extended a hearty welcome, congratulated 
the stationers on the progress of their industry and 
told interesting facts about Long Beach. Its harbor, 
he said, was second to nqne; its elaborate naval base 
represents an investment of fifty million dollars; its 
population is nearly 300,000 against less than two 
at the turn of the century. He then presented the 
key to the city to Mr. Thomas. Rievel Shepherd of 
Schwabacher-Frey Stationery Company, Los Angeles, 
acknowledged the hospitality of Long Beach and of the 
Golden State Travelers Club which had supplied an 
elaborate luncheon preceding the opening session on 
behalf of the Stationers Association of Southern Cali- 
fornia, of which he is president. He prefaced his 
acknowledgment by saying that business in southern 
California is good. 

Governor Thomas took over to introduce General 
Manager Paul Burbank. Stationery, he said, is def- 
initely important and contributes much to our econ- 


ON THE OPPOSITE PAGE.— 


1. At Lou Mann’s Fish Breakfast.—Seated: Bob Heck. Eaton Paper 
Corp.; Geoffrey Pippette, The Carter's Ink Co.; Howard Gatewood, 
Wood Office Furniture Inst.tute; Ed R. Stenedne. National Brief 
Case Co.; L. R. Kendrick, Kendrick-Bellamy Staty. Co., Denver, 
ee NSA; the host, J. L. Mann, Sturgis Posture Chair Co. 
tanding: Brewster Towne, National Blank Book Co.: W. E. Jen- 
kins, Jenkins Index Card Co.; Gordon Kickels, C. L. Barkley Co.; 
Howard Gorton, Dennison Manufacturing Co.; Rievel Shepard, 
-, “irom Co., Los Angeles; Ed Conlon, Rockwell-Barnes 


°. 
2. Aboard in the harbor. Harry Fellowes, Bankers Box Co., seated in 


foreground. 

3. Willis Palmer, Boorum & Pease Co.; Bill Tonkin, Sturgis Posture 
Chair Co.; Wayne Journigan, George C. Holt Co.; Mrs. Palmer; O. 
L. Lattin, Lattin Stationers, Lynwood, Calif.; Mrs. Carlson; Arthur 
Carlson, Charles R. Barry Co.; Mrs. Van Culin; Phil Van Culin, 
Wilson Jones Co. 

4. William Small, Johnson Chair Co.:; 
Co.; F. E. Rising, Jr., Bankers Box Co.; Ral ph Maneval, A. 
Faber-Castell Pencil Co.; C. F. Evans, Sanford Ink Co. 

5. Tracy jteyms. Higgin Ink Co., in striped suit. 

6. Mrs. A. . Knox, Me. ie 8 Savel, Mrs. Sam Bullock and Mrs. 
W. E. bet. all of Los Angeles; Mrs. R. M. Hollenbeck, Phoenix: 
Mrs. Grant Howard, Tucson; Mrs. Zella Pritchard, Santa Ana; Mrs. 
P. W. Vorwick, Glendale; Mrs. William Knapp. Los Angeles. 

7. Stan Hall, Parron Hall, San Diego; Mrs. Hall, Bill Joost, manufac- 
turers’ representative; Beverly Peters, Grimes-Stassforth Staty. Co.. 
Los Angeles; Franklin Rising and Harry Fellows, Bankers Box Co.; 
a W. A. Sheaffer Pen Co.; Chuck Lofgren, Sanford 
nk Co. 

8. Brewster Towne, National Blank Book Co., and Bob Heck, Eaton 
Paper Corp., at right of guide with a microphone. 

9. Ed Manning. National Brief Case Co., with sample merchandise 
used to illustrate his address on leather goods. 

10. Blake Lockard. Southern California Stationers Association; Beverly 
Peters, Grimes-Stassforth Staty. Co., Los Angeles; Mona Finch, 
assistant to Mr. Lockard. 

ll. Profile—Ed Conlon, Rockwell-Barnes Co. 

12. Roger Lambert, manufacturers’ representative: Louis Schuster, The 
Carter's Ink Co.; Ernie Daniels, Bert M. Morris Co.; Phil Van Culin, 
Wilson Jones Co.: Gordon Kickels, C. L. Barkley Co.:; H. A. Andre, 
Mittag & Volger, Inc.; Wayne Journigan, manufactuers’ representa- 
tive. 

13. William Diest and Sam Warner. Sicationers Corp... Los Angeles; 
R. A. Thomas, Grimes-Stassforth Staty. Co., Los Angeles; Shirley 
Barnes, Stationers Corp.; Paul Burbank, NSA. 

14. Bill Joost, manufacturers’ representative; Mona Finch, Southern 
California Stationers Association; Franklin Rising, Bankers Box 
Co.; Beverly Peters, Grimes-Stassforth Staty. Co., Los Angeles; 
Harry Fellowes, Bankers Box Co. 

15. Cameron Ashby and Bertrand Amberg. Amberg File & Index Co.; 
Mildred Alexander: George L. Fuller, Fuller's, Santa Maria, Calif.; 
Ralph Alexander, Alexander Stationers, Los Angeles. 


Paul Schmitz, Los Angeles News 
Ww. 





AT THE LEFT 


l. Officers Golden State Travelers Club; Bob Heck. Eaton Paper Corp., 
secretary-treasurer; Ernie Daniels, Bert M. Morris Co., chairman 
entertainment committee; W. “Bill” Rienzi, Eagle Pencil Co., 
vice-president; W. E. Jenkins, Jenkins Index Card Co., president. 

2. Wilson S. Turner, Los Angeles News Co.; Ed Manning, National 
Brief Case Co.; R. E. Shepard, Schwabacher-Frey Co., Los Angeles; 
Brewster Towne, National Blank Book Co.; Harry Fellowes, Bankers 
Box Co. 

3. Willis Palmer, Boorum & Pease Co.; Mrs. Palmer: Bob Smith, manu- 
facturers’ representative; Mrs. Eickhorn;: J. A. Eickhorn, Floyd Staty. 
Co., San Pedro, Calif. 

4. Ed Feer, Bakersfield Stationers, Bakersfield, Calif.; Geoffrey Pip- 
ette, The Carter's Ink Co.; John Wikle, Millam & Wikle, Phoenix. 

riz.; Jos. A. Savel, Savel Commercial Staty., Los Angeles; Louis J. 
Schuster, The Carter's Ink Co. 

5. Russ Ragan, American Pad é Paper Co.; Mrs. Ragan; Gordon 
Kickels, C. L. Barkley Co.; Mrs. Heck: Lou Mann, Sturgis Posture 
Chair Co.; Bob Heck, Eaton Paper Corp. 

6. Blake Lockard, Southern California Stationers Association; W. R. 
Lindsay. West Coast Staty. & Prig. Co., Los Angeles; Carl Grimes. 
Ir... Grimes- Stassforth Staty. Co., Los Angeles; Floyd Smith, B. R. 
Thomas and Ed Worth, Dennison Manufacturing Co.; Paul Burbank, 
NSA; Jack Polster, Wilson Jones Co.; P. J. Cloney, Dennison Manu- 
facturing Co. 


-: 
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12TH DISTRICT STATIONERS HOLD 
RECORD SAN FRANCISCO MEETING 


One-Day Regional Draws Record Attendance at 
St. Francis Hotel — Ray Morgan Nomi- 
nated New Governor for 1948-49 


TATIONERS OF THE Twelfth District NSA met 

in record numbers at San Francisco May 6, crowd- 
ing a full program into one solid day. The meetings 
were held in the St. Francis Hotel. Ray Morgan of 
Morgan & Barclay Company, San Francisco, was nom- 
inated to succeed E. A. Peterson of Associated Sta- 
tioners as regional governor. The district is composed 
of northern California and Nevada. 

Most of the program was put on by the six-man 
NSA Troupe. In addition the subject, “What I Ex- 
pect of Salesmen Who Call on Me,” was handled 
constructively by George W. Aljian, director of pur- 
chases, California and Hawaii Sugar Refining Com- 
pany. 

The convention was opened by Governor Peterson, 
who made appropriate remarks on _ co-operation 
through association, the contributions of the troupe, 
and the good work of various members and com- 
mittees. Val King, representing Mayor George L. 
Robinson, extended the official welcome of the city. 
He gave a humorous explanation of the layout of 
San Francisco with its streets parallel to Market to 
the south and at angles to the north. He told of the 
street repair and the transportation program which 
is expected to be completed in July. At that time 
he said the turnover from old equipment to new 
will be the greatest of its kind ever put into effect 
at one time. He explained how to avoid the “tow- 
away” program necessitated by the current temporary 
traffic congestion which has been embarrassing to 
some visitors unfortunate enough to leave their cars 
in certain locations after four o’clock in the after- 
noon. He expressed the sincere wish of the mayor 
that the convention be one of outstanding success. 


Northern California Stationers Active 


Howard Patrick of Patrick & Moise-Klinkner Com- 
pany, San Francisco, president of the Stationers As- 
sociation of Northern California, told of work of the 
association of benefit to all members. Also he told 
of the selection of Secretary Al Brandhofer, who long 
has been active in association activities and at one 
time was in the show business. Something new for 
a local organization, he announced, was a field divi- 
Sion with dues of twelve dollars a year. Organized 
in February and having 21 members by March 1, 
it had 75 at the date of the meeting. He told of a 
reduction in dues for dealer members and said his 
association had three major objectives—to obtain more 
members, to improve the membership by interchange 
of ideas and to acyuire better knowledge of the work- 
ings of the Fair Trade act. 

President Jack Kendrick followed. He was im- 
pressed with the city’s wharves, bridges and parks 
and with improvements planned and in work. It was a 
place, he said, where people had learned to work in 
groups and to co-operate. He referred to the re- 
markable record of Howard Patrick in advancing the 
interests of the Northern California association which 
led to his selection for a second term. His friend- 
ship with Mr. Patrick started at an NSA convention 
some 25 or more years ago. 


Purchasing Head Guest Speaker 


Mr. Aljian was born in Armenia, received his col- 
lege education in California, served in the procure- 
ment division in Washington during the war and has 
held important offices in his profession, including 
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that of president of the National Association of Pur- 
chasing Agents. First, commenting on a sfatement 
by Mr. Kendrick, he said the present decline was 
healthy. Later, quoting from a bulletin released two 
days earlier, he said business had improved slightly, 
that production had increased 19 per cent, that back- 
logs had increased, that the trend is to level off at 
present volume with a pick-up in the fall, and that 
man-hour production had been raised. Getting to 
his subject, he stated that buyers always have the 
right to expect courteous reception and that buy- 
ers have been well treated by dealers in the last few 
years. The modern buyer expects a straightforward 
presentation of the salesman’s product backed up 
by what it will do. He expects the salesman to have 
a reasonable knowledge of the buyer’s problems and 
product. He is not interested in a “one shot” deal. 
The faults he attributed to owners and sales man- 
agers for sending boys to do a man’s job, for send- 
ing men too often without proper training and without 
the proper tools needed to sell. 

Following Mr. Aljian were Howard Gorton, Den- 
nison Manufacturing Company; Howard Gatewood, 
Wood Office Furniture Institute; J. L. Mann, Sturgis 
Posture Chair Company; General Manager Paul Bur- 
bank; Geoffrey Pippette, The Carter’s Ink Company, 
and Ed Manning, National Brief Case Company. 

The convention closed with a banquet and enter- 
tainment. 


NSA Troupers Entertained in San Francisco 


Following a long-established custom, the members 
of the NSA Troupe were guests of Tom Taylor of 
Schwabacher-Frey Company at a luncheon held May 
5 at the Bohemian Club in San Francisco. Mr. Tay- 
lor is a former governor of the Twelfth District. Mr. 
Taylor called upon E. A. Peterson of Associated Sta- 
tioners, Inc., Oakland, now governor, who expressed 
his appreciation for Mr. Taylor’s good work and for 
the contributions of the troupe at the regional meet- 
ings. Jack Kendrick, president of NSA, expressed his 





TWO TABLE GROUPS AT THE NSA DIST. NO. 12 BANQUET. 
ST. FRANCIS HOTEL, SAN FRANCISCO . 


thanks for the fine hospitality. He quoted Neill 
Stewart of Dallas, former NSA president, as saying 
that through the years the things that count most 
in association work are the friendships made. Paul 
Burbank referred to the program to be given the 
following day. Mr. Taylor paid a special tribute to 
Ed Wobber, who for many years headed the north- 
ern California group and served as regional governor 
of NSA. Mr. Wobber is reply gave some of his early 
history and stated that he was shaken into the 
stationery business by the earthquake in 1906. He 
told of buying a dozen letter presses at that time 
and said he doubted if all the firms represented at 
the luncheon had that many in stock. 

Howard Patrick of Patrick & Moise-Klinkner Com- 
pany, president of the Stationers Association of North- 
ern California, introduced Bob Smith, manufacturers’ 
representative, who achieved good results in head- 
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DISTRICT NO. 12 NSA CONVENTION, ST. FRANCIS HOTEL, SAN FRANCISCO, MAY 6&6 


|. Jim Lombardi, Patrick & Moise-Klinkner Co.; Ralph Buckley, Auto- 

matic Pencil Sharpener Co.; Tom Godley; Jack England, Eversharp. 

Inc.; Walter Campbell, Laird’s, Inc., Oakland; Paul Etheridge. San 

Jose Office Supply Co. 

Ray Morgan, Morgan & Barclay Co., San Francisco, governor- 

elect; C. A. Peterson, Associated Stationers. Inc., present governor: 

Howard Patrick, Patrick & Moise-Klinkner Co., president Stationers 

Association of —_ =~ California. 

1. Jim Montgomer s Ink Congas and Koh-I-Noor Pencil Co.; 
Sam Clayton, ‘oh- iw d ood Pencil Co.; Mrs. Sleeper; Elgin Burke. 

son Jones Co.; Mrs. Burke; Jack Polster, Wilson Jones Co.; Mrs. 


i) 


Pols ter: Jim Cuff, Wilson Jones Co. 
4. C. F. Evans and C. W. Lofgren, Sanford Ink Co.; E. A. Peterson. 


Associated Stationers, Oakland; Jack Kennedy. Trussell Manufac- 
ring Co.; Bertrand Amberg. Amberg File & Index Co. 
h A. McDonnell, The Carter's Ink Co.; Ed Conlon. Rockwell- 





rt Frier. Pacific Stationer; Ed Hase, Crunden-Martin Manufac- 
ing Co.; James Lombardi, Patrick & Moise-Klinkner Co., San 

Francisco; Jack Guerin, Eberhard Faber Pencil Co.; Ed Cooper. 
Smead Manufacturing Co.; Don Hillhouse, Hillhouse Office Supply 
Co., San Francisco; Ralph Buckley, Automatic Pencil Sharpener 

7. Seated: Jim Cowie, "“Schwabacher. Frey Co.; Jim Montgomery and 


Tracy Higgins. Higgins Ink Co. Standina: Sam Clayton, Koh-I-Noor 
Pencil Co.: Pete Masterson, Acco Products. Inc.; Art Josephson. 
Sooke & Cobb Co.; Harry Ford. Rockwell-Barnes Co. 

8. Old Timers’ Party.—Bert Morris, Bert M. Morris Co.; J. M. Patrick. 


ing up field division activities in northern California 
He introduced Al Brandhofer, the new secretary of 
ti roup. Referring again to the governor, he 
said Mr. Peterson had done a marvelous job in build- 
ing up NSA membership. 

Mr. Patrick furnished a pleasant surprise to the 
ie y presenting to each a certificate of welcome 

the state, bearing the recipient’s name, the seal 
f ti tate of California and the signature of the 
secretary of state. Mr. Patrick’s results in leadinz 
the 1 hern California stationers has been outstand- 
ing t that led to his re-election for. a second 


—_-——— 


DORO MOVES TO NEW CHICAGO QUARTERS 


The Doro Manufacturing Company, manufacturing 
od office tables, typewriter stands and cabinets, 


recently moved the factory from 362 W. Erie St. to 


large iarters at 220 W. Institute Pl., Chicago 
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Patrick & Moise-Klinkner Co.; Ed Wobber, Wobber Bros.; Tom 
Moore, manufacturers’ representative; Lloyd Wagner, J Dixon 
Crucible Co. 


. Al Brandhofer, secretary Stationers Association of Northern Cali- 


fornia, with we assistants who handled regis 


tration. 
. Ron L. Avery. H. S. Crocker Co.; John Hehnke, W. A. Sheaffer Pen 


Co.; Bob Smith, egetectavers, representatives Jack Guerin, Eber- 


hard Faber Pencil Co.; D uero, Smith Bros., Oakland; Joe 
soy = W. A. Sheaffer ey - : Bob Heath, associated with 
ob Smi 


. Mrs. Morgan. Paul Burbank, NSA; Jack Kendrick, Kendrick-Bellamy 


Staty. Co., Denver, president NSA; E. A. Se. SF 


. Tom Moore. manufacturers’ re pocgatenens 


Gatewood, 
Wood Office Furniture —~_) ; cmpbel. Ptaied Staty. Co. 
Oakland: Lee yonnese and Landolt 
he ar. ea Joseph A. McDonne and Bill Fletcher, The Carter's 


- Ed Mannin — National Brief Case Co.; Howard Gatewood, Wood 
tu 


Office Fu re Institute; Geoffrey Pippette, The Carter's Ink Co.; 
Bob Smith. manufacturers’ representative. 


{. Howard Gorton, Dennison Manufacturing Co.: Mrs. ppeeeeeee aor 


Morgan, Morgan & Barclay Co., governor-elect; J. L. Mann, 
Posture Chair Co. 


. E. A. Peterson, Associated Stationers. Inc., Oakland, governor - 


district; Howard Patrick, Patrick & Moise- Klinkner Co. 
Stationers Association of Northern California; Tom T Sch. 
wabacher-Frey Co.: Mrs. Patrick. 


FILING ASSOCIATION ELECTS OFFICERS 


The May meeting of the Filing Association of New 


York was held on May 9 at the Hotel New Yorker. This 
was the annual business meeting of the association 
and the following members were elected to office for 
the 1949-1950 term: 


President—Miss Ann McDonald. 

First vice-president—Miss Ethel Carew. 

Second vice-president—Miss Beatrice Roach. 
Recording secretary—Miss Violet Campbell. 
Treasurer—Miss Jean Bruce 

Corresponding secretary—-Miss Marguerite Stain- 


kamp. 


Director, two-year term—Mrs. Elizabeth G. Barnes. 
Director, two-year term—Miss Sarah Horowitz. 
The members also voted to change the name of the 


association from the Filing Association of New York 
to Records Management Association of New York. 
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PACIFIC NORTHWEST STATIONERS 
GATHER IN TACOMA 


NSA Troupers and Other Speakers Provide Timely 

Information and Sound Suggestions—H. H. Griggs 

New President and District Governor—Belling- 
ham, Wash., Host City in 1950. 


| seana THE EFFICIENT leadership of Al Osborn, 


president of the Pacific Northwest Stationers Asso- 
ciation and governor of District 11, NSA, Tacoma, 
Wash., the organization was a delightful host to sta- 
tioners from the northwest corner of the United States 
and several from the Canadian province of British 
Columbia. The meeting was held May 8 to 10 at the 
Winthrop Hotel. Most of the formal program was pro- 
vided by the NSA Troupe consisting of President Jack 
Kendrick, General Manager Paul Burbank, Geoffrey 
L. Pippette, The Carter’s Ink Company; J. L. Mann, 
Sturgis Posture Chair Company; Ed Manning, Na- 
tional Brief Case Company, and Howard Gorton, Den- 
nison Manufacturing Company. Appropriate addresses 
were made by Luther McIver, manager of purchases, 
Puget Sound Power & Light Company, and James W. 
O’Brien, sales manager, National Cylinder Gas Com- 
pany. Mr. McIver’s topic was, “Buy and Sell With Con- 
fidence”: Mr. O’Brien’s, “Getting Back to Sales Train- 
ing.” A humorous talk with a serious meaning was 
supplied by the Reverend William Hills, vicar of Cad- 
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bor Bay, B.C. Dr. C. Franklin Thompson, president 
of College of Puget Sound, provided an inspiring 
luncheon address on the subject, “Our Business and 
Our Tomorrow.” The meeting marked the fortieth 
anniversary of the association and the fortieth birth- 
day of the first vice-president, Humphrey Griggs. 

The convention was called to order by Governor 
Osborn on the ninth, the activities of the day preced- 
ing consisting of a closed evening session for dealers 
only, a meeting of the Oregon Trail Travelers, and 
entertainment. The mayor of Tacoma, C. Val Fawcett, 
delivered a cordial welcome on behalf of the city 
‘Stationery,” he said, “is a good barometer of busi- 
ness.” He stated that the Northwest area still is grow- 
ing and will continue to do so, that Tacoma has in- 
creased from 100,000 in 1940 to nearly 150,000 now, and 
that stationers now established are in on the ground 
floor to benefit from the expansion. 


Comments by a Purchasing Agent 


Mr. McIver was complimentary to stationers, saying 
they were the eyes of the purchasing department. He 
went on to say: 

“Nineteen hundred forty-nine 
but also a new era. The major concern of every busi- 
nessman is the break-even point. It is up to the sales 
department to produce at least enough dollar volume 
quantity times price—to break even. With the price 


is not only a new year, 


trend on the down grade you must sell now as you 
have never sold before. Our Ametican way of life pro- 
vides the highest standard of living ever enjoyed by 


American industry and salesmanship can 
take much credit for this accomplishmen 

“In a sellers’ market, buyers compete. In a buyers’ 
market, sellers compete, but the buyer still has a ring- 
side seat. The purchasing agents’ “Who’s Who” of 
suppliers is filled with reliable performers. This adds 
up to CONFIDENCE. To get there the salesman must 
know his product and present it in a straightforward 
and honest, businesslike manner 

“There is no substitute for quality and service, which 
means repetitive orders. 

“Confidence must be 
True conficence is gained 
you woud have them do unt» | Pu 


fully subscribe to these truism 


any peopl 


earne¢ It is n accidental 
unto others as 


asing agents 


Sales Training Discussed 


In his talk on sales training Mr. O’Brien said dealers 
must face the problem of adequate training for sell- 
ing. They must recognize the extent of their market 
and they will be better able to direct their salesmen 
Our responsibility to salesmen, according to the speak- 
er, is to lead them in an intelligent way to make more 
sales. Salesmen’s sales records and length of time in 
field should help to determine potential under present 
conditions. Sales managers must be revitalized, re- 
enthused on sales. Mr. O’Brien praised NSA’s product 

(Turn to page 144,.please) 


AT THE LEFT— 


|. R. D. Buckley, Automatic Pencil 
Fertig and George Halling. J. K. Gill Co. 
Sanford Ink Co. 

2. The resolutions committee: Lew Hilton, Ruggles Staty. Co., Seattle: 
Bob Church, Church & Nelson. Wenatchee, ash.; Jim Cooke 
Cooke Staty. Co.. Salem, Ore.; Ray Flaherty. The Office Supply Co. 
Missoula, Mont.: John F. Hunt, Hunt's Office Supply Co., Tacoma 

3. J. W. Gehrke, Gehrke's Ltd., Vancouver . C.; H. R. Howell, The 
General Fireproofing Co.; James D. Headley. Seattle: L. R. Kend 
rick, Kendrick-Bellamy Staty. Co.. Denver. president NSA: W. J. 
Ortel, Shaw & Borden Co., Spokane 

4. F. J. Carlgon, Mrs. Kenneth Brown, Bill Ward, Mrs. Carlson, Pe‘e 
Boyko, Mrs. Ward, E. B. George, all Dennison Manufacturing Co. 
Jim Davison, manufacturers’ representative: Harold Minton 
bia Ribbon & Carbon Manufacturing Co.; Charlie Nunn 
Jones Co.; Cecil Branch, Columbia Ribbon & Carbon Manufactur 
ing Co.; Bob Bratt, Ryder Bros., Baker. Ore.; Bob Strawn, Strawn’s 
Office Supply. Boise, Idaho; Bob Dahl, Harold E. Dahl Co., Ta 
coma; Ralch Pearson, Business Equimment Bureau, Portland. 

6. Al Korfhage. Minnesota Mining & Manufacturing Co.; Darrell Ire 
land, The Stationers, Inc., Tacoma; Russ Stevens, The Carter's Ink 
Co.; Jean Herbert, vocalist; Zac Kalbach, entertainer: Wilson Tur 
ner, Eagle Pencil Co.:; R. Chapman, Standard Paper Co.; Ken 
Morgan, Minnesota Mining & Manufacturing Co 


Sharpener Co.; Mark Gill, Les 
Portland; Chuck Evans. 
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DISTRICT NO. 10 OF NSA HOLDS 
ANNUAL MEETING IN DENVER 


Good Attendance Marks Business Sessions— 
Adrian Pembroke Chosen New Governor— 
1950 Convention to Colorado Springs 


AREFUL PLANNING and clever promotion resulted 

in a strong response from dealers in District No 
10 of the National Stationers Association to the call 
of Governor William Mason III, Out West Printing & 
Stationery Company, Colorado Springs, Colo., to attend 
the annual meeting in the Cosmopolitan Hotel, Den- 
ver, April 27, 28 and 29. Thirty-nine ladies, 57 dealers 
and 75 manufacturers or travelers were registered 
Someone with a flair for arithmetic figured that 83 
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OFFICIAL PICTURE OF NSA DISTRICT NO. 10 MEETING. DENVER. COLO., APR. 29 


per cent of the total number of dealer organizations 
in the district were represented. 

Registration and a “Welcome Hour” occupied 
Wednesday evening. Bright, and quite early Thurs- 
day morning, registration was resumed and the con- 
ference called to order by Governor Mason. shortly 
after nine o’clock. The entire morning and part of the 
afternoon were given over to NSA Troupers, whose 
regional meeting addresses were reported last month. 
Two of the Troupers were on the program Friday 
morning. 

The subjects covered and the names of the speak- 
ers follow: “The Stationer as I Know Him,” by NSA 
President L. R. Kendrick, Kendrick-Bellamy Station- 
ery Company, Denver, Colo.; “Big Little Things,” by 
Howard E. Gorton, Dennison Manufacturing Com- 
pany; “Growing Through Association,” by Paul Bur- 
bank, NSA general manager; “Sixty Million Dollars 

(Turn to page 154, please) 





PICTURED AT THE ANNUAL BANQUET OF NSA DISTRICT NO. 10 


by row: John em agent Out West Prig. & Staty. Co., Colorado 
» Colo.; J. E. Conlon, Rockwell-Barnes Co.; NSA Past-presi- 
dent Fred Downs. Downs-Randolph Co., Tulsa, Okla.; Mrs. Dell 
Styers; Chuck Kendrick, Kendrick-Bellamy Staty. Co., Denver: Mrs. 
Harold Richardson; NSA Past-president R. D. Latech, Latsch Bros. 
Lincoln, Nebr.; Mrs. Adrian Pembroke. 
Second row: NSA General Manager Paul Burbank; Mrs. L. R. Ken- 
drick; William Mason III, Out West Prtg. & Staty. Co., Colorado 
Springs. Colo.; Mrs. William Mason, III; Dell Sivere. Minnesota 
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Mining & Mig. Co.; Mrs. Chuck Kendrick: Adrian Pembroke, Pem- 
broke Co., Salt Lake City, Utah. 

Third row: Mrs. R. D. Latsch; L. R. (Jack) Kendrick. Kendrick-Bellamy 
Staty. Co., Denver, Colo.; Mrs. Fred Downs; Harold Richardson 
Richardson Office Supply Co., Grand Junction, Colo.; Ed Manning 
National Brief Case Mig. Co.; Elmer Pearce, Rocky Mountain Bank 
Note Co., Pueblo, Colo.; George Wolcott, Wilson Jones Co. 

Bottom row: two table shots, where smiling faces indicate the pleasure 
everyone found in the evening's activities. 
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NATIONAL ASSOCIATION OF 
COLLEGE STORES MEETS 
IN LOS ANGELES 


ry\ HE TWENTY-SIXTH ANNUAL convention of the 
i National Association of College Stores was held in 
the Biltmore Hotel, Los Angeles, April 27-30, 1949. H. H. 
Hays of Berea College Store, Berea, Ky., was elected 
president, succeeding John H- Jenkins of St. Louis 
University Book Stores. Ralph Stilwell, U.C.L.A. Stu- 


dent’s Store, succeeds Mr. Hayes as vice-president. 
Ralph A\ Cornell Cooperative Society was added to 
the board of directors. Russell Reynolds is the execu- 
Live f etary 

The ram consisted of both general and closed 
essio} with ample time allowed for visitors to ex- 
amine ye 70 or 75 merchandise exhibits. Subjects 
discusst included inventory control, the NACS op- 
erating survey, store planning, large and small store 
operation and related topics. Attendance was good at 
ill sessions and in the exhibit halls. Following are 
the na of exhibitors who featured commercial 
statio1 and engineering products, brief reference 
to wal hown, and the names of persons in attend- 


Acco Products, Inc., Ogdensburg, N. Y., displayed fasteners 
nd paper clips. Representatives attending 
terson and Arthur O’Hara 
Amberg File & Index Co., Kankakee, Ill., featuring filing 
vers, school covers, albums and scrap books 
erg, Car! W. Draper, Cameron F. Ashby and 
were in attend 
American Lead Peneil Co., Hoboken, N. J., exhibited their 
ind fountain pens. In charge of the booth 
ht and Jim Cahill 
American Pad & Paper Co., Holyoke, Mass., displayed fil 
1 composition and note books, typewriter 
ering papers. Robert V. Reid and Russell 
l attendance 
Art Specialty Co., Chicago, Ul., featured Flexo adjustable, 
t FlexArm student fluorescent lamps. Robert 
Natenberg and Philip M. Daniels were 
t? 


Blackbourn Systems, Inc., Minneapolis 5, Minn., exhibited 


ce 


oks, personal and home budget books, ap 

cial security and bookkeeping systems. A 
I nd L. H. Blackbourn were on hand 
Cardinell Corp... Montelair, N. J., displayed drawing mate 

pplies In attendance were J. D. Cardinell 


ra ind Paul La kwood 
Carter's Ink Co., Cambridge 42, Boston, Mass., featured 


eradicators, stamp pads, tempera colors 
rbon papers, typewriter ribbons and writing 
I Louis J. Schuster and Fay R. Hanold 
) nswer inquiries 
Charvoz-Roos Corp., New York, N. Y., displayed drafting 
t ial drawing paper, tracing cloth, tracine 
aper and ¢ process paper In attend 
Kenna, L. B. Strange, J. D. Bailey and J. G 


C-Thru Ruler Co., Hartford, Cenn,., exhibited ruling and 
r Bob Martell, Cameron Ashby and Dick 
ec} of the booth 


Diversey Machine Works, Inec., Chicago 7, Tl., featured 


a 
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pens, together with refills, and pipes. In attendance were 
N. L. Pearce and F, J. Kendrick. 

Joseph Dixon Crucible Co., Jersey City 3, N. J., displayed 
pencils, penholders, erasers and pencil sharpeners. J. Dick 
Kirkpatrick and D. B. Carpenter were in charge of the booth. 

Eagle Pencil Company, New York, N. Y. exhibited wood 
pencils, mechanical pencils, fountain pens, penholders, eras- 
ers, refill leads, ball pens and steel pens. H. G. Konnersman, 
Al Anderson and Dave Price were in attendance. 

Eberhard Faber Pencil Co., Brooklyn 22, N. Y., Included 
pencils, erasers, rubber bands and penholders among their 
exhibits. Jack Guerin and William F. Carroll were on hand 
to answer inquiries. 

Elbe File & Binder Co., Fall River, Mass. displayed ring 
binders, fillers, indexes, zipper binders, clip boards, brief and 
report folders and scrap books. In attendance were Roger 
Lambert, Ernest Lowthrop and Jules Sherman. 

Esterbrook Pen Co., Camden, N. J., featured fountain pens, 
desk sets, steel pens and mechanical pencils. R. N. Wood, 
G. W. Silman, A. R. Dockstader and John Bonno were in 
charge. 

Thomas H. Gibbons Co., Chicago, Tll., showed luggage, brief 
cases and bags, ring binders and ring books, address and 
memo books and diaries. Answering inquiries were Bar! 
H. Kenney and Thomas H. Gibbons 

Higgins Ink Co., Brooklyn 15, N. Y., featured drawing inks, 
writing inks, adhesives, sealing wax and art books. James 
W. Montgomery and Tracy Higgins were in charge of the 
booth 

George C. Holt, Inc., Providence, R. L, exhibited mechani- 
cal pencils, ball pens, and fountain pens. In attendance was 
Wayne Journigan. 

Koh-I-Noor Pencil Co., Inc., Bloomsbury, N. J., featured 
wood-cased lead pencils and penholders. On hand were Sam 
Cc, Clayton and James W. Montgomery. 

Elmer Krumwiede & Associates, Chicage, Tl, exhibited 
slide rules, drawing instruments and drawing boards. Elmer 
Krumwiede was in charge. 

A. Lietz Co., Los Angeles 15, Calif., displayed drawing ma- 
terials, instruments and equipment In attendance were 
Claude Asbury, Walter Fandorf, Arthur L. Ferry, Robert 
Martin, Al Spicka and Maury Stone. 

Marks Manufacturing Co., Chicago 22, Ill., showed desk 
lamps. G. A. Marks and 8. N. Tabor were in charge of the 
booth 

G. & C. Merriam Co. Springfield 2, Mass., exhibited their 
line of dictionaries. On hand to answer inquiries were L E. 
McLaren and Maitland B. McKenzie 

Mohave Sales, Inc., Hollywood 27, Calif., displayed optical, 
geological, drafting and engineering supplies. G. A. Schroter 
and R. M. Jones were in attendance 

National Blank Book Co., Holyoke, Mass. featured ring 
binders, zipper covers, fillers, indexes, note books, law rec- 
ords and composition books. On hand were A. E. Farr, W. B. 
Towne, H. S. Morgan and W. Waldvogel 

Parker Pen Co., Janesville, Wis., showed their line of pens 
and inks. Urey Odell was in charge 

Pickett & Eckel, Inc., Alhambra, Calif., featured slide rules. 
In attendance were Jerry Tyrrell, Larry Roark, Harold At- 
wood, Charlotte Atwood, F. E. Vaughan and Roland Tyler. 

Rowan Co., Des Moines, Iowa, displayed ring binders, clip 
boards, zipper cases, brief bags, indexes and pencils. Ralph 
Rowan, D. L. Townes and E, C. Vevier were on hand to an- 
swer inquiries 

Sanford Ink Co., Bellwood, Il., exhibited ink, rubber ce- 
ment and tempera colors. In attendance were C. W. Lofgren, 
Norman Bickel, Charles F. Evans and Augie F. Erickson. 

W. A. Sheaffer Pen Co., Fort Madison, lowa, showed their 
line of pens, ball-points, pencils, desk sets, inks, leads and 
erasers. In charge of the booth were John Hehnke and 
Richard Haroff. 

Smead Manufacturing Co., Hastings, Minn., featured press- 


(Turn to page 212, please) 





ANNUAL BANQUET AT 26TH N.A.C.S. CONVENTION. HOTEL BILTMORE, LOS ANGELES, CALIF. 
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STATIONERS GUILD OF CANADA 
HOLDS 16TH ANNUAL MEETING 





Interest High at Representative Assembly at Ni- 
agara Falls—Current Problems Discussed— 
Winnipeg to be Host City in 1950 
and Halifax in 1951 


TARTING ON SUNDAY evening, May 1, with an 

informal social gathering in the main lobby of 
the General Brock Hotel, Niagara Falls, Ont., the six- 
teenth annual meeting of the Stationers Guild of Can- 
ada moved with precision to a successful conclusion 
on Wednesday morning, May 4. Full-time registrr tion 
totaled 185 and more than 250 attended the annual 
banquet. In his capacity as secretary-manager of the 
Guild, Fred R. Smart was largely responsible for the 
smooth and effective operation of all activities on the 
program. 

On the premise that directors of the Guild are early- 
risers, they were scheduled for a breakfast meeting 
at eight o’clock on Monday morning. At 9:30 the 
first business session was opened under the chairman- 
ship of L. W. Jones, Lordly Jones Company, Hamilton. 
Besides reports, discussions and a special showing of 
the Bates Manufacturing movie, “It’s Good Business,” 
the following directors were elected: For two year terms 
—George Basil, Carter’s Ink Company, Ltd., Montreal; 
Fabien Dawson, Dawson Brothers, Ltd., Montreal; 
A. S. Patrick, Hutchings & Patrick, Ottawa: R. H. 
Stainton, Stainton & Evis, Ltd., Toronto. For one 
year terms—L. F. Beattie, Beattie Hill, Ltd., St. Cather- 
ines; W. A. Bordeleau, Villemaire Freres, Ltd., Mont- 
real; James P. Cook, James A. Cook & Son, Ltd., Tor- 
onto; C. G. Easton, Eagle Pencil Company, Ltd., Tor- 
onto; Ed Gariepy, Granger Freres, Ltd., Montreal; P. F. 
Grand, Grand & Toy, Ltd., Toronto; Lucien Hetu, C. F. 
Dawson, Ltd., Montreal; A. G. Lancaster, Dennison 
Manufacturing Company, Ltd., Toronto; Patrick Lane, 
P. J. Evoy, Ltd., Quebec City: Gage Love, W. J. Gage 
& Company, Ltd., Toronto; J. S. Luckett, Luckett Loose 
Leaf, Ltd., Toronto: M. B. Seldon, Office Specialty 
Manufacturing Company, Ltd. Newmarket; Ray 
Thivierge, Lib. Vachon, Ltd., Quebec City; Leonard 
Wheatley, Wheatley & Wilson, Ltd., Montreal; Bruce 
Wright, Ontario Office Outfitters, Ltd., Kitchener; Ivan 
E. Card, Stationers Guild Club, Toronto; W. H. Smith, 
Venus Pencil Company, Ltd., Toronto. 


District Chairmen Chosen 


In addition to the directors, the following district 
chairmen were elected: R. W. Wright, R. W. Wright 
& Company, Halifax, for Nova Scotia; Hugh Simpson, 
H. M. Simpson Company, Ltd., Charlottetown, for New 
Brunswick and Prince Edward Isles; Eugene Charters, 
Charters & Charters, Ltd., Montreal, for Quebec; L. W. 
Jones, Lordly Jones & Company, Hamilton, for On- 
tario; William Borlase, Office Specialty Company, Ltd., 
Winnipeg, for the Prairie Provinces: Gordon Hogg, 
Willson Stationery Company, Ltd., Vancouver, for 
British Columbia; H. L. Willson, Willson Stationery 
Company, Ltd., Winnipeg, honorary life district chair- 
man. 

In his annual report, presented at the Monday 
morning meeting, Secretary-Manager Smart was. able 
to state that Guild membership is growing, having 
reached a total of 249 member companies. Finances 
are in sound condition, the year’s activities leaving the 
usual small, but safe, operating surplus. Mr. Smart 
referred to several activities of the Guild, including 
the moving of overstocks from one dealer’s shelves to 
those of another reporting shortages. He spoke also 
of the British Food Fund, an accounting of which re- 
veals that Guild members have contributed $4,571.46, 
out of which $4,407.96 has been spent to send 472 food 
parcels to England. Another important movement he 
mentioned is the investigation of a group insurance 
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plan for Guild members. In response to a question- 
naire, 90 companies indicated having satisfactory plans 
now in operation. Another 50 firms, employing 800 
people, expressed interest. The plan will be especially 
helpful to the smaller organizations which cannot 
obtain group insurance because of limited staffs. 
Progress reports will be made from time to time on 
the investigation. 

Asserting that the future of the Guild looks encour- 
aging, Mr. Smart concluded his report by quoting Paul 
Burbank, general manager of the National Stationers 
Association, who has presented the following poem at 
NSA regional meetings this spring: 


The Creed of Life 


Isn’t it strange that princes and kings 
And clowns that caper in sawdust rings, 
And common folks like you and me 

Are builders for eternity? 


To each is given a bag of tools 

A shapeless mess and a book of rules, 

And each must make ’ere life is done 

A stumbling block or a stepping stone. 
(Source Unknown) 


At the luncheon, which was under the chairmanship 
of J. S. Luckett, Jr., Luckett Loose Leaf, Ltd., Toronto, 
R. G. Cavell, vice-president of Automatic Electric 
(Canada), Ltd., was the guest speaker. He talked 
informatively on the subject, “Canada in a Chang- 
ing World.” 

Divisional meetings were held during the afternoon, 
the retailers under the chairmanship of Leonard 
Wheatley and the suppliers under T. A. Thornton, 
Barber-Ellis Company, Toronto. 

Three excellent presentations featured the general 
conference session on Tuesday morning. In a com- 


ON THE OPPOSITE PAGE 


Si a gy G. Easton, Eagle Pencil Co., Toronto; William Gre 
B. Gregory & Son, Detroit, Mich., Leonard Wheatley, 
e Wilson, Lid. M Montreal. 

2. J. F. Taylor, W. J. Gage & Co., Ltd., Toronto; W. Ed. Dawson. 
Crusader Import Co., Montreal; William Grand, Grand & Toy. Ltd., 
Toronto; A. itley, Windsor. 

3. Lillian Morelly, Stationers Guild of Canada, and Kay Collins. 
Niagara Falls Chamber of Commerce, who functioned at the re- 
istration desk. 

4. Mrs. Charles Lipman; Mr. and Mrs. Hugh Simpson, H. M. Simpson, 
Ltd., Charlottetown, Prince Edward Isle; Angus Barwick. Barwick 
& Son, Ltd., Montreal. 

5. Vic Knight, Bates Mig. Co., Toronto; Arthur Schaefer, Sengbush 
Self-Closing Inkstand Co.; George Stephenson, Dominion Office 
Supply Co., Windsor; Harry Donin. The Donin Co., Ltd., Toronto; 
Ed Baxer, Ace Fastener Co., Toronto. 

6. Andy Patrick, Hutchings & Patrick, Ltd., Ottawa; Jack Cloke, Cloke 
& Son. Lid., Hamilton; John Preston, John C. Preston, Ltd., Ottawa: 
Tom Stiles, Costain-Stiles-Langford. Ltd., London. 

7. E. D. Twite. E. D. Twite & Co., Montreal: Pat Lane, P. J. Evoy. 
Quebec; Sam Jason, Montreal; Fred Reynolds, The Copland Book 


Store, — ey 
8. F. S. Fosdick, F. S. Fosdick, Ltd., North Bay: Harry Tehan. Higgins 


ory Il, 
eatley 


Ink Co.; H. > “Nichols, H. P. Nichols & Son, Hamilton; A. Nai- 
smith, Buntin- Gillies Co., Hamilton; Will Jewill. Jewill Bros., 
Hamilton. 

9. Mr. & Mrs. W. J. O'Reilly, Underwood, Ltd., Toronto; Arthur 


Careau, T. J. Moore & Co., Litd., Quebec; Bill O'Reilly, Jr.. U 
derwood, Ltd., Toronto. 

10. Armand Toupin, T. V. Bell Ltd., Montreal; A. M. Marnoch, Wind- 
sor Office Supply. Windsor: Dorothy Douglas. Douglas Bookshop, 
Port Arthur; W. E. Bordeleau, Ville-maire Freres, Ltd., Montreal; 
George Drexler, Rexel Products of Canada, Montreal. 


Lordly W. Jones. 


ll. Ed Gariepy. Granger Freres, Ltd., Montreal; 
Lordly Jones Co., Hamilton; Mrs. H. P. Thompson. Regina Type- 
writer & Statione Co., Regina; J. H. Raham, St. Catherines: 
Lawrence Beattie, Beattie-Hill, Ltd., St. Catherines. 

12. Harry Barshaw, H. Barshaw Office Systems & Supply, Montreal; 
William Collett. Brown & Collett, Ltd.. Toronto: Jim Luckett. 
Luckett Loose Leaf, Ltd., Toronto; Charles Lipman. George B. 


Graph Co.; Donald H. Evans, Evans & Kert, Ltd., Ottawa: R. L. 
Warner, Luckett Loose Leaf, “Ltd. Toronto. 

13. Donald McLeod, Spencerian Pen Co., New York. N. Y.; Bark 
Hulse, Joseph Dixon Crucible Co., Toronto; R. S. Greenwood, 
Warwick Bros. & Rutter Co., Toronto; Fred Smart. Sec. -Mgr. Sta- 
tioners Guild of Canada; T. E. Davies, Port Colburn; Jim Moir. 
Jr.. Brown Bros., Ltd., Toronto. 

14. Gordon Kindree, Acme Carbon & Ribbon Co., Ltd., Toronto; 
Engene Charters. Charters & Charters, Ltd., Montreal; Mr. & Mrs. 
Charles Plante, Granger Freres, Ltd., Montreal: Dan Welsh, Venus 
Pencil Co.. Nastaet Ivan Card. Viceroy Mi Co., Toronto. 

1S. Fred Reynolds, The Copland Book Store, Brockvi le: Mrs. Charles 
Lipman; Leo Dolan, director, Canad'an Seer Travel Bureau; 
Mrs. Charles Plante: R. W. Wright. R. Wright & Co.. Halifax: 
Charles Lipman, George B. Graph ay Charles Plante, Granger 
Freres. Lid. Montreal. 
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ilemonstration and address, Don S. Porter, 


director William E. Coutts Company, Ltd., 
nvinced everyone present of the profit 
in intelligent handling of greeting cards. 
his talk, “Let’s Get Sentimental—About 
verly indicated that the sentimental aspect 
cards is what makes profitable sale of 
Dit 
feature, introduced by Steve Luckett, 
se Leaf, Ltd., was the slide talkie, “How 
The presentation was prepared 
rd Filing Supply Company from the charts 
itions used by Oxford representatives who 
the programs at regional meetings of the 
tioners Association in the spring of 1948. 
and the comment that accompanied them 
ny helpful ideas on the sale and installa- 


ng supplies 


to the question, “Why Be Stationary?” 
ry II, W. B. Gergory & Son, Inc., Detroit, 
nor of NSA District No. 5, proved that it 
essary to stand still and hope for the best 
Approaching 


1949 


the problem in the manner which a management 
engineer might use, Mr. Gregory presented an exten- 
sive check list which is published as a feature article 
on another page of this issue. 

Surprise entertainment was promised for the lunch- 
eon which was chairmanned by Art Careau, T. J. Moore 
& Company, Ltd., Quebec City. The surprise was 
Murray Sumner, purchasing agent of Stainton & Evis, 
Ltd., Toronto, who is also a magician of note. In addi- 
tion to performing feats of legerdemain that were 
completely mystifying, Mr. Sumner presented a line 
of conversation that was highly entertaining. 

Several bus loads of registrants were for a “blossom- 
time” trip through the heart of Niagara’s fruit-grow- 
ing territory during the afternoon. Perfect weather 
made the occasion especially satisfying. An interest- 
ing special event for the sightseers was a stop-off 
at the Queenstown Generating Plant of the Ontario 
Hydro-electric Commission to participate in a con- 
ducted tour of inspection. The magnitude of machin- 
ery and equipment left the visitors impressed, if not 
genuinely informed. 

(Turn to page 151, please) 
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SANNER OFFICE SUPPLY HIT BY FIRE 

An early-morning fire on April 29 caused damage 
estimated at $100,000 to the Pythian Temple at Erie, 
Pa., which houses the Sanner Office Supply and 
Knights of Pythias hall. 

The Sanner business on the first floor suffered the 
heaviest damage as 100 firemen battled the flames for 
several hours. Charred embers and a burning wall 
crashed down on steel desks. High quality paper, draw- 
ing materials and other stock went up in flames. 

Harry F. Sanner, owner of the office supply business 
which occupied the entire first floor and the basement, 
which was loaded with merchandise, placed the value 
of his stock at $60,000, loss to which was estimated by 
the fire chief at $50,000. 

Mr. Sanner announced that he will open another 
store at a suitable site. He asks that suppliers send 
him catalogs and price lists in order that his files may 
again be built up. 


°—-- 


OFFICE RUGS PROVE PAYING SPECIALTY 


A complete stock of “office rugs” for use in executive 
and general offices is an unusual specialty which has 
paid excellent dividends at H. Dorsey Douglas, Inc., 
office furniture retailer in Oklahoma City, Okla. 

Included in the rug stock are 9x12-foot rugs, wall- 
to-wall broadloom for “custom installations,” strip car- 
pets for corridors and aisles. The price range is similar 
to that of any department store, according to the man- 
agement, and, quite frequently, the store has rung 
up outstanding office furniture sales traced to the fact 
that the customer could order both floor coverings, 
desks, tables and files simultaneously. 

The rug department is maintained in the “furniture 
annex,” of the Oklahoma City store, and features fre- 
quent “specials” to call the attention of Oklahoma City 
businessmen to the specialty. For example, during 
March the store featured corridor strips of long-wear- 
ing, plain-color broadloom at $1.95 per yard, which 
resulted in many sales to large-size business institu- 
tions.—RAL 


Se —— 


PALSONS, INC., EXHIBITS AT BUSINESS SHOW 


A display occupying approximately 2,000 square feet 
was set up by Palsons, Inc., Worcester, Mass., at the 
recent National Cost Accountants Business Show con- 
ducted by the Worcester chapter of the organization. 

The background and lighting effects brought many 
compliments to Palsons, Inc., operated by Abe Palley, 
president, and Sam Palley, treasurer. The former has 
been in this business for 20 years and the latter for 
27 years. The business itself was founded in Feb- 
ruary of 1946. 

Manufacturers represented in the display included 
Metal Office Furniture Co., Allied Ribbon & Carbon 
Manufacturing Co., National Blank Book Co., Trussell 
Manufacturing Co., Spindex Co., Barcalo Co. All- 
Steel Equipment, Inc., Acme Visible Records, Inc., 
Stow & Davis Furniture Co., Rockwell-Barnes Co., 
N. T. Shepherd Chair Co., Swift Business Machines 
Corp., Roto-Shear Co., Ltd., Speed-O-Print Corp., 
Savasort Co., and others. 
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STOTT HOLDS GOVERNMENT BUSINESS EXHIBIT 


A special business exhibit, sponsored and installed 
by Chas. G. Stott & Company, Inc., Washington, D. C., 
stationers and office outfitters, was held May 4, 5, and 
6, in a suite of rooms at the Willard Hotel. 

The purpose of the show was to acquaint department 
heads and purchasing agents of Government agencies 
with items supplied to the Government both on con- 
tract and through open market buying. Around 2,500 
invitations were sent out to Government buying per- 
sonnel and a few commercial customers, and approxi- 
mately 1,000 people attended during the three days. 

The show, first of its kind since 1937, was planned 
entirely by the Government Contract department of 
the Stott Company, and contained separate exhibits 
of 15 manufacturers of office equipment, supplies and 
furniture, as well as individual items of a number of 
other manufacturers. A majority of the manufacturers 
who were invited to supply material for the exhibit 
sent representatives to help man the show, which was 
installed by Presentations, Inc., a Washington display 
firm. 

Displays were made up of the latest types of equip- 
ment and supplies purchased by the Government on 
contract through its Federal Bureau of Supply, or 





NOONDAY BUFFET AT STOTT’S SHOW 


items stocked in the Federal Bureau of Supply Ware- 
house—office systems, writing instruments, engineer 
and drafting items, graphics, records storage, seat- 
ing, supplemental lighting, numbering devices, bind- 
ers and brief folders and miscellaneous office aids. 

One of the features of the show, which was open 
from 10 a.m. to 7 P.M. each day, was a noonday buffet. 

Manufacturers who had individual exhibits were: 
Esterbrook Pen Company, Wilson Jones Company, 
Roberts Numbering Machine Company, Dixie Vortex 
Company, Visitype Phototype Company, Craftint Com- 
pany, Sturgis Posture Chair Company, Sight Light Cor- 
poration, Scripto, Inc.; Beaverite Company, Advanco 
Products, Bankers Box Company, C-Thru Ruler Com- 
pany, A. W. Faber-Castell Pencil Company, Inc., and 
Victor Safe & Equipment Company. 

Because of the success of the show, the Stott Com- 
pany is considering plans to make it an annual affair. 
It is the only office equipment firm to hold educational 
exhibits of this type, primarily directed at Government 
personnel 


EXHIBIT OF PALSONS, INC., AT 
NATIONAL COST ACCOUNTANTS’ 
SHOW, MEMORIAL AUDITORIUM. 
WORCESTER. MASS., APRIL 12-13 
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CHAS. G. STOTT & CO., INC. 
BUSINESS EXHIBIT, MAY 4-6 


Advanco Products 6. Roberts Numbering 
and Beaverite Co. Machine Co. 
Bankers Box Co.and 7. Scripto, Inc. 

C-Thru Ruler Co. 8. Sturgis Posture Chair 
Cratftint Mig. Co. Co. and Sightlight 
Esterbrook Pen Co. Corp. 

Office Aids 9. Wilson Jones Co, 
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NOMDA NEWS 





National Office Machine Dealers Association 


Oswald Schreiner, Executive Secretary, 1129 Vermont Ave., N.W., Washington, D. C. 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 





President's Monthly Message 


HIS IS THE SECOND in a series of monthly chats 

with members of the National Office Machine Deal- 
er’s Association, as well as office machine dealers who 
are not now members of NOMDA. 

We hope that this will prove an effective means for 
exchanging ideas and plans of your national associa- 
tion with you. We are seeking some way of making 
known these plans to the membership, and to those 
dealers who are not now members. Perhaps, as a re- 
sult, our members will better understand some of the 
problems which we are facing, and we hope that office 
machine dealers who are not now members will be 
encouraged to join NOMDA as a result of their knowl- 
edge of the projects which we are undertaking for 
their benefit. 

This year has been a hectic one for any trade asso- 
ciation. The change in the business picture ushered 
in a new conservatism. Many businesses are cutting 
all possible costs. While we didn’t expect any sub- 
stantial drop in membership because it has been 
proven time and again during periods of tighter busi- 
ness, even more than usual, that alert businessmen 
need the interchange of ideas which a national trade 
association provides, nevertheless it seemed advisable 
that we re-examine our operating costs in view of 
business conditions. Therefore, soon after the new 
officers took over, following the New York conven- 
tion, we began to consider expenses in the stern light 
of probable income. 


NOMDA Headquarters Moved to Washington 


It was also felt that our national office at Dayton, 
Ohio, was rather poorly situated from the standpoint 
of nearness to the scene of things. Considerable legis- 
lation has been passed which favorably affected office 
machine retailing, and the seat of this legislation and 
regulation is Washington. A great many members 
had expressed a definite opinion that our office should 
be moved to Chicago, because of its more central 
location, but it seemed the logical thing to do was 
to move our office to Washington and secure, if 
possible, a man with training in the field of Govern- 
ment service. Accordingly, in December the execu- 
tive committee engaged Mr. Oswald Schreiner of 
Washington, D.C., as the new executive secretary. 
Schreiner had a splendid background in his previous 
experience as head of the Office Machine Division 
of the Department of Commerce, so he qualified not 
only as a man with training and contacts in Gov- 
ernment work, but he had had intimate connection 
with our own industry in a responsible capacity. A 
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Second of a Series of 
Presentations by 
NOMDA President 
Earl De Groot, 
Kalamazoo, Mich. 











young alert chap, he had ready answers for the ex- 
ecutive committee’s many leading questions on issues 
current in the industry. He promised a vigorous, 
alert administration. One of his first moves, upon 
his appointment, was the adoption of a budget ex- 
actly one-half that on which we had been oper- 
ating for some time in Dayton. His next move, upon 
the authorization of the executive committee, was 
to transfer the office to Washington, D.C., where it 
would be nearer the scene of legislation, and where 
first-hand information on the vital matters which 
affect our industry would be forthcoming immediately. 
This move should prove of real advantage to mem- 
bers of our association, because we will now be at 
the scene when matters affecting us come up for con- 
sideration. Further, the vigorous action which Schreiner 
pledges and the wholehearted enthusiasm with which 
he has undertaken his job promise real accomplish- 
ments for your association in the year ahead. There 
will be more in the way of dealer helps than has been 
forthcoming from our association for a long time, we 
feel sure. We will also be right at the scene of things 
should any future emergency arise which affects our 
industry. 


Fair Trade Safeguards 


Another great problem which this administration 
has faced has been the growing practice of violating 
Fair Trade regulations, which has become widespread 
as business slowed up. Your executive committee de- 
termined to take vigorous action against this trend, 
feeling that the Fair Trade law had been won by the 
hardest kind of effort and we could not afford to let 
it go by default. After all, the Fair Trade law protects 
not only the fair profit of dealer-members of. the 
NOMDA, but of office machine dealers throughout the 
country. To allow the Fair Trade law to be successfully 
challenged would have compromised it and would have 
given price-cutters free hand throughout the country. 
Therefore, whenever a complaint came in, your officers 
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moved vigorously and effectively against violators to 
protect your profit. Price violators were stopped three 
times in California, once in St. Louis, another time in 
Evansville, Ind., and on another occasion in Chicago, 
by warnings from our legal counsel that their actions 
were in violation of state laws. 

At present the most extensive of our undertakings 
to date has been the challenging of a large depart- 
ment store, with a suit to enjoin them against fur- 
ther Fair Trade violations. The undertaking of this 
project was viewed with very careful consideration by 
your committee because the concern against whom we 
were entering suit is large and has a wealth of legal 
talent available, and it was fully known beforehand 
that they would employ every legal means at their 
command to fight the action. However, your committee 
felt’ that safeguarding the profit of the independent 
dealer was a vital function of this association, even 
though it might entail considerable expense and per- 
haps even some danger that the action could not be 
successfully sustained. So your committee set reso- 
lutely about the job of protecting the independent 
dealer of his source of income. In this respect, office 
machine dealers who are not now members of the 
NOMDA are getting a free ride, because they are get- 
ing full advantage of NOMDA’s vigorous action against 
price violators to protect their profit, without paying 
their share of the tariff involved. 

In addition to these accomplishments, your asso- 
ciation warned a large mail order house of their un- 
intentional violation of the Trade Practice rules. They 
advertised an Underwood reconditioned typewriter in 
their catalog first as a factory rebuilt, further down 
in the ad as a reconditioned machine and still further 
down as a overhauled machine. Your legal counsel 
advised them that this was an infraction of the Trade 
Practice rules and they courteously replied that in the 
future they would abide by its provisions in describing 
their used machines. 


Six-Point Program Under Way 


In. addition to these undertakings, your committee 
embarked upon a six-point program which is presently 
under way. This program includes the betterment of 
dealer-manufacturer relations. The educating of the 
public to the benefit to be gained in dealing with inde- 
pendent dealers, especially those who are affiliated 
with NOMDA is an important part of this program. 
Your association also included in its program the en- 
largement of the statistical services which had been 
begun in the year past to furnish dealers with a yard- 
stick to measure their efficiency. These statistics give 
them information on average cost figures so that they 
could see whether they were operating efficiently and 
at low cost. Your association will be of even greater 
benefit to you in the years ahead than it has been in 
the prosperous years in the past. As the business cycle 
continues toward tighter conditions, which there is a 
good chance it will do, it is going to be even more im- 
portant that you be able to exchange information 
through the medium of NOMDA mailings on national 
average costs of operation, number of overhauls per 
repairman per day, average salaries paid for repair- 
men, commission payment plans which have proven 
most successful for salesmen, promotional stunts that 
have proven particularly effective, and newspaper ad- 
vertising that has proven especially productive and 
window displays which have proven eye-appeal. All 
of these things can be provided more efficiently 
through your association. We hope to soon be able to 
provide you with statistics which will show average 
sales of portable typewriters per 1,000 population in 
cities of your size. 

No executive committee has ever worked harder on 
the many problems it has faced, nor given more time 
and serious consideration to their job. They haven’t 
always agreed on the course of action, but every mem- 
ber has been as‘sincere as he could be. 
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PLANS SHAPE UP FOR ANNUAL 
NOMDA CONVENTION, JUNE 19-22 


(See pictures on page 14) 


OMPLETE PLANS for the National Office Machine 

Dealers Association convention in Los Angeles, 
Calif., June 19-22, are rapidly taking shape. All com- 
mittees are functioning smoothly to the end that the 
1949 convention will be long remembered and well 
attended. The theme is “Be a Leader in 49,” a slogan 
submitted by Harold Mann, executive secretary of the 
Southern California Office Machine Dealers Associa- 
tion. 

A goodly share of serious business is being planned 
in the form of panel discussions, business meetings, 
committee reports and featured speakers. But, know- 
ing that many will make the convention trip their 





ONE FOR ALL AND ALL FOR SUCCESS.—This hard-working 
group is bending every effort to make the NOMDA conven- 
tion in Los Angeles, June 19-22 an unqualified success. Left 
to right: Hal Pettit, vice-president of SCOMDA and conven- 
tion ticket chairman: C. Elmer Anderson, honorary director 
of SCOMDA, convention co-ordinator and chairman of the 
hospitality committee; Gene Hart, SCOMDA director and 
convention co-chairman; Gerry Brewer, SCOMDA treasurer 
and chairman of the convention entertainment committee. 


vacation for the year, a varied program of entertain- 
ment has been arranged. 

Scheduled are an all-day trip to world-famous Cata- 
lina Island, a deep sea fishing expedition, a motor tour 
through one of the largest Hollywood motion picture 
studios and a motor trip to Huntington Library in ad- 
jacent Pasadena where the “Blue Boy” and “Pinkie” 
are on exhibit. “Queen for a Day,” “Meet the Missus,” 
and other popular radio broadcasts are some of the 
attractions that will enable the conventioneers to while 
away off-time hours. 


Many Side Trips Suggested 


Those vacationing will find popular recreation areas 
to visit, all within a comparatively short distance from 
Los Angeles. These include: 

Palm Springs, 120 miles; Lake Arrowhead, 70 miles; 
Santa Barbara, 100 miles; Laguna Beach, 60 miles; 
Pasadena and Rose Bowl, practically across the street 
from Los Angeles; Sequoia National Park—giant trees, 
233 miles; and Yosemite National Park, 353 miles. 

Women visitors to the convention will find, besides 
the tours and broadcasts, the smart shops of Los An- 
geles extending in both directions from the Ambas- 
sador Hotel. The hotel itself is a complete shopping 
center with fine shops. It also has a motion picture 
theatre seating 540 people, and a spacious swimming 
pool and sun deck for the conventioneers to take home 
a California tan. 

Panel discussions are to be one of the most im- 
portant phases of the convention. Chairmen to con- 


(Turn to page 152, please) 
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THE NEW 19499 SMITH-CORONA 


ADDING 
MACHINE 
and CASHIER 




















Ready NOW for 
es demonstration! 


X 4 
\ ¢ 


\ \ 

VN / Let your Smith-Corona 
representative show you how 
fast, simple and quiet these 
new low-priced beauties 
are. Call him, today, for 
a complete demonstra- 
tion... no obligation, 


of course. 





NEW COLORSPEED KEYBOARD 
re colored a restful green 


New, non-glare keys o wf 
d increase legibility! 


to reduce eye-strain an 


NEW ONE-PIECE CASE 


Keeps out dust ond dirt, provides greater visibility. 





NEW AUTOMATIC TAPE GUIDE 


+ 
Just slip new tape into guide and push tape 4 


ejector —it threads itself! 


LC SMITH & CORONA 





List Price 
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INTRODUCE GRAY MAGIC ROYAL PORTABLE 


A new Gray Magic Royal portable, a smaller edition 
of the Gray Magic Royal office typewriter presented 
earlier this year, has just been introduced by the Royal 
Typewriter Company, Inc., 2 Park Ave., New York 16, 
N.Y., it was announced by W. H. Beckwith, Royal 
portable sales manager. 

This new portable model is like the office Royal in 
color, keyboard size and slope, placement of controls 
and in most other features. Its color is the new soft 
gray and Finger Flow keys are provided for the opera- 





NEW GRAY MAGIC ROYAL PORTABLE TYPEWRITER 


tor’s comfort. Other outstanding features include the 
Speed Spacer to provide a broader striking surface and 
the Magic Margin by which the margin is set by flick- 
ing of a lever. Touch Control permits any typist to 
select his or her own personalized key response. Line 
Finder is another feature, “remembering” the opera- 
tor’s original writing level if the spacing between lines 
is altered for fill-ins or fract 
For the two models of the 
luxe and Arrow—Royal has 
flight cases. 
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REYBURN ANNOUNCES AIR PARCEL POST LABEL 
Reyburn Manufacturing Company, Inc., Sixteenth 
St. and Indiana Ave., Philadelphia 32, Pa., has an- 
nounced to dealers that a new air parcel post address 
label has been perfected, approved by the United 
States Post Office authorities. The label is perforated 
lengthwise and crosswise. This is to provide, in addi- 
tion to the address portion of the label, six individual 
air parcel post labels for endorsement on each side 
and both ends of the package, as required by air par- 
cel post regulations 
The No. 2 labels are 
and blue, 30 to a book, ret 


6 x 3% inches, printed in red 
ailing at $.30. 
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INTRODUCE NEW FINELINE BALL-POINT 


The Fineline division of the W. A. Sheaffer Pen 
Company, Mt. Pleasant, Iowa, recently announced 
the introduction of a new metal cap Fineline ball- 








NEW METAL CAP FINELINE BALLPOINT PEN 


point to its line of writing instruments. The new cap 
is made of a special alloy, smartly chased and highly 
polished. The finish is protected with a special lac- 
quer. 

Incorporated into each ball-point is the new Micro- 
Crafted replaceable writing unit. 

The Fineline ball-point can be purchased separately 
mounted on colorful counter displays, or in combina- 
tion with matching stainless steel nib pen and bal- 
ance pencil as boxed ensembles or threesomes. All 
items are available in red, blue, green and black. The 
ballpoint will list for $1.50, the Fineline pen for $1.95 
and the Fineline pencil for $1.50. The Fineline three- 
some will list for $4.95, the pen and pencil ensemble 
for $3.45 

oe 

DESIGN CONFERENCE TYPE STEEL AGE DESK 

The introduction of a new conference-type desk has 
been announced by D. A. Hillstrom, president of Corry- 
Jamestown Manufacturing Corporation, Corry, Pa. 
The new Steel Age desk is styled for the executive and 











CORRY-JAMESTOWN EXECUTIVE CONFERENCE DESK 


features a large 76x40-inch top with an eight-inch 
overhang on the sides and back to provide adequate 
space for five or six people in conference. 

Regular Steel Age features are incorporated, such as 
full-suspended, ball-bearing drawers, island-type pon- 
toon bases, all-steel construction, rounded corners and 
a glare-proof Corroleum top. Adjustable gliders pro- 
vide any height from 29 to 301% inches. Another new 
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IN 


PRIDE 


he name implies, Silk Spun carbon paper 


offers a limited number of discriminating 
executives and operators a product of uncom- 
promising standards that long has been rec- 
ognized for producing the greatest possible 

ber of clear, clean, brilliant copies. These 
fine examples of precision workmanship are 

le by the exclusive “M &V™” Duplex Proc- 
ess that literally forces the rich ink mixture 


SKILLED CRAFTSMANSHIP 


through every fibre of the tough, though 
extremely light weight paper. They provide 
a far greater intensity of copy yet economi- 
cally insure a more gradual weardown. All 
Silk Spun ribbons continue to be made of 
the finest quality genuine pure silk fabric 
produced. They insure accurate work of un- 
excelled neatness and uniformity even under 
the most exacting machine conditions. 


Now available in Ultra Modern ‘‘Curl-Less’’ 


MITTAG AND VOLGER, INC. 


ESTABLISHED 


FIN RBON PAPERS & INKED RIBBONS 
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PARK RIDGE, NEW JERSEY 
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feature is the two small convenience drawers on each 
side of the overhang which can be used for ashtrays 
and pencils. The desk is finished in walnut, mahogany, 
olive green or Corry grey, with the Corroleum top in 


matching colors. 
2 — 


FUL-VU OFFERS DISPLAY ALBUMS AND TRAYS 

By adapting Ful-Vu Window Sleeve albums and 
trays to specific requirements, Cooks’ Inc., Camden, 
N. J., offers a broad line of standard and special 
units for attractive sales display of practically any 
line of flat goods. Exhibits are inserted in clear sleeves 





FUL-VU’S SAMPLE DISPLAY ALBUM 


of sturdy Mikafilm which keep them fresh and are 
said to lend glamour to their display. Fabric, paper 
and color samples, Venetian blind materials and 
postage stamps for collectors are among the items 
for which albums or Vu-Dex tray display units have 
been provided. 

Small in size and durably bound in either leather 
or imitation leather materials, the units can be 
equipped for standing upright on a desk or showroom 


case. Complete details will be sent on request. 
- ae + 


TRU-POSTURE ADDS ADJUSTABLE IDEA 
A new, patented “instant-automatic-adjustable” fea- 
ture has been incorporated into the series of Tru- 
Posture chairs introduced by the Dependable Manu- 
facturing Company, 1908 California St., Omaha 2, 


Nebr. 
It is claimed that instantaneous seven-height ad- 


Seven 
Inch 
_ Adjustment 





TRU-POSTURE CHAIR WITH QUICK ADJUSTMENTS 


justments may easily be made on all chairs by a light 
pull upward on the seats; and the backrests may be 
raised or lowered, brought forward or backward, or be 
regulated to any degree of tension desired. 

Tru-Posture chairs are of electrically welded steel 
construction, upholstered in Vinyl-coated leatherette. 
Seat heights are 17, 20, 22, 24 and 27 inches. 
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FRANKEL ANNOUNCES NEW STENCILS 


Frankel Carbon & Ribbon Company of 1720 Arapa- 
hoe St., Denver, Colo., has announced new Klean-White 





FRANKEL KLEAN-WRITE GLARE-PRUF STENCILS 


Glare-Pruf stencils designed to eliminate glare and 
eyestrain and to cut easily under any lighting con- 
ditions. 

These are a soft dull ivory, blue, amber or green 
color stencil with the new satin finish Glare-Pruf film 
on top and providing a special hard, sharp black car- 
bon underneath. The usual features of Frankel’s 
Crystal (film) stencils are included. 

The new stencils are made in three different writing 
strengths—light, medium and heavy—and are guaran- 
teed against any deterioration for a period of 18 
months. It is claimed that they are not affected by 
heat, humidity or climatic conditions. 

; ~-———_ © —ee - 
MARKET NEW BARRETT MODEL B-192 MACHINE 

The Barrett Adding Machine Division of the Lanston 
Monotype Machine Company, 24th at Locust St., Phila- 
delphia 3, Pa., has announced a new model B-192 
hand-operated, ten-key adding and listing machine 
that can also be used for multiplication and division. 
Adding capacity is nine columns. 

The new and improved features on this machine 
are a direct subtraction key, a new non-add key opera- 





NEW BARRETT ADDING, LISTING MACHINE 


tion and a new arrangement of the visible adding 
wheels—to show accumulated totals when in adding 
or subtracting position. This new machine has auto- 
matic totaling operation and no total key is needed, 
as one extra stroke of the handle automatically prints 
the total and clears the machine for the next prob- 
lem. Sub-total, repeat, non-print, and correction key 
are standard equipment. 

Emphasis is placed on the visibility of the adding 
wheels and a column indicator shows the operator the 
adding wheels in use at all times. A new system of 
column numbers enables the operator to know the 
exact number of digits set on the keyboard. A one 
position, back-space key enables the operator to make 
corrections of on@\digit at a time. With an operating 
speed of over 185 strokes per minute this new model 
is declared to be well adapted for large and small 
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It’s the new... 
GRAY MAGIC 
ROYAL PORTABLE 












... truly THE standard typewriter in portable size! 


Close your eyes and you'd swear you were typing on an 


office ty riter! Its keyboard is identical in width, slope, 
and clear between key rows with that of its big brother. 
Cont n the Royal Portable are the same — work the 
same. St ts can switch from an office typewriter to a 
Royal P wtomatically! 
The: cely notice any difference . . . no other port 
able is e to an office typewriter. 


No other portable has these 
Exclusive Royal Features: 
Soft gray color! So restful on the eyes—banishing all glare 
From st stern it’s the picture of comfort! 


Finger-Flow Keys! Keys shaped to the contour of your 
fingers. Make typing easier, faster. Only Royal has them! 


“Magic’’ Margin! This exclusive Royal feature sets the 


margin with a flick of your finger — wherever you position 
the carriage. No fumbling with margin stops. No fuss, no 


s set! Only Royal has it! 
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Speed Spacer! The space bar is built right into the type- 
writer frame for quicker, easier, surer spacing. You'll find 
this great improvement only on Royal! 


Streamlined, compact beauty! Most modern in design— 
yet the sturdiest! Royal is built for comfort, speed and long, 
long wear. It’s the greatest portable precision instrument 
that ever graced a desk! 

Remember: It’s the standard typewriter in portable size. 
See the Gray Magic Royal Portable today at your dealer’s. 
Complete with new Air-flight carrying case. Learn how easy 
it is to own one. Two models: Quiet De Luxe and Arrow. 


GRAY MAGIC ROYAL 
PORTABLE 


Made By the World’s Largest Manufacturer Of Typewriters 


Magic” is a registered trade-mark of Royal Typewriter Company, Inc 
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I THE COMPANY IS BEHIND ME 100% 


It’s easier to build a successful business with a manufacturer like 
Globe-Wernicke! This big Company works with its Dealers, helps 
them organize and build their business and helps them grow and 
get new business. Globe-Wernicke believes in its Dealers, treats 
them as important members of the organization. 


FRANCHISE DEALERSHIPS 


Still Open for a Few 


A few choice Globe-Wernicke franchise dealerships are 
open at this time. Those who are fortunate enough to 
get them will have an unequalled opportunity to sell this 
highly profitable line of office equipment and to grow 
with this reliable manufacturer. Remember, Globe- 
Wernicke sells through franchise dealers only. Write 
\ today for more information about the advantages of a 
\ Globe-Wernicke franchise dealership! Address: GLOBE- 
WERNICKE, Norwood, Cincinnati 12, Ohio. 


aw 





Visible Record Systems 
Office Furniture 


ernicke ==. | 


Filing Systems | 
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2 A LONG-ESTABLISHED MANUFACTURER 
Globe-Wernicke is a reliable company—a pioneer in 
the field of office equipment. LEADER in the in- 
lustry and internationally famous, Globe-Wernicke 
built the World’s first vertical file, originated Safe- 
i, Twinguard, Sectional Bookcases, 
‘lip Boards and many other indispensable 


e 
of c.ope-wensacne HELPS ME BUILD MY 


BUSINESS. The company’s district representatives 
are always ready and willing to help me plan meet- 
ings, ca n important customers, etc. I am kept 


selling and merchandising ideas, pro- 
vided wit geressive selling aids that build my 
reputatior Globe-Wernicke Dealer. 
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/TS SO PROFITHBLE 
4 GLOBE-WERNICKE 
FRANCHISE DEALER 








MA GLOBE-WERNICKE DOES STRONG 
NATION-WIDE ADVERTISING. Business men know 
the name GLOBE-WERNICKE, respect the sound 
principles of modern office engineering it represents. 
This proud name is seen constantly by business peo- 
ple who are likely prospects for this line, through the 
carefully planned, widespread national advertising 
program Globe-Wernicke carries out. As a franchise 
Globe-Wernicke Dealer, I reap the benefits from this 
advertising campaign. 


&D eseenuniiitiais HELPS ME TRAIN MY 
SALESMEN. This great company has given me the 
best line of office equipment to sell—and helps me 
TRAIN my sales force! The Globe-Wernicke com- 
plete Training Course, written by experts on filing 
and filing systems, etc. is FREE to all Globe-Wernicke 
franchise Dealers. 


If you want a business connection that will 
bring you big profits—a steady, growing in- 
come through bad as well as good economic 
periods—Globe-Wernicke is the line you’ve 
been looking for! Write today for more in- 
formation ! 


Visible Record Systems 
@hiile Ma ia 
Bookcases 

Office Accessories 


Filing Systems 
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problems of multiplication or direct division with a 
printed proof for each problem. 

The Monotype Machine Company was to offer this 
machine for delivery about June 1 and distribution will 
be through dealers. 


=< _ 
AMBERG OFFERS PERSONAL STEEL FILE 

Amberg File & Index Company, Kankakee, IIl., have 
just announced a completely new personal file, heavier 
in construction and more durable than the former 
file No. 441. 

The new Amfile is said to be 60 per cent heavier 
than the former model. The front panel has been 





NEW AMFILE MODEL NO. 442 


lowered for better visibility. Another feature is the 
larger handle that makes it easier to carry. A snap 
lock keeps the top closed without locking. In order 
to eliminate possible damage to a desk or table, new 
gliders have been placed on the bottom of the file. 
Complete with a set of 20 letter-size index folders, 
alphabetically arranged, the new file is 10 x 1244 x 51% 
inches with a grey Hammerloid finish. The shipping 
weight of the six individual cartons, packed in a 
master carton, is approximately 45 pounds. Additional 
information and prices may be obtained by writing 


directly to the manufacturer 
—-- « 


MASO INTRODUCES NEW TYPEWRITER DESK 

A new single-pedestal drop head typewriter desk of 
space-saving type has been introduced by Maso Steel 
Products, 500-32 S. Throop St., Chicago 7, Ill. Known 





NEW MASO DROP HEAD TYPEWRITER DESK 


as No. 2636, the new desk measures only 36 inches long, 
26 inches wide and 30 inches high. The veneered top 
is a full 1% inch thick with banded edges and radius 
corners. The three dovetailed drawers are 105g inches 
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wide, 2014 inches long and 4% inches deep with the top 
drawer containing a six-compartment stationery rack. 
Walnut veneer is used for the top, panels and sides, 
with the legs and posts.of seasoned gum, walnut finish. 


Desks are packed set up, one to a carton 
— 








REVIVE NATIONAL METAL-HOLED SHEETS 





National Blank Book Company, Holyoke, Mass., has © 


again made available a popular item of before the war 
—metal-holed ring book fillers. War production cut 
off essential metal supplies and production had been 
halted for some time. 

The sheets are reinforced at the holes with copper 
that is claimed to be 40 per cent thinner than paper. 
The copper rides over loose leaf rings and does not 
fray or wear away, claim the manufacturers. 

These sheets are available for ring book use in Eye- 
Ease or white, ruled or plain, in six different sizes. 


tin nae sear ry ag 


They also have mimeograph or duplicator machine 7 


uses and are suitabe for ring book indexes or trans- 


parent folders. 
icici ib 


COLE DESIGNS NEW SAFE FOR OFFICES 
Cole Steel Equipment Company, 285 Madison Ave., 
New York, N. Y., has announced production of a new 
steel safe for the office. The company reports that 





COLE STEEL'S NEW OFFICE SAFE 


the new safe is in answer to demand for a low cost 
safe adaptable for use in large and small offices. 

Designed for the safekeeping of records and valuable 
papers, the Cole safe has two safety vault boxes un- 
der extra lock and key. It is said to be sturdily con- 
structed of heavy-gauge furniture steel and equipped 
with a Yale three-wheel screw wedge combination 
lock. Other features are the three interlocking bolts 
and “tamper-proof” hinges 

The baked enamel finish can be chosen in grained 
walnut, mahogany, olive green or Cole grey. The new 
safe is 30% inches high, 14% inches wide and 255, 
inches deep. 

———— eo 

NEW TAPE OFFERED BY AVERY ADHESIVE 

Avery Adhesive Label Corporation, Monrovia, Cailif., 
has announced that the new Kum-Kleen correction 
tape for duplicator masters is now available in single-, 
double- and five-space widths for standard typewriter 
use. The tape is packaged in a compact desk dis- 
penser that delivers it to any desired length. 

This tape is self-adhesive and will stick to any 
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POSTURE-RITE 
No. 327 
YOur CHOICE OF COLOR COMBINATIONS 
SEATS AND BACKS BASES AND BACK RESTS 
DURAN UPHOLSTERED BAKED ENAMEL FISHES §=| $9 O40 » 
Brown Lustrous Brown F.0.8. CHICAGO PRICE 
Grey Iniidinas Gaal Shipping Weight: Packed 2 to 









Another WELLS Engineer 
Achievement in 
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Really something fo sell! 


That's what the WELLS 


3-Height Back Rest gives 
. means correct ‘ 
posture nfort for every 
girl Tall—Aver- 
age Back rest can be raised or 


lowered to suit the individual 








ALL THESE FEATURES ARE ALSO YOurRs 


e Duran Upholstered e Rigid Posture Back 

e Seng Mechanism e Bassick Casters 

e Adjustable Back Rest e Padded Seat and Back 
Rest 


e Adjustable in height WELLS 





carton unbroken 46 Ibs. 


Brilliant Grey SOLD ONLY THRU DEALERS 


Red 


wreen 



















9 GENERAL OFFICES 
725 S$. LA SALLE sT. 

CHICAGO 5S, tLLInois 

1. 

3 TELEPHONE 

SA HARRISON 7-1100 


CABLE ADDRESS 


OFFICE FURNITURE COMPANY 2, > eee Bp hy 
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type master without moistening. The typist simply 
presses the tape on the reverse side of the master 
over the part to be corrected and types in the proper 
wording. The manufacturer states that the correc- 





AVERY KUM-KLEEN CORRECTION TAPE 


tions cannot be distinguished from the rest 
text and are made without removing the master from 
the typewriter. It is also available in sizes for blocking 
out long portions of the master when only part of 


the text is to be reproduced. 
o—~—-e #8 - 


DOMORE ANNOUNCES NEW EXECUTIVE CHAIR 

A new posture chair for executives has been an- 
nounced by the Domore Chair Company, Inc., Elkhart, 
Ind., the result of engineering study in building a chair 
that would permit freedom of body movement without 
objectionable restrictions. 

Generous use of soft, resilient molded foam rubber 
in seat, back and arm rests, plus a newly-developed 


of the 





DELUXE DOMORE EXECUTIVE POSTURE CHAIR 


spring unit in the declared to have made 
possible an advanced degree of comfort. Steel and 
aluminum are used for sturdiness and the chair is 
finished in a wide choice of colors. It is upholstered 
in top grain leather or attractive cloth fabrics, to 
complement the office 

Illustrated literature can be obtained from the com- 
pany, Department C 


seat, 1S 


—~— 

DEVISES EQUIPMENT TO END CHECK FRAUDS 

Harry A. Cooper, Jackson, Mich., public accountant 
for 30 years, has designed equipment for merchants 
who have been defrauded by check forgers. The equip- 
ment includes a tube of special wax, bottle of liquid, 
an applicator and a glass plate, all packed in a box, 
to obtain the fingerprints of check cashers. 

Merchants cashing a check would request a thumb 
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print on a glass plate, which would be treated wit 
the wax. Upon touching the check, the thumbpri 
becomes colored as it becomes a part of the pa 

itself. When it dries .in a few seconds, it cannot 

smudged or rubbed out, Mr. Cooper said. The liqui 
does not leave a stain on the fingers and is both clea 
and quick. Developed over a period of eight year 


the product will be marketed nationally ——AK 
_— lO © 


DEVELOP NEW LINE FINDER FOR TYPE EASE 


Franklin Table Company, 116 N. Fourth St., Lou 
ville, Ky., recently announced that the Type E 
copyholder has been equipped with a Flick A Li 
line-finder. This is a stainless steel strip that mov 
down the page with a touch of a finger upon 








FLICK A LINE FINDER 


rubber wheel. With a little practice the user ca 
flick the device without looking, state the manufac 
turers. 

The former features of the Type Ease copyholde 
have been retained in the new design including th 
834 x 13-inch panel inclined to fit the natural lin 
of vision. 





—>-—____— 
INTRODUCE UNDERWOOD SUNDSTRAND MACHIN 
A new Underwood Sundstrand composite accoun 
payable machine, featuring a ten-key keyboard onl 
two by three inches in size, has been produced an 
announced by Underwood Corporation. The dual pla 
provides for postings to the departmental journals 
balance against the postings to vouchers, eliminatin 
the necessity of pre-listing for proof purposes. Th 
system has been primarily designed to expedite th 








UNDERWOOD ACCOUNTS PAYABLE MACHINE 


handling of invoices so every discount and anticipa 
tion amount can be deducted with maximum accurac 
and minimum operator effort. 

Collation of forms is also eliminated, and eac 
entry is identified by the receiving record number in 
stead of the vendor’s name. Totals-to-date are aut 
matically extended following the daily postings t 
each departmental purchase journal and to each de-§ 
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DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., ELKHART, INDIANA 
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CARTER’S CARBONS 
=~ AND RIBBONS 
____ help dealers make 


= more sales and 


= higher profits, too! 


————— Carter’s 1949 line of Carbons and Ribbons, the most 
pone complete ever offered to stationers and office supply 
= dealers—and the line that offers the dealer complete 


protection—has been carefully thought out to meet the 


HHI 


conditions of a healthy, “competitive” market. 



































a From all over the country, dealers are reporting 
SS : profitable, sustained, month-after-month repeat é T 
———== sales to customers who have found that in carbons 
———— and ribbons, top quality pays dividends in lower 
a costs and better office morale. 
LLL Carter invites dealers to study the sales 
SSS possibilities of carbons and ribbons which 
— : have become one of the largest and most 
— profitable supply items in the field. 
_ 
> 























Carter’s new 
“SILVERCOAT”... 
acknowledged leader 


among 
Dup! icator Carbons 












































—————————— Introduced just a few months ago, Silver- get stale in stock. And the Silvercoat pa 
nen vernon mma coat has already become first choice of tection feature prevents smudged ing 
a exacting buyers and users. Smoother, more and soiled clothes, a feature every ty 
a even inking gives crisper copies and more will bless. Available for all types of spt 
~ of them. Silvercoat lasts longer and doesn’t duplicating machines and jobs. 
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Newly packaged Carter’s Carbon Papers 

have the “Look” of the thoroughbreds 
that they are... 

; “GOLDEN ARROW 


Carter’s has set a new high. recognized throughout the 
dustry for the packaging of fine quality, profitable finest of the fine 
bon paper. Every grade in a complete selection of ? ; 
shits, sizes, inkings. Every grade fully identified on the The supreme carbon paper designed 
k of each sheet to conform with the design on the box. to meet the needs of those customers 


in each community who insist upon 
the best. 


Carter’s Ribbons 


take the lead. too... 





























° ———— 
ler Carter's 1949 line of ribbons has not 
only set a new pace in smart, distinctive 
—= packaging. but offers even higher qual- 
——= ty. longer wear. Silver Tip feature 
— makes changing ribbons a truly “clean 
~ ee 
; ~meee fingers job. 
The Carter’s Ink Company 
it pr —_ ¢ 
| fines — Cambridge 42, Boston, Mass. 
¥ tvi — 
of sp —— 
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partmental return journal. Checks are written auto- 
matically. 

Practically all features are completely automatic 
including non-add, printing of crossfooter totals, 
printing of register totals, printing of subtotals, non- 
printing, red printing, printing of date, decimal 
column selection, line spacing, carriage return, car- 
riage opening, carriage closing, debit balance symbol, 
total symbol and sub-total symbol and shuttling for 
short carriage returns. 

Composite features include twelve different de- 
scriptive symbols, adjustable form stop for vouchers, 
adjustable form stop for checks, narrow tear plate, 
express tabulation, single split platen with lock, check 
key for automatically writing checks, subtract key 
for picking up debit balances, plus completely auto- 
matic individual platen spacing, two-step double non- 
print feature, debit balance control feature, red minus 
sign, check writing, consecutive numbering and pro- 


tective stars 
a 


INTRODUCE ROYAL CARBON RIBBON TYPEWRITER 

New convenience and comfort in the preparation 
of original copy for duplication is stressed in the in- 
troduction of the new Gray Magic Royal carbon rib- 
bon typewriter, announced by David B. Starrett, vice- 





GRAY MAGIC ROYAL CARBON RIBBON TYPEWRITER 


president in charge of sales for Royal Typewriter Com- 
pany, Inc., 2 Park Ave., New York 16, N. Y. 

Designed to provide high standards of excellence in 
work on direct image paper or metal plates, for use 
in photo offset duplication, and for typing all master 
copies, this new model typewriter produces copies 
claimed to appear personal and individually typed. 

The new typewriter is said to serve equally well for 
regular correspondence. In fact, Royal terms it a 
complete correspondence typewriter. Distinctive in- 
dividual executive letters are fashioned when the 
operator types through the carbon ribbon. For more 
usual correspondence, the new typewriter is equipped 
with the regular fabric ribbon and feed. 

Color of the carbon ribbon typewriter is a soft gray 
tone developed by Royal to give added eye comfort to 
the typist through elimination of glare. This multi- 
purpose typewriter is equipped with Finger-Flow keys, 
Magic margin, touch control, automatic paper lock 
and other conveniences. It is delivered in all carriage 
widths ahd in a wide variety of type styles. 

-—— _~—-— + — 
NEW SKYLINER TYPIST DESK ON MARKET 

Orna Metal Products Company, 2412 S. Seventh St., 
St. Louis 4, Mo., has just announced their new Sky- 
liner typist desk, No. S-453, of rigid one-piece pedestal 
construction. The new desk, 34 x 45 inches, has a non- 
glare Armstrong linoleum top and 19-inch knee space. 
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Pulls are satin-finished metal, adjustable glides per- 
mit height adjustment from 29% to 30% inches, 
Yale lock and pencil tray are standard equipment. 





NEW ORNA METAL SKYLINER TYPIST DESK 


The S-453 right pedestal desk is finished in Skyliner 
gray or Office green. The same desk is available with 
left pedestal, S-457. Illustrated literature on the 

complete Skyliner line is available on request. 

—_—— «2 - 

STANLEY ADDS NEW SWIVEL CHAIR 
Stanley Swivel Chair No. 301% is a new addition} 
to the well-known line of leather upholstered chairs} 
manufactured by Stanley Manufacturing Company, 
2310 N. Main St., Fort Worth, Tex. This chair was} 
designed especially for the completely modernized and! 
enlarged Texas Bank & Trust Company of Dallas 
Two bank officials assisted in the designing. They were 
W. W. Overton, Jr., chairman of the board, and Jus- 
tin McCarty, a director and member of the building} 
committee. This bank has installed 15 of these new) 
swivel chairs, 38 of the new matching Stanley Side} 








NEW STANLEY SWIVEL CHAIR NO. 20142 


Chair No. 301 (arm chair), and 10 of the new Stanley 
Side Chair No. 300 (without arms). Vance K. Miller! 
Company of Dallas was the dealer on this job. 

These chairs attracted such favorable attention} 
that it was decided to add them to the regular Stan-j 
ley line. The back, seat, and arms of this chair are} 
upholstered with finest top grain leather. All-hand-} 
tied coil springs of extra quality add comfort to the 
seat. The chairs made for the bank job were solid 
walnut and saddle-tan leather. The stock chairs are 
available also in oak and in several attractive colors) 
of leather. 
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Now READY! it wikaa OF DEALER 
CARBON PAPERS end RIBBONS 


IN THE HISTORY OF THE INDUSTRY! 
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For Sale Exclusively 
by Dealers! 





BY REMINGTON RAND—SMARTLY PACKAGED— DESIGNED 


TO ATTRACT THE CUSTOMER-EYE AND PROVIDE EXCITEMENT TO BUY 


A new, complete, profitable line of carbon papers 
and inked ribbons. It features three top selling 


grades— Everlasting for economy; Character for 


quality with economy; Invincible for top quality 
work at a moderate price. All backed by the name 


Remington Rand—for over 50 years synonymous 


Other Products quick sale and high profit, 


now available through your Dealer Sales representative. 


% TOPflight Adding Machines *% Victor Visible Sectional, in 


. teel w 
%& Remington Noiseless Per- steel or weed 
sonal Typewriters : 
Victor Book Visible 
*® Victor Treasure Chests 


%& Remington Line-a-times % Viseco “Action” Desk Troy 
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with the highest quality in carbon paper and 
ribbons. 

Call your nearby Remington Rand Dealer 
Sales representative today. He’ll be glad to show 
you this superb line of carbons and ribbons—and 
demonstrate their profit possibilities to you. 


Remington Rand Inc. 


DEALER SALES DIVISION 
First with Combined Lines 
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LASALLE PRODUCTS OFFERS NEW SMOKER 

A new massive, heavy-duty cocktail smoker, No. 400, 
has been introduced by LaSalle Products Company, 
2216 Clybourn Ave., Chicago 14, Ill. The new smoker 
has cast iron base in black wrinkle-baked enamel fin- 
ish, 14 inches in diameter; heavy gauge chrome-plated 
steel post, 24% inches in diameter; and beverage tray 
of heavy-gauge stainless steel, 17 inches in diameter. 
The smoker is also available in satin chrome with a 





NEW LA SALLE COCKTAIL SMOKER NO. 400 


gray hammered base. The ash receptacle has an 
inside diameter of six inches and is four and one-half 
inches deep. 

Lifting of the airtight cover allows the debris to 
roll down the sloping sides into the large ash recep- 
tacle. From floor to tray the new smoker is 22 inches 
high and weighs 37 pounds. 


> 
HAMMOND DESK INTRODUCES TYPING TABLE 
An adjustable typing table as here illustrated has 
been introduced by Hammond Desk Company, 5248 
Hohman Ave., Hammond, Ind., manufacturers of the 
Hartnett adjustable desks for schools and offices. 
Dimensions are: top width, 18 inches; length, 34 


- 


HAMMOND DESK ADJUSTABLE TYPING TABLE 


inches, and height, 27 inches. The typewriter base 
is adjustable to any height from 26 to 30 inches. 

Made of Indiana white oak in golden oak finish 
the table has sturdy tapered legs in its rigid construc- 
tion. It is shipped knocked down, weight 36 pounds 
A free chart with every table shows how the proper 
typewriter height can be easily arrived at. Each table 
is equipped with scale, marked in half inches, for the 
student to follow when adjusting level of the machine 
to its prescribed height 
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BOSTITCH OFFERS STAPLER-REMOVER 


A combination stapler-remover, model B8R, has 
been announced by Bostitch, 919 Mechanic St., West- 





BOSTITCH STAPLER-REMOVER B8R 


erly, R. I. The blade-like fixture is attached to the 
plastic base of the Bostitch B8 desk stapler. To re- 
move a staple the operator merely slides the remover 
blade under it and pushes. The blade doesn’t have 
to be lifted or twisted, according to the company’s 
report. Another feature of the remover is that the 
fixture is permanent. 
—_——— «+ - 

SERVICE PRODUCTS DEVISES NEW CHAIR MAT 

Service Products Division, Woodall Industries, Inc., 
2035 Calumet Ave., Chicago 16, Ill., has announced a 


na 


new Service chair mat with a 34-inch lip designed to 4 





SERVICE NO. 152 FLOOR MAT 
provide greater foot space when used with the new 


island base desks. Made of durable tempered fiber, 
the executive mat here illustrated is No. 1502, 48 x 54 
inches. Colors available are brown, green, black, 
maroon and silver gray. 


a 
HART DESIGNS DRAWING SCOPE 

The Hart Manufacturing Company, 2400 Endicott St., 
St. Paul, Minn., recently introduced the Hart drawing 
scope for tracing and stencil artwork. 

Wide side arm rests are provided for left or right 
hand work. A flashed opal glass below the working 
surface is said to diffuse the light evenly. The glass, 
with smooth ground edges, is permanently cemented 
into position. 

An additional feature is the four-button standard 
heading bar and positive clamps to keep stencils ac- 
curately in place. Whenever possible, parts are fastened 
to prevent loss. By releasing one clamp on the base 
and inserting it into another socket, a properly slanted 
working surface for horizontal or vertical work can be 
achieved 
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CUTS AND ELECTROS 


MAT} PLANS 


ENGRAVINGS 
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er, HEAVY STEEL BLUEPRINT CABINET atmo Raney 


Lock Controlling All Five 


o4 Drawers $15.00 






ck Solidly built of heavy gauge furniture steel. Smooth gliding drawers on ball-bearing rollers, Additional 
: equipped with rear hood and lift compressor in front. 5-drawer units that can be securely 
stacked to meet your individual requirements. Olive green or Cole grey crinkle finish. 
: Inside Drawer Dimensions Outside Cabinet Dimensions : 
St. Wide Deep High Wide Deep High Price 
NS No. 4030, 5-drawer unit _ r 3 24%," 40" 28” 15%” $89.00 
ht No. 4332, 5-drawer unit 43" 32” 2%," 46%" 35%" 15%" 129.00 
ing 
LSS Base for 4030 Cabinet is 72” high. No. 30-B $14.00 
ved Base for 4332 Cabinet is 72” high. No. 433-B $16.50 
ard HOTOGRAPH OF THE ABOVE UNIT AVAILABLE ON REQUEST 
uc- . 
aa Prices 20% higher in Denver and West of Rockies. 1093-RR 


ee) STEEL EQUIPMENT COMPANY 
LE 285 Madison Avenue, New York 17, N. Y. 





F RO bi TO STEEL FRONT Storage Files 


ANITARY BASES 


.10 
o. 


STURDY CONSTRUCTION — Prontos are built of 275-Ib. 
test corrugated fibre board and reinforced with steel on the 
shell and the four corners of the drawers. 


SAVE FLOOR SPACE — Constructed so that they interlock 


into solid units and stack as high as the ceiling, saving 


valuable floor space. 


SIZES AND PRICES 


FIBRE BOARD 
DRAWER FRONT 


Inside Dimer 
Suggested Uses 
tdth PRICE 
| wee Single Carton 
tLletter Size 
Letter Size 
tlegal or Cap 
Invoices 
*2 Rows 8x5 Forms 
*invoices or 2 Rows 8x5 
Freight Bills 
Checks 
Drofts or Checks 
Drafts or Checks 
5x8 Forms 
*Deposit Slips (2 Rows) 
Deposit Slips | 
Tabulating Cards 
*3x5 Cards (3 Rows) 
*4x6 Cards (2 Rows) 
*3x5 Cards (2 Rows) 
Vouchers (Upright) 
Ledger Sheets 
Ledger Sheets 


$3.00 
2.90 
3.65 
65 
2.95 
2.90 
2.50 
2.55 
2.00 
95 
2.25 
2.15 
2.00 
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*These numbers have removable divider partitions. Packed 6 to a carton— 
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LOCATE YOUR RECORDS EASILY — No more need o 
fussing and fuming. With Pronto files you can get at a 
records just as easily as in your regular active files. 


BEAUTIFUL APPEARANCE — Pronto files are beautiful } 
appearance, finished in an attractive olive green. The stee 
drawer front matches your regular active office files. 


STEEL 
DRAWER FRONT 


PRICE 


Single Carton 


Prontos Installed at the Underwood-Eliiott Fisher Co, 


Prices 20% higher in Denver and west of the Rockies 


aed, BOM ate mele] a ce) v-warel, 


285 Madison Avenue 





New York 17, N. Y. 











REVOLUTIONARY NEW 
SELLING IDEA MAKES 
INSTANT HIT WITH 
DEALERS AND USERS 















AVALANCHE OF 
ORDERS POUR IN 
FOR THE NEW 


PERSONALIZED 
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ed ¢ ; HERE’S HOW The revolutionary new Signature is writing one of the greatest 
t 
“7 PERSONALIZING WORKS 


feature stories in typewriter history. Enthusiastic letters, phone 
calls, wires and a large volume of orders from hundreds of dealers 








| Plastic. factory-made attest to the universal sales appeal of the personalized typewriter 
‘iful Signature Cord carries — Volume users—schools, office managers and purchasing agents 
e stee operator's signature » Se 


acclaimed the Signature story and its contribution to more effi- 
On back is o valuable § 4. some e 3 ; CT 
Certificate of Merit cient work, immediately placing large orders. This exclusive 


feature and eleven additional new features are making the Signa- 


ture—FIRST and ONLY personalized typewriter—the biggest 
The spring-mounted hit since Visible Typing. 


Signature Nameplate is It is impossible at this time to fill all the orders received or to 


hed back , . - on 
-_ make complete deliveries on the Signature. To be assured of 
- od fastest delivery possible, send your stock orders, now. 
the operator inserts 
— the personalized Signa- 12 NEW POWERFUL, PROMOTABLE FEATURES 
ture Cord 
“Sita * Contour-Curved Plastic Keys * Redesigned Tab Set Key 
* Sight-Set Margin * Positive Back Spacer 
+} * Instantly-Removable Cowl ® Heightened Segment Ring 
* Triple-Action Paper Bail ® Certificate of Registration 
and the Signature lype- ® Line Space Lever ® Blended Brown Color 


writer is labeled with 
the operator's actual 
signature! 


* Redesigned Marginal Release ® Streamlined Design 


Plus 6 more exclusive features that have 
made Woodstock the choice of millions. 


WOODSTOCK TYPEWRITER COMPANY 


SALES OFFICES: 75 EAST WACKER DRIVE @ CHICAGO 1, ILLINOIS 
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The Hart drawing scope measures 14 x 21% inches 
and is finished in office gray. Extra equipment includes 
a newly designed T-square, two rigid stencil clamps, 





HART LIGHTED DRAWING SCOPE 


30°—60°—90° heavy celluloid triangle, one signature 
stylus and a light assembly that includes one “cool” 
bulb. 


— > © 
STURGIS ADDS TWO CHAIRS TO LINE 

Two new chairs have been announced by the Sturgis 
Posture Chair Company, Sturgis, Mich. Both the No 
672 Easemaster and the No. 972 Glidemaster feature 
a one-piece molded aluminum base 

Spring seats are topped with foam rubber and the 
new wide foam rubber backrest is said to be arched 





STURGIS GLIDEMASTER AND EASEMASTER 


to fit the figure of the occupant. Both chairs have 
the Sturgis Follow-Flex back support and hand knobs 
for easy individual adjustments. In addition, the 
Glidemaster model has a full spring-action back 
a © 

HILCO OFFERS SHELVING IN SEVEN COLORS 

The adjustable, open, all-steel shelving units made 
by Hilco Manufacturing Company, 1721 N. Elson Ave.., 
Chicago, Ill., which became available last January 
may now be obtained in a choice of seven solid colors 
to match almost any type of decorative scheme or to 
fit in with present installations. The baked enamel] 
finishes include office gray, office green, cream, blue 
yellow, red and brown, either plain or Hammerloid 
finish. Prices depend on the color desired 

This open unit is also available in eight standard 
shelf sizes from an 8 x 24-inch shelf to the 24 x 36- 
inch size and in lengths from 3 feet 1% to 10 feet 
1% inches. With the 1 x 1 x %-inch angle iron corners 
punched every 1% inches, this unit is said to be 
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readily adaptable to any shelf opening desired and, 
with the use of dividers and an outer steel shell, to 
be easily converted to a closed type shelving unit for 
use as a parts bin or for storage compartments 

Designed to carry a load of 100 to 150 pounds, de- 
pending on the size of the shelf, the units are also 
available in a variety of special sizes and strengths to 
meet any storage or bin requirements. Literature and 
prices may be obtained on request or estimates ob- 
tained by sending plans or specifications to the com- 
pany. 

—_ 

INTRODUCE RECORD-MASTER LABEL SYSTEM 

The means for reprinting addresses or other infor- 
mation can be combined with any business record by 
use of the Record-Master system announced by the 
Master Addresser Company, 5508 Excelsior Ave., 
Minneapolis 16, Minn. Gummed Record-Master labels 





NEW RECORD-MASTER SYSTEM 


are prepared in the typewriter with hectographic car- 
bon in the same manner as spirit duplicator masters. 
The label is then moistened and affixed to the record 
form. 

As the form is handled for making statements or 
follow-ups it is inserted in the machine together with 
the envelope, card, or statement to be addressed. A 
pull on the handle makes the impression by which 
addresses can be reprinted from 50 to 100 times, claims 
the manufacturer. 

It is pointed out that the Master addresser can also 
be used to address general mailing, the list being 
typed on a long strip of paper tape. The Record- 
Master attachment is said to be easily attached or 
removed from the Master addresser 

> 
HOLLYWOOD FIRM INTRODUCES JIFFY MAILER 

The Hollywood Mailing Products Company, 6808 

Sunset Blvd., Hollywood 28, Calif., has introduced the 





NEW JIFFY MAILER STAMP AFFIXER 
Jiffy Mailer as a device to hold, moisten, dispense and 


apply postage stamps. It may also be used to seal 


(Turn to page 172, please) 
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In CARBON PAPER 


There IS: a Difference Between ‘Price’ and Cost 














Efficiency-minded purchasing executives are applying a 
performance yardstick in buying office supplies, the same 
way they do with materials and equipment purchased 

for production in their factories. There's a big difference 
between PRICE policy and COST policy in carbon 

paper purchasing. ‘‘Value-received"’, true cost, is 
determined by WEAR and WRITING PERFORMANCE — 


lowes! cost per copy — greatest number of copies — 





PERFORMANCE PROVES IT 











over the life of the carbon sheet! 


Read these excerpts 
from a cost-minded 
purchasing executive, 
commending 









low-cost 

BRASS co 
Mellon Orrices ne ore ALY 
performance! MONE: $201 
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Numerous tests have proved the wear-resistance of Marathon's 
super strong paper and quality-pigment, scientifically controlled 


ae 0 oe eee ee Columbia reson AND CARBON 


bi MANUFACTURING CO., INC. 
Wy, —the all-purpose, long-run quality carbon paper Main Office & Factory * Glen Cove, L. I., N. Y. 
for STANDARD, NOISELESS & ELECTRIC TYPEWRITERS opr” tones City tin: titan, 
ADDING, BILLING, BOOKKEEPING & TABULATING MACHINES E iAgZe\ o> Milwaukee * Minneapolis * Philadelphio 
A Pittsburgh * Portland, Oregon 
PEN & PENCIL WRITING 4 % Cincinnati (Harris-Moers Co.) 
bs 4 Fort Worth * Atlante 
3 Weights —1 Finish — For All Requirements tr=e* Also: Toronto, Canada * London, England 


Milan, Italy * Sydney, Australia 


a yger carbon paper sales with Marathon 
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NSA TROUPERS GUESTS OF PRESIDENT KENDRICK 

On of the pleasantest evenings in memory was spent 
on April 27 by NSA Troupers and some other guests in 
the home of President Jack Kendrick just prior to 
the official opening of the annual meeting of District 
No. 10 in Denver. In the extensive dining room of 
the Kendrick home 20 people sat down to a delectable 
roast beef dinner, with President Jack carving and 
serving at one end of the long table and his son Chuck 
functioning in a similar manner at the other end. The 
meal having been preceded by cocktails, everyone was 
in a merry mood, ready to enjoy to the full the fine 
hospitality of Mr. and Mrs. Kendrick 

When second and third helpings were no longer 
being accepted and dessert had gone the way of the 
other delicious viands, the ladies returned to the Kend- 
rick living room and the men repaired to the recrea- 
tion center in the basement. There they found a 
pool table and an adequate supply of cues. Some 
fragmentary evidence of former skill was evident, but 
most of the kelly pool players demonstrated long ab- 
sence from, or complete unfamiliarity with, the science 
of putting the right numbered ball in a pocket without 
also dropping the cue ball in one on the same play. 
Lack of skill, however, was no deterent so far as en- 
joyment was concerned. Everybody had a good time. 

Just as hilarity had reached its highest pitch, George 
Wolcott, Wilson Jones Company, came down to the 
basement and announced that Paul Burbank was 
asleep in the living room, which, according to George, 
was adequate evidence that it was time to go back 
to the hotel so that all Troupers could get a good 
night’s sleep and be fresh and alert for the affairs of 
the following day. So the party broke up, with every- 
one expressing appreciation to Mr. and Mrs. Kendrick 
and commenting on the happy time they’d had 





Industry Personnel 
Brevities 
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figure in the expanding busi- 
ness of the Clary Multiplier 
Corporation, Los Angeles, 
Calif., is J. W. Stallings, 
general manager. identified 
with this industry since 1926 
when he began work as a 
salesman for Burroughs 
Adding Machine Company. 
With that organization un- 
til 1934, he rose rapidly 
in the ranks. He entered 
a new line of work when 
he joined Electrolux Cor- | : J 
poration in 1934 as branch sales manager. Later he 
assumed added duties in special promotion work over 
a wider area in the West and remained for six years be- 
fore entering field promotional work with Allen Calcu- 
lators, Inc. His driving energy carried him to a position 
as assistant to the president and later director of sales. 
The new Clary Multiplier Corporation sought his serv- 
ices and in June, 1946, he became general sales man- 
ager. Mr. Stallings received his education at the Uni- 
versity of Arizona, majoring in accounting and receiving 
a BS degree in commerce. Born July 16, 1902 he is 
married and has two sons. A busy man, he has little 
time for his favorite sports of horseback riding, fishing, 
hunting, hiking and swimming. 


J. W. STALLINGS—A key = | 
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NSA TROUPERS AT PRESIDENT JACK KENDRICK’S HOME.— 
Top: Dinner party where Jack and his son Chuck carved two 
delicious roasts of beef and found most guests interested in 
second helpings. Center: In the recreation room, where 
troupers demonstrated their lack of recent familiarity with 
pool cues. Left to right are NSA Past-president Bob Latsch. 
Latsch Brothers, Lincoln, Nebr.; NSA Field Division Vice-presi- 
dent Gordon Kickels, C. L. Barkley & Co.; Howard Gorton. 
Dennison Mfg. Co.; Past-president Fred Downs, Downs-Ran- 
dolph Co., Tulsa, Okla. The hand that appears to be tickling 
Mr. Down's chin is extended by NSA Manufacturers Division 
Vice-president Ed Manning, National Brief Case Mfg. Co. 
Bottom: A tense moment as Fred Downs prepares to make a 
difficult shot. In the background are Ed Manning, Lou Mann. 
Sturgis Posture Chair Co., and G. Pippette, Carter's Ink Co. 


—- «< — 
GRAY’S NEW STORE OPENED AT DALLAS 

A new downtown store was opened recently by 
Gray’s Office Furniture Company at 301 North Har- 
wood St., Dallas, Tex. 

Robert W. Gray, president of the company, said that 
he and his partner, C. A. Albright, will maintain a 
shop and warehouse at the store’s former location 
at 2540 Elm. 

The new store occupies three floors of a building 
which has been remodeled and redecorated. The firm 
was established in 1947 and operates another store in 
Fort Worth—HORN 
1949 
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Announcing the Versatile New 


STEEL AGE Ghana Lb, 








Here’s a superb new STEEL AGE desk that does 
double duty as an efficient executive desk and a 
roomy conference table! The 76" x 40 Corroleum 
top and the eight-inch overhang at the back and 
sides provide abundant room and comfort for 
five or six people. Beneath its spacious top, you'll 
find traditional Steel Age quality—smooth-glid- 
ing, ball bearing suspended box drawers, island 
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Created by Master Craftsmen 


for Unsurpassed Beauty 


and Efficiency 


type pontoon bases for added foot room, rounded 
corners and edges, and sturdy all-steel construc- 
tion that means a lifetime of perfect service. 
Adjustable gliders provide any height from 29" 
to 30%". Available in Walnut (as illustrated), 
Mahogany, Corry Gray or Olive Green. ¢ Write 
for full particulars about this fast selling new 
STEEL AGE desk today! 


CORRY—JAMESTOWN 
MANUFACTURING CORPORATION * CORRY, PA 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 
offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 





at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve. 





INCREASE CANADIAN IMPORT QUOTA 


Import control authorities have increased the quota 
of United States dollars available to Canadian manu- 
facturers of domestic refrigerators, radios, office ma- 
chinery and electric stoves of more than 35 amperes 

The increased allotment will enable these manufac- 
turers to increase importation of American-made parts 
and bring the dollar value of their imports virtually 
up to the rate in effect before currency restrictions 
were imposed in 1947 

The increase takes the form of a 25 per cent boost 
in their basic allotment of U.S. dollars for 1949. Since 
they had been limited to only 80 per cent of 1947 
dollar imports under the restrictions, they are virtu- 
ally back to pre-restriction import levels 

Officials said the increase in the importation of 
parts is expected to send the value of Canadian pro- 
duction of the finished products up by more than $30,- 
000,000. This will put the output considerably higher 
than the 1947 production rate.—RC 

—>- - —_- 


NAME DELEGATE TO URUGUAY MEETING 


Harry Taylor of the Canadian National Carbon Com- 
pany, Toronto, Canada, was named employers’ dele- 
gate for Canada to the fourth regional conference 
of the American States members of the International 
Labor Organization in Montevideo, Uruguay, April 25- 
May 10, it was announced by Hon. Humphrey Mitchell, 
Canadian Minister of Labor.—RC 

°—- 


MANY TO EXHIBIT AT FAIR IN TORONTO 


Canada, as is the case in most of the trade classifi- 
cations, has the largest number of firms represented in 
the paper, printing and machinery, office equipment 
section of the Canadian International Trade Fair at 
this time. England, Czechoslovakia and the United 

(Turn to page 134, please) 





ONE OF THE NEWER OFFICE MACHINE OUTLETS IN 
MILAN, ITALY.—The new firm, Fanciulli & Zena, is the suc- 
cessor to the well-known outlet of Fanciulli Gaetano. Among 
lines carried are Mercedes accounting machines and type- 
writers (made in Zella Mehlis, Germany) and Skrebba 
staplers, perforators and numbering machines (manufactured 
in Fribourg, Germany). The firm also operates other retail 
establishments in Italy and features a modern office machine 
repair shop. Top: a night view of the attractive front. Cen- 
ter and bottom: two views of the inviting and extremely 
modern salesroom. Note shadowbox displays. 
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Fixed Center Bed 





Disappearing Platform 





Single Pedesta 
45" x 28 


Flat Top Desk, 
76" x 36” 





Flat Top Desk, 60” x 28” 


SE wll .-- with a low inventory! 


The new A-S-E Desk Line is convertible — from 
a small stock of pedestals and tops you can 
quickly assemble the desks your customers want! 





No longer is it necessary to have a big inventory of desks that 
too often “almost” meet your customer’s specifications. With 
the new A-S-E Desk Line—the convertible line—you give buyers 


exactly what they want. Desk tops and drawers are completely 














COMPLETE LINE OF A-S-E interchangeable . . . assembly is made in a matter of minutes. 
Pee “gee a bes And, you can’t beat the new A-S-E Line for top-notch styling. 
ee ee eee See Gleaming satin-chrome hardware, beautiful baked-on dawn 
ee ene ae ae gray finish that blends with any office color scheme, gracefully 

g 7 | tapered pedestals . . . Here’s a Desk Line that SELLS! 
[ | 1 
Ff il Limited Number of Dealerships Open — Write for Details 





ALL-STEEL EQUIPMENT INC. 
AE LL 


44 GRIFFITH AVENUE AURORA, ILLINOIS 
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PHILADELPHIA STATIONERS GROUP HEARS 
BOORUM & PEASE PRESENTATION 

Thirty-five members and guests of the Stationers 
Educational Association of Philadelphia assembled at 
their regular monthly meeting held on Thursday eve- 
ning, May 5, at the Robert Morris Hotel in Philadelphia 
to listen to a presentation of the products of Boorum 
& Pease Company by Arthur C. Shearman. 

President Ernest Abe, Jr., William F. Murphy’s Sons 
Company, Philadelphia, introduced the following 
guests: Joseph A. Snitzer, Automatic Printing Corpora- 
tion, president Philadelphia Stationers Association; 
and Charles W. Lukens, Yeo & Lukens, past president 
Philadelphia Stationers Association; Arthur C. Shear- 
man and Jack Pinkerton, both of Boorum & Pease 
Company. 

Plan Panel Discussions 

In announcing plans for future meetings, he in- 
formed the group that plans are under way to hold 
panel discussions and also a course of instruction in 
bookkeeping. Information on both subjects is being 
prepared for discussion at the June meeting. 

President Abe then introduced the guest speaker 
of the evening, Arthur C. Shearman, Boorum & Pease 
Company, who expressed the hope that the informa- 
tion he was about to give would prove helpful to the 
group. 

Needs to Know Catalogs 

Declaring that a good catalog is a businessman’s 
encyclopedia, he remarked that a good salesman finds 
it beneficial and profitable to be thoroughly familiar 
with his catalog and its contents. Assisted by his 
associate, Jack Pinkerton, copies of the company’s 
handsome new 270-page catalog No. 49 were then 
distributed, together with a wire-bound stenographer’s 
notebook, to each member of his audience. The new 
catalog features a new and improved format, stream- 
lined and tabbed for ready reference to all forms with 
related items grouped together and having sizes and 
prices clearly indicated 

Asking his listeners to 
him, Mr. Shearman 


turn from page to page with 
the group on a veritable 


took 


educational tour into the realm of loose leaf covers, 
forms, visible equipment and bound books in their 
many variations. From time to time he drew atten- 
tion to new items and a number of items that have 
been reinstated in the line. In the course of his talk, 
he called attention to the advantages of a number of 
improvements and stressed methods of construction 
for better service. A number of products were on dis- 
play and actual demonstrations were given. 

Intense interest was shown in a presentation that 
was both comprehensive and informative and many a 
stenographer’s notebook was made good use of in tak- 
ing notes 

ceria aia 


OFFICE EQUIPMENT DEALERS HEAR SANDERS 


The regular monthly meeting of the Office Equip- 
ment Dealers of New York was held on Monday eve- 
ning, April 11, at the Advertising Club, New York, 
N. Y., with Guy Rentsler, Remington Rand, Inc., pre- 
siding 

Treasurer James M. Glen, Manhattan Desk Com- 
pany, New York, N. Y., reported the treasury in fine 
Shape with a good balance on hand. In the absence 
of Adam J. Andrasick, Macey-Fowler, Inc., New York, 
N. Y., chairman for the golf committee, the report was 
given by secretary Seymour L. Nathan, Charles S. 
Nathan, Inc., New York, N. Y. Five golf outings are 
to be held this year, beginning in May and ending 
in September. The schedule is as follows: 

May 12—Colonia Country Club, Colonia, N. J. 

June 21—Vernon Hills Country Club, Tuckahoe, N. Y. 

July 14—Plandome Golf Club, Plandome, Long Is- 
land, N. Y. 

August 16—Braidburn Country Club, Madison, N. J. 

September 20—Westchester Country Club, Rye, N. Y. 


Tells of Progress 


William Sproul, Clark & Gibby, Inc., New York, N. Y., 
chairman of the educational committee, gave an out- 
line of progress made along the lines of sales educa- 
tion for dealers’ salesmen. He concluded by submitting 


a plan worked out with the City College of New York 











AT CHICAGO SESSION OF W.O.F.L 
SALES CLINIC.—Typical of the turn- 
outs in all major cities is this interested 
group at the Wood Office Furniture In- 
stitute Sales Clinic, Stevens Hotel, Chi- 
cago, on April 5. More than 200 deal- 
ers and their salesmen attended the 
morning or afternoon session. 
(Story appeared in May issue, page 90) 
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There is a complete line 





of GF metal furniture - Re 
desks, tables, chairs, files a 


and shelving 
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Save space, save time, save money, 
with the improved Super-Filer 





@ Now is the time to get rid of obsolete files. Improved Super- 
Filer, with Self-Adjusting Divide-a-Files, cuts office expense 
four ways: Saves time, simplifies filing work, saves floor space, 
reduces initial cost of equipment. 

The unique feature of Super-Filer is its Swing Front. When 
a drawer is opened, the front swings forward, producing a 
supported angle spread of contents and adding working space. 
This feature permits 18% more payload per drawer—makes 
it possible to replace 3 old 4-drawer conventional files with 
2 new 5-drawer Super-Filers. 

New Self-Adjusting Divide-a-Files (three to a drawer) 
mechanically simplify filing. They break up the drawer load, 
hold contents slanted to the rear for easy reading and auto- 
matically help to maintain compression. They self-adjust 
themselves to changes in volume of drawer contents. 


National magazine advertising is acquainting your custom- 
ers and prospects with this new Super-Filer. A complete sales 
promotion progran, also, is helping GF dealers to replace 
obsolete files with modern Super-Filer equipment this year. 


THE GENERAL 
FIREPROOFING COMPANY 


DEPARTMENT A-6 + YOUNGSTOWN 1, OHIO 
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that, in the opinion of the committee, seemed most 
suitable for the purpose of the association. After 
considerable discussion from the floor, a motion was 
made to the effect that the proposed plan be mimeo- 
graphed and sent to all dealer members for their con- 
sideration and approval. 

Bernard H. Nemlich, Regan Office Furniture Cor- 
poration, New York, N. Y., chairman of the activities 
committee, then introduced the guest speaker of the 
evening, Howard S. Sanders, The Stationers & Pub- 
lishers Board of Trade Inc., whose topic was “It Is Up 
To Management.” 

In his address, Mr. Sanders referred to a talk which 
he made in November of 1946, when he said: “When 
real competition returns, old habits are likely to re- 
turn, unless dealers and manufacturers alike now 
learn to co-operate and be fair, clean, decent and 
honest with each other.” 

Today, said Mr. Sanders, the situation is 

“From what I can gather, old habits have returned 
with a vengeance. Crazy discounts are being offered 
—so crazy, in fact, that about the best than can be 
said for some of the so-called ‘sales’ that I have heard 
about is that they were a beautiful job of trading dol- 
lars.” 

The speaker told of the need for good management, 
saying, “Good management, like fire insurance on 
merchandise and fixtures, is what protects capital and 
credit. Management’s job is to see to it that a sound 
capital structure is maintained. The relation of debt 
to capital must be constantly examined. A business 
that has a weak capital structure or permits its capi- 
tal structure to become weakened is vulnerable to 
involvement. It can be wiped out in a very short 
time.” 


>< 


BOSTON 0O.F.A. HONORS K. R. DUNTON 


A testimonial dinner was held by the Boston Office 
Furniture Association on May 2 in honor of member 
and director K. R. Dunton of the Doten-Dunton Desk 
Company, Boston. 

Guests attending were: From New York—Moe Tur- 
man, president of the National Office Furniture Asso- 
ciation; John E. Mossman, Jack Schwander and Oscar 
Widman, Desks, Inc., W. W. Sproul and Leo Kammerer, 
Clark & Gibby; and W. A. Cole, Flint & Horner; from 
Boston—General Daniel Needham; Henry Penn; F 





TESTIMONIAL DINNER TO KERVIN R. DUNTON, HOTEL 
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William Andres, Sherburne, Powers & Needham, Bos- 
ton; and Clinton D. Shaw, Palmer & Parker Company. 
Thirty-two members of the Boston Office Furniture 
Association were present. . 

President Leon O. Stewart greeted the guests and 
paid a glowing tribute to Mr. Dunton. Moe Turman 
delivered some gracious remarks and read letters re- 
ceived from Governor Paul A. Dever, Massachusetts; 
Mayor James M. Curley, Boston; Leverett A. Salton- 
stall and Henry Cabot Lodge, U. S. Senators from 
Massachusetts. 

Jack Schwander of Desks, Inc., brought greetings 
from the New York Office Furniture Association and 
commented on his experience with Mr. Dunton over 
a long period. 

General Daniel Needham spoke of 20 years’ personal 
contact with Mr. Dunton in the capacity as legal ad- 
visor. He traced the history of the company from its 
early humble beginning, through the good years and 
those of adversity. He pointed out that the business 
grew to national recognition and respect because the 
man at the helm maintained his ideals and lofty code 
of ethics. 

Telegrams and letters from well wishers through- 
out the country who were unable to attend were read. 
They included those from: 

John J. Reinecke, executive secretary, Wood Office 
Furniture Institute. 

Sibley W. Smith, San Francisco, Calif., W. T. Powell, 
Myrtle Desk Company, High Point, N. C. 

C. A. H. Thom, Gregory Mayer & Thom Company, 
Detroit, Mich 

Gilbert H. Bosse, president, Imperial Desk Company, 
Evansville, Ind. 

H. W. Stringe, treasurer, Commercial Furniture Com- 
pany, Chicago. 

V. L. Caldwell, manager 
Wanamaker, Philadelphia. 

Henry Trowbridge, Seattle, Wash. 

J. Ogden Pierson, New Orleans, La. 

Ivan Allen, Jr., president, Ivan Allen Marshall Com- 
pany, Atlanta, Ga. 

Hy Natovich, Spak and Natovich, Chicago. 

U. L. Henzy, Wagner, Henzy, Fisher Company, Cleve- 
land, Ohio. 

Henry Penn, the Boston florist who originated the 
term “Say It With Flowers,” was called upon to pre- 
sent a complete set of fishing tackle, the gift of the 


Contract Bureau, John 
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PARTIAL LISTING 


Address Books 
Bookkeeping Blank Books 
Bound Memo Books 
Compesition Books 
Diaries 
Engineers’ Field 

& Level Books 
Eyelet Pliers 
Hand Punches 
index Books 
Law Abstract Books 
Loose Leaf ees 
Memo Books | 


ROL Boon 





Just as @ Record Keeping Essentials are recognized for leader- 
ship in the business field, so they are recognized for leadership by 
the younger generation in schools and colleges. 


This leadership finds expression in dependability of quality and 
in the broadness of lines which afford a wide selection for every 
purse and preference. Typical of this is the @ Line of Ring Bind- 
ers, available in bindings of various grades of imitation leather, 
canvas, and the finest of top grain genuine leather. 


A recent addition to the @ Line of Ring Binders is a new group 
of colorful binders in red, blue, tan, and green. These already 
have established their popularity amongst students and teachers 
everywhere. For further information on this line, ask for Circular 
D1229. . . For other items illustrated and listed, see Catalog No. 146. 


Identifying insignia of school name and 
seal in appropriate colors furnish that desired 
school spirit appeal to student binders. Our 
complete equipment and large stock of de- 
signs and dies enable us to offer this service 
in several processes, according to require- 
ments: Embossing, Foil Stamping, Surface 
Printing, Spraying, or Silk Screening. 











WILSON JONES Co. 


GENERAL SALES OFFICES 


NEW YORK BOSTON CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
E 3rd Street 137 Federal Street 3300 Franklin Bivd. 816 Locust Street 500 Howard Street 


Main Pliants at CHICAGO and ELIZABETH, N. d. 
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Tho “Spot-Light.” Desk 














A NEW LEG-TYPE DESK. with a Real style 


Value has been added to our “Spot-Light” Line. A complete line that 





is tops in appearance as well as performance is now ready for imme- 


diate delivery. 
-Grained Finishes or Green are also available. 


Standard finish is Grey 


Island Base Design can also be furnished. | 





PEERLESS STEEL EQUIPMENT COMPANY | 





UNRUH AND HASBROOK AVES. PHILADELPHIA 11, PA. | 

CALIFORNIA DISTRIBUTOR NEW YORK CHICAGO 

Philip J. Blair Company Joseph J. Galen First National Bank Bldg. 
Suite 854—Bush Tower . 

1429 So. Los Angeles St. ling d2nd Se. . Chicago 3, Ill. | 

Los Angeles 15, California New York 18, N. Y. 
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“2200” Line Cabinets 





Insert 
for 3x5 
or 4 x 6 cards 

















Insert 
for 2 rows 


documents 

















Insert 
for 
checks 




















Insert 


two 





storage 
drawers 











Standard Letter Drawer 
Not Shown in Sketch 





Standard Five Drawer Letter File Showing Some of the Available Inserts. Any combination 
of inserts can be furnished. 


The New 2200 Line “Commercial Grade” 


28 INCHES DEEP 
ALUMINUM HARDWARE 
drawer heights. All types of combinations BALL BEARING SUSPENSION 
ar ef bel ‘ SIDE LOCKING FOLLOWERS 
Standard finish is grey but all finishes are available. TORQUE PLATE CONSTRUCTION 
\ BAKED ENAMEL FINISH 


A Complete Line at Surprisingly Low Prices 


PEERLESS STEEL EQUIPMENT COMPANY 


{ new popular priced complete line in 2-3-4 and \ 











UNRUH AND HASBROOK AVES. PHILADELPHIA 11, PA. 
CALIFORNIA DISTRIBUTOR NEW YORK CHICAGO 
Philip J. Blair Company Joseph J. Galen . First National Bank Bldg. 
Suite 854—Bush Tower " 
1429 So. Los Angeles St. .20 Ww. a Chicago 3, Ill. 
te Los Angeles 15, California New York 18, N. Y. 
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Boston Office Furniture Association, to Mr. Dunton. 
He spoke of his close friendship with the honoree 
over a period of 45 years. 

Mr. Dunton expressed his appreciation for the eve- 
ning in his usual modest manner. He covered some 
of the highlights of his 65-year career in the desk 
business. 

°—> 
NEW YORK STATIONERS HOLD ANNUAL MEETING; 
RICHARD E. WAHRMAN RE-ELECTED PRESIDENT 


The annual meeting of the Stationers Association 
of New York, Inc., was held on Monday evening, April 
25, at the Governor Clinton Hotel, New York, N. Y. 
An attendance of 43 came to elect their officers for 
the coming year and hear E. G. Amos, assistant di- 
rector of the American Paper & Pulp Association, 
talk of the stability of the paper and pulp industry 

President Wahrman reminded his listeners that the 
association has passed its first birthday and reviewed 
the progress made during that time. He declared the 
commercial stationery business is an important busi- 
ness, one which is a vital factor in the conducting 
of all businesses. Pointing out that stationery asso- 
ciations should be equally as important to stationers, 
he drew attention to the fact that in building a strong 
association, dealers can benefit in many ways, such as 
credit information, stock control and exchange of 
merchandise, labor relations, betterment of trade 
ethics and product and sales educational programs 
in addition to meeting with each other and exchang- 
ing ideas and viewpoints 

After committee reports were made, the annual 
election of officers was held. The new officers and 
board of directors are as follows: 

President—Richard E. Wahrman, 
Inc., re-elected. 

Vice-president—Samuel Austrian, Commercial Sta- 
tionery Company, re-elected. 

Treasurer—Murray Cook, Cook Stationery, Brooklyn, 
N. Y. 

Secretary—Robert Polon, Robel Press. 


J. S. Libien, Libien Press, Inc.; 
Robert Reichman, Mooney’s, Inc.; Louis F. Caracci, 
The Nor-Wood Company, Inc.; Mac Silverman, Mac 
Silverman Company; Irving Horowitz, Batlin & Hor- 
witz; Joseph Meiselman, The Hill Company; Irving 
Frankel, M. C. Lazarus, Inc., and Sam Kahn, Kahn 
Stationery & Printing Company. All are of New York, 
N. Y., and all were re-elected. 

President Wahrman introduced E. G. Amos, guest 
speaker, who spoke of the stability of the paper and 
pulp industry. He said that this industry has an in- 
vestment of nearly $5,000,000,000 and that it ranks 
sixth among the American industries in the value of 
goods produced. Its annual sales are between $4,500,- 
000,000 and $5,000,000,000. Employing over 200,000 pro- 
duction workers, it thus has an investment per worker 
of about $20,000, which is greater than any other in- 
dustry. 

He said that due to good wages, good union lead- 
ership and understanding employers, the labor rela- 
tions were excellent. Paper mills, for the most part, 
are located in small towns where employees own their 
own homes and stay with their job over a long period 
of years. 

Mr. Amos stressed the fact that the paper industry 
owns something in the neighborhood of 20,000,000 
acres of forest land on which they practice good 
forestry, as a backlog against the time when they 
might have trouble in buying wood from commercial 
sources. This industry uses about 17,000,000 cords 
of wood per year, which sounds like a lot of wood 
and it is. Yet it is only about ten per cent of the annual 
wood cut and less than the amount lost annually 
through disease, fire and insects 

Mr. Amos said that the production capacity of the 
paper and pulp industry has increased from two mil- 


R. E. Wahrman, 
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lion tons in 1899 to 22 million tons in 1948, and by 
1950 this production capacity would be up to about 
24 million tons. With imports totaling around four 
million tons this would bring the annual consumption 
to 28 million tons, but some of our leading manu- 
facturers and economists feel that the 1949 figure will 
remain at about 26 million tons per year. 

The speaker further emphasized the fact that busi- 
ness is where you find it, and with normal competi- 
tion setting in, the easy business of the war period 
is over and it is now necessary to start in to dig. 
He did feel, however, that 1949 would be a good year 
for the paper manufacturers as well as for the man- 
ufacturers’ customers. 





A PRE-CONVENTION PARTY FOR W-] DEALERS.—Enjoying the hos- 
piety of George Wolcott, genial Wilson Jones host, at Barney's 

arket Club, Chicago, on April 24, preceding the opening of the NSA 
District No. 6 convention, are Earl Adams and Mrs. Will Harms. Busi- 
ness Samiponont Co., Peoria; Bill Niesen, Wilson Jones Co.; Will Harms, 
Business Equipment Co.; Mrs. wrence and Arnold Lawrence, Busi- 
ness Equipment Co., Pekin; Mrs. Homer Jacquin, Homer Jacquin. 
Jacquin & Co., Peoria: George Wolcott. the host; Mrs. Crone and 

E. V. (Gene) Crone, Business Equipment Co., Peoria. 


°° re 


NEW YORK OMDA HEARS HAZEN AMES 


Seventy members and guests assembled to attend 
the regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., held on Tuesday 
evening, April 12, at the Hotel Statler, New York, N. Y. 

President George Purvin, Superior Typewriter Com- 
pany, Inc., New York, N. Y., extended greetings and 
introduced and made welcome the following guests: 
Mrs. D. Ames and Hazen Ames of the Ames Supply 
Company, Chicago; Oswald Schreiner, executive secre- 
tary, National Office Machine Dealers Association; 
Mrs. Ralph R. Neumayer, National Typewriter Com- 
pany, Inc., Hartford, Conn.; and E. J. Toussaint, Cen- 
tral Duplicator and Typewriter Company, Camden, 
N. J. 

Hazen Ames told of a recent trip in which he visited 
more than 500 dealers and found that those who made 
a strong effort to get business were doing well. With 
a lower percentage of profit prevailing, he warned 
dealers to refigure their costs and put into effect more 
economical operation by reducing their overhead. He 
offered three important points for dealer guidance— 
quality of product, efficient service and fair prices. 
Declaring that the element of time is an important 
factor today, he cautioned dealers against wasting it 
and stressed the point that all must go back to work 
and do a real selling job 


Stresses NOMDA Role 


Informing his listeners that his company is greatly 
interested in association work, he proposed that the 
National Office Machine Dealers Association can be 
brought to the attention of the consuming public as 
a vital factor in establishing standards of specifica- 
tions. In this connection he distributed a number 
of tags designed by his company to be attached to all 
machines sold. The NOMDA seal is inscribed at the 
top of the tag followed by the heading, “This equip- 
ment meets the standards of specifications estab- 
lished by the National Office Machine Dealers Asso- 
1949 
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(OUR GOLDEN OPPORTUNITY FOR EXTRA PROFITS 










What “Y and E” Sort-0-Mat Does: 


Every business must sort or group 
papers of all kinds into order before 
they can go to work on them. “Y and 
E” Sort-O-Mat does this job quickly, 
accurately—and with minimum cler- 
ical cost. 


Why “Y and E” Sort-0-Mat Offers 
You a Golden Opportunity: 


1. Plenty of prospects. Most businesses do 
not know how much a Sort-O-Mat can help 
them. Every business man will listen when 


you offer to save him time and money. 
CORRESPONDENCE 


2. A trial sells Sort-O-Mat. You can back 
up your sales claims with a trial. Sort-O-Mat 
saves 30 much time it will sell itself. 





REPORTS VOUCHERS 


3. Sell one Sort-O-Mat and you sell two 
or more. Our sales records show that once a 
business uses a Sort-O-Mat to save time, they 
find other time saving uses and order more 
Sort-O-Mats. 


4. Sort-O-Mat opens the door for you 
Bach paper qoee fress confasion —to sell the supplies that go with it, and to sell 
to systematic order in 4¥2 seconds. other office supplies and equipment. 


Write today for supply of “Y and E” Sort-O-Mat selling folders. New Catalog folder No. 4015. 
New Envelope Stuffer No. 4363. 
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has a DESK 
for every job 





Shelbyville Installation for Indiana Insurance Company 
By Indianapolis Office Furniture Co 


Executives are becoming increasingly aware of the advantages of modern effi- 
cient wood office furniture. Shelbyville dealers have the opportunity of equip- 
ping the executive offices and then following through with complete installation 


of desks with the same dovetail construction for the clerical offices. 


Write now for information, if there is no exclusive 
Shelbyville dealer in your territory. 
Two Warehouses 


LEVEL DISTRIBUTING CO. WHOLESALE DESK’S DISTRIBUTING CO. 
225 Lafayette St., New York 12, N. Y. 1006 South Olive St., Los Angeles 15, California 


SHELBYVILLE #4 DESK COMPANY 


Berea evVILLE i INDIANA 
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FURNACE TESTED 
e@ HOME VAULTS 

@ SAFE-T-VAULTS 

e WALL VAULTS 

e CLOSET VAULTS 

e CARD FILES 


Dealers everywhere report amazing 





n from this Hercules Sales-Display Stand. 
it offers a variety of units that meet 
most requirements for home or office. Constantly it reminds your customers of the vital need 
for protection . . . and provides products that are the 


Standard of Perfection” with a healthy profit for YOU! 





Write for details of this deal. 





MEILINK STEEL SAFE COMPANY 


TOLEDO 6, OHIDO 








OFFICE APPLIANCES, June, 1949 87 




















ciation.” An itemized check list comes next, with a 
place provided for signature of inspector. It con- 
cludes with the words, “The above seal and check 
list guarantees this equipment as being in perfect 
mechanical condition.” If such a tag were used by 
all dealer members of the NOMDA, he declared, con- 
sumers would have more confidence in their dealers, 
knowing they are backed by a large association. He 
proposed that such tags can be sold in quantities to 
dealer members of NOMDA. In conclusion, he again 
urged dealers to refigure their costs of doing business, 
reduce their overhead, offer quality products, give 
better service, quote fair prices with reasonable mark- 
up, look for new prospects, and go out and do a real 
selling job. 

President Purvin called upon Oswald Schreiner, who 
gave his listeners a brief outline of the NOMDA plans 
for the annual convention to be held on June 19-22 
at the Ambassador Hotel, Los Angeles, Calif. Declaring 
the national association is on the march, he told of 
several new local associations now being formed and 
increased membership in NOMDA. Pointing out that 
the national association can be helpful to members, 
he called for an expression of ideas and urged mem- 
bers to submit their problems so that the NOMDA can 
get a cross section of what is needed and take action 


accordingly. 
Tells of Convention Routes 


Secretary Jessie I. Taylor, Globe Typewriter and 
Adding Machine Company, Inc., New York, N. Y., then 
provided information pertaining to routes and trans- 
portation facilities available for the trip to Cali- 
fornia. Inasmuch as about nineteen reservations are 
necessary to reserve a through-trip private car, she 
urged members who plan to attend the convention 
to make their reservations as soon as possible so that 
accommodations can be arranged 

Ed J. Toussaint extended a hearty invitation to the 
New York group to attend the annual Spring Frolic of 
the Office Machine Dealers Association of Pennsyl- 
vania, New Jersey and Delaware, to be held on Monday 
evening, June 6, place to be announced later. 

The balance of the meeting was devoted to open 
discussion of topics of interest and importance to the 


industry. 


*—-? — 
CHICAGO EXPORTERS HEAR HOFSTETTER 


Featured speaker at the May meeting of the Amer- 
ican Office Supply Exporters Association of Chicago 
was Charles Hofstetter, Ace Fastener Corporation, who 
has recently returned from a one-month trip through 
Switzerland, Austria, Germany, Holland, Belgium and 
France. The meeting was held at the Chicago Real 
Estate Board Dining Room, 105 W. Madison St., on 
May 4. 

Mr. Hofstetter briefly outlined conditions as he 
found them on his tour, both from the humanitarian 
and economic standpoint. Pointing out that there are 
presently 1,500,000 unemployed in western Germany, 
with much the same condition existing in France, he 
stated that most of the problems of employment and 
the unsatisfactory export market stem from a shortage 
of currency. He stated that a satisfactory export mar- 
ket is at least five years away, adding that the present 
trend is to attempt to induce American investment of 
capital in the building of plants to produce office 
supply items in western European countries, rather 
than to continue exportation 

= 

CHICAGO OFFICE FURNITURE GROUP ELECTS 

More than 50 members attended the final spring 
meeting and annual election of officers of the Office 
Furniture Association of Chicago in the Mural Room 
of the Bismarck Hotel on Monday, May 3 

Following the opening of the meeting by President 
Hy Natovich, Spak & Natovich, the secretary’s report 
was read by Al Lipsky, Business Furniture Company, in 


the absence of Warren Spitzer, Spitzer’s Office Furni- 
ture House, who was in the process of becoming the 
father of twins. Treasurer Ed Tyre, Mead & Wheeler 
Company, reported the treasury in good condition. 
President Natovich then appointed the following golf 
committee to make arrangements for the series of 
summer outings: chairman, Earl Hanson, Spak & 
Natovich; John Smythe, Geyer Publications: Jack 
Geiser, Geiser Office Furniture Company, and Harry 
Hofherr, Kendrick Furniture Company. Several other 
questions pertinent to the welfare of the industry 
locally were discussed at length. 

The final action of the meeting was the election of 
officers to serve during the coming season. Named as 
president was Harry Hofherr, Kendrick Furniture 
Company; vice-president, Bill Riley, Andersen, Riley 
é& Sava; recording secretary, Warren Spitzer, Spitzer’s 
Office Furniture House; treasurer, Norman Ginsburg, 
Joseph Ginsburg, Inc.; activities chairman, Charles 
Goodman, S. Stein & Company. Hy Natovich was 
elected chairman of the executive committee, with Ed 
Tyre and Al Lipsky being named members. 

————_—-o—__ 
WALTER H. WARD HEADS S.M.N.A. 


Walter H. Ward, manager of the safe-cabinet di- 
vision of Remington Rand, Inc., was elected president 
of the Safe Manufacturers National Association at 
the annual meeting, held recently at the S.M.N.A. 
headquarters, 366 Madison Ave., New York, N. Y. 

Widely known in the industry as a specialist in the 
production and promotion of insulated record pro- 
tection equipment, Mr. Ward has directed sales of 
Remington Rand’s insulated products since 1946. Prior 

















WALTER H. WARD 


to that he was manager of the company’s Buffalo, 
N. Y., branch of the systems division, of which the 
safe-cabinet division is a part. He has been with 
Remington Rand since 1921. 

The Safe Manufacturers National Association is a 
non-profit industrial organization maintained for the 
purpose of establishing and maintaining high stand- 
ards of product performance. It represents about 98 
per cent of the industry’s production capacity in the 
United States. 

The principal aims of the S.M.N.A., as stated in its 
handbook, are “to promote the science and improve 
the methods of protecting records against fire and 
theft and to establish and enforce such proper and 
lawful procedure as will safeguard the public against 
improper claims as to fire and/or burglary- or rob- 
bery-resistance of the products of the industry.” 

= Sa 
GUILD CLUB HOLDS APRIL MEETING 

The April meeting of the Stationers’ Guild Club of 
Toronto was held on Wednesday, April 13, in the Oak 
Room of the Union Station. Seated at the head table 
were members of the original executive group of the 
Guild Club and those who had occupied the office 
of chairman at various periods since its inception. 

(Turn to page 136, please) 
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--- THE MODERN FILE 





More and more buyers of filing equipment are 
making Rock-a-File their choice because only 
Rock-a-File meets the challenge of modern busi- 
ness requirements. They know that point by 
point, Rock-a-File offers proven superiority over 
ordinary files that means easier, faster, more 
economical filing. 



























Check Rock-a-File’s outstanding fea- 
tures—prove to yourself that Rock-a- 






File is the logical choice for you. 







COMPLETE ACCESSIBILITY —Entire contents accessible LESS TIRING—No heovy pulling and pushing. Compart- 
to two or more persons at once. All compartments can ments “rock” open and shut effortlessly. Fewer openings 







emain open and closings—and euch one far easier. 


ECONOMICAL—Supplies last longer. Folders slide in 
and out sideways. No more “Cramming down” folders— 





SPACE SAVING—Requires up to 40% less floor space 
tt ordinary files of same capacity. Can be used in 







no more mutilated tabs and guides. 

TOPPLE-PROOF—OPEN compartments project only 

slightly (7% inches in largest model)—gravity center 

TIME SAVING—Open compartments do not block ac- always within framework. Even heavily-ladened com- 
others in cabinet. No waiting to get at contents. partments “rock” open and shut easily. 






aves, corridors, etc., where ordinary files are 






mpractical 















Rock-a-File is available in standard letter and 
legal sizes in a choice of popular finishes. Write 
or folder giving complete details. 
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CARBON PAPERS - MASTER UNITS + INKED RIBBONS 
CARBON RIBBONS + SPIRIT-HEKTOGRAPH CARBONS 
DUPLICATING SUPPLIES . CARBON ROLLS 
QUALITY, ABOVE ALL, OUR FIRST CONSIDERATION 














| (( STRONG 
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Wf PA Ay Old Town distributors 


build a strong business... 


with quality above all. . . hundreds of Old Town distributors 
have learned through the years that Old Town business is good business 
because it’s built on guality above all. Users standardize on Old Town and 
build, through repeat orders, a cumulative volume that justifies the faith 
and integrity that’s synonymous with Old Town products. 


DISTRIBUTOR INQUIRIES INVITED ... WRITE TODAY FOR DETAILS 


VS 

7 rcrony AND GENERAL OFFICE ( al ‘ PACIFIC cast ofr 
1g SanmnaY 17, be Ye wp own Les ANGELES, | CALIFORNIA 
N RIBBON & CARBON COMPANY 


Foremost Makers of Ribbons and Carbons for Every Use 
SALES AND SERVICE EVERYWHERE 
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GLOBE-WERNICKE EXPANDS MARKETING PLANS, 
APPOINTS CINCINNATI ADVERTISING AGENCY 


Plans for an intensified marketing program were 
announced recently by A. C. Howard, president of The 
Globe-Wernicke Co., concurrently with appointment 
of a new advertising agency, Kammann-Mahan, Inc., 
of Cincinnati. These plans include particular atten- 
tion to product development, design and styling, 
through Donald Deskey Associates, New York, working 
with the Globe-Wernicke engineering department 

According to Mr. Howard, the company’s distribution 
system will be thoroughly explored with the idea of 
adding materially to field strength in a number of 
important markets. He also stated that the office 
equipment and systems industry has a major part to 
play in the business drive for reduced production costs 
and improved sales effectiveness. Attaining these busi- 
ness objectives calls for extensive use of fast and ac- 
curate office services, records systems and business 
data. The office equipment thus required constitutes 
a heavy part of the Globe-Wernicke sales volume. 

A thorough-going sales training program is in prep- 














ALFRED C. HOWARD 


aration by the advertising-marketing agency, under 
direction of Frederic Kammann, agency principal; 
field promotions and sales follow-up are also embodied 
in the marketing expansion program 
A recent nation-wide survey of 
dealers indicated that more than 50 per cent are 
equipped to handle systematic sales training, and 
practically all of the remaining dealers will arrange 
to use the program as released 
Publication advertising will be continued in adequate 
volume through general and business periodicals and 
a group of trade magazines 
- °*—-- 
MONROE TAKES LARGER L. A. OFFICES 
The Los Angeles branch of the Monroe Calculating 
Machine Company, Inc., is now occupying larger quar- 


Globe-Wernicke 


92 


a 


ters at 1668 Wilshire Blvd. The new site, states Branch 
Manager H. B. Cage, has the advantages of a large 
show window, spacious display and sales rooms, and 
an adequate parking lot. 

The Harrisburg, Pa., branch, also in line with Mon- 
roe’s expansion policy, has moved from N. Third St. 
to larger offices at 419 N. Second St. This, too, is an 
easily accessible ground-floor location, according to 
Branch Manager Nelson Lund. 

I 
DUTTON HEADS EATON PAPER 

Eaton Paper Corp., Pittsfield, Mass. recently ap- 
pointed Harry C. Dutton as its new president. Before 
joining the Eaton staff, Mr. Dutton served as presi- 
dent and general manager of White & Wyckoff Manu- 
facturing Company, Holyoke, Mass 

George P. Cayson, Jr., former president 
will remain as vice-president 

————+ 2 

ADKAR BUYS A. B. DICK NEW YORK BRANCH 

Adkar Mimeograph Corporation of 100 Sixth Ave., 
New York, N.Y., recently purchased the New York City 
branch of A. B. Dick Company, Chicago, and will serve 
as distributor of A. B. Dick products in New York City, 
Westchester County and part of Hudson County, NJ. 
L. J. Karmen is president and L. W. Adkins chairman, 
vice-president and treasurer of the new concern. Both 
were formerly with Avco Manufacturing Corporation 


of Eaton, 
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Barker Brothers of Los Angeles, Calif., inadvertently 
received credit on page 114 of the May issue of OFFICE 
APPLIANCES for installing Stow & Davis desks in offices 
of the Consolidated Western Steel Company. Instead, 
the desks were installed by Pacific Desk Company of 
Los Angeles, accompanying the Gunlocke chairs from 
Barker Brothers. We regret that our information was 
in error 


NAME INADVERTENTLY OMITTED.—On page 39 of the May, 
issue Victor W. Scheinman was not listed as a member of 
the above group. The names of the men should read as 
follows: George Grumback, American Pencil Co.; Al Paris. 
Stationers Guild of America: Jack Glaser, Goldsmith Bros.., 
New York, N. Y.; Bernard Saltzman. Wilson Jones Co.: Vic- 
tor W. Scheinman, Cole Steel Equipment Co., Inc., and Jack 
Silver, Advance Salesbook Co. 
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LYON METAL PRODUCTS, INCORPORATED 


General Offices: 628 Monroe Avenue, Aurora, Illinois + Branches and Dealers in All Principal Cities 
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MONROE ELECTS VICE-PRESIDENTS 


Malcolm Monroe and D. D. Richardson were re- 
cently named vice-presidents in a series of executive 
promotions announced by the Monroe Calculating Ma- 
chine Company of Orange, N. J. Two other elevations 


























D. D. RICHARDSON MALCOLM MONROE 


saw George A. Staniar named treasurer and Fred R 
Sullivan controller. 

The company also announced the retirement of 
W. R. Cummings. His place on the board of directors 
is taken by Andrew Anderson, vice-president in charge 
of production. 

Mr. Monroe, son of the company’s founder, the 
































GEORGE STANIAR FRED SULLIVAN 


late J. R. Monroe, becomes vice-president in charge 
of export sales after nine years with the company 
He has been a director and has served since 1947 as 
secretary, a post he will retain. Mr. Richaidson, the 
company’s other new vice-president, will direct finan- 














ANDREW ANDERSON 


cial affairs. He had been treasurer since 1937. Mr. 
Staniar was assistant secretary and assistant treas- 
urer. Mr. Sullivan had been assistant secretary for 
two years. 








AIGNER COMPANY TAKES NEW LOCATION 


Because the present building will be torn down to 
make room for the Congress St. superhighway, the 
G. J. Aigner Company, Chicago, is changing its loca- 
tion. After June 15, the address will be 426 S. Clin- 
ton St., Chicago 7, Il. 

The new and larger quarters are especially de- 
signed for the efficient manufacture of indexes. In 
the future, more space, time and effort will be de-% 
voted to producing indexes and index tabbing. This¥ 
branch of the business has grown to such an extent® 
that the Aigner firm has decided to concentrate on | 
the index phase and discontinue the desk pad line. 
The Chicago Desk Pad Company has purchased the 
latter part of the business and was to be in opera- 
tion after June 1. 

Moving operations have been planned by Aigner 
so that production will not be hindered and all or- 





GEORGE J. AIGNER 





ders for stock merchandise and special indexing will 
be handled without delay. 

This year marks the fortieth anniversary of the 
G. J. Aigner Company, an occasion celebrated on 
April 1 with an anniversary cake and an employees’ 
party for the “Chief.” Besides serving as president 
of the company and devoting his time to active man- 
agement, George J. Aigner will continue his research 
work in producing products wanted by the dealers. 
He is known to the trade as a pioneer in originating 
tubular edge on tabbing and the manufacture of 
fused cellulose indexes. He claims many “firsts,” in- 
cluding machine production of index tabs and patent- 
cut leather tabs and has obtained 12 patents in the 
indexing field. 

Says Mr. Aigner, “I am enthusiastic over the fact 
that we are now set up to devote the majority 
of our time and energy to producing indexes. We 
feel that by eliminating our desk pad and accessory 
line, we are now in a position to give our dealers 
exceptional service.” 

— ——-¢ —_ 


MILLAM ESTABLISHES DES MOINES OFFICES 


W. W. Millam of Davenport, Iowa, general manager 
of the Panama Carbon Company of Iowa, recently 
announced the establishment of offices at Des Moines 
in the 521 Fleming Building. Paul L. Koch of Des 
Moines is manager. He was recently special repre- 
sentative for the United States Chamber of Commerce 
in Iowa and Nebraska. 

The Des Moines office will handle the distribution 
of carbon papers, ribbons and other supplies in 16 
central Iowa counties.—AL 

OO I — 


JOSEPHSON SUCCEEDS FATHER AS PRESIDENT 

Arthur Josephson, son of the late Benjamin Joseph- 
son, was recently named president of the Cooke & 
Cobb Company and the Josephson Manufacturing 
Company. He was previously secretary of the com- 
panies. 
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Introducing the 4900 Group . . . \atest addition to the famous Standard family. The Forty- 
Niner embodies all of Standard’s traditionally fine features. Here are wood office desks and 


furniture that meet the challenge of today’s market . . . with eye-pleasing lines, functional designs 


and sound, substantial construction. 
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Model 4927 
Executive Conference Desk 
76 in. x 39 in. x 30 in. High 
Base: 60 in, x 30 in. 


fact 
rity 


We | j ee T LL ( § 1 — Handsome Drawer Pulls. 
\ 
/ 








SOry 2 — Dictation Slide in Each Pedestal. 
lers | “‘- 3 — Large Center Drawer with Lock. 
~ J 4 — Substantial Durable Top. 
a | yp A 5 — Heavy Panels Throughout. 
Ss ¢ | 7 sauteed | | 6 — Pontoon Base for Solid Support. 
uwer — i — | | 7 — Adjustable Glides. 
ntly ' 7 8 — Ample Knee Space. 
ines | -—— HH 9 — Densified Posts. 
Des Ya — — 10 — All Drawer Fronts Five-Ply with Vertical Face Grain. 
pre- } ; itt — 4 11 — Personalized Drawer Interiors of Genuine Walnut. 
erce ——— / {| i ' Y F 12 — Fluted Base for Extra Style. 
tion ; / >> ay \— TWELVE FINE POINTS AMONG MANY OTHERS! There 
1 16 é =~ ( 12 | are 12 units in the 4900 Group — affording maximum con- 
/ i. \ venience of selection and utilization and providing com- 

7 / ,_ = pletely for the needs of the modern office for executive- 
IT & v4 / Mir \ 1] ) style furniture. Made in Walnut. Write for folder. 
> - j j . 
io \ J) | 3 ) \ 10) _ STANDARD FURNITURE CO. 
ring ps Herkimer, N. Y. 


om- 
Fine Office Furniture — From Forest to Finished Product 
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AMERICAN BUSINESS 





91 YEARS SERVICE TO 












PUBLIC 
RECORDS 








INVENTORY 
RECORDS 








Ss , 
ACCOUNTS. RECEIVABLE 
and PAYABLE RECORDS 








SOCIAL SECURITY 







ncrameutaiiitse. and WITHHOLDING 
RECORDS TAX RECORDS 







DEALERS HAVING THE MASTER-CRAFT FRANCHISE 
_ “Built Like a can offer a broad line of Sight-Saver ruled forms 
Ay Skyscraper” for commercial, industrial, and public records that 
Ea are maintained for permanent reference. Hundreds 
of forms are available, on high quality rag content 
paper, made to Master-Craft standards. 





All forms are ruled in the distinctive Master-Craft 
combination of soft brown and green that is “easy 


on the eyes.”” Wide choice of stock colors. 


MASTER CRAFT Inquire about the Exclusive Dealer Franchise for 
ve 
Sight-Saver forms and thousands of other Master- 
KALAMAZOO, MICHIGAN Craft items. /t’s worth getting. 
LEAF Diviston oF THE SHAW WALKER cos. 


MASTER-CRAPFT is THE LOOoseE- 
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50 YEARS SERVICE TO AMERICAN BUSINESS 
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DEALERS HAVING THE SHAW-WALKER FRANCHISE 
" can supply fire protection for business records of 
: Becnaer every size. Today, there are twenty-six Shaw-Walker 

7 Fire-File items which provide 24-hour protection for 
records, in convenient, compact, point-of-use models. 

Fire-Files are sold only to and by exclusive Shaw- 
Walker dealers.... Fire-Files represent only a few 
of the many time-savers and space-savers available 
from no one other than the Dealer having the enor- 
mous Shaw-Walker franchise 


SHAW-WALKER The Shaw-Walker 4,000-item franchise is the 


Home Office... Muskegon, Mich. trade’s most valuable asset. /t’s worth asking fo 





USIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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BRIDGEPORT FIRM MOVES INTO NEW HOME 

The Universal Business Equipment Company re- 
cently occupied a new showroom building at Main & 
Porter Sts., Bridgeport 6, Conn., a move which in- 
creased the floor space fivefold and provided ideal 
facilities both for display and handling of furniture 
and supplies. 

This new building offers about 12,000 square feet of 
floor space, including a full basement which has been 
finished as a display floor for used and lower-priced 
furniture. The street floor is divided in the center by 
a staircase, one side devoted exclusively to display of 
office furniture, and the other to stationery and ac- 
cessory lines. Several sample suites have been set up 
along one wall that is paneled in a striped plywood 
and glazed in a neutral light tan color 

Facilities are available for a loading platform and 
shipping room at one end of the building, leading 
directly into the showroom. The main floor is lighted 
by six rows of flush fluorescent fixtures, especially 
designed to highlight the merchandise and eliminate 
shadows. Three spotlights are mounted behind and 
above each window, suitable for changes in color or 
direction to dramatize any items which may be 
selected. 

Store in Central Location 


The location is about a mile from the main shopping 
center of Bridgeport, but is close to the geographical 
center, making it possible for the firm to serve all the 
neighborhoods with equal convenience. No parking 
problem is presented 

This business was started in 1930 and for a time 
dealt exclusively in used furniture. The owners have 
gradually converted to a policy of handling almost all 
new equipment. In 1936, a stationery department was 
instituted and this has grown to equal the furniture 
section in volume and inventory 

Among others, brand names found in stock include 
Myrtle, Alma, Indiana, Hoosier and Shelbyville desks, 
High Point, Jasper, Milwaukee, Royal and Sturgis 
chairs, Corry-Jamestown, All-Steel and Peerless steel 
equipment, and Meilink safes 


» Mid. 186m’ Bes eee 
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Calendar of 
Industry Activities 











June 1-2, District No. 1, NSA, Wentworth-By-The- 
Sea, Portsmouth, New Hampshire. Courtney F. Bird, 
Regional Governor, M. T. Bird & Co., Boston, Mass. 

June 19-22. 
Trade Exhibit. 


a i ee ee 


PRM RRNA, 


NOMDA Twenty-fourth Convention and 
Ambassador Hotel, Los Angeles, Calif. 9 


Oswald Schreiner, Executive Secretary, 1129 Vermont® 


Ave., N.W., Washington, D. C. 


June 23-24. District No. 3, NSA, Ambassador Hotel, 7 


Atlantic City, N. J. Joseph C. Runnels, Regional Gov- 
ernor, Commercial Office Furniture Co., Washington, 
Eo. 


August 8-12. National Luggage and Leather Goods 7} 
Show, Hotel New Yorker, New York, N. Y. Luggage? 


and Leather Goods Manufacturers of America, Inc. 


October 2-6. National Stationers Association Forty- 
third Annual Convention and Thirteenth Merchandise 


Exhibit, Hotel Stevens, Chicago. Paul Burbank, Gen-7J 


eral Manager, National NSA Headquarters, 740 Invest- 
ment Bldg., Washington 5, D. C. 


—<_-- —____. 





WESBANCO PRODUCES UNUSUAL LITHOGRAPHING 


Western Bank & Office Supply Company of Okla- 


homa City, Okla., recently produced an unusual piece} 


of lithographing in the offset department 
to do with commemorating 


This had? 
the services rendered by§ 


Stanley Draper, managing director of the Chamber of 


Commerce 


Nearly 50 signatures are reproduced on the certifi-¥ 


cate. Some of these were large, others 


some not as legible as they should be. It was neces- 


sary for Wesbanco to take a picture of each of these® 


signatures, reduce or increase the size and reproduce} 


small and® 


ty 


them all effectively on the scroll : 








NEW STORE OF UNIVERSAL BUSINESS EQUIPMENT CO. AT BRIDGEPORT, CONN. 


The firm, established in 1930, occupied the new showroom 
building at Main and Porter Sts. early in March, where 
12,000 sq. ft., including a full basement, has been converted 
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into a display floor for used and lower priced furniture 
Above: day and night view of exterior of new location?) 
Below: steel and wood furniture departments on main floor. 
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JOHN H. HARLAND COMPANY f 
MOVES TO NEW LOCATION 


A pleasing combination of taste- 
ful beauty and practical arrange- 
ment is embodied in the new re- 
tail store of the John H. Harland 
Company, 101 Cone St., N.W., At- 
lanta. 

Formal opening of the enlarged 
establishment was held May 6, when 
an array of customers and friends 
were on hand. Expanded opera- 
tions and enhanced customer serv- 
ice have been made possible by the 
considerably greater space. 

Indirect lighting, shadow boxes 
and beautifully finished cabinets 
blend together to provide shopping 
pleasure for customers. Surplus 
merchandise is concealed behind 
panels and shadow boxes. Shelving 
is placed at right angles to the wall, 
with openings between sections. An 
effort has been made to group all 
related merchandise together on a 
single shelf, and to maintain this 
arrangement throughout the entire | 











length of the store. Plans and lay- 
outs were by Lawton Grant, an 
Atlanta specialist in commercial 
interiors. 

The firm also maintains a manu- 
facturing division specializing in 
the production of quality litho- 
graphing, commercial engraving 
and letter press printing. A branch 
plant handling litho print checks 
is located in Orlando, Fla. 

Arthur Hubert, Jr., vice-president 
and retail sales manager, is the 
present governor of the Fourth Dis- 
trict of the National Stationers As- 
sociation 











tres 


NEW HARLAND STORE IN ATLANTA.—> 

Top: John H. Harland, president of the? 7 

firm in his private office. Middle and) ~ 

bottom: floor displays arranged for cus- 
tomer convenience. 
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fer lhe executive ... the vixik Executive 


Chair No. 620 is carefully constructed with all-steel coil 
springs, Duran upholstery and Udylite Chrome Steel frame 
and designed to give utmost comfort and stay new looking 


for years. These are features in all DIXIE CHROME Furniture. 


his customer ... is completely relaxed in perfect 


comfort in the DIXIE “General” Chair No. 711. DIXIE Chrome 
is a practical, versatile line of furniture. Beauty, Durability 
and Long-lasting service are scientifically built into each piece. 
A wide color choice assures blending with the decorative plan 


in any office. 





hus secretary ... is comfortably 
seated in the DIXIE Posture Chair No. 600. DIXIE 


Chrome offers a complete line for the business 








office - creates the buying urge on sight, and 





provides your customers with America’s best! 





PRODUCTS, a 2815 MAIN STREET © DALLAS, TEXAS 


write for descriptive catalog on the complete Dixie Chrome tine. 
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SCRANTOM’S COMPLETES REMODELING 


Scrantom’s office appliance and stationery store, 
334 East Main St., Rochester, N. Y., recently com- 
pleted an extensive remodeling program, according to 
H. A. Holmlund, general manager. 

Mr. Holmlund said there has been a substantial in- 
crease in store traffic since completion of the project 
and he has noted greatly improved response to the 
store’s promotional efforts. 

A card showing the arrangements of departments 
in the new store is sent to each new customer, with 
a letter thanking them for opening an account with 
Scrantom’s. On one side of the card is a floor plan 
of the main floor, showing location of each section 
and department in relation to the store entrances. 
On the other side is a floor plan for the downstairs 
stores. 

This card serves two purposes. First, it gives cus- 
tomers a birds-eye view of every department in the 
store and saves them time in looking for items. Sec- 
ondly, it informs customers of the wide variety of 
Scrantom’s merchandise, broadening their scope of 
buying in the store. 








Business As Usual 

During the remodeling program, business was car- 
ried on by moving all stock into one half of the store 
while workmen took over the other half. This pro- 
cedure was reversed when workmen were ready to be- 
gin operations in the other half. 

The new store front is a highlight of the remod- 
eling program. The front is of marble. The outline 
letters, “Scrantom’s’” are mounted on the top of the 
awning box, set out about six feet from the marble, 
and contain in the hollow part of each letter, cold 
cathode lighting which shines against the marble and 
throws the letters into relief. 

The conventional front of the old store has been 
replaced with an open display type front which en- 
ables passersby to see the entire length of the store 
from the sidewalk. “We have found that the front 
row of tables, just inside the window, have proven 
as effective for merchandise display as the windows 
themselves,” said Mr. Holmlund. 


Front Brilliantly Lighted 

The front area in the windows is brilliantly lighted 
from flush fixtures in the ceiling. A solid bank of 
fluorescent lights and two rows of incandescent spot- 
lights across the entire width of the store practically 
eliminate all window reflection for street traffic. 

The interior of the store is finished in natural birch 
plywood which is blended with a soft brown on all 
the fixtures, cases and book shelves. 


The main floor is covered with rubber tile and the 
basement floor has asphalt tile in a blending soft SCRANTOM’S REMODELING PROVES EFFECTIVE.—Top: 


brown. Lighting throughout the store interior is fluo- New marble store front. Middle: Fountain pen and stationery 
section. Bottom: Enlarged office supplies department. 
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SMEAD’S 


TELL-1-VISION 


REG. U. S. PAT. OFF. 


INDEX 


A modern filing system built for long, hard wear and tailored 
“EXPLAINING HOW IT WORKS” for a small or a large business. Plastic tabs of clear vision — 


this file is the perfect answer to any filing problem. 





Write today for illustrated literature 


HE 


2/20 MANUFACTURING CO., INC.-HASTINGS, MINNESOTA 


XPORT CORPORATION 
Medes awe. tee tow vom 17 New York 
































SMEAD'S —— 
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). S. PAT, OFF 


. 


With colorful tabs of “lactic 


=} 


PAAAAAS 


The basic principle is sound. 
You read from left to right— 


like a book. 


ofr} a) t)-t) a) FF al gl phe| piel? 
MAA! 





Locate the guide you want, 
then the individual folder. 








The miscellaneous folder holds 
the occasional letter. 











ZA, 
Mi visionp GUIDES 


When you refile, use the num- 
ber shown on the folder tab 
—place behind the guide of 
the same number. At the 
same time you double check 
against the alphabetical char- 


acters. 


Use an OUT GUIDE to control 
material taken from the file. 


DIRECT THE EFFORTS OF THE FILE Cj 








wm 


——— 
The OUT GUIDE. A control factor. 








The 
folder label. 
Several colors 
for classification. 


>. ¢). = 
TWwo,eti-70P 

















The individual folder. 
Note the TWO-PLI-TOP at the 
point of greatest wear. 


nina 


Celluloid Tabs 
1907 — 25 





The de luxe miscellaneous folder. 
Angle insertable tabs. 
20 point Smeadfibre. 
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VERTLCAL PILE POCKET 
Ne. RIITeC 


—— ae a. 


For bulky material. 
Expansion up to 5%”. 
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The miscellaneous folders. 
Green Jutefibre. 


New York 17, New York 
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You've seen it happen—two 
salesmen with the same story to 
tell... given an even chance, 
one will bring in business where 
the other will flop. 

The reason—-one has the 
ability to combine convincing 
salesmanship with unusual in- 
terest... making people believe 
. . . briefly, the ability to pro- 
duce business. 

It's that way with Liquid 
Duplicators too. And it’s why 
Copy-rite Liquid Duplicators 
are so easy to sell... 
they produce .. . by 
examination or oper- 
ation, they have 
the ability to con- & 
vince. 

For Copy-rite 
Liquid Duplicators 
give the customer 
what he wants 
smooth, effortless op- 
eration with such 
simplicity a child 





1203 Cortland St., Chicago 14, Ill. 


Gentlemen: 
Duplicators. 
Name 
Address 
City 










WOLBER DUPLICATOR & SUPPLY CO. 


Please send complete dealer information and latest information on Copy-rite Liquid 





what makes one salesman better than another? 





could master it. Clean, accurate 
copies of anything written, typed 
or drawn ready for use immedi- 
ately—copies that are clear and 
can be worked with. The lack of 
intricate mechanical gadgets for 
the operator to contend with 
the completeness of assembly- 
the careful testing and checking 
in which every modern improve- 
ment is embodied, asking the 
customer to buy nothing extra 
add nothing. The smart, flow- 
ing lines of design—the easy 
portability. These are 
things people want. 
Put Copy-rite 
Liquid Duplicators 
where they can be 
seen — demonstrate 
them—let them talk 
for themselves. For 
Copy-rite Liquid 
Duplicators will pro- 
duce... it has the 
ability .. . it will 
bring in business. 





Zone State 
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rescent and produces about 30 foot-candles at display 
table level. 

From a_ utility standpoint, the remodeling has 
greatly increased the store’s selling space. The stair- 
way from the main floor to the basement was moved 
from the center of the store to the west side. In ad- 
dition to providing a much better arrangement on the 
main floor, this move increased Scrantom’s selling 
space by about 100 per cent in the basement 

The balconies along the sides of the store, which 
were formerly open, have been completely incased 
with birch plywood. This has increased storage space 
on the balconies by almost 100 per cent. Typewriter 
and office furniture departments have been added 
in the conversion program. 

The store is adequately ventilated by two large 
theater-type fans mounted in the ceiling in the cen- 
ter. These fans draw the air from the store and blow 
it out through an area in the roof above. Although 
there is no cooling system, changing of the air in the 
store every few minutes gives it a freshness found 
in few public places. 

Founded In 1868 


The business was founded in 1868 by Henry Scran- 
tom, grandson of the first settler in Rochesterville. 
By a strange coincidence, his store was situated in 


the Powers Building which was erected on the site 
of the Scrantom homestead 
During its early years, the company was known 


as Scrantom, Wetmore & Company. In 1922, some- 
time after the death of Mr. Scrantom, Mr. Wetmore 
decided to sell his share in the business, and a new 
corporation, Scrantom’s, Inc., was formed. In 1941, 
Scrantom’s, Inc., was reorganized and became Scran- 
tom’s Book and Stationery Company, Inc. 

In addition to the retail business at 334 East Main 
St., a jobbing division is operated at 29 North Wa- 
ter St. in Rochester. This division sells to retailers 
throughout western New York, through the medium 
of salesmen, all of whom live in the territories which 
they serve. 

At the start of its operation, Scrantom’s sent all 
of its engraving work to Tiffany’s in New York, but 
in 1873, Mr. Scrantom started his own engraving shop 
which has been in continuous operation since that 


time. 
o—- + 


KENTUCKY FIRM HOLDS FORMAL OPENING 


Formal opening of the Office Equipment Company ¢ 
Owensboro was held recently under the direction ¢ 
Tom Monarch, Jr., ‘president and general manage 
The store deals in office and school equipment an 
supplies 

- _—~—_ 

REMODELING FOR OKLAHOMA CITY OFFICE 

FURNITURE DEPARTMENT 


As more practical “ammunition” for meeting an in 
tensely competitive future market in office furnitup 
retailing, Branham’s, Inc., Oklahoma City, Okla., j 
spending $5,000 for a complete remodeling program 
built around the basement office furniture departme 

President Don Branham of the organization pl 
to devote much merchandising effort to “package se 
ing’”—whereby the office holder will be offered co 
pletely accessorized office furniture layouts at a 
price, to fit offices of various sizes and types. “Un 
our remodeling plans, we will have a series of m 
offices, which will make it possible to get the one-pr 
all-item sale,” he indicated. “While space is limi 
we will be able to show several of these.” 

All Branham’s, Inc., salesmen, including seven w 
travel the entire state of Oklahoma, have be 
“briefed” on the package selling theme, and will ai 
tend special training classes on the subject. With t 
inventory back to normal, with a complete stock 
steel desks, files, tables and posture chairs, Branham 
will feature more aggressive merchandising frof 
“here on out.” 

In addition to his seven-man outside sales crew, Mi 
Branham is a heavy user of direct mail, with a hand 
some, well-illustrated circular which reaches man 
businessmen in small towns, far off the beaten traci 
Along with handsomely illustrated pages on offic 
furniture, supplies and machines, Mr. Branham ead 
month writes a “personal news column” with interest 
ing bits of lore about various office machines and fur 
niture, and timely tips on the market. For exampk 
in a recent issue, the Oklahoma City office supply re 
tailer pointed out that the Sultan in an Asiatic countr 
had traded five wives for a used typewriter. This typ 
of humorous information, of course, gets much goo 
will—and has helped the store to build up an out 
standing office furniture volume since the end of th 
war—RAL 













REMODELED STORE OF BRANHAM’S INC., OKLAHOMA CITY. OKLA. 


Top: the store's new all-glass front, converting the sales 
floor area near the street into a vast show window. Lower 
left: neat “counterettes” serve as an ideal means of dis- 
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playing diversified merchandise. Lower right: office furnitul 
displays are “spotted” here and there on the first floor | 
Branham’‘s. Note emphasis given writing instrument displa 
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Sales bude 


in the Complete A-S-E Storage Cabinet Line 


A cabinet for every type of storage requirement. That's the main 
reason why the A-S-E Line is the biggest, the most complete and the 
fastest selling line of storage cabinets in the field. Here are other 
important reasons for outstanding consumer acceptance: Smartly 
designed hardware. Durable, baked-on finishes, either grained, olive 
green or dawn gray. Strong, rigid construction. 

Yes, for the answer to a complete line that meets every demand of 
your customers, switch to the A-S-E Line in '49. 


\-S-E Construction Features 
kre Features You Can Sell 


empletely Concealed Hinges—no bolts or 
vets showing. Prevent sagging doors and 
Sod to attractiveness: 











fe-Cast Chrome Plated Handles of modern 
Bsign contro tches at top, center and 
Sttom of cabinets 

Ssy Shelf Adjustment—no boits or nuts re- 
Bired for adjustment on 1%’ centers. 
Pongly Built — Fi s thick steel angle up- 
ghts and 16-gauge channel cross members 
Bure lasting strength and rigidity 


37 MODELS OF CABINETS TO MEET EVERY STORAGE NEED 


1 @ Storage Cabinets @ Desk High Cabinets 
; @ Wardrobe Cabinets ®@ Janitor'’s Cabinets 
@ Combination Cabinets @ Key Cabinets 
@ Counter High Cabinets @ Utility Racks 





ALL=STEEL EQUIPMENT INC. 


44 GRIFFITH AVENUE AURORA, ILLINOIS 





urnitul 
floor 
displa 


»,, 194 OFFICE APPLIANCES, June, 1949 107 
































OPEN MATTHEWS BUILDING IN WILMINGTON 


Modern equipment for the office and plant was re- 
cently placed on display in the new Matthews Brothers 
building at 907 Shipley St., Wilmington, Del., specially 
designed for the display of office furniture and equip- 
ment in both wood and metal. The new store, which 
formally opened March 1, features a full line of office 
furniture and equipment 

Office furniture equipment which is displayed in 
the new store includes Shelbyville desks, Milwaukee 
office chairs, Do-More posture chairs, Myrtle desks, 
High Point chairs, Columbia files, and Rock-a-File 
cabinets. 

The plans for the new store were developed by John 
S. Matthews, president, who also designed auxiliary 
equipment and interior decorations. 


Former Location to Continue 
The first Matthews Brothers store, at 105 West 
Ninth St., is still continuing to feature stationery and 
accessory equipment 
Mr. Matthews represents the second generation in 
the business which was founded by his father, Paul 
R. Matthews, in 1919, who was subsequently joined 
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by his brother, the late John A. Matthews. John §&. 
Matthews succeeded to the business on the retire- 
ment from the presidency of Paul R. in 1942. 

Under the guidance of Paul R. Matthews, and later 
under John S., the business grew to a point where 
they established a special three-story store and ware- 
house at 209 Market St., containing 12,000 square feet 
of space for office furniture and warehouse purposes. 
With the further growth of the business the new 
quarters were envisioned and planned. 


Store On First Floor 


The new store occupies the entire first floor of the 
building, affording 3,000 square feet of space for dis- 
play purposes. The second and third floors are devoted 
to offices. 

The new Matthews Brothers store has been dec- 
orated in modern taste, with interior colors of light 
pastel green shades. Supporting pillars in the main 
part of the store have been mirrored. The exterior 
of the building is in white stone and the entrance 
has been built on an offset, leading to the entrance 
through glass doors. 

One of the features of the new store is a specially- 
designed room for the display of 
executive furniture whose decora- 
tions have been designed by Mr. 
Matthews himself. The approach 
is up a short terrazzo staircase, 
flanked by ornamental iron balus- 
trades, surmounted by brass colonial 
urns. 


The interior of the room has been 
done in soft pastel shades with 
two-type wall paper in colonial de- 
sign over a solid base wainscoting. 
A deep pile rug which blends with 
the wall decorations has been laid 
on the floor, while gold cloth drapes 
with box pleats and colonial tie and 
drape effect have been hung in the 
room. 

The main floor is asphalt tile in 
harmonious colors and the walls 
have been painted several times 
until the proper tone of green was 
acquired 

More than 1,000 invitations to 
visit the new store was sent out to 
the executives and buying person- 
nel of all the companies that do 
business with this energetic firm. 
This was in addition to the editorial 
write-ups by local newspapers 
linked with the full-page advertise- 
ments.—PL 

I 


NEW MATTHEWS BROS. STORE IN 
WILMINGTON, DEL.—This attractive 
new store, now operating under the sec- 
ond generation, was formally opened 
on March 1 at 907 Shipley St. in Wil- 
mington. Above: night view of store 
front. Note exterior illumination and 
offset window front, permitting cus- 
tomers to stand under outside ceiling. 
Below: the store interior, showing the 
mirrored pillars and neatly-arranged 
furniture displays. 
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TYPEWRITER CARBON 


IT’S PREMIUM GRADE AND CARRIES PREMIUM 
PROFITS—AT A SURPRISINGLY REASONABLE RETAIL 
PRICE! Always top quality the Longhorn Wax Back Carbon 
you'll find in this attractive new box is better than ever! Fine 
wax back eliminates curl ...superior finish makes possible more 
legible copies—copies that are clear, readable and permanent. It’s 
impervious to moisture, heat and humidity. 


Euild your Carbon Gales 
WITH LARGE CONTRACT BUSINESS! 


AMCO is equipped to supply special orders of 
carbon paper in any size...in any color...in any 
weight...in any finish...in ANY QUANTITY. 
Let us help you land that contract. Send details of 
order for our quotation 














Write on your letterhead for this 
COMPLETE AMCO CATALOG! 
* TYPEWRITER CARBONS ond RIBBONS 

* PENCIL and ONE-TIME CARBONS 

* SPIRIT and HECTO CARBONS 

DUPLICATOR STENCILS and INKS 


AMERICAN CARBON PAPER MFG. CO. 


General Offices and Factory: Ennis, Texas 
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NEW HOME OF STERN OFFICE 
FURNITURE CO. IN NATION’S CAP- 
ITAL—More than 3,000 sq. ft. of dis- 
play space are embraced in the 
main floor and mezzanine of the new 
Stern business home at 1236 20th St., 
NW, Washington, D. C. Above: the 
modern front of the new location. 





STERN’S OCCUPIES NEW WASHINGTON BUILDING 

The Stern Office Furniture Company recently moved 
to a new building at 1236 20th St., N.W., in Washington, 
D.C. The store room and mezzanine provides 3000 
feet display space and, together with the basement, 
is completely air-conditioned 

Decorated conservatively in gray and white, the 
store displays different types of office furniture to 
good advantage and the proprietors, Saul and Samson 
Stern, are already planning to convert the basement 
storage to display space to meet their growing busi- 
ness. Since they have two warehouses a few blocks 
away, this can be managed easily 

The brothers handle All-Steel Equipment, Inc., 
furniture and files, much leather goods, lamps and 
small desk accessories. They find that just now period 
- office furniture is moving better than modern, although 
they do sell a great deal of that 












Lower left: much of the display area 
is devoted to wood desks and ieather 
furniture, for which the demand re- 
mains constant, despite steel’s in- 
creasing popularity. Lower right: 
office lamps, displayed in actual use, 
require minimum sales effort. 





Washington trade covers a wide field besides private 


offices. There are many trade unions, patriotic organ- 
izations, political clubs, historical associations, mili- 
tary associations, and international clubs. There are 
also embassies and their allied offices. Sterns estimate 
that about 20 per cent of the sales are to Government 
agencies. 

Being such a rich field for the office furniture busi- 
ness, there is naturally much competition. For this 
reason, Stern’s keeps four outside salesmen busy be- 
sides the office force and the brother partners. 

Shipments are made to many parts of the world, 
including South America and Europe. These sales 
result from contacts made at Washington with con- 
sulates, military personnel, and so forth, who ask 
for such services, for the company has no desire to 
build up a mail order business. Direct mail and news- 
paper advertising is used consistently —PHP 
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SECURITY STATIONERY OPENS 


SECOND STORE 

A new store, the second retail 
outlet, has been opened by Security 
Stationery Company on the street 
floor of the B.M.A. Building in Kan- 
sas City, Mo. The store features 
commercial stationery, office sup- 
plies, office furniture, greeting 
cards, gift wrappings and the com- 
plete line of W. A. Sheaffer Com- 
pany writing instruments exclu- 
sively. 

Manager of the store is Mrs. 
Dorothy Kline, wife of Raymond D. 
Kline, proprietor of the company 
which also operates a store at 310 
E. 10th St., as well as offices at lat- 
ter address and a large warehouse 
nearby. 
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4 REASONS WHY 






you should feature 


Ace Haples 


1. Only premium wire is used in their production, absolutely 
uniform in size, strength and temper. 


ACELINER 


“World's finest Sta- 
pler”. Staples, pins, 
tacks and hand 
fastens. 


2. They are precision made by skilled engineers, hand inspected 
and specially processed to prevent rust. 


3. ACE STAPLES are treated by the exclusive ACE METHOD ACE SsCOUT 
which gives maximum strength at the outer edge where it : 
is needed most. be durable, long-life 


. ; Stapler. Staples, 
4. They have such high, tensile penetrating strength, they will pins and tacks. 


securely fasten up to 35 to 40 sheets of average weight paper. 


ACE’S METHOD of treating steel wire is fundamentally correct. 
Metallurgists and those skilled in the manufacture of steel and 
steel products know this to be true. 


DEALERS! Always feature and demonstrate BOTH ACE STA- ACE PILOT 
PLERS and Ace Staples. Make two sales and profits instead of one. 
Your customers will appreciate such an excellent recommenda- 
tion. And, they'll be back for other merchandise when they need it. 


Precision built by 
skilled workmen. 
Staples and pins. 





SOLD THROUGH DEALERS ONLY 


Cross Sections show how ACE STAPLES are made ACE CLIPPER 


Light weight, easy 
action. Will last a 
lifetime. 





ACE STAPLE 
REMOVER 


Snaps out clinched 
staples in a jiffy. 
Saves finger nails. 
All-steel construction. 


















FIG. 2 ACE STAPLES 


Shows cross section of an AllL- Shows the ALL-ROUND wire after Meve tahes tea- 
ROUND steel wire. Ace uses only being treated by the ACE PROCESS : 9 . 

premium, precision made, accurately This gives maximum strength on the sile penetrating 
drawn-to-size stee! wire outer edge where it is most needed strength. Made of 
finest steel wire. 
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oa 
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ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE + CHICAGO 


IN CANADA @ ACE FASTENER (CANADA) LTD, 504 ST. LAWRENCE BLVD... MONTREAL 
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AGAINST ALL OPPOSITION 


’ NN “ WILL G&t You 4 SALES TO] 


ALUMINUM 


DESK TRAY 








TWO OPENINGS FOR 
USE ON SINGLE OR 
DOUBLE DESK 








2¥," DEPTH AFFORDS 
MAXIMUM CAPACITY 





DISTINCTIVE %” RADIUS 
STREAMLINED CORNERS 








SATIN SMOOTH 
CORNERS FOR 
GUARANTEED SAFETY 

















CUT OUT TO GIVE 
EASY ACCESS AND AVOID 
FUMBLING FOR PAPERS 






— 
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PURBER FEET 
PREVENTS SCRATCHING 
DESK OR TABLE 




























STURDY ALUMINUM POSTS 
FOR STACKING INTO 
TIERS 


FIVE FINISHES 
MAHOGANY —WALNUT— GREEN 
GRAY—SATIN FINISHED ALUMINUM 






AVAILABLE IN LETTER AND LEGAL SIZES 


“A Better Desk Tray in Every Way” 
The name NU-CRAFT PRODUCTS CO. stamped on every tray is your 


guarantee of quality and construction. 


POINTS OF SUPERIORITY 


. Constructed of one solid piece of aluminum—not three @ COLORS are baked on tray—not air dried 
pieces 
e@ RUBBER FEET securely eyeletted to tray. Will not scratch 


@ Riveted for extra strength—not spot welded. We eliminate - 
or mar finest furniture 


all danger of broken spot welds 


@ Made in five finishes to blend with every type of office @ Neat streamlined desiqn and pleasing finishes make the 
furniture CHAMP a welcome addition to any office 


FOR DOMESTIC AND EXPORT TRADE 


Write today for illustrated circulars and complete 
information on dealers’ prices and discounts. 


NU-CRAFT PRODUCTS CO. 


163 Pacific St., Brooklyn 2, N. Y. 
Triangle 5-8831 Dept. A. 
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.. . means to the typist new typing 
ease. She touches the keys lightly, and 
electricity does the rest. She saves miles 
of finger and arm travel, because the car- 


riage return and margin set keys are located 
on the keyboard. 

W hether making one or many carbons, she 
merely sets the multiple copy control, types 
with the same light touch, and produces 
work that is uniformly legible. 











An [BM Electric Typewriter... 


... means to the executive new speed, 
economy, and office efficiency. His secretary 
can do better work in less time—and with 
far less effort. Built-in impression conirol 
assures him distinctive-looking correspond- 
ence, many legible carbon copies, and uni- 
form stencils. 

The IBM representative nearest you will 
demonstrate the many new features of the 
IBM Electric Typewriter. 


If it’s IBM . .. it is electric 


DMVEST IN US. SAVINGS BONDS 


INTERNATIONAL BUSINESS MACHINES CORPORATION 











World Headquarters Building, 590 Madison Ave., New York 22, N. Y. 
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TAM O’SHANTER, NEAR CHICAGO 





NSA GOLFERS TO PLAY TAM O’SHANTER 

When the many golfers of the National Stationers 
Association gather in Chicago for the annual con- 
vention October 2-6, they will have the opportunity 
to play America’s most widely known golf course, 
the famed Tam O’Shanter. The NSA golf tourney 
will be held on Thursday, October 6. 

Located just at the northwest outskirts of Chi- 
cago, Tam O’Shanter is only a half-hour auto ride 
from downtown. Golfers have heard much of “Tam” 
from news stories of the famous All-American tour- 
naments and this year’s golf outing should bring 
out a record attendance 

To play the course where Ben Hogan, Sam Snead, 
Byron Nelson, Bobby Locke, Lloyd Mangrum, et al 
have made golf history will be a thrilling climax for 
a national convention 

The golf committee for the national convention 
of NSA is: John Smythe, Geyer’s Topics, chairman; 
Harry Balch, Quality Park Envelope Company, co- 
chairman; Ray Achtner, Office Stationery & Equip- 
ment Company; John Robinson, Elmer Krumwiede 
and Associates; Clark Roland, Marshall-Jackson Com- 
pany;.E. E. Long, Stevens-Maloney & Company; Al 
Turner, Wilson Jones Company; Jack Cody, C. F. 
Cody Company; Royal Hogan, Office Supply Company; 
Ray Eichenlaub, Service Steel Products Company; 
Walter Kane, National Blank Book Company; and 


Leonard Rose, Rockwell-Barnes Company. 
= © _ - 








, SITE OF THE NSA GOLF TOURNAMENT ON OCTOBER 6 





COMMERCIAL CONTROLS DALLAS OFFICE MOVES 

Raymon Little, manager, recently announced a move 
of the Commercial Controls Corporation branch office 
in Dallas, Tex., into the Reserve Loan Life Building. 
This is a new office structure located in the center of 
the Dallas business district. The new quarters consist 
of a pleasant office and convenient work shop for 
service and storage. 


i 
STAGE BUSINESS SHOW AT POUNDSFORD 
STORE, DIVISION OF HORDER’S, INC. 

Executives and purchasing agents numbering more 
than 300 attended the Office Furniture and Business 
Equipment Show of Poundsford Stationery Company, 
Cincinnati, Ohio, April 13 and 14, in the newly decor- 
ated and remodeled second floor of the Poundsford 
store at 422 Main St. The show featured the Gen- 
eral Fireproofing line of metal desks, aluminum 
chairs, metal file cabinets and steel shelving. Also 
included in the show were some of the latest and most 
efficient designs in wood desks, chairs, Pendaflex 
equipment, office valets and storage cabinets. 

John Saunders, sales manager of the chair division 
of General Fireproofing; T. C. Joyes, district represen- 
tative, and Paul Wick, of the same firm, attended. 
F. C. Leonhard, Victor Safe and Equipment Company, 
also participated. 

Bruce McCaleb is manager of Poundsford store, a 
division of Horder’s, Inc., and Lynn Carlson is manager 
of the office furniture department. Attending from 
Chicago headquarters were: Presi- 
dent C. W. Harris; Vice-President 
Geo. A. Dean; C. B. Horr, Associated 
Stationers sales manager, and R. B. 
Evans, manager of the furniture 
division. 


OPENING DAY IN POUNSFORD FURNI- 
TURE DEPARTMENT. CINCINNATI 
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HOTCHKISS 
DIRECTOR 





>... Displaye® Off 


; SALES 

n 

= rs! There will be feathers 
7, in our big, cd tising campaign... 


feathers in our maili andouts, promotion pieces! .. 
. REAL feathers on our Tm ng counter displays! 





a a 
| <= Vig. ba fealhicrt cand fed A 


Here’s why! .. . the new “Feather-Touch” HOTCHKISS DIRECTOR... 

the easiest, most comfortable stapler ever seen on your counter! 
Staples, pins or tacks with the least possible pressure . . . thanks to 

HOTCHKISS “‘Feather-Touch” balancing. Rugged steel for strength . . . 

all-chromed for beauty . . . with a hefty rubber horseshoe base 
for skid-proof stability. New removable front plate for easier 
cleaning and oiling . . . new anvil for split-second positive 
switch from stapling to pinning position . . . new feed-control 
mechanism for quicker loading, faster action, 
jam-free operation. Here’s a lifetime of smooth stapling! 





I 





Office, Home and Industrial Stapling and Tocking Equipment 
Norwalk, Connecticut 
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JACKSON DESKS..... | 


DISTINCTIVE! | 








a gine at 
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A MODERN JACKSON DESK WITH UNUSUAI 
EXECUTIVE APPEAL.... 


e F 1765—Executive desk. 4 drawers in each pedestal. 
e All walnut exteriors on walnut desks. 
Comb grain oak exteriors in Softone oak desks. 
e Deep file drawers equipped with ball bearing suspension. 
Interior equipped to accommodate hanging file folders. 
Desks equi ped with adjustable glides for leveling and adjusting desk height 
29" to 301/,". 
e Wide dictation slide on back. 
e And many other features. Write for literature. 


WASPER UFFILE FURNITURE LOA 


JASPER, INDIANA 


REPRESENTATIVES 


James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion YV. Follin, 220 Fairbanks Road, Riverside, Il. 
George B. Wray, 130 W. 42nd St., Room 819, New York Ls 
Howard Maley, 115 Tarbell Ave., Bedford, Ohio = 
L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Harry Wells, 235 E. Breckenridge St., Ferndale 20, Mich. 
Homer Nix, 3858 Concourse, Jacksonville, Fila. 
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The BROWNE-MORSE 
PUTT Cl ae ee 


MET LTE AL performer 


\\ 


outstanding features 
greater durability 
increased F. Q. 


What's the F. Q. (filing quotient) of your filing 
operation? It m be measured by the efficiency, 
accuracy and capacity of your filing clerks. It’s an 
important part of your business and a measurable 
cost of your business operation. 

Browne-Morse Glider Files help to increase the 
F. Q. of your filing department. Only a 5% ounce 
pull is required to open the drawer of a Browne- 
Morse Glider File. This factor alone greatly reduces the fatigue factor in 
filing permits your filing clerks to file more accurately . . . increases 
their capa This plus the many other outstanding features of a 
Browne-Morse Glider File cuts this measurable cost of your business 
operation. The smooth performance, durability and dependability of 
Browne-Morse Glider Files make them the best designed, best engji- 


The extension arms on Browne-Morse files carry a fully loaded drawer swiftly, silently 
and easily on six case-hardened steel balls strategically fitted into the extension arms 


Key to BROWNE-MORSE with engineered ball running ratios. No lubrication required. 


li li y f . Bearing Type Raceways. The contour of the balls exactly fits the contour of the 
Pt ing action raceways of the extension arm. This scientific bearing feature eliminates the possibility 
of excessive wear... prevents the drawer from sticking or jamming. 


The extension arm supy 
jrawer every inch of the 
Patented channels and extension whether the drawer 
slides permit the installation of ypened or ai- any point 
inserts in all openings by any its. inward or itward 
one without the use of tools Drawer is supported a 
Automatic locks may also be in tom corner, the point of grea 
stalled in the field rigidity on the entire drawer 





tt the 


; ; , ica’ ; Write for the com- 
| Architects of Efficiency for America’s Office te cae ballete 


on the Browne-Morse 
Glider File. Learn 
ow you can in 


| MUSKEGON 3 rowne- Mo [SQ MICHIGAN crore sling gu0 
- 


your filing operation 
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MONROE OFFICE EQUIPMENT COMPANY 
OBSERVES 25 YEARS IN BUSINESS 


The Monroe Office Equipment Company of Monroe, 
La., recently observed the twenty-fifth anniversary 
of a business which began in 1923 with the employ- 
ment of only one man, Founder Armand V. Breard, 
who first operated his establishment from his home. 
Companion event to the anniversary celebration was 
the formal opening of the newly-remodeled and en- 
larged store. . 

That concern has grown from the one-man opera- 
tion of 25 years ago to the extent that it now employs 
33 persons and has branched out to Lake Charles, La. 
The company claims 23 parishes as its sales territory, 
which is covered regularly by trained equipment sales- 
men and service technicians. 

When Mr. Breard first moved the business from his 
home, he set up a small store. Other moves took place 
as the firm expanded until, since 1926, additional floor 
space has been added and the present dimensions of 
the store are 75 x 100 feet. A two-story warehouse 
is also maintained 

During the year 1926, Henry C. Mayo, now secretary- 
treasurer, came into the firm. Also joining the busi- 
ness at that time was Dan A. Breard, father of the 
founder. Mr. Breard, Sr., remained in the business 
until he retired in 1946. At the time of his father’s 
retirement, Reneau G. Breard, brother of the founder, 
became associated as vice-president of the company. 

Dealing only in retail sales, the Monroe Office Equip- 
ment Company handles everything for supplying office 
needs—from rubber bands to office machines. 

The Lake Charles Office Supply Company operates 
on the same principle as the home office in Monroe. 
Manager and vice-president of this branch is L. W. 
Tabb, who has been a member of the organization 
since 1926. 

The newly-remodeled, enlarged and air-conditioned 
interior of the Monroe Office Equipment Company 
covers more than 10,000 square feet of floor space. 
New style indirect lighting, open display counters and 
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A QUARTER-CENTURY OLD AND STILL 

GROWING.—The Monroe Office Equip- 
ment Co., Monroe, La., established in 
1923 by Armand Breard, has expanded ~ 
during its prosperous 25 years from one. — 
man operation to a force of 33 persons, 7 
covering a sales area of 23 parishes, ~ 
Above: the attractive home of the firm | 
embraces 10,000 sq. ft. of floor space 
and includes a 50-foot parking lot for © 
customers. Below: the store's interior, ” 
featuring air conditioning, indirect light- 
ing and open display type counters. 
Clerical and executive offices are ad- 
jacent to the main store lobby. and the 
warehouse, storerooms and service de- 
partment are conveniently located near 

the retail sales floor. 


modern shelving are used. Here, the latest in office 
furniture, supplies and equipment is set up for ready 
inspection. Clerical and executive offices are adjacent 
to the main store lobby and warehouse, storerooms 
and service departments are arranged convenient to 
retail sales departments. 

Leading name brand products sold in the Monroe 
firm stores include Underwood typewriters, Shaw- 
Walker desks, Ditto duplicators, National Blank Book 
loose leaf products, Marchant calculators; Master-Craft 
loose leaf and accounting forms, Sundstrand adding 
machines, Gunlocke chairs, Niagara duplicators, 
Standard Furniture wood desks, SoundScriber record- 
ing machines, Mittag & Volger ribbons and carbons, 
Copy-Right copyholders, Acme visible records, Smead 
folders and indexing, Simplex time recorders, Eaton 
papers, Ohmer cash registers, Tiffany office machine 
stands, Niabond mimeograph papers, Berger steel 
Shelving and Herring-Hall-Marvin safes. 

BELGIAN FIRM ISSUES ANNIVERSARY BOOKLET 

Societe Anonyme des Establissements Portelange, 7 
Rue de L’academie, Liege, and 50 Rue des Colonies, 
Brussels, recently issued an attractive 16-page roto- 
gravure booklet in celebration of the completion of 
40 years in business. The booklet, available upon re- 
quest, is copiously illustrated with views of the two 
plants, and features a number of the office machine 
lines the company distributes throughout Belgium 

———— 


MOVE CHICAGO OFFICES OF QUEEN FIRM 

Chicago offices of the Queen Ribbon & Carbon Com- 
pany, heretofore located at both 626 Federal St., and 
305 W. Lake St., have been moved to 3838 N. Clark St. 
where an entire building has been purchased by the 
company. While the factory headquarters is located 
in Brooklyn, N. Y., a considerable amount of manu- 
facturing also is done in the Chicago plant, where 
Robert E. Kling is general manager. 
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WARM BEAUTY 
FROM HARTER’S 
RAINBOW OF 


t'PHOLSTERIES 


Wonderful how a touch of color brings new 


life t ofhice! No wonder at all, 

then, t lor exerts so much influence on 
discris ting buyers of office chairs. 

Harter cks a rainbow of upholstery 

ce In Gros Point, Goodall’s fine mohair 


fabri r customers choose from nine 
beautiful shades. These range all the way 
iro! rvative deep-tones fo warm 
and | pastels — like the Terra Cotta 
illusts In highest quality top grain 


t leather — and in 
Ti if plastic-coated fabric — 


Harter offers just as fine a selection of colors. 


Do you have the latest editions of Harter's 
upholstery sample booklets? If not, 

drop us a line. We'll be glad to send you 
a copy of each—without charge, of course. 


Harter’s national advertising reaches business 
i leaders and professional men every 
month in Fortune, Newsweek, Business Week, 


and U.S. News-World Report. 
Mi 


wee et HIGAN 
POSTURE CHAIRS « * STEEL CHAIRS 





MODEL E-32R 
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K. C. TIFFANY ADVANCED BY BURROUGHS 

Kenneth C. Tiffany, formerly director of finance of 
Burroughs Adding Machine Company, was appointed 
vice-president in charge of finance of the company by 
its board of directors, at a meeting immediately fol- 
lowing the regular annual meeting of stockholders in 
Detroit recently. 

Before joining the Burroughs organization in 

















KENNETH C. TIFFANY 


August, 1948, Mr. Tiffany had been a member of the 
staff of Price, Waterhouse and Company. A resident 
of Detroit for the past 30 years, he graduated from 
the University of Detroit School of Commerce and 
Finance in 1931, and later attended the Detroit College 
of Law for three years. He became a certified public 
accountant in 1936. 

The bpard of directors also appointed James F. Lillis 
as an assistant comptroller of the company. Mr. Lillis, 
a graduate of New York University, had been since 
1942 a member of the staff of Price, Waterhouse and 
Company. 

—?-— - © — 
R. W. BUTTERS RETIRES FROM AMBERG 

Bertrand Amberg, president of the Amberg File & 
Index Company, announced the retirement of Roland 
Worthley Butters of Boston, Mass., on April 30 

Mr. Butters began his business career with Chase & 
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ROLAND WORTHLEY BUTTERS 


Sanborn in Boston and has been with the Amberg 
File & Index Company for the past 33 years. With the 
exception of one year in the Amberg office in Cleve- 
land, all of the 33 years were spent in the New England 
territory. ; 

Mr. Butters had several years of actual filing expe- 
rience before joining the Amberg organization and 
well understood the problems of the office worker. For 
several years he lectured extensively at the business 
schools and colleges of New England. 

Mr. Butters is one of the few Amberg representatives 
who was associated with William A. Amberg, who 
founded the company 80 years ago. 

Mr. and Mrs. Butters are planning to spend the 
summer at their farm, “Greenwood Acres’ near Dan- 
ville, N. H., and they will spend their winters in Holly- 
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wood, Fla. During the summer, Mr. and Mrs. Butters 
will be happy to have any of their friends visit them 


at the farm. 
————~7—>- 


WEBER NAMED STURGIS REPRESENTATIVE 


“Swivel Chair Expert.” That’s the title Walter R. } 


Weber, recently appointed Sturgis Posture Chair rep- 
resentative for the southeastern United States, earned 
for himself during the war. A native of Miami, Fla., 
and University of Florida graduate engineer, he was 
in the vanguard of the Dixie legions that went over- 


seas. When the war ended he was in command of all © 


prisoners of war in southern France, and from Major 


Weber’s swivel chair went directives governing the * 
housing, subsistence, discipline and labor of 35,000 } 


captured personnel. 
After a year in The Sturgis Posture Chair Company’s 


engineering department, following the war, Mr. Weber > 


would be justified in feeling that he has again earned 
the title “Swivel Chair Expert.” However, he objects 


strenuously to the idea. Admitting that he has learned j 
a lot about chairs during a year of designing and 


construction problems, he insists that he hasn’t begun 
to learn all the angles. “The man who does a first- 
class job of selling a chair is the real expert,” he 














WALTER R. WEBER 


stated as he left Sturgis, Mich., and headed for the 
Southland. 


His headquarters will be at the Charleston Chair] 
Company, Charleston, S. C., a division of The Sturgis 
Posture Chair Company. His territory will include the | 


states of Alabama, Georgia, Mississippi, North Carolina, 
South Carolina, Tennessee, Virginia and Florida. 
———— 
CODO ANNOUNCES NEW CHICAGO LOCATION 
The Codo Manufacturing Corporation of Coraopolis, 
Pa., recently announced the new location of the Chi- 
cago sales office and warehouse at 564 W. Monroe St., 








FRANK S. COOPER’ 


Chicago 6, Ill. The new quarters provide ample space 
for a larger stock of carbon paper and ribbons of all 
kinds. In charge is F. S. Cooper, president of Codo, 
who resides in the Chicago area. 
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DON’T FILE IT - 


’ IT'S SUSPENDED 
NOT SUPPORTED 7 


APPLIANCES, 








in Oxfowd PENDAFLEX® 


the folder thai hangs 


Pendafiex means plenty-quick-filing — and plenty of customers are going all- 
out for this time-saving filing convenience! Pendaflex takes the fuss out of 
filing. Each folder hangs straight and firm; is easy to identify, easy to 
reach, easy to handle. Business people everywhere are learning that this is 
the new time-saving, easy way to file. No new cabinets needed; your cus- 
tomer simply puts a frame in 4is own cabinet and Pendaflex folders hang 
from the frame! 


For one-cabinet cubbyholes or five-fioor firms, Pendaflex installations mean 
plenty of profit for you! Write us for complete details about this great 
filing aid: proven successful in thousands of offices throughout the country. 


Oxford FILING SUPPLY CO., INC. 


Garden City, New York 
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THE GREATEST NAMES IN CUSHIONING 





THE EYE-CATCHING METAL DISPLAY 
stand and the years-ahead individual Pliofilm* packaging 
of C-Foam cushions provide the final, point-of-sale push 
that means faster turnover, bigger profits from office seat 
cushion sales. Every dealer gets the stand, electros, news- | 


mats, folders and stickers. 


ONLY Office Seat Cushion 
super-Cushioned by Airfoam 


C-Foam, already the world's fastest seller, now is better than ever — 


the only office seat cushion super-cushioned by Airfoam. The cool 


comfort of this 100% foam latex is unbeatable. The new C-Foam 
cushion outwears all others — outsells all others. 

For good appearance in all 
surroundings, C-Foam cushions 
are available in a wide choice 
of attractive covers selected 


for durability as well as beauty. 


ACT TODAY 


to get your share of the faster 
profits from the sale of the 
world's fastest selling office 


seat cushion. Your order will 


Genuine molded Goodyear Airfoam, found 
in no other office seat cushion at this price. 


be shipped promptly from 


nearest warehouse stock. 


AMERICAN LATEX PRODUCTS CORPORATION 


921 VENICE BOULEVARD « LOS ANGELES 15, ‘CALIFORNIA 
DISTRIBUTION FROM: LOS ANGELES, SAN FRANCISCO, SEATTLE, 
PHILADELPHIA, ATLANTA, CHICAGO, KANSAS CITY, DALLAS _ 





yOU GET ALL THESE ADVANTAGES — OFFERED BY NO OTHER OFFICE CUSHION 
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Hting, sanitary 


DISCOUNTS TO DEALERS 


The new C-Foam cushions are available in coverings to harmonize with all surround- 
ings. There's a durable plastic resembling the finest leather in texture and wearing 
qualities, a distinctive fibre pattern woven for coolness and durability and an attrac- 
tive removable frizette cover. The plastic is furnished in brown, gray, green or maroon, 


the fibre in one style only, and the frizette in brown or green. 


use this convenient order blank 


AMERICAN LATEX PRODUCTS CORP. 
921 VENICE BOULEVARD 


Dont Delay your LOS ANGELES 15, CALIFORNIA 


profits from this 
new, faster selling 
office seat cushion. Hirst tata tc tT 






Please ship immediately, from nearest warehouse stock, the following order: 






16x18x2 
16x18x1 
14x15x2 
14x15x1 
17x19x2 


NAME 
FIRM 


STREET ADDRESS 


CITY ZONE STATE 


“T. M. GOODYEAR TIRE & RUBBER CO. 
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WOODSTOCK UTILIZES NEW SIGNATURE IDEA 

Woodstock Typewriter Company has inaugurated 
the idea of the individual operators’ signature being 
placed on a new Signature model typewriter with the 
purpose of bringing a closer co-operation between the 
manufacturer and the stenographer and student 

With the sale of every Signature typewriter a regis- 
tration certificate is issued by the manufacturer to the 
buyer which specifically outlines the mechanical 
guarantee of the machine. Accompanying the regis- 
tration certificate is a coupon which the operator of 
the machine is requested to sign with her own in- 
dividual signature and send to the Woodstock Type- 
writer Company. This copy not only serves as a record 
of guarantee, but from it is prepared a plastic card 
with a rich gold background, bearing an exact repro- 
duction of the operator’s signature. The card is re- 
turned to the operator and she inserts it in the slot 
provided for this purpose on the front of the machine 
she is to use, thus identifying that particular type- 
writer as one for her personally to use. The machine 
is then adjusted to the operator’s individual touch. 
This, plus having a typewriter with her very own name 
upon it, gives her a feeling of great pride. 

In addition to*the above, the company is providing 
the heads of commercial departments with speed tests 
for their graduate students. Each student, upon com- 
pletion of the test, signs her name with a report of 
the speed she has attained on a Signature typewriter 
and she is then sent a certificate of merit card, in- 
scribed with her name, indicating her speed and also 
informing her that she may call on any Woodstock 
distributor for help and suggestions to further her 
career as a typist 

Mr. Leishin, vice-president of the company, who is 
also directing educational sales, says that too much 
stress has been given to selling machines only on the 
merit of individual features and not enough to co- 
operating with the instructors on the educational side 
of typing in the classrooms. It is his idea to create a 
competitive spirit. 

> 


SCROGGINS MARKS 22 YEARS AT HARLINGEN 

Fred R. Scroggins, operating the “House of Scrog- 
gins” at Harlingen, Tex., in the same location since 
1927, recently observed his twenty-second anniversary 
in the Rio Grande valley, where he has been repre- 
sentative for Underwood typewriters and Sundstrand 
adding machines. 

This hustling Texan has been featured in Robert 


memes 


‘27 Harlingen “a 


SCROGGINS’ 22ND ANNIVERSARY CARD.—This unique mail- 
ing piece was effectively used to trace the growth and 
development of the Fred R. Scroggins organization and the 
city of Harlingen. Tex., through storm, depression and war. 


Ripley’s “Believe It or Not” drawings as a man “who 
can dismantle and reassemble a typewriter while 
blindfolded.” 

Assisting Mr. Scroggins as the staff of his concern 
are Frank Williams, Everett Sandlin and Jose Delgado 
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ASSOCIATED STATIONERS OPEN NEW HOME 

Associated Stationers, Inc., opened a new street-level 
store in the Olympic National Building at 912 Second 
Ave., Seattle, Wash., on April 25 with a three-day 
open house. 

A complete line of commercial stationery is dis- 
played in the new store, which impresses visitors with 
its efficient arrangement and cleanliness. The main 


floor space of 25 x 110 feet is devoted to retail sales 








NEW HOME OF ASSOCIATED STATIONERS, INC., IN 

SEATTLE.—The firm, headed by A. T. Partridge, held a three- 

day open house at the new location, 912 Second Ave., late 

in April. Above: night view of attractive street-level store 
front. Below: partial view of store’s interior. 


and offices. The lower floor area, 60 x 110 feet, is 
devoted to neatly-arranged stocks of office supplies, 
office furniture and filing equipment. Shipping and 
packing departments have elevator service at the rear 
for efficient handling. 

All of Associated Stationers officers have had many 
years’ experience in their field. President A. T. Part- 
ridge is a veteran in the field of marking devices. He 
is also president of Seattle Rubber Stamp Company, 
and at present national president of the Marking 
Device Association. Vice-president Darrel Ireland 
has had 20 years’ experience in the commercial sta- 
tionery field 

Art Wogberg, treasurer, and Archie Paulson, secre- 
tary, have extensive backgrounds in sales and service 
of office supplies and equipment 
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Collier-Keyworth presents 
outstanding engineering in 
revolving chair controls with 
patented “Equi-Balanced” 
action that assures smooth, easy 
motion. Modern in design and &: 
appearance, these all-steel 

chair controls are construct- 

ed to give enduring com- £ 


fort and satisfaction. fe: 





COLLIER-KEYWORTH CO. 
MERGERS CARONER. MASSACHUSETTS 
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UNDERWOOD NAMES NATIONAL SALES HEAD 


George J. Longueville has been appointed national 
sales manager of Underwood Corporation's accounting 
machine division, according to a recent announcement 
by W. F. Arnold, vice-president and general sales 
manager. 

Mr. Longueville, who joined Underwood in 1925 as 
a service representative, served with the infantry 


[ 

















GEORGE J. LONGUEVILLE 


during the last war, and upon his discharge in 1946 
became a special representative for Underwood’s Pa- 
cific district with headquarters in San Francisco, Calif. 
In 1926, he joined the company’s accounting machine 
sales organization in San Francisco and in 1936 be- 
came accounting machine divisional manager in the 
same city. By 1938, he was appointed branch manager 
of the company’s Fresno office, and in 1940, joined 
the accounting machine division headquarters in New 
York. 


————e—me 0 


OHIO CHAIR COMPANY SHOWS EXPANSION 


Ohio Chair Company, 813 N. State St., Girard, Ohio, 
organized a year ago by A. J. Barber and B. C. New- 
man, of Youngstown, Ohio, to manufacture aluminum 
office chairs, is expanding its line, announced Mr. 
Barber, president. The firm has begun production of 
aluminum hall trees or costumers. 

The company now employs nine full-time and five 
part-time workers, producing 70 to 75 chairs weekly, 
but plans eventually to expand this to 150 to 250 
chairs a week. Mr. Barber said the firm has-estab- 
lished 350 dealers, and is sending chairs all over the 
nation, as well as exporting some. It recently made 
250 chairs for the U. S. Naval Base at Alameda, Calif. 

-AK 


GLOBE-WERNICKE ISSUES NEW BULLETIN 

The Globe-Wernicke Co., Cincinnati, Ohio, is now 
issuing a “Dealer Merchandise News” designed to pro- 
vide information on addition of new products, price 
changes, redesigning of products, new market oppor- 
tunities, advertising and sales promotion plans. 

A recent release told of improvements on aluminum 
office chairs such as the changing of the rough pebbled 
finish on the swivel base to a new smooth finish and 
the development of an improved method of fastening 
the glide to the leg chairs. 

—_—_— oa 
NORTH DAKOTA FIRM TAKES NEW LOCATION 

The Dickinson Cash Register Company of Dickinson, 
N. Dak., recently moved to 127 E. Villard St., taking 
larger quarters. The company was formed in 1947 by 
Ed Odermann, who has been residing in Dickinson 
since 1940. Edgar Agnew, now Dickinson’s mayor, 
joined the firm in 1948. Virginia Ripley is bookkeeper 
and Bill Brown heads the service department. 

Mr. Odermann was employed by Gaffaney’s of Fargo 
for a long period previous to starting the Dickinson 
Cash Register Company. 
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No New "Color-Depth" Beauty and Wear 
Never Possible Before! 








THOMAS FURNITURE COVERED WITH KALISTRON 


GLOWING, 3-DIMENSIONAL BEAUTY that never shows wear—Yes, it's Kalistron, amazing 
new plastic covering material with color fused to underside. Furniture covered in Kalistron radiates rich 


color-warmth that's permanent:because nothing can touch it, ever! 


Never has Kalistron’s beauty been displayed to better advantage than on our ‘‘Charles of London” 





pieces. For this design, that uniquely combines heavy-duty construction with carefully 
proportioned massiveness, is in a tradition of dignity and good taste. Here, Kalistron 

is unmistakably the right covering material. 
Thomas’ new 1949 line is available in Kalistron, top-grain leather or other 


plastic covering materials. Send today for your copy of our new catalog. See 


for yourself why more and more dealers are turning to Thomas for finer furniture. 





FURNITURE COMPANY ics rows, norrn canouina 
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DARNELL CORP. LTD. Long Beach 4, Calif. 


60 Walker St., New York 13, N.Y. 
36 N. Clinton; Chicago 6, Ill. 
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CHILCOTE APPOINTED BY CLARY MULTIPLIER 

Charles W. Chilcote, sales consultant and formerly 
connected with several large office appliance firms, has 
been appointed New York City branch manager for 
Clary Multiplier Corporation. He succeeds Charles 
Watkins, who has been given a special assignment. 

For more than 20 years, Mr. Chilcote has been 
actively engaged in sales development, sales training 
and sales management. His ads as an independent 
sales consultant have appeared frequently in Orrice 

















CHARLES W. CHILCOTE 


APPLIANCES, and previous to this work he was with the 
Monroe Calculating Machine Company and Burroughs. 

It was while he was Cincinnati, Ohio, branch man- 
ager for Monroe that he originated the individualized 
business machines exhibit that later spread across the 
country and proved to be an unusually effective 
method of presenting business machines with a mini- 
mum of time and expense. The success of this method 





TY a one 
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resulted in his promotion to Chicago branch manager | 


where he served from 1941 to 1946. 

Before joining Monroe, Mr. Chilcote had his own 
office appliance business and also served as a liqui- 
dator for bankrupt corporations. He got his start in 
the office machine field as a salesman for Burroughs. 
For the last two years he has been living in La Jolla, 


aie Seat eee) 


Calif.. where he owns controlling interest in an auto- | 


mobile agency. 
- —--« 
BERGER APPOINTS DONALD P. GORDON 
Appointment of Donald P. Gordon as resident sales- 
man under the jurisdiction of the Buffalo, N. Y., office 
of the Berger Manufacturing Division of Republic Steel 


ant 


pavemeye 


Corporation has been announced by R. W. Helms, gen- } 


eral sales manager. 
Mr. Gordon, who has been sales trainee at the Can- 











DONALD P. GORDON 
ton home office since joining Berger 14 months ago, 


assumed his new position May 1. He will make his 
headquarters at Utica, N. Y. 

He worked for one year in the sales department of 
Hazel-Atlas Glass Company before spending four and 
a half years in the armed services. He is a graduate of 


McKinley High School and Bethany College 
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flying colors. Because it is all steel, it will last a lifetime and thanks 
to its automatically controlled baked finish it will always have a 
factory-fresh appearance. 

Check all the features and you'll buy CRESTLINE . . . and to quickly 


receive all the facts, just... 
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New nove 8-192 Darrett GRAYTON 


| FIGURING-LISTING MACHINE 
| oA Hand-Operated Machine for Adding, Listing and Calculating 


DIRECT SUBTRACTION 


ADDS AND LISTS 9 FULL COLUMNS 
ALSO AVAILABLE IN ELECTRIC OPERATION... MODEL B-192E 

















ege . 3 a pa i B k 
S, cifications Keyboard Capacity: 9 columns—$9,999,999.99 One Position Back Spacer me 
Total Capacity: 9 columns— $9,999,999.99 Automatic Totals a 
Opus Visible Adding Wheels Sub-Total Key the 
Column Numbers and Column Indicator Visible Printing with Locked Platen Th 
Predetermining Decimal Pointer for Multipli- Automatic Ribbon Reverse _ 
Model cation and Division Dust Proof Ribbon Covers oi 
Direct Subtraction Key Barrett Graytone Finish ad 
B-192 Non-Add—Non-Print and Multiply Keys Size: 6 by 9 inches at 
Item Correction Key Weight: 12 pounds to 
; not 
DEALERS ATTENTION! For Exclusive Agencies— For More Prospects— For Better Profits — : qué 
lt Pays to Sell the Barrett Line — Write for Details About Our Exclusive Sales Plan 5 of | 
des 
° ° ee LANSTON MONOTYPE MACHINE COMPANT, §& 
Barrett Adding Machine Division © tit cnc tcc streets, Phitedsiphie 3, Penesl 20c 
» Lor 
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DAD COMES INTO HIS OWN 
ON FATHER’S DAY 


Day (Sunday, June 19) W. & J. Sloane, 
used a big ad, “In time for Father’s 


For Father's 
Los Angeles, Calif 


Day—A Sloane Sale of Fine Desks. Fifteen to choose 
from—modern, provincial and traditional designs. Any 
one of them will make a gift to enjoy for a lifetime.” 
Three of the desks were shown with accompanying 


15 of them were priced. The window 
used to complement this ad had three separate units, 
in each of which was a desk and chair of modern, 
provincial and traditional design respectively. In each, 
also, was a desk set in harmony with the furniture, 
a framed painting, waste basket and hat tree. Across 
the rear was large strip sign, “Remember Father’s 


chairs and 


Day, June 19 

Down Sou the firm of Roberts & Company, Bir- 
mingham, Ala., paid special attention to chairs as a 
Father’s Day offering. In many a long-established 
firm the relation of the head to his employes is almost 


yaternal, s ne of their ads suggested: 
I ee 


4 CHAIR FOR THE BOSS 
If it’s office furniture you plan to give, select it 
here. Whether the boss is young or old, he will 
appreciate the luxury and the practical utility of 
this chair, with large padded arms, leather up- 
holstery and high back. 

The howed a completely-furnished office, 
any item of which would make an appropriate Father’s 
Day gift H ever, in order to focus attention on 
the chair as the 
was thrown 
after all othe! 

Schwabache! 
showing on 


windoyv 


most desirable offering, a spotlight 
This light remained on all night 

illumination was extinguished. 

Frey, Los Angeles, arranged a window 

plaid 


wall a large panel on which 





ATTRACTIVE SCHWABACHER-FREY FATHER’S DAY 
WINDOW FEATURING WIDE CHOICE OF GIFT ITEMS 


is a Father’s Day poster in colors. On a stand was 
hown an ul ridged dictionary. On stands and on 
the floor were six typewriters of different makes. 
There was boxed typewriter on the side of 
vhich was printed “Dad.” Leather zipper cases, chair 
pads, and small leather goods were scattered 
nrough the window. An eight-inch double-column 
was divided into five boxes in which were shown 
tobacco pipe smoker, new Royal typewriter, ostrich 
eather billfold, nylon brush set and art metal desk 
headed “Father’s Day Gifts need 


ray. The 
not finest 


5 
3 x 


but they should be of the 


ality ar actical use.” A table near the front 
he sales n held a wide variety of items for the 
iesk, ranging price from $1 to $5 


Stationery 
g00d_ publicity 
ng Beach. C 


‘ards for Father’s Day were given 
Belcher & Schact, stationers of 
The background was painted a 
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OF PRICELESS 
VALUE 

yet it’s 

free ! 





It's a 32-page volume of 
valuable data — ready now after 
months in preparation. 

Nowhere else is such comprehensive, basic 
information so attractively presented . . . so 
generously illustrated . . . so easy to read. This 
is a book sure to be marked “Important, keep 
for reference.” 

Though many executives would gladly pay 
for it, this handbook will not be sold at any 
price. 

It is yours to distribute personally, free, on 
request. This is the only way a prospect can 
obtain it. You have an unrivalled “in” for sales 
of H-H-M equipment. 


HERRING-HALL-MARVIN 
SAFE COMPANY 


General Offices and Factory, HAMILTON, OHIO 
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THE DE LUXE 
TRANSFILE 


STEEL ROLLER BEARING DRAWER SUSPEN- 
SION—the outstanding fibre board file fea- 
ture—is available once again in the DE LUXE 
TRANSFILE. All the weight of the drawer and 
its contents is supported on steel rollers at- 
tached to the metal reinforced side frame. The 
heavier the load, the easier it rolls. 


The steel front gives the DE LUXE 
TRANSFILE a "front office” ap- 
pearance. Completely reinforced 
by steel—front and back—this 
file is destined to resume its right- 
ful place as the finest fibre drawer | oy po ice 
file on the market. BEARING DRAWER 

SUSPENSION — the 


heavier the load t 
easier the roll. 


GUIDE SYSTEM & SUPPLY CO. 
335 Canal Street, New York 13, N. Y. 
Leader and Regular styles available as usual 

SS ——(i——— i === 





“a 


Write or wire your orders today 
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light green, with palm fronds for decoration. 
the walls were fastened a number of boxes of pla 
white linen stationery. At one side on a post wa 
an open mail box with several letters inside. A carg 
attached to the post said “To get a letter, write q 
letter.” On a long green bench, with a scarf of greeny 
silk, to which a number of Father’s Day cards of 
greeting were fastened, were open boxes of station 
ery, fountain pens, and pen and pencil set. In t 
center was a totem pole, with a grinning man’s head) an 
at the top. A card at the base advised, “Dad’s top) = 
man on the totem June 19. Don’t forget his Day.” 
WBS 














- —-_ ¢ 
LETTER CONTEST HELPS TO PROMOTE ROYAL 
Promotion of Royal portable typewriters by the 
Hastings Typewriter Company, Hastings, Nebr., reached 
a successful conclusion recently with the presentation) 
of a free portable to Miss Betty Carlson, winner of the 
letter writing contest. Any student under 21 years was 


| eligible to write in 100 words or less “Why I prefer 


the world’s No. 1 finest Deluxe Royal Portable.” 
The letter of Miss Carlson, a Central City high 


| 





A ROYAL TO THE WINNER. — Dwayne Watts, an- 
nouncer at KHAS, Hastings, Nebr., looks on as Owner 
C. R. Hide, Hastings Typewriter Co., presents a Royal 
portable to Miss Betty Carlson, letter contest winner. 


school senior, was chosen from 98 letters received from 
a wide vicinity surrounding Hastings, as well as sev- 
eral from Kansas. 

For about a month preceding the closing of the 
contest, a daily radio program over KHAS announced 
the entry rules. The Hastings Typewriter Company, 
well satisfied with the results, reports that “the cam- 
paign seems to have put Royal over in this territory 
to the extent that our customers think of Royal first 
when buying a typewriter.” 

—-« 


AVERY ADHESIVES OPENS NEW BRANCHES 


Due to increasing sales volume in the Philadelphia 
and Cincinnati areas, Avery Adhesives Label Cor- 
poration of Monrovia, Calif., recently announced the 
recent opening of two new factory branch offices in 
those cities. Michel Hamaty is in charge of the new 
office in suite 1053, Commercial Trust Building, Phila- 
delphia 2. R. F. Brumfield will manage the Cin- 
cinnati office located at 626 Broadway St 

— —-<« f 
OPEN NEW FIRM AT BEMIDJI, MINN. 

A new office supply and typewriter repair shop 
operated by Carl Hegstrom, recently had a grand open 
ing at Bemidji, Minn., located in the Parker Book a 
Stationery Store, 516 Beltrami Ave., having mov 
from the old location in Benny’s Typewriter Sho 
purchased by Mr. Hegstrom last fall. The new Smith 
Corona typewriter is featured 
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“THERE IS A 
“DIFFERENCE 
WHEN YOU SELL 


Guide. Oobr 








Pat. Pending 
THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


When you sell a customer the Guide-O-folder 
way of filing and finding you accomplish the 3 
basic things necessary to building a good sound 
business—1|. Your customer gets a long lasting, 
time and effort saving system—2. You obtain 
more profit—3. Both you and your customer are 
entirely satisfied. 


HANG Guide-O frames set right into any . . 1 
= Se cs ee Concentrate on selling the Guide-O-folder line 











S, for a snug fit No cutting of ~ " 

fremes te necemery. Mode of for faster and surer filing and finding. A handy 
oi steel they will last a lifetime . . . . 

_ demonstration kit is available to help you. 
| Write for complete information today. 

i- 

Dr i) 

1] 2 : 

r. 

rom WITH SLID-O-MATIC 

ow DISAPPEARING TOP 

the 

ced A personal file, desk high, where in- 

iny formation may be kept instantly 

am- available. The Slid-O-Matic top com- 

Lory pletely disappears at a slight push 

rst of the finger. It slides back into place 





with equal ease. Gray finish. Sturdy 

all steel construction. Mounted on i] 0 

rollers, the Guide-O-file can be aaah ‘Otay 
moved about as required DESK DRAWER UNIT 


,Or- . ; : . 
th The Guide-O-file is equipped with Made to fit the lower deep drawer of all 
ne 25 Guide-O-folders complete with ad- standard desks. Using this unit, the desk 
iustable metal tabs and an assortment worker always has important and vital data at 


of taccste fer toh headings. Guide-O. the finger tips—always in an upright position. 
ete te al table without the stend Instantly available and instantly replaced. The 
le is also available withou @ stan unit consists of a metal tray and 25 Guide-O- 
folders complete with adjustable metal tabs 

and an assortment of inserts for tab headings. 


#1 GUIDE SYSTEM & SUPPLY CO. 


em §=335 CANAL STREET NEW YORK 13, N. Y. 


the WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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ANS 
POSTAL SCALES 


e line of office mailing 
he market today. 
® Ibs. to 50 Ibs. 










the most complet 
scales on f 


Four models — Capacities 





























































Model 1546—List...... $4.95 


A handy desk scale, case 
made of durable, heavy 
Lustron plastic. Capacity 
2 Ibs. by 1 ounce. Com- 
putes postage for air and 
|| first class mail, and for 

) merchandise up to 2 Ibs. 
Large dial. Platform 2° x 3’’. 
Dimensions overall 5'/2"' x 
24%" x 62". Packed one 
te a carton. Shipping 
weight, 11% Ibs. 


Model 1509 
ae $8.50 


The postal scale for 
average office use. Ca- 
pacity 5 Ibs. by 4 
ounce. Computes 
postage for airmail, 
first class and mer- 
chandise up to 4 Ibs. 
Dial 62", glass covered. 
Platform 51/2” square. 
Dimensions overal! 6'/2"' x 

i 61a" x 9V/2"’. Packed one 
to a carton. Shipping 
weight, 5 Ibs. 


Model 1530 
as.) . $8.50 


| Parcel Post Scale. Capac- 

ity 25 Ibs. by 1 ounce. 

- Computes postage for 
merchandise up to 25 Ibs. 


for all postal zones. 

} i Dial 62", glass covered 

/ Platform 51/2" square. 
Dimensions overall 61/2" 
x 62" x 9V2"’. Packed 
one to a carton. Shipping 
weight, 5 Ibs. 


Model 1515 
List 


Parcel Post Scale. 
Capacity 50 Ibs. by 
2 ounces. Computes 
postage for merchan- 
dise up to 50 Ibs. 
for all postal zones. 
Dial 8’, glass covered. 
Platform 7” square. 
Dimensions overal! 

8” x 7%" x 10”. 
Packed one to a carton 
Shipping weight, 81/2 !bs 






















—~. 
+++4 











Model 
1515 


Dealer advertising electros, mats or display cords available on 
request. One and two column plates 75 lines high 

dealer use. Contains illustrations 
also revised domestic postal rates 


Consumer stuffer available for 
and descriptions of four scales 
effective January 1, 1949. 


Order from your supply house 


HANSON SCALE COMPANY 


525 North Ada Street, Chicago 22, Illinois 
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IN OTHER LANDS 
(Continued from page 76) 


States will also be represented, with an Italian firm 
reported to be sending adding and calculating ma- 
chines. The fair will be held on the exhibition grounds 
at Toronto, May 30-June 10. 

Canadian firms that have reserved space at this 
time will exhibit magazines, pocket novels, children’s 
cut-outs, painting, colouring and magic-ink books, 
novelty books in any language and hand-bound story 
books. An internationally-circulated ‘digest’ has also 
reserved space in this grouping. 

Several international magazines from the U. S. and 
Britain have also reserved space as exhibitors. 

In the office equipment line, Canadian firms are 
showing furniture of steel, aluminum and wood; card 
record systems, sectional bookcases, hanging filing 
systems and wall safes; paper cups, dishes and dis- 
pensers; safety deposit boxes, vault doors, fire-resistant 
cabinets and steel chests; panels, partitions and fine 
interior woodwork. English firms have advised that 
they will have displays of calculating, duplicating, 
letter-opening, and envelope-sealing machines, as well 
as a complete line of cabinets, desks, filing devices, 
and lockers—in fact, the complete gamut of modern 
office equipment. 

Papco is the Czechoslovakian company displaying 
in this class and will exhibit albums, calendars, sta- 
tionery and decorations of paper. Canadian firms dis- 
playing stationery are to have on display writing 
pads, envelopes, adding machine rolls, duplicator and 
writing, typewriter paper, filing folders, zipper cases, 
albums and scrap books, as well as desk sets, fountain 
and ball-point pens and automatic pencils, twines, 
yarns and ropes, labels of foil, paper, satin and silk, 
seals, and tags. 

Printing machines and supplies will be displayed, 
including industrial printing machines. 





TEL AVIV STORE—tThe interior of D. Lautmann’s stationery 
and office equipment store in Tel Aviv, Israel. A story telling 
of Mr. Lautmann’s visit to New York City appeared in the 
May issue of Office Appliances, page 163. 
a A 


FIND GROUP ADVERTISING PROFITABLE 
Severai of the leading office equipment firms in San 













ARE nem me 





Jose, Calif., believe that occasional group advertising | 


is stimulating to the trade because such co-operative 
spirit among the dealers appeals to the public, thus 
attracting new customers and building up sales in 
general. 

Office equipment dealers who frequently participate 
in group advertising in the local newspapers in the 
promotion of sales consist of the American Office Ap- 
pliances, Inc., Popkin Office Equipment Company, Rob- 
erts Typewriter Company, Hunter-Peterson Equipment 
Company, Kennedy Business Machines, and the San 
Jose Typewriter Company.—_LBM 
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MODEL 75 


DOUBLE APPEAL 


1. Adds — multiplies — divides — 
subtracts directly. 

2. New 42" carriage prepares statements, 
deposit slips and other business forms. 


OUTSTANDING ADVANTAGES et 


Automatic clear signal. 
Visible dials. 
Smart, modern appearance — cedag 
enameled case — rolled edges4 
: Fast — portable — accurate —dGm 
' Adds and lists to 100,000.0045 
Prompt delivery. ae « 


+ 


: R.C. Allen Business Machines, Inc. 


- 680 FRONT STREET, N. W., GRAND RAPIDS 4, MICHIGAN 


for authorized R. C. Allen Sales and Service, consult the yellow pages of your telephone directory. 


The only company which offers the independent dealer a full line of 


ADDING MACHINES » 10-KEY ELECTRIC CALCULATORS * BOOKKEEPING MACHINES + CASH REGISTERS 
























Taylor 
Modern 


Chairs 





480314 





1813 


Well Styled, Good Looking- 
Comfortable New Chairs 


New Colors to Match New Streamlined Desks 


Check Taylor for its complete latest styled wood and uphol.- 
stered chairs for the modern office 


Cost-saving, functional modern chairs for 


complete matching installations . . . quality 
chairs for every purpose, and covering the 
full price range. 

Buy in groupings, display together, sell to- 


gether. Ask for new Catalog No. 133. 





The‘Taylor Chair Company 


FOUNDED l6le 





THE TAYLOR CHAIR COMPANY, Bedford, Ohio 
Date 
Please send dealer proposition and open territory. 


| 
{ 
l 
| 
| Name 
| 
| 
| 
| 


Address 
City State 
By Position 


MEETINGS—CONVENTIONS—DINNERS 
(Continued from page 88) 


Ivan Card of Viceroy Manufacturing Company, Ltd., 
presided. : 

James P. Cook of Jas. A. Cook & Son, Ltd., represent- 
ing the Stationers’ Guild of Canada, Inc., reviewed 
the aims and principles of the Guild. He was intro- 
duced by Norman Kelcey of LePage’s, Inc., and Walter 
Harmer of Acme Carbon & Ribbon Company, thanked 
Mr. Cook. At this meeting Ivan Card was nominated 
as director to represent the interests of the club on the 
directorate of the Senior Guild organization 

The lighter side of the program was a most enter- 
taining performance of magic and sleight-of-hand 
by Rex Slocombe, locally known as the “Mad Magi- 
cian.” 

Mr. Lee of The Carling Conservation Club of Wa- 
terloo, Ont., gave an interesting talk on the aims of 
the club he represents. This was followed by two very 
interesting and instructive color films on “Expedition 
Moose.” These color films were produced in Canada 
and told the fascinating story of the Canadian moose, 
their life and habits. 





—-- — 
CHICAGO FURNITURE GROUP TO TEE OFF JUNE ll 
The first summer tournament of the Office Furniture 
Association of Chicago will be held at Glencoe Golf 
Club, Glencoe, Ill., on Saturday, June 11. All interested 
in attending should immediately notify Earl Hanson, 
Spak & Natovich, Inc., 30 S. Wells St., chairman of the 


golf committee. 
oc te 





ANOTHER VICTOR VISIBLE SCHOOL 


Attending the recent Victor 
Visible training school at the Savannah Hotel, Savannah, Ga., April 


11-15, were the following—Left row. front to back: James P. Garick 
and Roy Smith. Columbia Office Supply Co., Columbia, S. C.; C. 
Jack Williams, Talman Office Supplies. Inc., Asheville, N. C. Second 
row, front to back: John Warner, . John D. Attaway Co., Williams- 
ton, S. C.; Frederick A. Miller, Sanford Hall Co., Jacksonville, Fia.; 
H. W. Barnes. Victor Safe & Equipment Co., Inc., North Tonawanda, 
N. Y. Third row, front to back: Betty Rhodes, Rhodes Office Supply, 
Augusta, Ga.; Frank R. Walker. Bill Shaw Co., Charlotte, N é 
Across back, left to right: Ralph B. Stoddard, Skagseth Staty. Co., 
Miami, Fla.; Jack Cooper, Victor Safe & Equipment Co., Inc., At- 
lanta, Ga.; John Hanlon, R. M. McGillvray, Charleston, S. C.; Oscar 


G. Penegar, Jr.. O. G. Penegar Co., Gastonia, N. C.; Herman V. 
Coates, Fisher-Harrison Ptg. Co., Greensboro, N. C.; Gregory R. 
quipment Co., Kingsport, Tenn.; Robert 


Pollard. Copeland Office 
Cc. Carter. Vac Smith Staty. °. 
Pinellas Office Supply Co., Clearwater 
Allen-Marshall Co., Atlanta 

_— 


GREAT LAKES TRAVELERS CLUB NOTES 

About 25 were present at the business meeting of the 
Great Lakes Travelers Club at Central Y.M.C.A., Chi- 
cago, on Friday, April 29. Two guests were present— 
George Raines, A. C. McClurg Company, and Bob 
Becker, former White & Wyckoff representative, who 
will open his own business, Becker Supply Company, 
at 213 E. Washington St., East Peoria, about July 1. 

Membership applications of Ross E. Wilson, Pro- 
tectall Manufacturing Company, and Frank UN. 
Graham, Louis Melind Company, were unanimously 


Birmingham, Ala.:; Jack Carson, 
Fia.; J. E. Brown, Jr., Ivan 
Ga. 


approved. Secretary Brown Hardison, Modern Sta- 
tioner, read letters of thanks from Gordon Kickels, 
C. L. Barkley & Company; George Cormack, Wilson 
Jones Company, and Ralph Maneval, A. W. Faber- 
Castell Pencil Company, for floral gifts sent by the 
club. Tom Gillice, Rockwell-Barnes Company, also 
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( Zoe Metal 


Jamestown New York 
USA 








@ For the finest in files—Art Metal Director 
e | Files are the choice today of buyers who want 
quality—proven performance—ease of operation 


—maximum filing space—and product leadership 


fast, 
“ad Gia erat 







@ GREATER CAPACITY .. . File drawers extend fully 


beyond front of cabinet—offer more usable space for 
all filing purposes. 






@ PROVEN PERFORMANCE .. . Patented ball-bearing 
roller cradle drawer suspension allows drawers to roll 
at a touch. Suspension is constructed of heavy gauge 
steel—and drawer is carried on 12 steel rollers, eight 
of them ball-bearing. Rubber bumpers eliminate noise. 









@ FASTER FILING . . . Speed file spacers (adjustable 
file supports) smooth out filing operation . . . make 
filing easier, faster . . . far more efficient . . . and 
finding more rapid . . . more dependable 











@ LONGER LIFE . . . Welded and doubly reinforced 
front frames make cabinets distortion proof. Four- 
thickness interlocking construction at spot-welded 
seams and one-piece base construction gives greater 
strength, durability . . . makes cabinets dust-tight and 
vermin-proof. Entire case and drawers represent finest 

steel construction possible. 















@ EASIER OPERATION .. . Snap-out guide rod .. . an 
Art Metal original . . . simplifies and speeds work of 
setting up guides and making changes. Drawer latches 
are durable, positive, easy-in-action . . . and all hard- 
ware is of cast aluminum of handsome design and 









with satin finish, 










in engineering and design. Art Metal Director 
Files come in 5-drawer, 4-drawer, 3-drawer and 
2-drawer sizes—and all have the same big fea- 


tures that are worth more to your customers. 


Art Metal 


BUSINESS EQUIPMENT 
Art Metal Construction Co. 


Jamestown, N. Y. 
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P Write up More $ale$ 


with WRITE 


Pitti dealers know that a satisfied customer is a steady customer. 


That's why they display and sell WRITE Carbon Papers and Typewriter 
Ribbons. 


WRITE quality products are in demand by office managers who want the 
best results from their staff—at an economical price. They know WRITE's 
long-lasting carbon papers make more copies, cleaner carbons, and are 
easy on the hands. WRITE's long-wearing typewriter ribbons turn out 
clear, crisp, uniformly typed letters. 


Your customers deserve the best . . . introduce them to WRITE . . . sell 
them on WRITE . . . and watch your sales temperature rise! 


For Volume PROFITS—Feature WRITE 


Send for Samples and Discounts Today! 


PROMPT DELIVERIES 


Factory: Bridgeport, Conn. 


a 
P Mee AF 
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gave a brief financial report on the Sixth District- 
IBSA convention 

The committee appointed to find a new meeting 
place for GLTC luncheons reported on their findings, 
with the resulting vote favoring a change to Ric- 
eardo’s Studio Restaurant at 437 N. Rush St. Effective 
May 20, all luncheon meetings of the club will be held 
at the new location 

*—- - 

AL GIBNEY ADDRESSES BOSTON STATIONERS 

The featured speaker for the recent annual meeting 
of the Boston Stationers Association was Al Gibney, 
sales promotion manager of the Boston Stationers 
Association, whose topic was “Profits Come From 
Ideals.” 

At this meeting, the new officers were elected: 

President—Harry Azoff, Federal Stationery Com- 
pany, Boston, Mass. 

First Vice-president—Philip Rooney, Bailey’s, Inc., 
Brockton, Mass 

Second Vice-president—John F. Nackley, Adams, 
Cushing & Foster, Inc., Boston, Mass. 

Third Vice-president—Fred Bowes, 
Company 

Seventy stationers and travelers enjoyed Mr. Gib- 
ney’s address at the Hotel Puritan. He told his audi- 
ence of the current recognition by businessmen of the 
need for change in selling technique at all levels. 
One of the most productive new techniques that he 
has found is the concentration of selling effort on ideas 
rather than on specific merchandise itself. “From the 
profit point view,” declared Mr. Gibney, “this use 
of ideas in business can be carried into every phase 


Eagle Pencil 


of the retail stationer’s operation. Ideas can be suc- 

cessfully applied to their function of buying, to their 

store management problems .. . to their activities 

and, of course, to their inside and outside selling.” 
>? — 


STATIONER GOLFERS OPEN THIRTY-THIRD YEAR 


The Stationers Golf Association of New York began 
its thirty-third year of activities with a tournament 
at Leewood Golf Club on April 26, looking back on 
an unbroken history of 32 years of fellowship in the 
game. Membership of the association, headed by 
George F. Griffiths, now numbers 105. 

It is announced that handicaps in Class A shall 


range from 22, inclusive; in Class B from 23 to 
40, inclusive 
Complet« hedule of 12 tournaments is: 
Tuesday, April 26—Leewood Golf Club 
Tuesday, May 10—Knollwood Country Club 
Tuesday, May 24—Pelham Country Club 
Tuesday, June 7—Preakness Hills Country Club 


Tuesday, June 21—Westchester Country Club 

Tuesday, July 12—Montclair Golf Club 

Tuesday, J 26—Century Country Club 

Tuesday, August 9—Hackensack Golf Club (LADIES’ 
DAY) 

Tuesday, August 23—Forest Hill Field Club 

Thursday, September 8—Tamarack Country Club 

Tuesday, September 20—-Richmond County Country 
Club 

Tuesday, October 11—Hackensack Golf Club 


—- 
CHICAGO’S BOWLING STATIONERS COMPLETE 
SEASON WITH BUFFET DINNER AT RICCARDO’S 


About 75 regular and substitute members of the Sta- 


tioners Bowlil League of Chicago brought a highly 
Successful season to a climactic close at Riccardo’s 
Studio Restaurant, 437 N. Rush St., on the evening of 
May 3, just week after the final sweepstakes of the 
season had n run off. 

Following brief business meeting at which team 


prizes were distributed, the proposed slate of officers 
for the 1949 eason was presented and unanimously 
approved. Directing the league activities for the 
coming season will be Frank Giuntini, Utility Supply 
Company, president; Dick Singer, Globe-Wernicke 
Company resident; Joe Redmond, Just & Son, 
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THE HOME OF QUALITY PARK ENVELOPES 


* + . 


FACTS ano FANCIES 


By McGillicudy 


Did you ever stop to think of how our American 
system of distribution and retailing gives a 
concrete example of democracy at work? The 
individual, the man on the street, the con- 
sumer, is the boss. He makes his own decisions 
and selections. He buys what he needs, what 
he wants, what he likes. 


Your responsibility as a retailer isn’t 
just to sell him — you BUY for him in 
quantity, quality, and variety so that 
he can pick and choose. Yes, the cus- 
tomer is the boss. 


He likes quality — so you provide established 
brand name merchandise that assures quality. 
He likes neatness and convenience — so you 
provide merchandise in attractive and useful 
packages or cartons. He likes service — so you 
have dependable sources of supply. 


And that’s why you should like Quality 
Park products. Since its organization 
ever 30 years ago, Quality Park en- 
velopes have built a reputation for 
QUALITY that means satisfaction and 


sk £ 


rep (The boss likes quality.) 





Extra care is taken in providing attractive, 
durable, useful packaging for Quality Park 
envelopes — cartons and boxes are sturdy and 
make long-lasting containers for storage. (The 
boss likes neatness and convenience.) 


Quality Park products ore sold only 
through established dealers and modern 
production facilities assure prompt deliv- 
ery of quantities large or small. (The 
boss likes .ervice.) 


So depend on Quality Park to satisfy that im- 
portant fellow we call the boss .. . the 
consumer. In this country he makes his own 
decisions, he buys what he likes. And he likes 
Quality Park products. 


Qyaslity IPs 
ES 


% General Office and Factory, Quality Park, St. Paul 4, Minnesota 
¥% Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. 
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STEEL 


Thane. 


WITH FOLLOWER BLOCK 
OPTIONAL 











CANBE Szached’’AND 
USED AS A FILE 


Steel transfer cases in 
sizes—as shown—CAN 
BE USED AS A FILE. Inter- 
locking legs to assure 
sturdy stacking. Ideal for 
small offices or vaults. 
Constructed of heavy 
gauge steel to stand up 
for years. High gloss 
olive green baked enam- 
el finish. 


INSIDE DIMENSIONS OF FILES 
Width Height Length Packed 


No. 5 Letter Size 124 x 10% x 24 With or without rollers 
No. 6 Lega! Size S', x 10% x 24 With or without rollers 
No. I! Voucher Size BY, x 5% «x 24 3 On Guides Only 
No. 12 Invoice Size 0 « 8 x24 On Guides Only 
No. 14 Check Size 9 « 3% «24 3 On Guides Only 


No. 5B Letter Base 
No. 6B Lega! Base 
No. 12B Invoice Base 


FOLLOWER BLOCKS AND BASES OPTIONAL 
SPECIFY IN ORDER 


Write for Literature on Other Sales Producing 
OFFICE ACCESSORIES 


"M.€.Elvuman & Co. 





30 N. LASALLE ST. * CHICAGO 2, ILLINOIS 
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treasurer, and George Mersman, Marshall-Jackson 


| Company, secretary. 


Final standings for the season just completed follow: 
The Indians, captained by Ray Achtner, Office Sta- 
tionery & Equipment Co., Inc., topped the field by a 
substantial margin with 62 won and 34 lost, 12 games 
ahead of the second-place Cardinals, headed by W. 








OFFICERS AND CHAMPIONS OF STATIONERS BOWLING 
LEAGUE OF CHICAGO.—Top: the newly-elected officers— 
Dick Singer. Globe-Wernicke Co., vice-president: George 
Mersman, Marshall-Jackson Co., secretary: Frank Giuntini, 
Utility Supply Co., president; Joe Redmond, Just & Son. treas- 
urer. Center: the retiring officers—Chet Pedersen, Utility 
Supply Co., secretary: Anthony Peters, Horder’s, Inc., presi- 
dent; Hal Schneider, Consolidated Office Supply Co., treas- 
urer; Harry Fiddelke, Graver-Dearborn Corp., vice-president. 
Bottom: the champion Indians. Standing: Dean Baxter and 
Ray Achtner, both Office Staty. & Equip. Co.; Fred Clark, 
Industrial Tape Corp. Seated: Charles Ziesk, Stevens 
Maloney & Co.; Joe Corbino, Horder’s Inc. 


Schmidt, Graver-Dearborn Corporation. Third place 
went to the White Sox, under the guidance of S. Mac- 
donald, Commercial Stationery Company, with a sea- 
son record of 51 won and 45 lost. Leaders in the in- 
dividual average department were John Stuercke, 
Rogers Loose Leaf Company, with a 174 average; Bill 
Bruner, Office Stationery & Equipment Company, with 
173.16; Art Mueller, 172.8; Roy Hansen, Wilson Jones 
Company, 170.47, and Hal Schneider, Consolidated 
Office Supply, 169.45. 

Team high series went to the Phillies, captained by 
Eric Behmer, Marshall-Jackson Company, with 3120, 
with the Yankees and Cardinals following with 3098 
and 3078 counts, respectively. The Braves, under Harold 
Nelson, Just & Son, took the team single game cham- 


pionship with 1109, closely followed by the Dodgers and 


Reds with respective tallies of 1103 and 1097. 


Individual high series was snared by George Mers- 


man, Marshall-Jackson Company, with a 708, just 


nosing out Milt Skala, Spak & Natovich, and John? 


Stuercke, Rogers Loose Leaf Company, with respective 
totals of 705 and 703. Individual single game crown 
went to George Gray, Graver-Dearborn Corporation, 


OFFICE APPLIANCES, June, 1949 

















OF: 








- OFFICE APPLIANCES, June, 1949 141 








- 


+ 


+ 





| PRINT-O-MATIC SALES ARE 


, . o! 











“wREASING | 


| CI -.«.. are yours? 




















Sweeter than the notes from an organ grinder in Spring is the 
tinkle of the cash register! And here’s how to make your cash register grind out sweet profits 
with PRINT-O-MATIC. 

PRINT-O-MATIC sales are going up and up in the face of today’s general business slump. 
Why?—because PRINT-O-MATIC is the answer to everyone’s need for a low cost sales 
stimulator. It prints a post card better and at less cost than any other means. And everyone 
reads a post card—even the mailman! It’s the lowest cost advertising in the world. Stock 
PRINT-O-MATIC! It’s the original card-size, self-feeding duplicator that’s a tremendous 
value at $13.50—complete with all supplies 


Remember—every customer you have, no matter what his business may be, 
is a potential user of a PRINT-O-MATIC! 


Here’s what dealers report: 


Let us put this extra 
A DEALER IN CHICAGO— 


Salesman in your store! BELMONT TYPEWRITER COMPANY, JACK WEINER, PROPRIETOR SAYS: 
» . “With your new demonstration merchandising set-up my business in Print-O-Matics 
This self-selling display and free demonstrator has increased in the first quarter of 1949 over the first quarter in 1948 by 100%, 
PRINT-O-MATIC comes to you with your and the first quarter of 1949 over the last quarter of 1948 by 110%. I recommend 


nitial order for 12 machines. Here's all you your FREE demonstration deal to every dealer in the country” 
imitiai ae ° 
need to sell PRINT-O-MATIC! Outfit INCREASED PRINT-O-MATIC SALES IN OTHER AREAS 


comes already inked with demonstration FIRST — 1999 FIRST ayes is 
stencil attached —plus a supply of cards and FIRST QUARTER 1948 LAST QUARTER 1% 





circulars. Keep this display out in front—let A dealer in Cleveland 220% 700 % 
} . lls € . ' A dealer in New York 100% 150% 
them try it—it ses tor you A dealer in Detroit 300 © 400 % 

A dealer in California 100% 100 % 


Merchandise Mart 
Chicago 54, Ill. 


coor 
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with 285 wed by Joe Domanski, Horder’s, Inc., 
with 280 Dick Singer, Globe-Wernicke Company, 
WILL 21a a 

GUILD CLUB HEARS FRED R. SMART 


tine of the season of the Toronto Divi- 


The final n 


sion of the Stationers Guild Club was held in the Oak 
Room 1e Union Station on Wednesday evening, 
May 11. Ivan E. Card, retiring chairman of the execu- 
tive grou} resided 

Various of the year’s activities were heard 

‘red R.S the Guild secretary, was the speak- 

er of the ion. He was fittingly thanked by Art 
Loffre¢ ewly-elected council of the club is as 
follows 

Chairma Bill Glendinning, Acme Carbon & Rib- 
bon Co., Ltd 

Vice-chail Jim O’Neill, Brown & Collett, Ltd. 

Secretary—Bob Leiper, Grand & Toy, Ltd 

Assistant secretary—Bob Gilbert, A. T. Gilbert & 
Son 

Treasurer—Homer Watson, Townshend & Truscott 

Assistant easurer—Stan McGrath, Stainton & 
Evis Ltd 

Member hairman—George Raymond, A. R. 
Davey & Company 

Progran 1irman—Norm Hymus, Eberhard Faber 
Pencil Co! Ltd 

Publicity chairman—Jack Doody, Underwood, Ltd. 

Fellowship chairman—Ted Fugler, Bates Manufac- 
turing Com] Ltd 

Director—Ernie Wills, Callow Bros., Ltd. 

Director—R Imrie, Eagle Pencil Company, Ltd 

Club representative on the executive group of the 


Inc. is Ivan E. Card, 


Ltd 


of Canada, 


Stationers Gu 
M facturing Company 


Viceroy 


8 


PRINTER’S INK TELLS OF POMERANTZ IDEA 


The “Id k section of Printer’s Ink magazine. 
May 6 issu rries a story concerning how A. Pomer- 
antz & Company, Philadelphia, Pa., stationers adver- 
tises self ar istomers in a window display. 

In a den tration of the potentialities of compara- 
tively smal low space, it is revealed how the Phila- | 


advertised itself and its printing, (2) 
performed ibtle public relations job for itself with 
even of it tomers and (3), instructed the business 
public on the proper use of letterheads. 

Theme of the window display created by Lester 
Pomerantz, general manager, and Marie Kerrigan, ad- 
vertising manager, was “Your Letterhead is Your Best 
Advertiseme To illustrate the point, Pomerantz 
exhibited 1 tterheads, calling cards, billheads, an- 


lelphia firm 


nouncement seven of its customers, and also ex- 
hibited the lucts from a chest of silver to a giant 
lobste I 


—-—e « 


APPOINT AGENT FOR ITALIAN TYPEWRITER 


The Te Typewriter Company, 383 Amsterdam 
Ave.. Nev 24, N.Y., was recently appointed as 
general age for the Everest typewriters from Italy 

the Unite States. Terco is now in a position to 
leliver fa ry new standard typewriters with Arabic 
keyboard. These machines are equipped with reverse 
irriage iplex spacing. Other machines of the 
ame make portable and standard, are stocked 
vith Hebr« eyboard 

oo oR + 


PLAN OUT-DOOR-IN-DOOR-PARTY 


Member the Fifth District Travelers Club have 
eceive 7 liminary notice of their annual “Out- | 
Door-In-D party. Jack Schaefer, new chairman 

ty chapter which is sponsoring the 


ha nced that the party will be held Tues- 
after? i evening, June 28, at the Kenwood 
Cc Cincinnati, Ohio 
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FOR THE MAN 
WHO KNOWS QUALITY 


NATIUNAL 


SERIES No. 18 


Modified Georgian Style de- 
signed to meet the requirements 
of present day executive offices. 
The suite is complete with desk, 
table, secretarial desk, bookcase 
and telephone cabinet. Beautiful 
| figure and matched American 
Walnut veneers. The double 
drawer of the desk is equipped 
with complete set of legal size 


hanging folders. 
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NATIONAL DESK CO. 


HERKIMER, N. Y. 


























| You don’t have to be a Genius 
to sell soda pop in the Sahara 


Nor do you have to be a Master Salesman to 
sell PEERLESS RUBBER TYPEWRITER KEYS to hundreds 
of offices in your city. 

Year in and year out, PEERLESS KEYS are a best 
seller — because they’re a salesman’s dream. 
Smart Secretaries don’t have to be coaxed to use 
a product that cuts down typewriting fatigue, 
increases speed, reduces mistakes — prevents 
broken fingernails. 

Smart Dealers don’t have to be urged to add a 
steady profit booster—a wonderful pepper-upper 
for the sales force. 


PEERLESS TUCHTYPE 
RUBBER TYPEWRITER KEYS 





Before you turn the page, buzz for 
your Secretary and dictate a note, 
requesting full details and price list. 


PEERLESS IMPERIAL CO. inc. 


General Office and Factory 

28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway 

Chicago 2, 179 W. Washington Street 

Detroit 18, 37 Linden Street, River Rouge, Michigan 
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PACIFIC NORTHWEST STATIONERS MEETING 
(Continued from page 40) 


training course. For other sources of sales training 
helps he suggested United States Department of Com- 
merce, local associations of commerce and universities 
in the dealer’s area. He favored having some meetings 
of the open forum type to interchange valuable infor- 
mation. Also, he recommended bringing in sales man- 
agers from allied or foreign fields to learn how they 
met certain problems. A salesman long retained in 
the business, in Mr. O’Brien’s opinion, has a right to 
expect constantly increased income, which manage- 
ment can pay only after volume is increased. A good 
sales training program will help the older salesman 
earn more money. 

Dr. Thompson, an orator of recognized ability, said 
that this is a time of faith, not of fear; confidence, 
not confusion; destiny, not defeat. Out of Valley 
Forge came freedom. The Constitution came out of 
confusion. Lincoln’s darkest hour came from a divided 
cabinet. “Analyze our situation,” he recommended, 
“and go forward. We need imagination to dare, knowl- 
edge to progress, moral and spiritual powers to control 
the age in which we live. Tomorrow will depend on 
our attitude today.” He added that even if govern- 
ment does things that are our personal responsibilities 
someone must pay the price, so let us do things for 
ourselves. 

Necrology Report Given 


Will Ortel gave the report of persons in the district 
who passed away during the year. The list included 
Walter Tousley, founder of Yakima Bindery & Print- 
ing Company; Charles B. Hilton, store department 
manager, Johnson-Cox Company, Tacoma; George 
Rohrer, Rohrer & Jeffries Company, Seattle; Joe Bren- 
fleck, manager, engineering department, J. K. Gill 
Company, Portland; H. O. Budd, general manager, 
McKee Printing Company, Butte; Mrs. Frances E, 
Hammersmith, Phillips Office Supply Company, Rose- 
burg, Oregon. Mr. Ortel also prepared a history of 
the Pacific Northwest Stationers Association, copies of 
which were distributed at the registration table. It is 
referred to elsewhere in this issue. 

As usual in the Northwest, good music was an im- 
portant part of the entertainment. Much of it was 
supplied by groups from the College of Puget Sound 
and the Pacific Lutheran College. 

A dealer-manufacturer forum provided several 
topics to be discussed later by the manufacturer’s 
division. Questions were offered by dealers, answered 
by the manufacturers’ panel so far as time permitted. 
The manufacturers were represented by members of 
the troupe, also C. W. Lofgren, Sanford Ink Company; 
Joe Donahue, W. A. Sheaffer Pen Company, and Bill 
Yockey, Parker Pen Company 

The balloting was for the office of second vice-presi- 
dent of the Pacific Northwest association. Herbert 
Peterson of Yakima was the unanimous choice. H. 
Humphrey Griggs of Grigg’s, Bellingham, automatic- 
ally became president and governor-elect of the 
Eleventh District NSA to succeed Al Osborn in the 
fall. Bob Needham of Needham’s Book Store, Salem, 
Oregon, moved from second vice-president to first. 
Don Stewart is executive secretary. Dave Allan served 
as convention manager and contributed largely to the 
success of the event. Bellingham was selected tenta- 
tively for 1950. 


Oregon Trail Travelers Hold Annual Meeting 


The annual meeting and election of officers of the 
Oregon Trail Travelers was held May 8 at the Win- 
throp Hotel, Tacoma, Wash., in connection with the 
fortieth anniversary meeting of the Pacific Northwest 
Stationers Association 

An important matter of business was the presenta- 
tion of a bronze plaque mounted on myrtle wood to 
Harper Jamison as an expression of appreciation and 
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Minded His Own Business 


SO USE «USE IT OFTEN 


Story of a Dealer Who 


St 7 PROFITARLY 
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(and business is fine, thank you!) 


This Dealer kept reading newsletters and market 
predictions until he was dizzy. 


One day he threw the whole kit and caboodle out 
of the window and said—“I refuse to worry about 
business all over America. I have only one busi- 
ness to worry about—my own!” 

He made a quick survey and discovered he was 
losing out on a rich, sales-producing, profit- 
making item—Carbon Paper. 95% of his trade 
were buying their carbon from other sources. 
Just then he chanced to see one of our advs. 
announcing the 


© PEERLESS CARBON SELECTOR 


—which makes every Salesman a Carbon Expert. 
By answering every question a customer is likely 
to ask—answering it as easily as looking up a 
telephone number — the PEERLESS CARBON 
SELECTOR stops escaping outgoing traffic and 
helps Dealers latch on to some of the desir- 
able carbon business which is rightfully theirs. 


Well—this Dealer sent for PEERLESS CARBON SELECTORS for every man on his sales force. Things 
are humming today. New business is coming into the house anc nobody even mentions “business 


conditions.” 


Why don’t you mind your business by sending for the PEERLESS CARBON SELECTOR? How many, 


please? 
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"A Great Name in Carbon” 


PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway ¢ Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 
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Sofa No. 960 

















and Individuality in 
heathe. Yuntlme... 


Our furniture is designed with a thought 
for the dealer who is particularly interested in 
building customer goodwill and for the cus- 
tomer with discriminating taste for styling and 
good value. 


Each piece has been selected for its fine 
styling, p omen construction and full value, 
to give our dealers and their customers a 
lasting satisfaction in performance. 


FRANK SCERBO & SONS ING. 


Manufacturers of 
Distinctive Upholstered Furniture 


536 Pearl Street © New York 7, N. Y. 





Posture Swivel 
Chair No. 200 





A FEW OF THE MANY BEAUTIFUL CUSTOM BUILT "STYLES BY SCERBO” 
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good will. Myrtle wood was chosen because Mr. Jami- 


son’s home and stationery store are located in Mc- 
Minnville, Ore which is in myrtle country. Mr. 
Jamison was most grateful. He thanked the travelers 
for all their help last year when he was president of 
the Pacific Northwest group and governor of the dis- 
trict and behalf of all the dealers for help in all 
the years ceding. L. R. Kendrick and Paul Bur- 
bank, presid and general manager of NSA, ad- 
dressed the ravelers briefly. 
Assistance of the Oregon Trail Travelers in the 
Tacoma regio! meeting was extensive both finan- 
cially and otherwise. One of its contributions was a 
humorous skit in which were portrayed a stationer 
upset because he had finished a month with a volume 
$8.75 less than his best previous. Chet Williams of 
Yawman and Erbe, the dealer, resisted purveyors of 
staplers, fountain pens and pressure-sensitive tape, | 


ana qaurin 


ruin of a a tie and a pair of trousers. At the 


square dance Sunday night, the travelers were greatly 
assisted by Bob and Gretchen Strawn of Boise, Ida. 
Joe Dwyst Automatic Pencil Sharpener Company, 
was elect econd vice-president. C. F. Evans, San- 
ford Ink Company, moved to the presidency to succeed | 
Robert Davi Invincible Metal Furniture Company | 
and Oxford Filing Supply Company. Wilson Turner, 
Eagle Pencil Company, moved to first vice-president. 
George Sim ns, Eberhard Faber Pencil Company, is 


treasurer, F. C. “Chet” Williams, secretary. 
ee 


ORTEL RECALLS STATIONERS’ EARLY DAYS 


alesmen’s demonstrations suffered the | 





Member! f the Pacific Northwest Stationers Asso- 
ciation recent meeting during the District | 
No. 11 NSA regional at Tacoma, Wash., received an 
interesting history of their association compiled by 
w.J.O S & Borden Company. This group was | 
reanize rtland, Ore., in June of 1909 and the 


Tacoma n 
Ortel v president of the organization. 
Present at the first meeting, according to Mr. Ortel’s 
the following: 
A. B. Howe, Pioneer Bindery & Print- 
R. Martin, Cole-Martin Com- 


recoras 
From T 
ing Compan! ind M 
' 


From P i_W 
nd G. E. Buck, J. K. Gill Company; Howard Kilham 

3 Kilham Stationery & Printing Com- 
W. E. Prudhomme, Glass & Prudhomme; and 
and Sam Luders, Irwin-Hodson Com- 


R. Justice, Justice Stationery Com- 
Lowman-Hanford Company; R. E. 
itionery Company; and Jim Davison, 
S} & Receipt Book Company, a pre- 
decessor of Wilson Jones Company 
ym Spol R. A. Waltz, John 
Company les H. James, Eastman-James 
pany V. J. Ortel, Shaw & Borden Company 
Present it this meeting were Charles C. Car- 
penter, ¥v that time was raising apples at Hood 
Rive iu ifacturing office desks at Portland; 
1 Louis | yne, representing The Globe-Wernicke 


Mi rev. Morev St 


W. Graham & 
Com- 


— 
REM-RAND HOLDS HOUSTON PREVIEW 
Acting M r Tom Needham officiated at the open- 
fa show in Houston, Tex., when Reming- 
Rat moved into its new location at 2323 
nto § yn May 2. Houston is one of five cities 
in States chosen for this special business 
machine view, according to J. L. Sharkey, manager 
if the ne lishment 
Amo! lucts demonstrated to Houston indus- 
irdex Imperial visible system, a new 
machine, the Remington electric 


record Dexigraph.—CG 
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marked the fortieth anniversary. Mr. | 


A. Montgomery, John Hibbard | 


the 97 printing calculator and the | 





e WIDER MARKET 
e FINER PRODUCT 
e BIGGER MARK-UP 


Every Businessman 
Is a Prospect For a 


PROTECTALL 
SAFE 


Every businessman must have a modern, fire- 
resistive safe, because you CANNOT buy any fire 
insurance policy to cover priceless business records. 
A safe built before 1917, or not carrying the 
Underwriters’ Label, may not provide adequate 
fire protection. 75°/, of presently owned safes are 
OBSOLETE! There is a BIG replacement market. 


A Great Profit Opportunity In 
PROTECTALL SAFES 


Seven Sizes * Three Color Finishes 
Spacious Interiors * Economically Priced 
Get the PROTECTALL Story Today. Write 


PROTECTALL MFG. CORP. 
926 S. Salina St., Syracuse, N. Y. 
































No. | on your 
Xmas Promotion List 








BANDES 
Black Cut Glass 
Desk Sets 


Here are the only complete black cut glass desk 
sets on the market today . each having pen and 
holder, rocker blotter, calendar, envelope opener and 
desk pad. Order now and cash in on the tremendous 
Christmas gift appeal of this 1949 modernized desk 
set line. 


All sets are available in either polished and lac- 
quered brass, or polished chromium finish. Compare 
these beautiful, practically 
sets with the softer, materials 
in competitively priced desk sets. The simple, dig- 
nified beauty of polished black cut glass is perma- 
nent, and is universal in its appeal. You will gain 
in added good will, and will be 
buying a gift of everlasting permanence with every cut 


indestructible cut glass 


more porous used 


your customers 
glass desk set you sell. 


Write for complete information and prices. 





Don’t forget the Bandes Line for the Fall 
of ‘49! . . . Midget Card Index Cabinets— 
“Super Tex” Clip and Arch Boards—Desk 
Trays—Adjustable Tray Supports—"’Super- 
Tex” Floor Mats 











JULIUS BANDES & CO., INC. 


126 West 22nd Street New York 11, N. Y 
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NSA MEETING AT LONG BEACH 

(Continued from page 37) 
who came from California. He recited many events 
of international importance -which occurred since 1903 
involving Germany, Russia, Italy, Japan, Hitler, World 
War II, England, the British fleet. Many nations have 
gone down hill while California has been building. 
Powers delegated to Washington in the last 40 years 
indicate a drift toward socialization which he con- 
sidered a threat to the Right to Fight for Success. 
He told of dangers in the way many types of enter- 
prises are regulated. Communism he considered the 
greatest threat, the only hope to beat it lying in 
sound ideas. We must reach the people under com- 
munism and sell them our way of living. Our chal- 
lenge now, he stated, is to keep things we enjoy so 
that our children, too, may have the right to fight 
for success. 

Rievel Shepherd of Schwabacher-Frey Company pre- 
sided at the dinner. He expressed his delight at hav- 
ing the meeting extended to two days and having the 
laiies present. He introduced Gordon Kickels of the 
C. L. Barkley Company, vice-president of NSA in 
charge of the field division, and gave full credit to 
Blake Lockard, secretary of the Stationers Associa- 
tion of Southern California, for arranging the many 
details including the tour of the Long Beach naval 
base. That trip including Long Beach harbor was an 
outing both entertaining and instructive. It included 
a trip through the Navy’s vast establishment by char- 
tered buses, lunch at the Navy cafeteria and a trip 
by boat that covered everything inside the outer 
breakwater. 

J. L. Mann, Sturgis Posture Chair Company, caught 
two large yellowtails off the coast of Lower Califor- 
nia the day preceding the meeting. One of them, a 
26 pounder, he served at a breakfast which he gave 
in honor of the NSA troupe, of which he is a mem- 
ber. 


The Golden State Travelers Club held a brief meet- 
ing at the Lafayette Hotel, Long Beach, and elected 
Bob Heck, Eaton Paper Corporation, to the newly- 
created office of secretary-treasurer. Bob was elected 
in absentia, being absent from the room during the 
balloting. Later he accepted the honor. The presi- 
dent, Bill Jenkins, Jenkins Index Card Company, and 
the vice-president, W. J. “Bili’’ Rienzi, Eagle Pencil 
Company, are serving two years each. Ernie Daniels, 
Bert M. Mvurris Company, was elected chairman of 
the entertainment committee. A brief talk was made 
by Jack Kendrick, president of NSA, thanking the 
travelers for their good work and asking for co- 
operation in securing more members from Southern 
California. Gordon Kickels, NSA vice-president, made 
a successful plea for more field members and signed 
up some dealers as well. The travelers provided the 
luncheon which preceded the first session of the Long 
Beach regional meeting. 














TO VISIT HOMELAND.—D. A. Hillstrom., president of Corry- 
Jamestown Mig. Corp.. who recently left for a three-month 
visit to his native Sweden and other parts of Europe. 
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gresento IDEAL ALUMINUM FURNITURE 
FOR AUTOMOBILE SHOWROOMS 


No furniture manufactured today dignifies the show and display rooms of the nation’s 
exhibitors in any more impressive manner than the modern aluminum furniture manu- 
factured by Blair. * Extensively used already in automobile showrooms in key cities 
throughout the nation, Blair aluminum furniture is equally popular in office, institution 
and public room installations. Smartly designed — ruggedly constructed and beautifully 
upholstered in all wanted shades of Duran, the Blair line is fast becoming known as 
the smartest, most practical and artistically designed metal furniture available. Write 


us today for descriptive literature and — 


° aluminum BLAIR sire) 


MARIETTA*CEORCIA 
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QUALITY FURNITURE 
at LOW. COST 


Two Brand New 


Numbers 


NO. 10 COSTUMER — Handsome 
turned pole of 244" Walnut or Ma- 
hogany finish. 72" high. Lowest priced 
Costumer in this style obtainable any- 


where! 


No. 36-T—Smallest drop-head Type- 
writer Desk for standard size type- 
writer on the market—36"x24", Walnut or Mahogany. 3 drawers equipped 
Modernistic metal drawer pulls. 





with Lock, Stationery Divider in drawer. 


No. 40-T Typewriter Desk, Walnut, Oak or Mahogany. Same with square 
tapered legs. 





Immediate Delivery 


McLE0D & CU. 


1735 W. DIVERSEY PARKWAY of complete McLeod line of 
Desks and Costumers 
CHICAGO 14, ILL. 
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STATIONERS GUILD OF CANADA MEETING 
Continued from page 45) 
Leo D lirector Canadian Government Travel 


Bureau 1e guest speaker at the annual dinner 
Tuesday ing. Mr. Dolan’s subject, “Canada, Un- 

rpasse Travel,” needed only a little changing 

desi speaker himself—‘Dolan, Unsurpassed 
for Spe Describing the scenic beauties and 
ther at ns of Canada as a vacation land, Mr. 
Dolan d excellent job of selling Canadians on 
heir ov y as well as convincing them that they 
shoul is in the United States on the idea of 
vacal Canada 

Before started later in the evening, enter- 


provided by “The Mad Hatters,? with 
and Frank Palmer as featured vocalists. 

tively, but Frank Palmer took top 
honors is fine rendition of Malotte’s, “The 


Wedne rning was devoted to a general meet- 
ing at wh orts of the Monday afternoon retailers 
and sup] xecutives sessions were presented. Im- 
mediatel) ving the general meeting the newly- 

cted « council went into a special session 
The la t of the convention was a luncheon at 

made a brief report stating that 
would be held in Winnipeg on May 
He reported further that the execu- 
tive cou decided upon Halifax, Nova Scotia 
the he 1951 meeting 
St - 

REXEL OF CANADA, LTD., SHOWS EXPANSION 

An ex] firm in Canada with connections in 
England of Rexel Products of Canada, Ltd., 
437 St. J St. W., Montreal, Quebec, under the 
leadersh G. Drexler, president. Commencing op- 

tions i ida last fall, the firm is distributing 
wide f office supplies manufactured by the 
sociate pany, Rexel, Ltd., of 15-16 Newman 
Ol I land. A plant of 7500 square feet 
floo1 s been purchased at 738 Lake Shore 

To! here it is intended to manufacture 
the full f Rexel products 
anization is world wide and is operat- 
ing in countries. Representatives of the 
Canadia e cover the country from coast to 
oast it Montreal, Toronto, Winnipeg and Van- 


Sale la are to jobbers only, the products 

ncludin ved models of numbering and dating 
! n hesive tapes, stapling machines and 
taples papers, ribbons, stencils, mechanical 
‘ils, f folders 


°° 


A TRAFFIC-STOPPING CHECKWRITER EXHIBIT AT A BANK- 

ING CONFERENCE.—The impressive booth of the Safeguard 

Corp., Lansd at the American Banking Association 

Consumers Conference held recently in St. Louis, Mo. 

Safeguard wa 1e of the few participating manufacturers 
the office appliance field. 
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20 MODELS 
FROM $89.50 TO $377.50 


Easy to Operate. Anyone can use. Versatile 
Victors add, subtract, and multiply. Auto- 
matic Credit Balance 


See What You're Doing. All items immedi- 


ately visible at all times. 


Carry It With You. Sturdily built Victors 
easy to carry. Light, compact; occupy desk 
space no larger than ordinary letterhead. 


Precision made, fully guaranteed. Electric or 
hand operated; choice of full key or 10 key 
keyboards. Liberal trade-in allowances; con- 
venient credit terms. Victor branch offices or 
authorized dealers in all principal cities. 


@ World's Largest Exclusive Manufacturer of 
Adding Machines —Now in Our 31st Year 





VICTOR ADDING MACHINE CO. 


tittstelk 


Chicago 18 
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INDISPENSABLE 


do cdl BOOKKEEPERS! 


NO OFFICE COMPLETE WITHOUT THE 
MARKWELL 51! STAPLE-MASTER 
Please Write today {or 
CATALOG and DEALER DISCOUNTS 


Our THIRTIETH Year 


MARKWELL MFG. CO. 


200 Hudson Street New York 13, N. Y. 








PLANS FOR ANNUAL NOMDA CONVENTION 
(Continued from page 50) 


duct the panels have already been appointed and the 
panels selected. : 

The schedule of panels has been so arranged that no 
two will be held at the same time, enabling the con- 
ventioneers to attend all panels if they so desire. The 
popularity of these discussions was such at the New 
York convention that they have been given a very 
prominent place in the 1949 get-together. Conven- 
tioneers felt they had received some real meat out 
of discussing their mutual problems and getting first- 
hand answers. 

“After getting home from last year’s convention and 
picking out the highlight, I found the panel discus- 
sions made the biggest hit with me,” stated Gordon 
Miller, general chairman of this year’s convention, 
who conducted the bookkeeping machine panel in New 
York in 1948. “Occasionally the fur had a tendency 
to fly a little bit,” continued Miller, “but when the 
session was over, everyone agreed they had benefitted 
greatly.” 


Unique Hotel Selected 


The Ambassador Hotel, headquarters for the con- 
vention, is one of the unique hotels in the United 
States and offers a very good time to its guests. 

It houses a complete group of excellent shops, show- 
ing only the finest merchandise. The hotel is sur- 
rounded by several acres of green lawn, giving it an 
appearance of unusual beauty. 

World famous Cocoanut Grove with superb orches- 
tras, entertainment and cuisine, is another outstand- 
ing feature of the hotel. 

Other hotels available, close to the Ambassador, in- 
clude the Chancellor, 3191 W. 7th St.; Chapman Park, 
3401 Wilshire Blvd.; Gaylord, 3355 Wilshire Blvd.; 
Mayan, 3049 W. 8th St.; and Langham Apartment, 715 
S. Normandie. None is farther distant from the head- 
quarter’s hotel than three blocks 


——_—_9-< 


MEMPHIS FIRM MARKS TWENTIETH YEAR 


The Doyle Typewriter & Supply Company, located 
at 197 Monroe St., Memphis, Tenn., recently marked 
its twentieth anniversary in the same location. 

Originally opened in 1929 for the purpose of giving 
the trade in its territory mechanized service and also 
to sell rebuilt typewriters and other office machines, 
the company now sells both new and rebuilt type- 
writers and electric adding machines, while providing 
repairs and maintenance service.—CG. 


——_. 


BUFFALO FIRM EXHIBITS AT BETTER HOMES EXPOSITION. 

—Eagle Office Equipment Co., Inc., 265 Main St., Buffalo, 

N. Y., attracted wide interest with this exhibit at the recent 

Buffalo Better Homes Exposition. The display featured a 

variety of modern office furniture in a simulated office setting. 

Appropriate placards on either side caught the eye of the 
passing traffic.—GET 
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y The finest materials 
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workmanship under rigid 
inspection makes each 
new 1949 Liberator Model 
200 practically a custom 
built duplicator 
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SPEED-O-PRINT CORP. 


161 E. GRAND AVENUE @® CHICAGO 11 
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SWIFT 322 
| MACHINES 
.are in a league by themselves. 


Check these features...weighs 61/2 pounds; short 
stroke handle; sturdy construction; non-crawling ; 


non-glare keys with full size keyboard; totals and 


sub-totals in red; over-size numerals: and many more. 


You are missing the bet of a lifetime if you don’t 
team up with a Swift now. Remember, it is small in 
size, cost and weight... three big advantages that 
make it an important part of all types of businesses 
—large or small. 


See your dealer, or write: 


WITT 


BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 
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NSA DISTRICT NO. 10 MEETING 
(Continued from page 42) 


Worth of Business,” by Geoffrey L. Pippette, Carter’s 
Ink Company; “The Magic Touch,” by Howard Gate- 
wood, Wood Office Furniture Institute; “Alchemy Be- 
comes a Reality,” by J. L. Mann, Sturgis Posture Chair 
Company; “Luggage and Leather Goods for the Sta- 
tioner,” by Ed Manning, National Brief Case Manu- 
facturing Company, vice-president NSA manufacturers 
division. 

At the luncheon on Thursday a color movie titled, 
“Forever Angler,” was presented through the courtesy 
of Wright-McGill Company of Denver. Even non-fish- 
erman found the film interesting because of the beau- 
tiful color shots of scenery in various parts of the 
United States. 


Dealers and Travelers Meet Separately 


In the afternoon, while the Rocky Mountain Tray- 
elers Club was holding a separate business meeting, 
the dealers of District No. 10 went into a special ses- 
sion to discuss some current problems. Adrian Pem- 


AN EXAMPLE OF WHAT HAPPENS when the camera's range 
finder (or, more likely, the camera's operator) goes bad. 
The people in this picture will not recognize themselves, but 
here are their names: Alice Gray, Denver Convention and 
Visitors’ Bureau; Al Bachman, Bachman’s, Greeley, Colo; 
Harold Richardson, Richardson Office Supply Co., Grand 
Junction, Colo.; M. B. Wheeler, Prairie Publishing Co., Cas- 
per, Wyo.; Elmer Pearce, Rocky Mountain Bank Note Co. 
Pueblo, Colo. Sincere apologies are extended to the 58 
people in the 14 other pictures which were out of focus. 


broke, Pembroke Company, Salt Lake City, Utah, pre- 
sided and introduced each of the following subjects 
and speakers: “Shortening and Simplifying Lines of 
Merchandise for Inventory Control,” by Herbert John- 
son, Kendrick-Bellamy Stationery Company; “Read- 
justment of Business Operations from Buyers’ to Sell- 
ers’ Market,” by E. G. Hopper, Intermountain Printing 
& Stationery Company, Grand Junction, Colo.; “The 
New Competitive Situation in Steel Office Equipment,” 
by Wayne Hall, Z.C.M.I1., Salt Lake City, Utah; “Exclu- 
sive Franchise Arrangements,” by Walter Stevenson, 
Steve’s Office Supply, Ogden, Utah. 

Stating that stocks today are unbalanced, Mr. John- 
son commented on how the excesses occurred and then 
recommended budget buying in order to remedy the 
situation. He referred to some simple stock control 
methods that might be helpful. 

Mr. Stevenson referred to a number of advantages 
in handling exclusive lines, such as better sales oppor- 
tunities, better service to customers and a tendency 
tor a customer to come back for purchases. He re- 
ferred also to some drawbacks, such as the need for 
longer inventories, inability to pick up short orders 
from jobbers and certain non-standard items. In 
summary, he expressed the belief that the good points 
about exclusive franchises outweighed the bad. 

In speaking about changing market conditions, MF. 
Hopper said that the swing to the buyers’ favor does 
not mean that the markets are gone. The potentials 
are still great, the circumstances simply indicating 
that there is greater need for intelligent sales cultiva- 
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ADDED SALES 
MINIMUM COST 
INCREASED PROFITS 


Anderson-Hickey Co. © 1200 LINE 


NON-SUSPENSION FILES 


Cardinal Sales, Inc. 


Exclusive Distributors 


A complete line of Non-Sus- 
pension Files, manufactured 
by Anderson-Hickey Co. 
whose products have a na- 
tion-wide reputation for de- 
pendable performance built 
up through years of manu- 


facturing experience. 


Designed and built with ex- 
that 


mean customer satisfaction. 


clusive sales features 


SELL THIS 
FEATURE! 


Smooth easy “floating 
drawer’ operation un- 
der full load, obtained 
by combination of 
‘Speed Balls" and 
compensating roller 


bearings 


Order today for prompt delivery. 
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tion. Obviously one of the first things to do is engage 
in sales training activities for every member of the 
sales staff. A change in the attitude of the entire per- 
sonnel of an organization could do much toward mak- 
ing the outlook brighter 

On the premise that the profits in handling steel] 
office furniture are decreasing, Mr. Hall recommended 
more effective selling and elimination of the idea of 
cutting prices. He is convinced that if the dealer knew 
more about the cost of doing business, he would be in*® 
a better position to adjust his activities to a smaller 
profit margin. The speaker concluded his comments 
with some references to national contracts, which 
seem to leave little means of profit to dealers. He 
expressed a hope that some way would be found to 
split the losses as well ds the profits with manufac- 
turers. 

When the friendship hour conducted by the Rocky 
Mountain Travelers Club was over, the ladies and 
gentlemen of the convention sat down at the tables 
in the Silver Glade Room to enjoy dinner. The food 
was good and the variety show that followed was even 
better. 


Adrian Pembroke Named Governor 


After Lou Mann and Ed Manning had made their 
presentations on Friday morning, Governor Mason 
called for committee reports. The nominating com- 
mittee recommended Adrian Pembroke, Pembroke 
Company, Salt Lake City, Utah, for governor next year. 
Mr. Pembroke was unanimously elected. W. R. (Jack) 
Harper, General Supply Company of Albuquerque, 
N. Mex., and Harold Richardson, Richardson Office 
Supply Company, Grand Junction, Colo., were chosen 
lieutenant governors. The Broadmoor Hotel, Colorado 
Springs, Colo., was selected as headquarters for the 
1950 convention, which will be held on May 9 and 10. 

Friday afternoon was left unscheduled so that the 
delegates might do as they pleased. A few fortunate 
visitors were invited by Jack Kendrick to take a ride 
up to the top of Lookout Mountain. It was a memor- 
able journey during which President Jack proved him- 
self an experienced mountain driver and an excellent 
advocate of the charms of Denver and its environs, 

Early in the evening the Rocky Mountain Travelers 
Club sponsored another cocktail hour just preceding 
the annual banquet. The “no speeches” promise was 
kept, brief remarks being permitted only to President 
Jack Kendrick and General Manager Paul Burbank. 
The rest of the evening was given over to dancing to 
the music of Milton Shrednick’s orchestra 


Annual Meeting of Rocky Mountain Travelers 


As president of the Rocky Mountain Travelers Club, 
Dell Styers, Minnesota Mining & Manufacturing Com- 
pany, called the annual meeting of the club to order 
in the Cosmopolitan Hotel on Thursday afternoon, 
April 28. NSA President Jack Kendrick was on hand 
just long enough to express appreciation to the travel- 
ers for the work they are doing and to challenge them 
to do an even better job selling NSA and its values. 

Gordon Kickels, C. L. Barkley & Company, vice- 
president of the NSA field division, asked for co-opera- 
tion in building up field division membership. 

In a general discussion a number of suggestions 
were made, such as the appointment of a club reporter 
to edit a monthly bulletin, a golf party during the 
summer, and the idea of holding a weekly meeting for 
travelers in Denver at noon on Fridays. A definite 
motion was made and approved to follow the weekly 
luncheon suggestion, with headquarters in the Albany 
Hotel. 

General Manager Paul Burbank spoke on the NSA 
products training course, stating that each field divi- 
sion member would receive copies of the two manuals 
already published. 

The last order of business was the election of offi- 
cers. The following slate was chosen: Ernest Sawyer, 
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THE NEW NATURAL SYSTEM 
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NATURALLY 


WITH STOCK ITEMS 





SALES AND PROFIT 
FOR WABASH DEALERS 


WHERE FAST reference and accurate 
filing are of paramount importance, install 
the new Wabash Natural System, It is the 
simplest and most natural way to index big 
lists of names and it expands naturally and 
inexpensively by merely adding stock guides 
to break up any large accumulation of cards 
under one heading. This is done by simply 
inserting additional stock guides of sur- 
names, given names, or initials. It is the 
most inexpensive way to index a growing 
list and keep pace with its growth indefi- 
nitely, so that any name is immediately 
available by looking through just a few 
cards. It’s easy to sell and install. Write to- 
day for more information. 


>. = : { nee pals 
mF : Cae 4 - a :| > : 


2 > .? 
v% ‘ 






Binney & Smith Company, president; W. Byron Mc- 
Garvin, Eagle Pencil Company, first vice-president; 
Dick Zeisler, Boorum & Pease Company, second vice- 
president; Glen Barclay, W. H. Kistler Stationery Com- 
pany, secretary; Walter Kane, National Blank Book 
Company, sergeant-at-arms. All officers are new with 
the exception of Glen Barclay, who seems to have a 
fairly permanent hold on the secretaryship. 
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HONOR CONVENTION CHAIRMAN—P. K. Smith of P. K. 
Smith Co., St. Petersburg, Fla., with the plaque presented 
him at the NSA District No. 4 regional held recently in his 
home city. For the past two years Mr. Smith has been 
general chairman of the convention. Because of his splendid 
work, he was presented the plaque by Arthur Hubert, Jr., 
John H. Harland Co., Atlanta, Ga., governor of District No. 
4. Registration at convention was 423, including 137 dealers. 


BOORUM & PEASE ANNOUNCES PENSION PLAN 

The Boorum & Pease Company has announced a new 
employees’ pension plan which will provide all eligible 
employees with a pension allowance at the age of 65. 
The plan is unique in the industry because it is free 
of any cost whatsoever to the employees. Another out- 
standing feature is that the plan is retroactive, cov- 
ering all employees regardless of the time spent with 
the company 

Briefly, the plan is to provide a pension allowance 
at the age, 65, when the regular social security ben- 
efits start. The pension allowance under the plan, 
however, is in addition to any social security benefits. 
It depends on earnings, and service with the company 
excluding any service before age 35 or before the em- 
ployee has completed five years of service. The com- 
bined income under the plan and from social security 
for an average employee having about 30 years of 
service credit under the plan retirement at the age 
of 65, will come to about 50 per cent of his average 
basic pay. 

*—- © 


NASHVILLE FIRM APPOINTS VERNON GREER 

Vernon Greer was recently made vice-president and 
sales manager of Stoddard’s, Inc., office furnishers, 
stationers and printers of Nashville, Tenn. He is a 
veteran of 30 years’ experience. Other officers of the 
concern are R. H. Stoddard, president; Nick Malone, 
secretary; and Ted Vaughn, treasurer.—CG 

ee 3 
PORTLAND C-C AGENCY APPOINTS CRIST 

Linville and Danielson, Commercial Controls Cor- 
poration agents in Portland, Ore., recently announced 
the appointment of Harry C. Crist as their sales man- 
ager. Mr. Crist has had varied experience in sales 
and advertising work. During World War II, he was a 
commander in the United States Navy. 
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in the new Gunlocke... 
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Here’s a new, quality chair line, priced surprisingly low 





for quick turnover. Now you can offer your customers all 
of the artistry and skill of the finest of leather craftsmen— 
the saddle maker. The new line, with its saddle stitch 
design, lends a cool, masculine dignity to any office. Made 
in genuine walnut and finished any desired shade. 


Includes desk chairs, side chairs, stenographer’s chairs. 


Chairs or Your @ Working Comfort 
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FOUNT-O-INK W/ Sel4 


are business builders. 





INSTANT STARTING. Capillary tip-filling 
pen is always clean, full and ready. 

PEN ACTUALLY FILLS ITSELF immediately 
when set into the fount. 

CONTROLLED INK FLOW. Storage feed 
holds enough ink for the pen to glide over 
pages of writing or piles of signatures. 
NO MESSY WELL FILLING EVER! A whole 
bottle of ink goes into the set to last for 
months. Hydrostatically sealed to keep 
fresh. Delivered to the pen just as used. 


SAVES COST. Inexpensive stainless steel 
points. Long years of life with 14K gold 
points. 75% of ink is saved from evapo- 
ration. 

SAVES TIME spent in endless dipping, fill- 
ing, and struggling with dry pens. 

BUSY EXECUTIVES want FOUNT-O-INK, 
the pen that will write when they want to 








































write. They like the prestige of the massive 
Executive Style with. solid gold points to 
wear for long years of smoothest writing. 
They like the streamlined inexpensive sets 
that put efficiency into their organization, 
and earn their cost in upkeep saving. 
SPECIAL TYPE SETS for special purposes 
lead to large profitable installations for 
dealer. 

FOUNT-O-INK DEALER HELPS AVAILABLE: Sales 
manuals and circulars, unique new display pieces, 
sales training and promotion films, Television and 
other advertising. Send for Catalog and Price List. 


Join the new and stimulating 1949 FOUNT-O-INK 
program. 


Cc) ticle) Sm lelll seen. | Glee 
1, California 


PR REGOR\ FOUNT INK C 


Los Angeles 4 


160 


NSA SIXTH DISTRICT AND IBSA MEETING 
(Continued from page 35) 


that he always has something to say and knows how 
to say it. At this year’s gathering he likened our 
country to a train going 90 miles an hour with a sharp 
curve coming up. There would be no danger if all of 
us on the train, from the politicians in the cab of 
the locomotive to the bankers in the parlor car and 
the labor leaders in the coaches would be willing to 
see the total problem and co-operate in finding a solu- 
tion. According to the heavy tax burden—federal, 
state and local—Mr. Meek referred to the many fac- 
tors detrimental to retail merchandising operations, 
He urged every businessman to make immediate con- 
tact with his representatives in Washington and in 
the state legislatures. 

The luncheon speaker on Monday was publicized as 
a humorist but he was much more than that. Edward 
McFaul certainly used humor in presenting his mes- 
sage but the points he made touched so closely the 
lives of practically everyone present that post-lunch- 
eon comments were all in the approving vein. Titled 
“So You Think You're Slipping,” the address dealt 
with such personal problems as fear of being abnor- 
mal, a sense of inferiority, and saving face. Mr. McFaul 
referred to mood swings to which we are all subject. 
On some days our personalities are quite different from 
our so-called normal. Modern life tends to build up 
tensions which must be relaxed. One way to do that 
is to avoid worrying about “slipping” because most of 
the “abnormalities” that concern us are just normal. 


NSA Troupers Make Suggestions 


During the afternoon session the following addresses 
were presented by NSA Troupers: “The Magic Touch,” 
by John J. Reinecke, Wood Office Furniture Institute; 
“Sixty Million Dollars Worth of Business,” by Goeffrey 
L. Pippette, Carter’s Ink Company, and “Big Little 
Things,” by Howard E. Gorton, Dennison Manufactur- 
ing Company. 

Just prior to the annual banquet a House of Friend- 
ship was conducted by the Great Lakes Travelers Club, 
In addition to entertainment and dancing a notable 
feature of the evening was the presentation of road 
atlases by Rand McNally & Company and boxes of 
greeting cards by Rust-Craft to the ladies and gentle- 
men present 

On Tuesday morning Ed Manning, National Brief 
Case Manufacturing Company, and vice-president of 
NSA manufacturers division, gave his talk on, “Lug- 
gage and Leather Goods for the Stationer,”’ and Paul 
Burbank spoke on, “Grow Through Association.” 

Following the reports of committees and election of 
officers the convention was adjourned 


—- 





NEW OFFICE EQUIPMENT STORE OPENS AT COMPTON, 
CALIF.—Formally opened late in March at 416 E. Compton 
Blvd., Compton, Calif.. was the Compton Office Equipment 
Co., owned by Ray Alba (center). Among those present at 
the opening were J. G. Coumbe (left), president of Shipman- 
Ward Mig. Co., and Norbert F. Mayer, Shipman-Ward rep- 
resentative in the western states. 
Story appeared in May issue, page 203 
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PAC CHEECK THESE PROFIT 


MAKING FEATURES 


DNs . Use a stvlus on any reen Sure-Rite Stencil! No matter 
& 


how rough, you can't tear it with writing pressure’ Serb 
ble on it—line it, and cross-line it—corners don't tear out, 
cross lines don't get fuzzy! Just write on it like on a 


piece of white paper! 


Run 5,000-10,000—yes, even 15 or 20,000 copies on Sure 
Rite green stencils! The last copy will be as good as the 
first—and you'll! think that nothing but an offset press 


could produce such clean, sharp copies! Write for samples 
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of reproduction with the new green Sure-Rite sten 


Sure-Rite green stencils cost o more than conventional 


stencils but pay for themsecives in typewriter repair sav 
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ings! No more swollen platens—no more dirty type! Cleans 


the type as you go! No type cleaning necessary! 
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Stenographers are easy to sell on Sure-Rite gr 
because proofreading is casier—the green color 
on their eyes—Sure-Rite green film stencils save time 


nerves! Send the coupon below for full information 


“— 


— 
the Sure-Rite dealer proposition! [ 


seat Shae tw aro 


American Stencil Mfg. Co., 2714 Walnut Street, 
Denver 5, Colorado 


Rush details on the exclusive Sure-Rite dealer offer! 


Name 


eer le 


Address 


Mail coupon now City ___Zone State 
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GETS THE PERFECT ASSIST 
FROM THE JASPER CHAIR COMPANY! 




















Pe is another example of fine leather 
chair craftsmanship—No. 830-RQ. It is 
leather at its best . . . reflecting the kind of 
skill that makes our upholstered chairs 
outstanding values. Quarter round arm posts 
and front legs—turned posts and arms. 
Chairs available in imitation Walnut or 
Mahogany finish and solid Walnut. Luxurious 
appearance . . . maximum comfort and 
durability are qualities that make dealers 
happy and the customers enthusiastic. Write 
for illustrated literature. 


GENUINE LEATHER 
No. 830-RQ 


An Executive Swivel Chair 


Upholstered in Genuine Leather 





No. 831-AQ—Companion 
Side Chair 











JASPER, INDIANA 





REPRESENTATIVES: James 8S. Bente, (Southern) aoe Browee, (West) 
a 7 327 Sunset Drive, North 0 rpheum Bidg. 
Gee. A. Litchfield, Sales Mgr St. Petersburg, Florida Seattle, Wash. . 
Fred Deutsch, (Southwest) W. H. Brown, (Chicago-Midwest R. J. Freeman, (East 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicago 26 , 385 Madison Ave. a 
Dallas 5, Texas (Phone ROgers Park 4-3644) New York, N. Y. 
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NSA SEVENTH DISTRICT MEETING 
(Continued from page 33) 
former governor of District No. 7, Paul Burbank and 


E. R. Manning gave their addresses. The other two 
speakers were A. J. Niemeyer, president of Niemeyer 
& Associates, and Bon Grussing, advertising and sales 


promotion manager of Minneapolis Moline Company. 


Mr. Niemeyer’s discussion, “Strategy—Key to Ad- 
vertising Success,” provided an interesting outline of 
dealer advertising potentials. Asserting that the plan- 





SEEN AT THE ST. PAUL NSA REGIONAL 


l. Fred Schaefer, Sanford Ink Co.; Jim Gaffaney. Gaffaney’s Office 
Specialties Co., Fargo, N. Dak., governor of District No. 7: Al 
Skibbe, Boorum & Pease Co.; Howard Frederick, All-Steel Equip- 
ment, Inc 

2. Vaughn Rolain, Columbia Ribbon & Carbon Mig. Co.; A. D. Lent. 
Carter's Ink Co.; John Edwards, Columbia Ribbon & Carbon Mig. 
Co.; Jack Kendrick, Kendrick-Bellamy Staty. Co., NSA president. 

3. John C. Holten, Riteform Chair Co.; Frank Cooper. Codo Mig. 
Corp.; R. R. Kemske, Kemske Paper Co., New Ulm. Minn.; R. ° 
Sprott, The Globe-Wernicke Co. 

4. Marlin Letner, Western Stationers. Rapid City, S. Dak.; Earl Col- 
lins and Ed Conlon, Rockwell-Barnes Co.; J. N. Shepherd, Midwest- 
Beach Co., Sioux Falls, S. Dak. 

5. H. J. Stephens. Associated Stationers Supply Co.; H. S. Fall. Japs 
Olson Co., Minneapolis, Minn.; O. J. aaeistoan. Bertelson Bros.. 
Minneapolis, Minn.; A. C. Van Horne, Eberhard Faber Pencil Co.; 
Al Skibbe, Boorum & Pease Co. 

6. Folger Fellowes. Bonkers Box Co.; Dick Steding. Wallace Pencil 
Co.; Larry Hamm, The Pierce Co., Fargo. N. Dak.; Scott Parnham. 
Alma Desk Co., Myrtle Desk Co. and High Point Bending & Chair 
Co.; R. W. Vater, Joseph Dixon Crucible Co.; Earl Collins, Rock- 


well-Barnes Co 
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look to Dennison Handy Helpers RaQ eR 


to help them cash in $$$ on profitable 
related selling. Index tabs 4 gummed 


and gummed labels, 





for example, sell readily . to 
purchasers of loose leaf notebooks and 
paper. A display of deluxe parcel post 
labels in the gift department moves 
speedily, along with regular gift item 


sales. Stock, FPidisplay, ES sell 


Dennison Goods... make two or more 





sales grow in place of one. 





Dennison 
~mnniniebattninmeainatll 


163 





























You Can’t Buy Handsomer 
Leather Upholstered 
OFFICE CHAIRS, 
DAVENPORTS 


and 


RELATED FURNITURE 


than those designed by EHRLICH 


Priced to 
Assure Dealers of Nice Profits! 


No. 890-R 


37" overall height 
26" overall width 
28" overall depth 
20" between arms 
21" height from 


seat. 


Can be had with 
Plain Back 
if preferred. 


For Immediate Delivery 


No. 890-A 
37" overall height 
26" overall width 
28" overall depth 
20" between arms 
21" height from 


seat 


Can be had with 
Plain Back 
f preferred. 





A Line Popular for 26 Years Past 


Write for Photos of Entire Line 
and Dealers’ Price List 


GRAND RAPIDS 
LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. 
GRAND RAPIDS 4 MICHIGAN 
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ning of advertising must be followed up with the in- 
vestment of enough money to make the advertising 
pay, Mr. Niemeyer said that every dealer can be his 
own advertising manager. For technical aspects of 
the problem he can get help from media representa- 
tives. By advertising consistently and making special 
appeals to stenographers and secretaries, commercial 


N 





MORE ST. PAUL REGISTRANTS 


Paul Griffin and Claude Allen. both The General Fireproofing Co.; 
Bill Small, Johnson Chair Co.; K. G. Kirk. F. S. Webster Co.; B. !. 
Bristoll, Koch Bros.. Des Moines, Iowa 

D. W. Demming and Clark D. Walker. both Farnham Staty. & 
School Supply Co., Minneapolis. Minn.; Fred Kuenzle, Shaw-Walker 
Co.: Bob Jerue. McClain & Hedman Co.. St. Paul, Minn.; Russ 
Wheeler, Curtis 1000. Inc.; Dan Consodine. Richard Best Pencil Co. 
Herb Rummelhart., Megeath Stationery Co.. Omaha. Nebr.; George 
Rocker, W. H. Gunlocke Chair Co.; Merrill Hasty. Sengbush Sellf- 
Closing Inkstand Co.; Mel Sowell, Esterbrook Pen Co.; George 
Wall, Art Metal Construction Co.; Jim Roche. Carter's Ink Co. 


. Mr. and Mrs. Henry Huette. Autopoint Co.: Walter E. Hubbs, Mrs. 


Henry Gaspar, Arthur Grayston and Henry Gaspar, all of Thomas 
&Grayston Co., Minneapolis. Minn. 

Harold Groth. Minnesota Mining & Mig. Co.; O. M. Wilson. Mittag 
& Volger. Inc.; Roy M. Hopko, Badger Office Supply Co., Madison. 
Wis.; Bill Boyd. cco Products, Inc., and Art Steel Co.; W. S&S. 
Read, St. Paul Book & Staty. Co.. St. Paul, Minn.; W. S. Curley. 
Minnesota Mining & Mig. Co.: Henry Huette. Autopoint Co. 

Paul Burbank. general manager National Stationers Association; 
Ed Manning. National Brief Case Mig. Co.. vice-president manu- 
facturers’ division. NSA; Art Walker and D. W. Demming, both 
Farnham Staty. & School Supply Co.. Minneapolis. Minn.; Paul 
Cheney. Southworth Co.; Bill Ackerman, Farnham Staty. & School 
Supply Co.; Jack Kendrick. Kendrick-Bellamy Staty. Co.. Denver. 
Colo., president NSA. 
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NEW DESIGN FOR BUSINESS LIVING 


welded construction. Tops are extra-reinforced to with- 
stand heavy-weight loads, They're built from carefully 
designed standard units for uniformity of appearance 

for low-cost big profit sale. For detailed dealer in- 
formation on these great new desks — how each model 
and size fits a specific office need — write Dept. D, 


Yes, there are 81 new different models and sizes of In- 
Modernaire’’ desks designed to make business 

. to give you something really new and 
Adjustable height to fit individual require- 
for writing ease. Non-glare lino- 
all-day eye comfort. Smooth-sliding and 
mean casy reaching for work papers. 
Invincible Finger-Touch locking compressor in 
no strain pulling files 


vincible 
living easier 
easy i 
ments for leg room 
leum tops mean 
rolling draw 
Exclusive 
ins fast filing — 
them in. 


letter drawer 
out no imming 


I Ye sk S 


Modernaire & 
Features You'll ALS 
Like! ~~) 


New 30” width on general office models meons 
big savina in floor spoce. 


= 


—~ —— 


Letter drawer with Invincible Finger-Touch Com- 
pressor. Note heovy-duty, silent-action progressive 
boll-bearing roller cradie suspension. 
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le from heavy-gauge steel, with all- 


| 

 — 
Rust-proof, sturdy, screw-jack type glides. Adjust 
desk height from 29” to 30%,” 


Worm's eye-view of top ribbing on Invincible 
Moderncire Desks . . . no worry about lock of 
strength here! 


* 


Note spacious drawers. Box drawers equipped with 
one divider adjustable on 1” centers. Lop drawer 
with comportmented convenience troy. 


All **Modernaire’’ desks hove stoiniess steel bind- 
ing ond corner protection. Precision die-cast 
hordwore to match. 
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WHICH COMES FIRST... 
COMFORT bs ECONOMY ? 





Today’s critical, brand-conscious buyer wy 
wants BOTH. You can give him both, 
if you sell BOLING chairs. 


Wide assortments of traditional and 
contemporary chairs designed to com- 
pliment all current desk-styles; fine 
workmanship; and realistic merchan- 
dising and pricing policies have made 
BOLING America’s fastest-selling 
chairs—and your best sales-investment. 


WRITE TODAY FOR OUR FREE CATALOG 
“Chairs for All Business” 


HIGH POINT BENDING & CHAIR CO. 
SILER CITY, NORTH CAROLINA 





No. 4910 EXECUTIVE 
SWIVEL ARM CHAIR 


No. 4911 ARM CHAIR 


EES al 1 nastoas Fastest Selling Chairs 
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stationers should find the investment of time and 
money worth while. 
In a dramatic manner Mr. Grussing took his topic, 


From Atom to Atom,” and caused his listeners to sit 
at attention for nearly an hour. The first half of his 
address was devoted to salesmen and why so many 
of them will find rough going in the currently de- 
veloping competitive era. Too many salesmen are 
devoid of ideas when essentially that is what they are 
selling. Then they frighten themselves by such phrases 
as “buyers’ market,” which more appropriately should 
be called the “salesmen’s opportunity market.” Mr. 
Grussing dealt at some length with the fundamentals 
of selling, indicating that the following are the basic 
reasons for buying that salesmen should use in their 
sales appeals: love of power, love of honor, love of 
beauty and love of being well-liked. The rest of Mr. 


Grussing’s presentation was devoted to a review of the 
development of man in his social and commercial re- 
lationships from the time of Adam up to the present 


atomic era. The pattern of development seemed never | 
to vary until the Pilgrim Fathers and others from | 


Europe landed in North America with a new idea of 


freedom. For the first time it became possible for a 
man to- depart from his father’s trade and seek a 
new means of livelihood and a new position in life. 
It is that fundamental change, according to Mr. Gruss- 
ing, that has made the American social and economic 
system so successful 


Annual Banquet a Pleasant Occasion 


Prior to the annual banquet on Friday evening a 
House of Friendship was conducted by the Northwest 
Travelers Clul Following the dinner a barbershop 
quartet presented a number of selections and then 
Bob Jerue took over as master of ceremonies. He 


presented those at the head table, including Governor 
Jim Gaffaney, President Jack Kendrick, General Man- 
ager Paul Burbank, and the newly-elected president of 
the Northwest Travelers Club, Arnold Berglund, Joseph 
Dixon Crucible Company. Ballroom dancing was en- 


In keeping with the pace set on Friday, the Satur- 
day morning session started on time with Arthur Ken- 
worthy, Storey-Kenworthy Company, Des Moines, Iowa, 
immediate past-governor of the district, presiding. 
Messrs. Gatewood, Pippette, Mann and Gorton made 
their “Trouper” presentations and then Governor Gaff- 
aney summarized the entire convention proceedings. 
Following the election of officers, the annual meeting 
was Officially adjourned with only one more function— 
the closing luncheon—at which Dr. J. O. Christinsen, 
dean of the Agricultural College of the University of 
Minnesota, was the speaker. 


Northwest Travelers Gather in St. Paul 


The annual meeting of the Northwest Travelers 
Club was held at St. Paul, Minn. on April 22. Presi- 
dent Arnold Berglund, Joseph Dixon Crucible Com-- 
pany, called the meeting to order and presided at the 
session. After self introductions and a verse of “Amer- 
ica,” Paul Burbank and Jack Kendrick, general man- 
ager and president respectively of NSA, addressed the 
gathering. Mr. Burbank told of the two manuals of 
product information which were nearly ready for dis- 


tribution, one being “How to Sell Stationery Satisfac- 
tion,” the other “How to Sell Filing Supplies.” He 
also gave an invitation to travelers to join the field 
division. Mr. Kendrick told of his appreciation of the 
good work the travelers were doing 

Reports wi made by Harry Bergquist, secretary- 
treasurer, and Carl Schutz, acting auditor substituting 
for Ken Chase, Dennison Manufacturing Company, 
who has been auditor for a number of years. Mr. 
Chase has been incapacitated through illness, but 
is showings improvement. 

The me! of the club was reported at 135, 
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(N FILE FOLDERS 


THESE 


TKADE MARKS 


identify Quality ! 






DURATEX 
FILE FOLDERS 


Single and Double Top Styles 
MEDIUM WEIGHT 
MEDIUM HEAVY WEIGHT 
HEAVY WEIGHT 


Single Top 
EXTRA HEAVY WEIGHT 


KRAFOLTEX 
FILE FOLDERS 


Single and Double Top Styles 


AVAILABLE IN 
ELEVEN POINT 
HEAVY WEIGHT 


LEATHERETTE 


FILE FOLDERS 
IN COLORS 


BLUE + GREEN « 
GREY + CANARY « 
ORANGE + BROWN « 
FLAME RED « IVORY 


REDROPO 
FILE FOLDERS 


Highest quality, strong and dur- 
able. Available in heavy weight— 
single and double top styles. 
Eighteen point REDROPO fur- 
nished with Barkley Plastic Tab 
with blank inserts so that special 
headings can be made. 





Established 1921 


[. L. BARRLEY & CU. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St Chicago 7, Ill 
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Y/ < OuR NEW 
CATALOG 


Bigger ... Better... 
New lines added . . 

Showing the most com- 
plete line of MARK- 
ING DEVICES and 
SUPPLIES we have 


ever offered. 
Write for Copy 
on your 
letterhead 
























MARKING DEVICES 


EVERY DESCRIPTION 


Fatal 
DomEsSTIC & EXPORT TRADE 
MPLETE LINE 
EVERY PURPOSE 











Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


CONSOLIDATED STAMP Mec. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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plus 13 new members received principally at the 
Seventh District meeting. 

Roy Clarke, perennial secretary of the club until 
last year, described the gun purchased with the money 
given him by the Northwest Travelers upon his re- 
tirement from office a year ago. The gift was made 
in order that he might buy something suitable for 
his favorite pastime, which is duck hunting. He re- 
ported that he had purchased a Remington Sportsman 
gun with automatic ventilator. 

At the election of officers Jack Berry of Browne- 
Morse Company was selected for the office of second 
vice-president. Jack Guntrum of Eaton Paper Cor- 
poration, formerly second vice-president, was moved 
up to first vice-president, while Ray Hammond of 
National Blank Book Company moved up to the presi- 
dency. Harry Bergquist, Boorum & Pease Company, 
was re-elected secretary-treasurer. Ken Chase was 
elected auditor with a provision that the chair be em- 
powered to appoint an assistant if Mr. Chase is un- 
able to serve. 

A resolution was adopted thanking the president 
for his work on the club’s news letter. A motion was 
made and carried authorizing its continuance. 

So 


SPEED OFFERS NEW DISPLAY TO DEALERS 

Speed Products Company’s trade character, the 
whimsical rabbit, takes on the role and cap of a 
professor for the purpose of enlightening consumers 
about the distinctive merits of Speedway pressboard 
covers and folders and Speedway and Koverlox file 
fasteners. This new three-dimensional display, offered 






SE 
KOVERLOX 


FILE FASTENERS 






SPEED PRODUCTS LATEST DEALER DISPLAY 


free of charge to dealers, simulates the shape of a 
folder. The display is constructed of brightly-colored 
wood with a wide wooden pocket in the front for dis- 
playing samples of actual merchandise. On the back 
of the display is a pocket for carrying a pressboard 
cover and folder, price list and cross index chart. 
Requests for the display are to be addressed to Speed 
Products Company, Inc., 37-18 Northern Blvd., Long 
Island City, N. Y. 
——— o—e ee 
ULBRICH STIMULATES BUSINESS IN FILES 

Otto Ulbrich Company, Buffalo, N.Y., stimulated 
spring business in steel office files with a large-scale 
promotion backed by newspaper advertising and spe- 
cial store displays. 

Theme of the promotion was that steel files “in- 
crease efficiency—save time and money.” The store 
offered special terms under which customers could 
pay for the files as they use them. 

The promotion was slanted at business offices, 
schools, churches, filling stations, professional offices 
and homes. Products of several leading steel file pro- 
ducers were featured in the event.—GET 
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for added profit... 





Company 


eopot f iture Installation for 
itizens \ k, Decatur, Ulinois 
y Hai ; ick 


office furniture 


> Users of Leopold office furniture who know 
their costs find they profit from increased busi- 
ness, improved efficiency and morale, saving in 


space, and the economy of durability. 


pits good business to use Leopold functional 
office furniture, and it’s good business for dealers 
to sell Leopold, too. For satisfied users mean more 
business. The Leopold Company has been satis- 


fying users and dealers alike since 1876. 


>» No matter how you view it, there’s added profit 


in Leopold Office Furniture. 





—————— - 


THE Eqpo/d vine in 


BURLINGTON, IOWA 


MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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MIDGO fe PERFECTLITE 


Meets the Challenge for Lower Prices 


with the introduction of the 4900 Series 


A Completely New Line of Desk Lamps 


that will sell from 22% to 30% (almost $6.00 per unit) LOWER than 
the corresponding nationally popular MIDCO 4200 series desk lamps. 


THis NEW low priced line will create new Fe 

business immediately for all dealers in MIDCO ' 
products from an entirely new and much larger 
volume market. Business will be stimulated not 
only for the new 4900 series but also for the 
complete line of MIDCO portable desk lamps. 
MIDCO dealers can now offer the well-estab- 
lished MIDCO quality in portable lamps at 
lower and more attractive prices to customers 
who prefer better merchandise but cannot al- 
ways afford its usually higher costs. 





4900 Series 1-tube model. $14.75-$16.75 according to finish 


NEVER BEFORE... SO FINE A LAMP 
AT A PRICE SO LOW 


In the new 4900 Series lamp, the fine quality, efficient 
lighting and attractive appearance associated with all 
MIDCO portable lamps has been fully preserved, All parts, 
including MIDCO’s exclusive principle of light control 

Dual Reflectors—are interchangeable with the 4200 series 
(a more massive, heavier lamp) except the base and 
columns that have been redesigned for lighter weight 


and lower cost. 





rhe strikingly lower prices of the new 4900 series lamp 
4900 Series 2-tube model. $18.50-$20.50 according to finish. 


A STATEMENT OF POLICY. not mentioned heretofore. 


result from the saving in weight and cost of the new 


streamlined base and columns, and minor reductions in 


but assuredly of interest to all dealers. This Company, : : 

since its inception about ten years ago, has confined the cost of other materials adapted to the new design. A 
distribution of its portable fluorescent desk lamps (except }-pound saving in weight will further benefit the dealer, 
for 1% of its total production) to the retail stationery through lower transportation costs. 


and office furniture industry-—a policy that few. if any. 
other lamp manufacturers follow 

Such a policy insures to all MIDCO dealers a fair com- ard colors: Corduroy Brown Wrinkle. Metallescent Cray 
petitive position and protects them against unfair com- : 
petition through price advantage of the wholesaler in 
other fields, who also distributes portable fluorescent 
desk lamps in competition with the dealer 

Under this policy, it is safer and more profitable to stock 
and sell MIDCO lamps at any time 


Che new 4900 series lamps will be finished in our stand- 


and English Antique Bronze and will be identified as 
models 4911, 4912 and 4913 respectively, with suffix of 


2 when the 2-tube model is ordered. 


DELIVERIES START IN JUNE 


Place orders NOW for shipment in June, or write for new illustrated 
literature describing the complete MIDCO line. 


MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois FINEST CUSTOM QUALITY 
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SALES STIMULATORS 

Continued from page 13) 
pany’s line of desks and the special features of each. 
On the back of the sheets complete details of dimen- 
sions, features and pedestal arrangements are given. 








NOESTING PIN TICKET COMPANY, 728 E. ; 
136th ST., NEW YORK, N. Y.—The firm’s latest 34- ne leather . 
page catalog containing price lists on its complete key to increased profit.. 


stationery line is now available from Noesting. The | 
catalog binder is of loose leaf construction, enabling it 


to hold additional 8'% x 11 inch sheets. | EXECUTIVES BUY 


PRINT-O-MATIC, MERCHANDISE MART, CHI. | 
CAGO 54, ILL.—The firm is offering a self-selling dis- | RELAXATION 
play and free demonstrator Print-O-Matic with an | 
initial order for 12 machines. The outfit comes al- 
ready inked with demonstration stencil attached—plus 
a supply of cards and circulars. This is a card-size, 
self-teeding duplicator. 

S. K. SMITH COMPANY, 2857 N. WESTERN 
AVE., CHICAGO 18, ILL.—The firm has issued an 
impressive new catalog detailing a line of albums, 
address-memo books, desk trays and other accessories. 
Illustrated are articles in the Smithcrafted Tufted finish 
line especially suitable for home as well as office use, 
many items carrying deeply embossed gold script against | 
a Morocco grain background. | 


The EXEC-U-REST No. 262 


is our contribution to more 









comfort and relaxation in 


No. 262 


—-e . | Length 80" America's finer executive of- 
OPEN NEW COMMERCIAL SYSTEMS STORE Width 30" Secs, Genuine lentide fas 
Commercial Systems, Inc., recently opened new and | Height from ‘ Tt Ser. Yams 
modern quarters at 414 Sheldon Ave., Houghton, Mich. | Floor 18 quality in the 100 year old 
The new location provides almost three times as much . 7 
floor space as the old, as well as unlimited storage Niemann tradition. 


room | TY 
The new front is entirely of glass, for visibility of NIEMANN QUALI 

the entire store. New modernistic lighting fixtures have | 

been installed. All of the showcases, counters and ATTRACTIVELY PRICED 





shelving are finished in light walnut and were made 
LO orde! 
—_-— — 
WESLEY HEADS BRANCH OF ROYAL 

J. O. Wesley has been appointed to head the branch 
office of the Royal Typewriter Company, Inc., at San 
Antonio, Tex He took over the managerial duties 
upon the death of the former manager, G. F. Davis. 

Previous to his appointment, Mr. Wesley served as | No. 261 Lounge 
branch manager of the company’s Chattanooga, Tenn. Chai . 

: ee’ , air — genuine 
office. He was also associated with the Royal Type- 9 
writer Company in Florida—WLF leather—modern 

8 A 


styling — maxi- 
mum comfort all at a 


price that makes it easy 





to sell. Combines with 
any period decor’. Equip- 
ped with brass ferrules. 


Write for Catalog Pages on 
these New Numbers. 


REPRESENTATIVES 
Marion V. Follin James H. Davison 
O. D. Mann Henry L. Guth 
Arthur R. Frey Ralph A. Bender 


ATTRACTIVE BUFFALO WINDOW.—A variey of office supply N I E ty A N NW 


and stationery items were included in this neatly-arranged 
window at Eaton Office Supply Co., Inc., 331 Washington St.. 

Buffalo, N. Y. Featured were such items as ledgers, pencil INCORPORATED % CHICAGO 
sharpeners, office chair cushions, air mail papers, rubber 


stamps and loose leaf notebooks.—GET 330 E. Ohio St. Chicago, Ill. 
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EVERY YEAR 


~~ LISTO Ads Will Reach 
Over 58,000,000 Readers 
in '49 to Boost Your Sales 
Higher Than Ever Before! 


Saturday Evening Post, Colliers and 
Newsweek head the list of 32 national 
magazines that are scheduled to carry 
Listo ads for this year. They're bigger 
ads...harder selling ads, ads that are sure 
to create a big consumer demand for the 


_ Pencil That Writes on Everything. 


Remember that Listo Pencils are used 
in almost every kind of work, in stores, 
shops, offices and in the home. They make 
a strong, clear mark on any surface. Leads 
don’t break. No sharpening. No broken 
stubs. 

SO FEATURE AMERICA’S FASTEST SELLING MECHAN- 
ICAL MARKING PENCIL FOR CONSTANT PROFITS. 





LEADS THAT DON'T BREAK 9p eh ee 


w 6 coors LISTO 
RED BLACK LEADS 
BLUE GREEN 
BROWN YELLOW 


... See Your Jobber 





» 


LISTO PENCIL CORP., ALAMEDA, 
CALIFORNIA « LISTO PRODUCTS, 





















MARKING 


PENCIL 
WRITES ON Gass * WRITES ON meatal * WRITES ON Coblophart 
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NEW EQUIPMENT, DEVICES AND SUPPLIES 
(Continued from page 72) 

envelopes. Made of clear translucent plastic, it holds 
a full roll of postage stamps. One simple thumb move- 
ment moves, moistens, dispenses and applies the stamp, 

The Jiffy Mailer is priced at $1.95. Inquiries are to 
be directed to the Hollywood firm 

, itp 


STANDARD LEATHER INTRODUCES NEW LINE 


With buying for the fall school trade about to open 
up, the new seasonal line of Standard Leather Prod- 
ucts, Inc., 2341 W. Wabansia Ave., Chicago 47, IIll., has 





STANDARD LEATHER PRODUCTS CARD CASE 


been introduced to dealers. A number of new items 
are in production, to be ready within the next 30 days. 

The accompanying picture shows one of Standard’s 
novel card cases with a special pull-tab feature. This 
number comes in assorted top grain leathers and 
accommodates all standard sizes of business and per- 
sonal cards. 

—_< 
VISIRITER INTRODUCED TO INDUSTRY 

The new VISIriter, a small hand machine operating 
on a facsimile duplicating principle, was recently in- 
troduced to the industry by Herbert Weston, president 
of VISIrecord, Inc., 32-36 47th Ave., Long Island City 1, 
N. Y. This machine is declared to solve problems of 
selective mailings or the duplication of small text mes- 





NEW VISIRITER DUPLICATING MACHINE 


sages. It is suitable for office or factory records, which 
include addressing of labels, post cards, shipping tags, 
freight bills, invoices, ledger sheets and work orders, 
price change notices and delivery schedules. 

After being used by European firms, it is available 
to American business for the first time 

After the felt pad is soaked with a special fluid, it 
is run over the surface to be imprinted and a master 
print is then placed on the damp section. The roller 
is then run lightly over the master, which makes the 
desired facsimile imprint. The machine can be used 
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HE VAIL DEALER welcomes keen 
He knows that in the 
metal paper fastening field, from the 
standpoint of consistent high quality, 
speedy service and low cost, the Vail 
line is the world recognized champion. 
He enjoys the advantage of obvious 
economies through purchase of his 
paper clip, pin, fastener, staple and 
thumb-tack requirements from a sin- 


competition. 


gle producing source. He can always 
make up a minimum freight shipment 
of short items. His purchasing, ac 
countingfi and receiving departments 
do not duplicate effort. One order, 
one shipment, one remittance, and 
the transaction is closed with dispatch 


at minimum cost. 


L 3 
“A VAIL PRICE SCHEDULE ALWAYS AT HIS ELBOW” GY 


Write for dealers price list No. 41549B 


VAIL MANUFACTURING COMPANY 


900 EAST 95th ST., CHICAGO 19, ILL. 
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Spacious new offices of 
the CITY BANK, Penob 
scot Building, Detroit, 
showing part of 74 Wilt 
shire Modern desk units 
recently installed by Her- 
bert Buhler and Company 


Wiltshire Modern adds the finishing touch... 


When you visit the imposing City Bank of Detroit you'll be favorably 
impressed by the huge, arched mural, beautiful paneled walls and 
stately Wiltshire Modern office desks. Imperial is proud that Wiltshire 
Modern was chosen to share the elegance of these handsome offices. 
Customers, like the City Bank, readily recognize the distinctive good 
taste of this superior desk line. And dealers like Herbert Buhler and 
Company who made this installation, know that Wiltshire Modern 


sells and resells! 





é ‘ i 
w MEMBER WOOD OFFICE 


ad es we co on is < as Y FURNITURE INSTITUTE 


MANUFACTURERS OF WOOD OFFICE FURNITURE 
EVANSVILLE 7, INDIANA 
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in conjunction with VISIrecord cards in which the 
master becomes a part of the actual record in the form 
of a facsimile master at top center (illustration here- 
with 

— ) 


DUKE OFFERS READY-TO-USE RUBBER STAMPS 
The Ronald K. Duke Company, 5464 Alhambra Ave., 


Los Angeles 32, Calif., and 64 White St., New York 13, 
N. Y., is now distributing ready-made rubber stamps 





DUKE RUBBER STAMP COUNTER CARD 


with 70 commonly-used titles such as Air Mail, Rush, 
Paid, Glass, Received, and so forth. The type matter 
is smartly designed with modern, legible lettering and 
durable plastic holders are used, each indexed with 
title of print for quick identification. They sell at $.50 
each 

A two-color 8 x 12-inch counter card with popular 
titles listed available for dealers and an actual 
stamp is mo ed on the card for customer inspection. 

nnaiiiiiiiidliaczes 

UNDERWOOD PERFECTS CARBON PAPER INKS 

Underwood Corporation, One Park Ave., New York 
16, N.Y., has announced perfection of a new series of 
carbon paper inks, claimed to give better copy results. 
These inks, used in the Gold Box typewriter carbon 





UNDERWOOD’S DISTINCTIVE BRAND CARBON PAPER 


papers, ar‘ laimed to. provide increased sharpness 
and legibility, longer wear and improved cleanliness 
with east of erasure. The new carbon papers are 
treated with Vinylite, a plastic compound, to prevent 


curling and increase tissue strength. They are avail- 
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TWO WONDERFUL NEW 
STURGIS CHAIRS 


LOOK AT THE STREAMLINING, the low center- 
of-gravity, the handsome one-piece molded 
aluminum base of these wonderful new chairs! 
They're Sturgis Nos. 672 and 972... twins in 
cushioning and beauty, and they're entirely new 
from soft rubber ball bearing casters to posture- 
arched foam rubber backrests. And No. 972 


has full spring-back action as well. 
LOOK FOR THESE FINE STURGIS QUALITIES! 


COMFORT of spring seats, topped with foam 
rubber, and a figure-fitting foam rubber backrest. 


POSTURE SUPPORT that's individually correct, 
simply adjusted, without tools. 


He_ 7 


Now in the salesrooms 
of Sturgis dealers. 


POSTURE CHAIR CO. 


Sturgis, Michigan 
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Carbon Paper 
DEALERS: 


Typewriter Ribbon 
DEALERS: 


“It's No Secret” 


Here is information that should be of spe- 
cial interest to you. 





The appearance of your carbon paper and 
your typewriter ribbons can be improved, 
their salability increased, by having them 
carry your own private brand name. 


In the manufacturing process, each sheet of 
carbon paper, each typewriter ribbon is posi- 
tively, permanently, identified. A constant 
reminder to your customers that YOUR prod- 
uct is daily doing an outstanding job. 


What better advertising could you ask for? 
Think what this can mean in repeat orders. 


H. M. STORMS COMPANY has long ex- 
perience and complete facilities for ren- 
dering this unique service. 


It is just good business to investigate an op- 
portunity which offers such excellent pos- 
sibilities and we suggest you write NOW 
for details. Address Dept. H. 


For over HALF A CENTURY manufacturers of 
“The Complete Line” that stands the test of time. 


CARBON PAPER INKED RIBBONS 
CARBONIZED ROLLS 


“Wholesale Exclusively” 











oq 
= 
ab 
BConns erers 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 
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able in black only on light, medium or standard paper 
with a choice of five degrees of inking from soft to 
hard. 
yl 
INTRODUCE EFFICIENCY JOINTED RINGS 

Jointed rings with a variety of uses are now being 
offered to the stationery and office supply trade by 
the Metal Fabricators Institute, 2888 Archer Ave., in 





~~ 


“EFFICIENCY” JOINTED RING DISPLAY 


an assortment of seven most popular sizes ranging 
from an inside diameter of 7% to 3 inches. There are 
239 nickel-plated rings packed in each assortment. 
A display card showing a few of the uses of the rings, 
with one of each size attached and priced, is available 
to dealers. 
See 
LOY OFFERS FIRST U.S. MADE ABACUS 

Loy’s Chinese Calculator, Dept. O-3, 1317 R. I. Ave., 
N. E. Washington 18, D.C., has made available the 
first U. S.-made abacus with illustrated instructions. 
The manufacturer claims that this device can be used 





AMERICAN-MADE CHINESE CALCULATOR 


to add, subtract, multiply, divide and extract square 


root with equal ease. Capacity for adding and sub- 
traction is up to 1,000,000,000.00. Numbers can be mul- 
tiplied up to 6 digits by 5 digits and divided up to 8 
digits by 6 digits. Square root can be extracted to 
four places. The price is $6.50. 

ANNOUNCE THREE HERMES TYPEWRITERS 

Paillard Products, Inc., 265 Madison Ave., New York 
16, N.Y., has announced that three models of the 
Hermes typewriters, manufactured in Switzerland, are 
now available, the new models being the Hermes Model 
2000 and the Hermes Ambassador, a new electric type- 
writer. The Hermes Baby typewriter was previously 
announced 

The Hermes Baby is a personal portable small 
enough to fit into a brief case or desk drawer although 
it has a standard carriage enabling it to take 10-inch 
sheets. Standard ribbon and standard keyboard are 
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Imperial 


WOOD DESK ACCESSORIES 


are again available in all styles and finishes *« x 


| 
| 
i; 
| 
u 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 
STATIONERY RACKS 
PRIVATE SECRETARY FILES 
LEGAL BLANK CABINETS 
SORTING TRAYS 


Prompt deliveries 


SEND FOR OUR NEW 
LIST NO. 47 
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ell the DESK 






that sets the TEMPO 
in SPACE SAVER DESKS! 


The ““JUNIOR SIX*’ 6F59-59%x31” -ILLUSTRATED Above— 


Wherever conservation of office space is the dominant sales factor, the “JUNIOR SIX” fills the bill 
perfectly. “JUNIOR SIX” 6F 59—59” x 31”. Solid genuine Walnut exterior. Solid Oak interiors, Tim- 
berlox—wood sealer—on all drawers to prevent swelling and shrinking. Brushed brass pulls, inset and 
flush. Adjustable height 29” to 31%”. Inside drawer finished. Center drawer locks all drawers. Corners 
have %” radius round on %” lumber rim and posts. 











The SIX SERIES includes the “Senior Six” 6F66—66” x 36” as well as the “Junior Six” described above 
This “SIX SERIES” is complete in every way. For the executive Penal End Table (66 x 36), the Phone 
Console, the Hutch Cabinet, the Book Case, the Costumer, the End Table, and the Wastebasket 
all in Genuine Walnut. For the clerical personnel a Secretarial Desk, left to right, a 42” drophead 
typewriter desk, a 48” Secretarial, the “JUNIOR SIX” and a 78” Conference desk with an over- 
hanging top. 


The JASPER DESK Company 


SPER, INDIANA 
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used and it can be supplied in as many as 70 language 
requirements. Retail price is $67.90. 

The Model 2000 is equipped with lightning margins, 
automatic tabulator and progressive brake. Retail 
price is $98.90 

The Hermes Ambassador electric typewriter selling 





THREE NEW HERMES 
TYPEWRITERS ON MABR- 
KET.—Above: the Hermes 
“Baby.” a compact, light- 
weight portable. Upper 
right: the Hermes Model 
2000, another portable with 
a number of new refine- 
ments. Right: the Hermes 
“Ambassador” electric, now 
available for the first time 
in the United States. 





for $298.92 has such features as automatic insertion 
and withdrawal of paper, accommodation for short- 
hand book on the machine, electric return of the 
carriage, sensitive touch regulator, combined auto- 


matic and decimal tabulators and transparent grad- 
uated card holders 
—- 
MIDWEST NATURLITE INTRODUCES NEW LINE 
A new lins desk lamps, the No. 4900 series, has 
been introduced to the industry by the Midwest Natur- 
lite Company, 228 W. Kinzie St., Chicago, these to be 


marketed supplementary to the higher-priced No. 4200 
series and selling for about 30 per cent less. 
The new No. 4900 series embodies the dual reflectors, 





MIDWEST NATURLITE DESK LAMP 


same finishes and construction as the older line ex- 
eamlining and three pounds less weight. 
ire has been compiled regarding the 


cept for 

A new 
No. 4900 sé 
> 


SAFEGUARD DEVISES NEW CHECKWRITER 


x-bank personal model Safeguard check- 
n introduced by Safeguard Corporation, 


A new 
writer has 
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MOORE'S STAK-TRAY 


YOUR customers will want 

the new Moore Stak- 
Tray! 

They'll want—and will 
buy it—because the Moore 
Stak-Tray introduces an en- 
tirely new design for greater 
office efficiency. 

Front, side, and back— 
every edge is hemmed, There 
are no sharp edges any- 
where! 

Durable, yet extremely at- 
tractive, the Moore ak- 
Tray is a rigid unit con- 
structed of heavy gauge steel. 
Each section slips together 
with ease. There are no 
bolts or screws to come 
loose. 

Additional trays can be 
added for any desired height. 

Trays hold papers up to 
9 x 12 inch size with legal 
size also available. The units 
have openings in the back as 
well as front. To prevent marring, base unit is mounted on 
rubber feet. Baked enamel finish in either green or gray. 

Opening between trays is a handy 414 inches. Front of 
trays are slotted. 

Display the Moore Stak-Tray in YOUR store and watch 
it sell! 

It’s new— it’s better—it’s more efficient! 


LIST PRICES 


Two Tier Base Unit. . . . 
Additional Stak-Trays . . . . 
Usual Dealer Discounts Apply 


Base units packed one to a carton 
Stak-Trays packed two to a carton. 


F.O.B. Peoria—Terms 2%—10 days, Net—30 days. 


STANDARD INDUSTRIAL PRODUCTS CO. 


1710 MAIN STREET PEORIA, ILLINOIS 





2-TIER 
BASE UNIT 





STAK-UNIT 
Patents Applied For 


$3.00 each 
1.50 each 
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THE WEW SLOTTED MECHANISM 


for binding 


@ CATALOGS 
® MANUALS 
® BULLETINS 
@ SALES 
DATA 


PROVIDES A FLAT READING SURFACE 
FOR FULL PAGE VISIBILITY ....... 


THE anbor 


NDER 






















WITH THE 


"SELF-EXPANDING BACK" 


THAT CANNOT COME APART. 


An entirely new principle 
in expanding back binders. 
The patented slotted feature 
provides durability and 


automatic expansion. 


ea pmansien 
DEALERS: 
Send today for a sample 
of this new binder. It 
will immediately appeal 
to all Sales and 
Advertising Managers. 
Available in stock 
and special sizes. 


PATENT PENDING 

















FOR LITERATURE AND DEALERS PRICES, WRITE TO 


The C. E. SHEPPARD Co. 


44-07 TWENTY-FIRST STREET + LONG ISLAND CITY 1, N.Y. 
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Lansdale, Pa. This model is specially designed for 
professional people such as doctors and attorneys, and 
anyone handling small personal checks. Retailing at 
$69.50, this machine gives payee name and amount 
protection in one operation. It is equipped with an 
individual registered number or name plate. This 
mark, printed and macerated at the extreme left of 
the amount line “personalizes” checks 
tea TC +2 

LEATHERCRAFT OFFERS NEW RINGBINDER 

The new line for the school trade introduced by 
Leathercraft, Inc., 2320 S. Western Ave., Chicago, in- 
cludes a No. 184 ringbinder of new split leather. The 





NO. 184 LEATHERCRAFT RING BINDER 


binder, here illustrated, is made of two-ounce embossed 
leather laminated to a two-ounce thickness of Texon, 
in black or brown. It features two pockets of dark 
green Pajco material and the edges are bound in 
plastic. It is equipped with either two or three-ring 
booster type metals. Outside dimensions are 13% x 11 
inches. The new special folder of the company de- 
scribes this and other items in the Leathercraft line. 
sitet =~ <a 
DOLIN EXPANDS TRANSFER FILE LINE 

An expanded line of 20 different sizes of steel trans- 
fer files has been announced by the Dolin Metal Prod- 
ucts, Inc., 187-9 Varet St., Brooklyn 6, N.Y. A full 
variety of heretofore unusual sizes for steel transfer 





DOLIN STEEL TRANSFER FILES 


files, for such uses as time cards, deposit slips, freight 
bills and charge slips are now available from stock as 
standards. Constructed of heavy-gauge furniture steel, 
these units are all finished in office green enamel with 
follower blocks and bases available as optional equip- 
ment. Most sizes have four roller bearings for smooth- 
er drawer action and every file is equipped with a brass 
handle and card holder. 


—_<- ——- 
NIEMANN OFFERS NEW LOUNGE CHAIR 
Niemann. Inc., 330 E. Ohio St., Chicago, has intro- 
duced the new lounge chair here illustrated. This No. 
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Working with 





Queen Carbon Paper insures no curl — no smudge 





and positive legibility. Five different weights — each 
sheet is weighted for the particular job. 


For the clearest typing the longest time —in the 
inking you like — use Queen Ribbons. Comes in six 
distinct inkings (extra light to extra heavy) to suit the 
touch ... the typewriter ... and you. In typewriter 
ribbons as in carbon paper, Queen gives top per- 
formance. 


Prove it in your own office! Send today for free samples of Queen 
Non-Curl Carbon Paper and Queen Ribbons. Tell us the make 
of typewriter and the number of carbons you usually need, we'll 
rush your sample—then you decide. 


VEEN RIBBON & CARBON CO., INC. 


Executive Offices 


742-760 Wythe Avenue Brooklyn 11, New York 











Factories: Brooklyn, New York and Chicago, Illinois 
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—PROVEN- 
: DICTATING MACHINE SYSTEMS . 4 
EFFICIENT, ECONOMICAL RECORDING AND TRANSCRIBING OF ALL FORMS OF DICTATION 


iene 





DICTAPHONES 


EDIPHONES — SOUNDSCRIBERS 
AUDOGRAPHS — WIRE RECORDERS 


Guaranteed Rebuilts, Converted and Slightly 
Used Machines 


Largest and Oldest Independent Specialists in 
Dictating Machine Systems 
Largest Stock of Late Models, War Surplus 


Equipment and Converted. Modernized Early 
Models. 


American Dictating Machine Ca., IJuc. 


ESTABLISHED 1923 


235 Fifth Avenue, New York 16, N. Y. 
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261 offering is of genuine leather, with modern styling | 
and maximum comfort at an attractive price. Equipped 








NIEMANN, INC., NO. 261 LOUNGE CHAIR 
with brass ferrules, it is designed to combine with any | 
period office furniture. 





_— 


STEMPEL INTRODUCES NEW ARM RESTS 


. 
Now available from Stempel Manufacturing Com- 1 7 
pany, 2830 Roberta St., Dallas 16, Tex., are arm rests Vi} p |, | I) 
sagt \ 


eee am your 
: - « ae 


BOOKKEEPING 
| and 
STEMPEL INTRODUCES NEW ARM REST CASH CONTROL 


for record books. Made of laminated wood, these come 
in two sizes—No. 4, 8 x 13% inches, and No. 5, 94% x 15% e 


inches. These are members of the Long-Life line. 
ee e 
DALLAS FIRM MOVES TO LARGER QUARTERS 
Gary’s Office Furniture Company has moved from . 
2540 Elm St. into new and larger quarters at 301 N. 
Harwood St., Dallas, Tex., in the downtown business 
section, where it is occupying a three-story building, e 





. 


completely remodeled and modernized for its use. The 
firm is owned and operated by Robert Gary and A. a ! \] 
Albright. The old building is to be retained as a j i| \ 
warehouse and workshop.—JHR 

—_— =o 


Item and amount entered as sale is 
made, Lever opens cash drawer. 
Paper roll turns automatically for 
next entry. Sales classified at time 
of entry. Complete record at end- 
of-day for cash balance and posting. 





Does the work of systems costing 
2 to 3 times as much. Paper rulings 
for every type of business. Write 
for details, 

















4] 


ADVANCED—R. J. Mitchell (left) is now director of merchan- 
dising and D. C. Huntington (right) is director of sales for CASH DRAWER co. 
Dennison Mig. Co., Framingham, Mass., following the ap- 


pointment of R. A. Maish as director of marketing. The other 
directors will report to him. SHELBYVILLE, INDIANA 
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WHERE 
QUALITY IS 
ESSENTIAL 





Z 


© SENG provides it in this wobble-free, no-squeak, 


new heavy duty Style V Low Fulcrum Chair Action Control 

quality that leads to deep-down customer satisfaction. The 
Style V Control, used in many leading lines of office chairs, 
is smooth in operation and strongly built for years and years 
of efficient service. Two simple adjustments give your cus 
tomers just the seat height and tilt tension required. When 
tilting, the fixture gives smooth, gliding action absorbs 


all annoying jars. 


The Style V Control, for all types of swivel-tilt office chairs, 
uses the low fulcrum principle that allows natural and com 
fortable shifting of body weight. Be sure it’s on the chairs 


you sell, and your customers will be sure to come back for the 


other equipment they need. To sell SENG is to sell satisfaction 


allt 


1450 N. DAYTON AVE. 
CHICAGO 22, ILLINO!S 


SENG QUALITY PROTECTS YOUR REPUTATION 








NEW ENGLAND TRAVELERS CLUB NOTES 
The first golf match of the seasgn was held on May 
11 at Colonial Goif Club, Lynnfield, Mass. 
” ©” = + 
Edward Singer was recently elected assistant treas- 
urer of Adams, Cushing & Foster, Inc., and The Moore 
Pen Company. Miss Abbie Berry was named clerk of 
both companies. 
+ * + 
Many members of the NET Club have sent expres- 
sions of sympathy to the McAuliffe Paper Company, 
Burlington, Vt., upon learning of the death of Dick 
McAuliffe. 


+ o = 

Jack Slavin, owner of the Service Typewriter Ex- 
change, Holyoke, Mass., recently won first prize for 
catching the largest brook trout in his section 

es . . 

Abbott-Allen Stationery, 743 Washington St., Bos- 
ton, Mass., has acquired a new store a few doors away 
for displaying office equipment. 

* ” ” 

These items are taken from the New England Trav- 
elers Club News edited by John F. Nackley, 63 Franklin 
St., Boston 10, Mass. 

—_-— — 
PROTECTALL OFFERS NEW DISPLAY CARD 

Protectall Manufacturing Corporation of Syracuse, 
N. Y., is offering dealers a novel and effective display 
card to colorfully tell the story of Protectall sales and 
features. 

The sign, done in red, white and black, measures 
17 x 22 inches in size, and is a replica of an actual 
hand-made display which the Protectall organization 
used at several conventions. The card’s selling mes- 
sage is consistent with the Protectall advertising pro- 





PROTECTALL’S NEW COLORFUL DISPLAY CARD 


gram which concentrates on the promotion of safes 
as protection for business records against the ravages 
of fire. 

The sales points are pointed up by cartoon draw- 
ings of lively Indians—the Indian head being the 
trade-mark of the Protectall safe. Copy is designed 
to be seen at a distance and room has been left on 
the card for the dealer’s name and price to be in- 
serted. The card will comfortably fit into most win- 
dows and on top of the safe itself. It is varnished 
for attractiveness and for durability. Protectall makes 
the card available to its dealers, priced at $1.00 each, 
postpaid 
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NOW is the time tar. <: i ik 


NOW is the time for...:.5..% 


Buyers are no longer standing in 
E> line, eager to grab anything that 
\ ow 


comes along, regardless of high 
price or lack of quality. They‘ve 
learned the wisdom of getting the 
most out of every dollar .. . of 
keeping their costs in line with 
value received. 

For Alma Dealers this is a good 
sign! Alma Desks have always 
offered this Wise Economy... 
through every kind of market. 
The unbeatable combination of 
Excellent Construction ... Func- 
tional Design . . . Modern Styling 

. and Moderate Cost provides 
Alma Dealers with a line that sells 
...again and again. The time is 

ripe TODAY—sell WISE ECONOMY! 
Shown here a Selected 
srovping from the Alma ALMA DESK COMPANY 


oustes. HIGH POINT, NORTH CAROLINA 







‘were reerrrr 
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YOU CAN pute p 


AS YOU GO ALONG 
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Filing Uprights Tidy Desk-Master Junior Card Filing Systems 
Futura Card Cabinets Moldmaster Plastic Trays Rotarian Plastic Letter Trays 
Futura Cash, Bond and Ofhce Boxes Hang Files Futura Multi-U nits 

Desks Chairs Visables 


Law Blank Cabinets Higher Than Wide Cabinets Tabulating Card Cabinets 


Box Files Security Boxes 


(Soon ) 
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NEWS NOTES FROM NSA DISTRICT No. 5 


H. M. Donisthorpe, Correspondent 

Detroit Chapter, Fifth District Travelers Club, 
their regular meeting Monday, April 4, at the 
Olde Wayne Club with Tom Low, chairman, presiding. 
Hearty congratulations were extended to “Chet” Har- 
per, Wilson Jones Company, newly elected president 
of Fifth District Travelers Club, and Mr. Lowe, Min- 
nesota Mining & Manufacturing Company, elected sec- 
retary at the meeting at French Lick, Ind. “Chet” gave 
a report on the regional meeting at French Lick. 

The attendance at the Detroit chapter meetings has 
been much better since changing to the Olde Wayne 
Ciubd 


The 
held 


* * > 


Ray C. Shumway has purchased the Bailey Office 
Equipment Company of Parkersburg, W. Va., and has 
been appointed authorized sales and service agent for 
the combined line of Remington Rand products. He 
has been branch manager for the typewriter division 
of Remington Rand, Inc., in Cincinnati, Ohio, for the 
past ten years and has spent about 27 years in the 
typewriter field. Harry S. Bailey, who formerly oper- 
ated this agency and who has had about 27 years in 
the systems field, will remain with the new company 
f the systems division. They expect to 
tationery line and would be very inter- 
catalogs from manufacturers and 


as Manager O 
put in a full s 
esteaq in receiving 
distributors 
* > * 

A new store been opened in Portland, Ind., called 
the Portland Office Supply, Inc. The proprietors will 
any of the salesmen call on them. 


* * * 


be glad to have 


Mr. and Mrs. Hal V. Hunt of the Van Wert Book 
Store, Van Wert, Ohio, will soon sail from New York 
on the “Queen Mary” for a vacation trip to England, 
France, and other points of interest in Europe. 

* . 7 
Mr. and Mrs. Joseph Kral of the Buckeye Office 


Cleveland, Ohio, have been vacationing in 
is year. 
> a > 


Wirtshafter’s, 


Supply Co 
Florida again tl 
Cleveland, 


William Wirtshafter of 


Ohio, recently returned from a vacation in Arizona. 
We missed Bill at the convention in French Lick but 
know he was enjoying his vacation in Arizona. 
* 7 cs 
R. C. Miller of the C. F. Denzer Company, Sandusky, 


troke about the last week of March 
confined to his home. We hope he 
the job. 


» a * 


Ohio. suffered 
and is, at present 


Wlli soon be DacK on 


We missed seeing Bill Wintrich and his wife at the 
convention in French Lick. They had to skip it due 
to Mrs. Wintri being very ill. Bill tells me she is 
feeling much better now. 

7 - a 

Harry Shockley had been ill but I called on him 

April 27 and |} is back on the job again. 
* . . 

Don Stuart of the Office Equipment Co., Louisville, 

Ky., has been ill the past few weeks 
> ~ * 

C. M. (Neil) Leonard died April 28 at his home in 
Orion, Mich. He was the founder of the Leonard Store 
n Detroit, ar yvernor of the Fifth District in 1943 


7” * . 


Earl Kocheiser and Earl’s mother and 
9 on a vacation trip through the 


Mr. and Mrs 
father left A 
Virginias 


Mr. and Mrs. William R. Diehl, Sr. just returned from 
a month’s va ion trip to Honolulu. While there, 
they just happened to meet up with Mr. and Mrs. 


Charles Thom of Gregory, Mayer and Thom of Detroit, 
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for the first time an... 


adjustable 
TYPING TABLE 


At the price of a 
table alone! 


| a 


> 


Patent Pending 


ADJUSTABLE 
26” to 30” 





Free chart with every table 
showing how to adjust to 
proper typewriter height. 


e Increases Efficiency 

e Adds Comfort 

e Reduces Fatigue 

e Increases Typing Speed 


Specifications: Top—width, 18 inches; length, 
34 inches; height, 27 inches. Typewriter base 
instantly adjustable to any height from 26 
inches to 30 inches. Made of Indiana white 
oak. Sturdy legs — 1%" x 1% — tapered. 
Rigid construction. No vibration. Beautiful 
golden oak finish. Shipped knocked down. 
Easily assembled. Shipping weight: 36 pounds. 


MANUFACTURED AND SOLD BY 


HAMMOND 


5248 Hohman Ave e 


Desk (Co. 


Hammond, Indiana 
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One of the Most 
DRAMATIC OFFERS Ever Made 











A FREE $30 REVOLVING 
DISPLAY plus °33” List Value 


of Free Merchandise 
with this C-THRU DEAL 








You CAN believe your eyes. Here's the way to 
double and triple your sales of C-Thru ruling 
devices. This sales making action display was 
developed in answer to the requests of thousands 
of dealers who wanted a compact, dramatic 
method of showing C-Thru merchandise. Look at 
the advantages of this display. 


COMPACT — Only 17'/2 inches in diameter, and 
32 inches high — yet shows 24 of the fast selling 
C-Thru items. 


VERSATILE — Can be moved about to any part 
of your store for display, or can be used as very 
attractive window display. 


COMPLETELY ASSEMBLED — Just unpack and 
this display is ready to work for you. It comes with 
items mounted. 


MOTORIZED — Can be had with motor as op- 


tional feature. 


Write for complete details. 


ERs RIGMGLES © MAVIGATIONAL INSTROMERTS © STEMCILS + PROTRACTORS - OTHER DEVICES 


Va linjlitly 


HARTFORD, CONN., U. S. A. 








Mich., and spent quite a little time together. 
- 7 ” 

Mr. and Mrs. E. L. (Tommie) Thompson, Eagle Pencil 
Company, have announced the engagement of their 
daughter, Patricia Jean, to Joseph E. Massaro of 
Youngstown, Ohio. The wedding will take place in 
early summer. 

- ” 7~ 

A “big bird” told me that Ray Schumacher, S. E. & 
M. Vernon, Inc., is to become a grandfather one 
of these days. How about it, Ray? 

7 * * 

Billy Kane asked me to mention that the Cleveland 
Chapter of the Fifth District Travelers Club is plan- 
ning an outing for July and a golf party in August. 
Please keep this in mind. The Columbus Chapter has 
had to change plans due to the fact that the Cincin- 
nati Chapter is planning a golf party for June. Colum- 
bus will probably hold one in July. 

no 


H. C. MUSSER APPOINTED BY McBEE 
H. C. Musser has been appointed production manager 
of the McBee Company, according to an announce- 
ment by D. R. Zenner, president. Mr. Musser joins 
McBee after 25 years with the Regensteiner Cor- 

















H. C. MUSSER 


poration, Chicago, where he was assistant plant su- 
perintendent. 

The McBee Company operates two plants in Athens, 
Ohio, besides others in St. Louis, Los Angeles, Mon- 
treal, and Mexico City. General sales headquarters 
are in New York City. 

—_<- 
PROTECTALL APPOINTS IRVING EDELSON 

Protectall Manufacturing Corporation, Syracuse, 
N. Y., recently announced the appointment of Irving 
Edelson of Dallas, Tex., to the position of direct sales 
representative for the states of Texas, New Mexico, 
Oklahoma, Arkansas and Louisiana. Mr. Edelson, pre- 
vious to his Protectall assignment, was associated with 
the Mercantile Discount Corporation, of Chicago, for 
12 years, and earlier with the Kurly Kate Corporation 
of that city. He also was a member of the Dallas firm 


of Nieman-Marcus. 
—-<- 


FRIDEN NAMES NEW PITTSFIELD MANAGER 

Pittsfield, Mass., a Springfield sub-agency of Friden 
Calculating Machine Company, Inc., is now being 
managed by Roger E. O’Donnell, veteran General Elec- 
tric Company employee. A native of Pittsfield, Mr. 
O’Donnell for 12 years was employed in the power 
transformer cost section of the General Electric Com- 
pany. He served with the Army in Italy and Austria 
and was awarded the Purple Heart 

—- 

J. W. MUMMA FIRM ERECTS NEW OFFICES 

New offices have been erected by J. W. Mumma Busi- 
ness Service, Buffalo, N.Y., on its property at 132 N. 
Ellicott St., Williamsville, N.Y. These were first occu- 
pied May 1 
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WATSON 


ESTABLISHED 1887 * 
Give these numbers =a big play— to 





-WIN.WITH WATSON is 
ial 
62 ° 800 LINE_ HORIZONTAL: UNITS . 62° Di 
32!/2" wide by 18" deep. Ls 
Provide’ countless combinations. for FLOOR CASES ee 11) j 
BUSSES —-SAFES — BOOKCASES — VAULT UNITS Tie 
e | Sbbiaiiye 
320 @ 3100-UNE COUNTER HEIGHT UNITS @ <gee- = 
417/" high by 28!/;""deep / ca 
DISAPPEARING DOOR UNITS SNAP-ON TOPS / a 
CONTINUOUS LINOLEUM TOPS. —PANELLED( & =S 
SAND STREAMLINE COUNTERFRONTS poe 
; @ | mun) = 
DA = / 4100 LINE UPRIGHT UNITS- ry © 24. 
517/," high by 281/5" deep| eR RAR 


TABULATING — LEDGER — TARIFF*— BILL — ae 
with all standard untts-and. optional inserts UDI 


é ~* a 
18 © 400 HIGH LINE UNITS~ © 18 
7134" high 


DOCUMENT FILES, ROLLER* SHELVES — with bE: 
or without STEEL CURTAIN — LEGAL BLANK EE 
AND PIGEON HOLE UNITS for STATE, COUNTY F 
and MUNICIPAL ‘RECORDS 
€ 
9 e FIVE DRAWER UNITS ° t 
57!/," high by 28!/5" deep 


LETTER — LEGAL — LEDGER and TARIFF SHEETS 










A recent typical Court House installation > 


-—— 


| Dealers having similar prospects are requested to send 





in floor plans and descriptions. Watson engineers will 
prepare plans and quotations. 
| 


A few valuable dealer territories are still open. 








Win with Walsou Write for 1949 Catalog 


Seteeareete t= seer 





WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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MONTHLY REPORT TO DEALERS OF 


PFohnson Chair Company 








PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 





ANOTHER NEW 








JOHNSON HIT! 


Now! Chippendale Office Chairs 


That Harmonize With Any Setting! 





Johnson’s New Chippendale Office Chairs 
MODELS No. 1497LL (left) and 1498LL (right) 


tailored upholstery comes in a riety of top 


luxury and dignity of highly popular period furniture, these Chippe 


of Georgian period chairs with the 


JOHNSON GRATIFIED MORE NEW JOHNSON MODELS |, 


BY SALES REPORTS 
OF NEW DEALERS 


Gratifying reports have been 
coming in from dealers recently 
appointed to fill most of the 


More new Johnson models 
chairs designed with many new 
features and popular selling 
points—will soon be announced 
to the trade 


Johnson territories available. Chey're styled for beauty and 
built for comfort have the 

Excellent consumer accept- look and “feel” of luxury that's 
ance of the new models in the sure to please your customers 
expanding Johnson line are be These new models will in- 
ing reported from all parts of clude executive-posture chairs, 


; 


the country. occasional office chairs and 
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Wood is genuine walnut 


grained leathers 


comfort of Johnson's famous modern styles 


TO BE ANNOUNCED SOON | °°" msn and state 


COMBINES MODERN COMFORT 
WITH TRADITIONAL DESIGN 


Here's another new Johnson! ‘The extent of this wide de- 
hit another new addition to} mand for period office furniture 
line was explained by a Johnson 
dealer when viewing advance 
models of Johnson's new Chip- 
pendale chairs. 


Johnson's expanding l 


Chippendale office chairs, de- 
signed to blend with traditional 
office furniture 


They've been built to fill the 
demand of thousands of cus 
tomers who have been seeking 
the richness and dignity of 
period furniture that can be 
combined with modern ease 


Predicts Big Sales 


furniture has 
maintained its great popularity 
throughout the years,” this 
dealer stated, “I predict these 
Chippendale office chairs will 
have a tremendous sales appeal 
for customers in every section 
of the country.” 


“Georgian 





and comfort. 


These chairs—models 1497LL 
jand 1498LiL—are made of gen- 
uine walnut and finished with 
custom-tailored upholstery in 
a variety of top-grained leath- 
ers. They live up to the high 
standards of craftsmanship for 
Which Johnson has been fa- 
mous for five generations 


Roomy and Comfortable 


Extensive research has gone 
into the design of these new 
models They're large and 


roomy—the last word in lux- 
ury and comfort. 

Here are chairs styled to cap- 
ture the fancy of your hardest- 
to-please customer You can 
count on these Johnson Chip- 
pendales to items 
that boost sales and 
profits. 


be fast-selling 


your 





The fine custom- 
Designed to provide all the 


Executive-Posture Chair 


“1738"' Being Shipped 
According to Schedule 


ndales combine the richness 


accordance with our 


| 
state- 


> ntitr “Jere f . 
chairs for general office use. quantity orders for Execu 


Every model is beautifully de- tive 
signed in the Johnson tradition 
craftsmanship—a tra- 
dition famous for more than 80 


Posture chair, model 


number 1738, will be 
for fine 


shipped in the order re- 


years ceived—but only after all 

Watch for the announcement floor models have been de- 
of new additions to the famous 
Johnson line. These new models 
become big 


livered 


are certain to 
makers for you. 











money 
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TEXAS TRAVELERS CLUB NOTES 


Virginia Leonard, Correspondent 


Governor-elect Howard Dear, Standard Stationers, 


Jackson, Mi met with Houston stationers and Texas 
Travelers on May 2 at the Ben Milam Hotel in 
Houston t arrangements for the 1950 regional 
to be held the Rice Hotel in Houston, April 19 
and 20. Mr. Dear appointed Lt. Gov. R. C. (Bob) 


Company, Houston, as 
Standard Stationers, 
Officers-elect for 


Stampp, Fu Stationery 
general chairn Paul Ray, 
accompanl Mr. Dear to Houston 


the Ninth District are: governor, Howard Dear, 
Standard Stationers, Jackson, Miss.; Lieutenant Gov- 
ernor, R. C. Stampp, Fulton Stationery Company, 
Houston; Lieutenant Governor, Tom L. Ketchings, 
Tom L. Ket ; Company, Natchez, Miss., and Lieu- 
tenant Gover! Gus Trahan, General Office Supply 
Company, Lafayette, La. Officers for the Texas Trav- 


Leonard, Globe- 
Charles Wallace, 
Julian Bailey, 


president, Philo H. 
vice-president, 
second vice-president, 


elers Club 
Wernicke C 
Parker Pen (¢ 


Eagle Pencil ( secretary-treasurer, Jack Fleming, 
Vance K. Miller Company, Dallas; reporting secretary, 
Mrs. P. H. Leonard; chairman executive committee, 
Art Carrow, Speed Products Company, Inc 
> a > 
W. E. Morton, se - of the office supply depart- 
nent of Wat cht Geuiane at Sweetwater, Tex., 
has returns the store following an operation 
* ™ e 
Congratulatio1 to E. R. (Andy) Anderson, Office 
Equipment Company, McAllen, Tex., on his recent 


Miss Opal Stewart of Corpus Christi 


7 = > 


marriage 


Luckily 1 e was injured, but Roy (Esterbrook) 
Howard’s new Buick was damaged to the extent 
of $250, when another car rammed into it in San 
Antonio rece! 

- ca sd 


A branch being opened early in June by 


Clarke & ( 232 Crockett in Beaumont, Tex.., 
to be mana Ray Womack. 
. > * 

Wray H. Nelson has changed the firm name of his 
company in Odessa, Tex., from Nelson Typewriter 
Company to Né n Office Supply 

> od 7 


Cole Company, Corpus Christi, re- 
Wolff Office Supply Company at Mc- 
Company at Corpus 


Fred Cole, T 
cently purcha 
Allen, Tex Hall Typewriter 
Christi. Mr. ¢ now has five stores, 
Office Equip) Mercedes, Tex., and Office Equip- 


at McA 
> a > 

Thomas B Company at Lubbock, Tex. has opened 
a branch t 509 Broadway in Plainview, Tex 
Hughes O. Thomas, who recently underwent an ap- 
pendix oper: expects to be back at the store soon 

* * > 

John Lamond severed his connections with 

Apex Stati Dallas 
> * > 

Bud Adams nager of Childress Office Supply, 
Childress, Te> rned from a week’s vacation spent 
in Kansa alled for federal jury duty at 
Amarillo 

‘ * . 

Meet the M r of “Dry Creek,” Howard Dear, 
Standard St el Jackson, Miss., and governor- 
ele of the District, NSA. That “handle” guaran- 
tees a choic n any crowded nite-spot, Howard 
h found 

* > > 
Walter Wernli ore manager for The Clegg Com- 
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in the manufacture of 


UPLICATING CARBON 


There’s no diffusion of interests at 7 
the ROSE plant! All minds and hands —~ 
are concentrated on the perfection of ~~ 
Duplicating Carbons. 4 
That is why ROSE Duplicating Car- 
bons will do a better job for your cus- 
tomer ...anda better Selling job for 
| you! ... it makes a “world of differ- 
ence!” 













SPIRIT AND GELATIN CARBONS 


| 


| 







MAS TE R U NITS plain and printe rd 


HEKTOWRITER ROLLS 
SPIRIT TELETYPE ROLLS 
HECTOGRAPH RIBBONS 


DUPLICATING FLUID, HAND CREAM 





we 4 

< 
- 
\ 8 


SEND FOR SAMPLES 


Es 
a 4 


Some lucrative distributors’ territories 


Ss he* Pane 


still open — write for information. 





9 Motley 


R4&)SE RIBBON & CARBON 


“atte* MANUFACTURING CO. INC. 
ELIZABETH 4, NEW JERSEY 
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IMMEDIATE DELIVERY 






Ring Binders 
for School and Business Use 





The Most Outstanding Ring Binder 
Value of 1949 


IT SELLS ITSELF! 


Ringbinder No. |!84—Leathercraft's “newcomer” in low- 
priced field. Made of a 2-oz. split laminated to a 2-07. 
thickness of TEXON. Features 2 inside pockets made of dark 
green PAJCO material. Edges are bound in durable plastic. 
Case is equipped with 2 or 3 ring booster type metals. Out- 
side dimensions 13!'/p x 11 inches. 










| 
RINGBINDERS 
TO RETAIL FROM 
$2.95 to $15.00 


A sturdy slit cow- 
hide binder, expertly 
designed to withstand 
considerable wear and tear. 
Is fully lined. Contains one full 
length gusseted pocket, an inside zip- 

per and one flat pocket. Ring metals attached to concealed 
back plate, no rivets showing on case exterior. Edge bound 
with durable plastic binding. This binder is cut an extra 
large 14 x 12 inches. Available with 2 or 3 ring booster 
type metals. 





Write for Catalog of Complete Line 
BRIEF CASES—PORTFOLIOS 
BRIEF BAGS—BUSINESS CASES 











Leatherctal Sine, iia’. 
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pany, San Antonio, is home from the hospital where 
he underwent minor surgery. 
- - “ 


Ray Howard plans to move his Howard Sales Com- 
pany of Midland, Tex., to a large modern store in 
October. Guess Ray wants to be sure to have plenty 
of room so that fine eight-pound baby boy, Randolph 
Burnett Howard, who arrived April 11, can be assured 
of his own desk. 

* a ” 

Rozman Printing Company, located at Odessa, Tex., 
has put in a complete line of stationery and office 
supplies. Mr. Rozman was formerly connected with 
the Odessa Printing & Stationery Company. 

” ~ - 

Paul Anderson Company at San Antonio has re- 
modeled the store location next to their main store 
for complete display of engineering, photocopy and 
camera equipment 

. ~ ~ 

Raymond Howard, for many years store manager 
for Frank Dustin Office Supplies, Gainesville, Tex.., 
has taken a similar position with Borger Office Supply 
House at Borger, Tex. 

* « * 

Otis Hobbs, former owner of Oklahoma Office & 
Bank Supply, Inc., Shawnee, has rejoined the furni- 
ture department of the Western Bank & Office Supply 
Company, Oklahoma City organization. 

* ” * 

Enlargement at National Printing & Stationery 
Company at 657 N. Main Ave., San Antonio, has 
doubled their floor space and they also have the entire 
basement for warehouse space. 

a . * 

Herbert F. Wottrich, Sr., who had been associated 
with the Wilson Stationery Company in Houston for 
the past 30 years, passed away April 19. Mr. Wottrich 
had been on leave of absence as buyer for Wilson’s 
for several months due to ill health 

” a * 

Construction has started on the new 140’ x 300’ 
Kerr Paper Company building at Ninth and Johnson 
in Amarillo and will be ready for occupancy about 
October 1. This completely air-conditioned, fireproof, 
one-story structure is being built of new type tilt-up 
construction having 42,000 square feet of floor space. 

. . o 


West Texas Office Supply of Midland, Tex., has 
opened a branch store at 106 W. 2nd, Odessa, Tex., 
with Ray Hanway in charge. 

* 7 x 

Robert S. Rodgers has sold his interest in the Wood 
Printing Company of Lubbock, Tex., to Walter E. 
Thatcher, who, with George S. Anderson, owner of 
the Abilene Printing & Stationery Company, Abilene, 
Tex., has formed a new partnership. The firm name 
has been changed to Thatcher Printing Company 

* * * 

Ivor Howells, The Clegg Company, San Antonio, had 
the misfortune to fall during Fiesta Week recently, 
fracturing bones in both arms. 

a * * 

The housewarming given by the Art Carrows, 
Speed Products Company, in their lovely new home in 
Houston was thoroughly enjoyed by hosts of their 
friends, including many from the stationery industry. 
Among the out-of-town guests were Mr. and Mrs. 
Johnny Wright, Story-Wright Co., Tyler, Tex 

— —-— 

GORDON ROGERS MOVES TO NEW LOCATION 

Gordon Rogers Company, in business for the past 
11 years at 420-423 Reliance Building, Kansas City, 
Mo., specializing in the sale of typewriter ribbons, 
carbon papers, duplicating supplies and fine papers, 
is moving to a ground floor location at 1018 McGee 
St. A complete line of office supplies and stationery 
will be handled and manufacturers are invited to 
submit catalogs and prices. 
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KEYSTONE 






© STHhah CABINETS e 


SPACE SAVERS FOR ALL STORAGE PURPOSES 





WN tf, 






LIST PRICE 


"36.72 


F.0.B. FACTORY 


4 Drawer 


Generous Dealer 


Non-S.uspension DISCOUNT 


LETTER 
FILES 


(without lock) 








Height Width Depth 
392” 14%" = 25%" 
*« 


jeatwung: 
¢ 16 Ball Bearing Rollers 
- All Spot & Gas Welded 
| * Heavy Gauge Furniture Metal 
| + Durable Baked Enamel Finish 


{Olive-green or gray) 


| « Hardware of "A" Grade Quality 


x 


IMMEDIATE 
DELIVERY! 








Write for Literature 
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MPANY, INC. 
KEYSTONE [, voune BTice ss PHILADELPHIA 47, PA. 
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STEEL EQUIPMENT 
FOR THE FACTORY 


STEEL EQUIPMENT 
FOR THE OFFICE 
































CHECK THESE 
EIGHT HILCO 
FEATURES: 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 
Sheets. 
Automatic Counter. Counts only printed sheets. 


Enclosed Drum. Automatic Inking. 





Hilco Slipsheeter can be attached. 


5 50 Plus Tax Automatic Feed. 
69 IMMEDIATE DELIVERY . Paper Pusher is automatically lifted and carried 


back to feeding position, to eliminate lint on the 
stencil. 


DEALERS are REQUESTED TO WRITE FOR Drums are quickly interchangeable for color printing. 
COMPLETE CATALOG AND DISCOUNTS. 








a i a a a 


TECHMNVGRAPH _ compa rw] 






TECHNY nee ILLINO! 





Two GOOD Reasons Why It's 
“ROBERTS FOR NUMBERING” 


3 Roberts Model 49—Machine of the Century 


Roberts Model 49 has always been the most attractively priced, as well 
as the most dependable numbering machine. This handy, light, 3 action 





model meets practically all numbering requirements. 





) 2 Roberts Model 95 —tLeadership in Multiple 
i Model 49 F 
List price $14.00 Movement Machines 


The 5 easily chosen and set actions of the Model 95, plus its 
smooth, easy operation, makes this the favorite office machine. 


Priced amazingly low. 


IMMEDIATE DELIVERIES sd poe Gane 


(6 wheel capacity) 


ROBERTS NUMBERING MACHINE CO. 


700 JAMAICA AVENUE BROOKLYN &, N.Y. 
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HOLD WHITING STATIONERS GRAND OPENING 


Rochester, Minn., the medical center of the world, 
was the scene of the Whiting Stationers grand open- 
ing on April 11. It was the opening day of the First 
National Bank in the same building also, and the 
crowd passed from Whiting’s to the bank. 


The display of new fixtures, all steel and grained 
light walnut, was impressive. The center islands for 
open display and stock are in short lengths, designed 
for moving to any position needed in rearranging of 
the store as merchandise changes. 


In the fror ire two display windows, large enough 





WHITING STATIONERS’ NEW ‘'STORE.—Top: interior view 
showing display floor. Bottom: Sales representatives of manu- 
facturers and members of Whiting staff at grand opening. 


all office equipment and supplies. Spotlights aid 
the dis] lighting of the store which has all- 
aluminum tri The color scheme is off-white ceiling 
and pale walls. Floor is mottled asphalt tile, 
brown and ff. The lighting fixtures are enclosed 
four-foot fluorescents and provide ample coverage 
he balcony will be used for general offices and the 
basement ha fine arrangement for office equipment, 
ich as desk hairs and files. 

The bank ening furnished an idea of what can 
be obtained at Whiting’s, as all of the furniture was 
furnished by the stationers. 

J. E. Whiti thanks his many friends in the indus- 

y for thei rest in the opening and invites anyone 
interested t in when at Rochester, either as a 
patient or a prospect 

Aiding materially in the grand opening were: 

J. E. Whiti resident; Mrs. J. E. Whiting; W. W. 
Whiting, J Chronicle, Owatonna, Minn.: W. N. 
Lampman, manager; H. H. Reetz, R. A. Ouandt, R. L. 


Ford and A. H. Zelman. sales. 
Present from the Northwest Travelers were: R. Val- 
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NEW 
STAPLER 
SENSATION 


IT STAPLES 
IT TACKS 






(0 Personal 
“30 STAPLER 


SELLS FOR 98¢ 


complete with 500 staples 


Every housewife, student, teacher 
and business person will want one! 
Each Stapler sells complete with 
500 staples to get user started. So 
cash in on the new appeal — the 


new business of the PRESTO 30. 
NO LONGER THAN A CIGARETTE! 


Actually shorter than an ordinary 
cigarette! Everyone's amazed. 
Works like big expensive staplers 
and tackers, but is handy and com- 
pact for pocket, purse or briefcase. 


MOUNTED ON SELF SELLING CARD 


Stapler and 500 staples makes a 
lively seller. You'll get a quick re- 
turn on valuable counter and dis- 
play space. For full details write: 


METAL SPECIALTIES MFG. CO. 
3200 Carroll Ave. Chicago 24, Ill. 


Makers of Presto Staplers, Staples, & Paper Punches 
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Coda ASSURES 


YOU INCREASED 
SALES AND PROFITS 


ha. we 
How you Pou 


CARBON PAPERS 


TYPEWRITER CARBON BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


Tas 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 


Coclo- tee. 


529 So. Franklin St 401 Wood St 270 Lafayette St 


Chicago 7, Ill Pittsburgh 22, Po. New York 12, N.Y 
Factory: Loraopolis, Pa 
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leau and V. Lydon, Leopold Desks and Milwaukee Chair 
Company; H. Bergquist, Boorum & Pease Company; 


S. L. Griebel, Yawman & Erbe Manufacturing Com- 


pany; R. J. Fuller, Smead Manufacturing Company; 
H. P. Fredrick, All-Steel Equipment, Inc.; and M. D. 
Hasty, Sengbusch Self-Closing Inkstand Company.— 
MDH 
*—> - 
W. F. MONT PAS OPENS CHICAGO OFFICE 

W. F. (Wes) Mont Pas recently announced the open- 

ing of his new office at 111 W. Jackson Blvd., where 





WESLEY F. MONT PAS 


he will headquarter. He is now handling the Henke!- 
Clauss Company line of scissors and shears, and ex- 
pects \to acquire at least one more major line. His 
office phone is HArrison 7-1462. 

—= 
CONSOLIDATE STEBCO & FRANK MASHEK LINES 

Leo Stein, president of Stein Bros. Mfg. Co., Chicago, 
recently announced important changes in the organ- 
ization, factory and lines of merchandise 

First, a consolidation has been effected for the 
Stebco line and the Frank Mashek company products 
into one major line of merchandise, thereby eliminat- 
ing overlapping sales efforts and costs for the offering 
of brief cases and portfolios. In addition, manufac- 
ture is continued of matched sets of men’s luggage 
and brief cases with the patented Lifetime protected 
edge and Lifetime handle. 

Second, as a result of this consolidation, Harry W 
Goodale, who has been sales manager of the Frank 
Mashek Company, has now been appointed sales man- 
ager of Stein Bros. Mfg. Co. and will look after the 
sales of the combined line, nationally advertised under 
the trade name of Stebco Products. With the company 
a year and a half, Mr. Goodale was formerly assistant 
sales manager of S. Buchsbaum & Company 

Under this new program it is hoped to carry larger 
inventories of finished goods, effect faster delivery and 
provide better service to the retail trade 

To complete this consolidation and change, the move 
into the new factory at 1401-17 W. Jackson Blvd., Chi- 
cago 7, Ill.. was planned for June 1. There, added 
machinery and facilities are available 

—-> 
BROSK’S IN THE MIDDLE OF REMODELING 

In anticipation of its twenty-fifth anniversary, 
Brosk’s Office Supply, Kenosha, Wis., is remodeling 
in a new location at 8510 Seventh Ave.. in Kenosha 
Upon completion of the new store, which is expected 
shortly, a grand opening will be hel 

—- -— 
BALTIMORE FIRM TAKES NEW LOCATION 

The Howard Boyer Company, established in 1921 at 
Baltimore, Md., has announced a new location in that 
city at No. 1 Tower Arcade, 224 E. Baltimore St. How- 
ard Boyer, Jr., is associated with his father in the sale 
of new and used office machines. Facilities are main- 
tained for servicing of adding machines, calculators, 
duplicators and typewriters. 
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Tutroduce yourrsels.... 


TO PROFITS... 






TO PROTECTION 




























| We Victor 
TREASURE CHEST 


Introduce yourself to new and greater ONE HOUR CERTIFIED PROTECTION 


profits, with this fast selling, ever-pop- . a 
’ Introduce your customers to this certified, 


ular item. Practically every person you : . : 
meat Is @ potential custemer tere Vise permanent protection from fire for their 
tor Treasure Chest; everyone has doc- documents and other valuables. Asa per- 
ements end valichies 66 come coe manent investment in safety for the things 
whose protection is vital. Start cashing they prize, nothing will give your custom- 
in on this lucrative item today. Write ers more for their money than the Victor 
for detailed information on introducing Treasure Chest. Built like a small safe, 
yourself to greater profits, the Victor Treasure Chest is heavily insul- 


ated, lid and walls deeply recessed and 
gasketed for maximum protection. Availi- 
able in 3 sizes with combination or key 
lock. 


THESE SELLING AIDS AVAILABLE 


Every chest has this label and certification: 


This container is certified to be effective in with- 
standing severe heat reaching 1700 degrees Fohr- 
enheit, for at least one hour, without damage to 
paper contents. 









a’ 


P MANUFACTURERS WATIONA/ ASSOC; 
=e Ow 


FIRE INSULATED CONTAINER 














THE VICTOR SAFE & EQUIPMENT CO., INC. 


NORTH TONAWANDA NEW YORK 
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UNBEATABLE VALUE! 


DANDY 
STEEL TICKLER 


& A 20 Doz. List 


in Gross Lots 
Slightly Higher in 
Less Quantities 
3” x 5” Size 
IMMEDIATE DELIVERY 
Packed 3 Doz. to Carton. Ship. wot. 18 lbs. 


Write for Literature on Complete Line 





HEDGES MANUFACTURING CO. 


Makers of Files and Filing Equipment 
2931 WENTWORTH AVE . CHICAGO 16, ILL. 


PUT SALES RESISTANCE TO SLEEP WITH THIS ----. 


SIESTA SOFA! 


Lavish styling . . . luxurious beauty 

. comfort to delight a king! 

Nothing finer or more correct for 

distinguished executive suites! A 

restful siesta on this over-sized 

marvel of comfort restores early 

morning vigor and alertness for 

the afternoon's work. It is rich in sales-closing fea- 
tures... finest, softest coil springs in seat and back... 
reversible cushions... hair filled, muslin covered 
. upholstered in finest top grain leather... 6’3” 
between arms... choice of colors... mahogany or 


STANLEY SOFA No. 1660 ADE 
¥ 


TANLEY walnut... matching 2-place Settee and Side Chair. 


Here ts a sure profit-maker. Write for literature 


FORT WORTH : 
and prices. 


SALES REPRESENTATIVES 


Ww m Tonkin J B Wilson 
3515 Griffith Park 114 W. Tenth 


Dallas, Texas Boulevard i Charlotte, N. C. 
Los Angeles 27, Cal 


Dave C. Neuhaus i Tf Sullivan J. B. Tompkins 


12 W. 70th Sc. $$3 First Avenue 60 E. 42nd Se 
Kansas City 5, Mo. Salt Lake City, Utah New York, N. Y. 


Henry Deutsch 
5103 Pershing 


FORT WORTH, TEXAS 
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OTLATCHING witht? 
2REGON ERAILERAVELERS 


Wilson G. Turner, Correspondent 


Joe Brenfieck of the J. K. Gill Company, Portland, 
Ore., died in early May. He will be missed by many 
of us who thought of him as a dear friend. 

* . * 

It is our sad duty, also, to chronicle the death, on 
March 17, of Mrs. Frances Hammersmith of Phillips 
Office Supply Company, Roseburg, Ore.; and the pass- 
ing of Walter Tousley of the Yakima Bindery, Yakima, 
Wash 

> on . 

Stationers of the Boise area have started to hold 
local meetings once a month. So far, there are 14 out 
of a possible 18 belonging to the group. Joining up 
recently was Bob Bratt of Ryder Brothers in Baker, 
Ore 

. . . 

I understand that Gene Leighty is opening a new 
store in Ashland, Ore. Valley Stationer, too, has a new 
store—at Springfield, Ore., managed by Dean Stevens. 


» * * 


Associated Stationers held an official opening in a 
new location, 912 Second Ave., Seattle, Wash., on April 
25, a site where passers-by stop to look at a unique sign 
featuring a huge bottle of ink in which a revolving 
quill is dipped. A picture of this sign and an interior 
view appear elsewhere in this issue. 

* ao a 


I hear that a new stationery store is to open up in 
Nyssa, Ore. More about this later. 


* * * 


Editor’s Note—If Mr. Turner’s column is brief, 
blame it on the excitement occasioned by the visit 
of that long-legged bird who left a son for the Turner 
household. With Mrs. Turner in the hospital for the 
new arrival, our correspondent was a busy man and 
his own typist 

°*—> — 


STANDARD LEATHER OCCUPIES NEW PLANT 

A new factory building, purchased at 2341 W. Wa- 
bansia Ave., Chicago 47, Ill, is occupied by Standard 
Leather Products, Inc., providing three times the space 
available in former Loop quarters. New equipment 








Ansa, 


NEW STANDARD LEATHER PLANT 


has been added to increase production and facilitate 
deliveries. The company was established in 1942 and 
makes a complete line of personal leather goods under 
one roof. Sam Shapiro is general manager and ten 
representatives call on dealers 
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NOW RUNNING 
POST CARDS 
1S A PLEASURE! 





Office Workers from all 
over the nation are pro- 
claiming the ease of 
operation of the 


HART MIMEOGRAPH 


WITH THE FOOLPROOF 
POSTCARD FEEDBOX 


* patent pending 


®@ 





s95° 


PLUS TAX 


shows Feedbox 
in position 


The POSTCARD FEEDBOX is standard equipment 

on the HART Mimeograph which features a Clean 

Enclosed Cylindey; Easy-to-Clean Finish; Simple Pad 

Changing: Precision Ball Bearing Construction. 
Write for the Hart Plan of Sales Helps, fea- 


turing unusually attractive dealer discounts, 
immediate delivery and written guarantee! 





HART 


MEOGR 


ST. PAUL MINNESOTA 
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JASPER SEATING CO. 


wmummemememms JASPEO 00000 





FOR GREATER CHAIR VOLUME 
RELY ON.... 
JASPER SEATING COMPANY 









BEAUTIFULLY 
TAILORED 
UPHOLSTERY 


Du Pont’s Simulated 
Leather 









CORRECT STYLING— CORRECT POSTURE 


QUALITY 
' CONSTRUCTION 
AND 
FINISH 


> 
Finished Oak, 
Mahogany, Wainut 


ADDS 
DIGNITY 
TO 
EVERY 
OFFICE 
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NEWS NOTES FROM NSA DISTRICT No. 7 





A. J. Nordstrom, Correspondent 





Mr. and Mrs. Myron F. Emmons of the Emmons 
Stationery & Office Supply Company of Stevens Point, 
tdarshfield and Wisconsin Rapids, Wis., were Twin City 
visitors to attend the Robert Shaw chorale perform- 
ance at Northrup Auditorium on March 28. Their 
talented daughter, Shirley, is a featured soloist with 
the Robert Shaw singers. Earlier in the day, escorted 
by Henry Huette, one of the pioneer Northwest Trav- 
elers, Myron visited the various Twin City stationers. 

* +o * 

Ed Erickson, the Hibbing stationer, lost a bet to 
“Broad Brim” MacDougall when he wagered that Mrs. 
Erickson would not attend the No. 7 district meeting 
held at the St. Paul Hotel April 22 and 23. Dan’s bet 
was a cinch, as he had already phoned Mrs. Erickson 
and got her promise to fly to St. Paul the following 
day. Ed was the only surprised man in the group when 
his better half showed up on Friday. 

* + . 

Mr. and Mrs. George Celesta were among the Arrow- 

head visitors to the St. Paul convention. 
* . * 

Sam Schwartz of Rhinelander, Wis., is moving to a 

downtown location on July 1. 
_ - + 

Gruetzmacher’s in Merrill, Wis., has completed re- 
pairs on this store after the recent fire and is doing 
business again at the old stand. 

+ ao ” 

Jim Tweten was among the early risers for the 
opening of perch and sunfish fishing on April 30, as 
was Henry Brenner, the Antigo stationer. 

* * * 

George Bergstrom, the Spencer, Iowa, stationer, en- 
tertained his crew and a Northwest Traveler at his 
home during the big Iowa snowstorm. George won. 

7 * a 

Thomas P. O’Toole, the Dubuque stationer, was 
missed at the district meeting. Dubuque was well rep- 
resented by Mr. and Mrs. Cody and Jack. Koch Broth- 
ers, Holley’s and Zaiser’s were all represented with 
good-sized delegations. 

7 o ” 

Bob Brown is making a West Coast trip for the first 
three weeks in May, and plans to visit the outstanding 
stationery stores of that area during his vacation. 

om * * 

Jack Berry did his usual fine job in running the 
House of Friendship for the travelers. During the ban- 
quet, the Ewald Quartet entertained in their usual fine 
style, and received a big hand when they sang “Cruis- 
ing Down the River.” Gene Mitchell, Matt Dillon, Nels 
Schriber, and Casanova Wall rendered several songs 
for the benefit of a select few. Nels, of course, has a 
very fine voice but it was the consensus that a solo 
by Nels would have filled the bill much better. Arthur 
Grayston had his entire crew at the banquet, as did 
Arthur Walker of Farnham’s. 

The women of the convention attended a very fine 
luncheon at the University Club in St. Paul. Mary 
Lydon was chairwoman of this committee and merits 
the praise of everyone for a job well done. 

Bob Jerue and Clark Walker both were outstanding 
in helping make this meeting a huge success, as were 
all of the members of the committees. The featured 
speakers were all excellent and the orchestra which 
played for the evening dancing did a particularly 
fine job. 

* . - 

Any member of the Northwest Travelers Club who 
is in the Twin Cities on a Monday is invited to visit 
the Covered Wagon restaurant in Minneapolis at noon 
for the regular weekly luncheon of the club. 
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Sym bil y 


1949 


Success 


To its users, to Myrtle Dealers and to the Myrtle Desk 





Company, the Raleigh suite is a symbol of success. 


...the Myrtle Raleigh marks the user as a man 
who, having attained success in his business, not only 


wants but needs the finest in office equipment. 


... it marks the dealer as a man successfully deal- 
ing in value, and as an office-engineer capable of 
placing the right equipment in the right hands. 


...to us, it marks the crowning achievement of 
fifty years of fine desk manufacture ... fifty years 
of effort pointed constantly toward the perfection of 
desks not only as efficient office tools, but as furniture 
expressing the dignity and character of the offices in 
which it is used. 


MYRTLE DESK COMPANY, High Point, North Carolina 
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FLAGSHIP’S AMAZING 
MET ALLIC BACK 
MAKES IT EASY TO 
SELL MORE TOP-GRADE 


CARBON PAPER 
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Now you can sell as much carbon paper in the top-price bracket @ Flagship is curl-proof, 


as you've been selling at the bargain level! Customers see Flagship’s not just curl-resistant 





A tl AE STINET a i cetyy 








different, competent looking metallic back, are easily persuaded to s 
give it a try. And once they've used Flagship, they never go back to — @ _Flagship’s metallic back : 
| inferior carbon papers. For the silvery finish on the plastic base that means extra wear, : 
| gives Flagship eye appeal also gives it unsurpassable writing quali- easier handling . 
ties, handling qualities and staying power. Your carbon paper 
volume grows. Your profits grow. Your traffic grows, because yours @ Flagship makes sharp, : 
is the only store in town that can handle Flagship. And Flagship is permanent copies 7 
the only metal back and absolutely curl-proof carbon paper there is! 7 
Good deal? You bet! Ask us today about an exclusive dealership @ Flagship allows 
for Flagship and Allied’s complete, profitable line of carbon papers smudgeless erasures P 





and ribbons. Write Dept. A 


CARBON AND RIBBON MANUFACTURING CORPORATION A 
General Offices and Factory: 165 Duane Street, New York 13 
Western Office & Warehouse: 1629 So. B’way, Los Angeles (5 Ce 
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PACIFIC NORTHWEST NOTES 
C. M. Litteljohn, Correspondent 


Pu Office Equipment Company is a new 
ness f y opened and established recently in 
Flatir B ling of Pullman, Wash., the seat of 
hingt State College. It has a Grand St. en- 
nee anc pletely stocked wi‘! office equipment 

uppli owner is John L. Morgan, who has 
le ba ind of experience, both in the sales 
servi of office equipment and business 
plies, h een for years with the Moscow Office 
ipment ‘ iny of Moscow, Ida 
se 6 
C. C. Charles of the Puget Sound Typewriter Com- 
ea Wash., was elected to membership in 
tle M pal League 
Ha vho owned and operated Hartzell’s 
| Stationery n Seattle, are now back in busi- 
| Mrs. Hazel Hartzell, in business for 18 years 
the ege students of the university district, 
her d r, Ruth, associated with her in a 
t 42 versity Way 
location at 912 Second Ave., Se- 
whi ist vacated by one of the station- 
ort man & Hanford Company, the As- 
ted S have remodeled and redecorated 
tore f fice lines and stationery products 


* » * 


April « juake in Seattle was the biggest hum- 
f quake ever to shake the joints and 
of »-story L. C. Smith building. Many 
tione e had the ink bottles rattled on its 

‘ off the walls in the big shake 

fother | The Northern Pacific Bank Note 

B ing at First Ave., S., in a section of the city 
rdest | extensive damage to its five-story 
Franl nery store at 2502 S.W. First, Port- 
re e Semple-Switzer Company, 717 S.E. 
St., I d, dealers in typewriters and add- 
hine ticipated in grand opening of the 
Restaurant and complete shopping 

nter on |] s rapidly expanding west slope 
h have i stationery and business machines 


” ” 


pment contracts have been recently 
el ationery and office and school 
y hou Seattle. Seattle architects have an- 
{ W. Graham & Company’s Seattle 
$11,392 contract for student chairs, 
r the Puget Sound Junior High 
Company also won an award of 
$ ) for vork tables, chairs and desks for 
( ke leights elementary school. The J. K 
Com 1 Offices in Seattle, as well as at 
nd, O original store), secured a $3,027 
f Puget Sound High School, and a $2,439 
McMicken school. The Northern 
Sul mpany gained an $8,116 contract 
rary ¢ ent and benches, and Lowman & 
ic f Seattle a contract for tables and 
school 


> * * 


Walter E. Seay of the Victor Adding Machine Com- 
812 Se Ave., Seattle, was recently elected 
he Seattle Chamber of Commerce 
od > . 
Ad ionery store has been moved by 
Mrs. D. W. Steinke, from 2638 California 
Ave., S.W., Seattle, Wash. 


rath ] CONSOLIDATED WIRE PROD 
Studs k Corporation at Washington State Mi | 
e Wash., declared a dividend of 145 Spring Stree . 
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QUALITY ALUMINUM FURNITURE 


of outstanding beauty 


ANODIZED for durability 


and perfection 


PRICED at less than you 
would expect to pay 


MODEL NO. 620 
TABLE 


Is made in several 
styles and sizes. 





MODEL NO. 840 
CHAIR 


Can also be had 
with side arms. 





No. 840 


MODEL NO. 510 
LOUNGE CHAIR 


Can also be had 
in settees of two 


and three seats. No. 510 





Designed by Chaircraft, makers of the famous line of 
Anodized Aluminum Furniture for offices, hospitals, insti- 
tutions, hotels, restaurants, reception rooms and others. 
Upholstered in a choice of nationally advertised cover- 
ings in all the wanted colors. 


Write for illustrated catalog, 
dealer prices and discounts. 


(Chaircraft 


NUFACTURING CORP 





48-50 WEST 21ST ST. NEW YORK 10,N. Y. 
CHelsea 2-0470 
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25 per cent from profits in the form of stock, first 
dividend since 1946. Manager Merl Simmons of this 
store has commented that checks had been written 
for $19,250, payable to the store’s account. 

meionicallail acticin 

VICTOR EXECUTIVES VISIT KEY BRANCHES 

The Victor Adding Machine Company puts a high 
value on first-hand information on selling conditions 
in the field. This month a team of top executives in 
the sales division visited some of the key Victor 
branches in the Midwest and East. 

The purpose of this move was to discover where 
weak links, if any, exist between home office and 
branch operations. 

Alvin Bakewell, general sales manager, who planned 
this on-the-spot study, points out that liaison of this 
nature can bring into focus important details which 
are often obscured in routine reports. 

Each of the five executives sent out spent the entire 
week in a different branch working with retail sales- 
men, calling on prospects and canvassing, observing 
and getting the opinions and reactions of personnel 
to current problems and policies. In this way they 
hoped to find out how home office and branches could 
better co-ordinate efforts and also how home office 
personnel could be of greater assistance in smoothing 
out operating details 

After a week of intensive investigation these men 
returned to the home office where they wrote up indi- 
vidual reports of the situation as they saw it. Accord- 
ing to Mr. Bakewell, this was followed by a series of 
conferences which discussed the five reports. 

These reports were in turn boiled down to a group 
of salient points which have been passed on to top 
management for its consideration. 

Personnel sent out to make these contacts include 
Victor’s advertising manager, director of market re- 
search, export manager, administrative assistant to 
the sales manager, and director of service. 

Mr. Bakewell declares, “The over-all value of such 
a Study cannot be overestimated. Its success in eval- 
uating the effectiveness of Victor’s current sales pro- 
gram is most encouraging. In fact, plans are already 
under way to send the same men out to study Victor 


operations among key dealers.” 
i 


BURGLARS GET $304 LOOT AT DENVER STORE 

Recently during the night burglars broke into the 
Aaron’s Stationery Company store at 1654 Arapahoe 
St., Denver, Colo., and made away with $304 in goods 
and cash, according to David Aarons, proprietor. 

The thieves forced their way through a rear win- 
dow and escaped with around 70 fountain pens and 
automatic pencils, plus $42 in cash, according to Mr. 
Aarons. The robbery was one of the first in the 
stationery field in almost a decade, according to the 
Denver police department.—RAL 

—-><- — 





ENDS 21-YEAR SERVICE.—C. J. Harris, manager of the Los 

Angeles branch of L. C. Smith & Corona Typewriters, Inc.. 

says good-bye to E. J. Mueller, long-time employee of 

the company, retiring after more than 21 years’ service. 
Story appeared in May issue, page 200 
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STORAGE-WARDROBE 
CABINETS 


@ HEAVY-GAUGE METAL 


@ ADJUSTABLE SHELVES 
@ THREE-POINT LOCKING DEVICE 


@ BAKED ENAMEL 
SHIPPED 
SET-UP 


— —->.—___ 


STEEL SHELVING 


@ STANDARD & SPECIAL SIZES 
@ OPEN OR CLOSED TYPE 
@ SHIPPED KNOCK DOWN 





Write f 
We Would Be Glad to Quote pasting 
on Special Items in Quantity 
* 








1338 INWOOD AVE. « NEW YORK 52, N. Y. e¢ CYPRESS 3-3434 








/ For Handsome Profits 


from Satisfied Desk-Set Buyers 


Sell Sengbusch 
Handi-pens 





The standard Sengbusch desk-set line gives you beauty, 
utility — everything for year-around selling appeal, 
quick turnover, and attractive profits 


One desk-set line is all you need, when you concentrate on Handi-pen Desk Sets are also extremely popular as “Good-Will 
Handi-pen. For Sengbusch Desk Sets, made from lustrous, Builders” with donor’s name imprinted in Gold or Silver leaf. 
colorful plastics, have the tasteful styling that appeals to everyone. Pave the way to an increased volume of sales. Put Handi-pen 
They have outstanding writing features, too. Sengbusch’s desk sets on demonstration. They sell themselves. You build 
famous “Capillary Action” inking principle eliminates ink de- a profitable future business, because everybody wants one. And 
terioration and waste. There is no pen flooding or clogging. the good will you build with Handi-pen sales also helps you 
Your customers can choose their own pen-points. Writing is move other items, So place your Handi-pen order today. When 
practically effortless — in a style that suits individual shipping, we'll we od “sales-creating” promotional circulars 


personalities. with your imprint; also colorful display cards. 


SELF-CLOSING INKSTAND CO., 369 Sengbusch Bldg., Milwaukee 3, Wis. 
y > . A iA | mn 
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Write today 


copy of this 


for your 


use ful 


catalog 


SERIES 3650—Handsomely designed. é 
beautifully finished sofa and club chair. . 
typical of the beautiful values in 


office furniture in our new catalog. 








CHAIR 


COMPANY: 
127-133 BLEECKER STREET, NEW YORK 12,N. Y. 
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GRAMERCY 7-566] 
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A vast new market is open to dealers who will 
tell the story of the Sentry safe to farm and 
city householders. Many dealers have already 


added to their profits this way. 


Householders want the easy-to-get-at 24-hour 


on-the-spot protection 


proved Sentry safe. 


Here’s why: Sentry eliminates red tape, by- 


passes legal restrictions and entanglements 


in renting safe deposit boxes—actually pays 


BRUSH-PUNNETT CO. 


*y 545 West Avenue, Rochester 11, N.Y. 





provided by the im- 


for itself in savings from box rentals. Most 
of all, Sentry is on the spot 24 hours a day. 
Owners don’t have to watch the clock as bank 


hours shorten more and more. 


Point out these benefits of 
the handsome streamlined 
Sentry along with its fire 
and theft protection fea- 
tures. You can sell a lot of 
safes in your area—you can 


build a lot of extra profits. 


DIMENSIONS 


Outside 2414"x1714"x174” 


9” 


Inside 15” x12” x12” 


| A fact you can turn into EXTRA PROFIT: 


| Farm and city HOMES WANT 
| - SENTRY'S on-the-spot PROTECTION 
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CANADIAN NEWS NOTES 


S. J. Luddington, Correspondent 





Canadian Stationers, Ltd., 561 rue Champlain, Joli- 
{ ette, Que., has awarded the contract for the erection 





f an additi its plant at the same address. Cost 

estimated $50,000. 
G. R. McGregor, Remington Rand agent in Wood- 
ock, Ont., recently moved his office in that city to 506 

Canterbury S 
Fire of unknown origin recently destroyed a section 
f the Cana n Public Booth Company’s plant in Arn- 
rior, Ont. Ra for almost two hours, it destroyed 
he interior of the finishing room before it could be 
ight unde! ntrol. Damage was estimated at more 
1 SDU.000 


S. L. Blowes 


iCe SLALIOLII 


ently took over the retail book and 
store at 38 Wellington St., Stratford, 


O from J. H. (Herb) Kenner, who was nearing the 
end of his sixtieth year in business in Stratford. The 
which has occupied five different locations since 
tarting in business, is the oldest owner-operated and 
wned business in that city. 
The new owner, Stanley Blowes, who has had 21 
rs of experience with the Canadian National Rail- 
ys and Tr! Canada Airlines, has been since 1946 
located in London, Ont., where he was district traffic 
and sales manager for Trans-Canada Airlines. 
: * > . 


T. L. Mitchell, personnel, public relations and pro- 


duction director for Barber-Ellis of Canada, Ltd., 
Brantford, O recently resigned to become a division 
nanager with the Copp Clark Company, Ltd., com- 

ercial text book producers of Toronto. Mr. Mitchell, 

o ha er issociated with Barber-Ellis for 11 
years, most of the time in Brantford, had held his 
present position with the firm since returning from 
ervice with the Royal Canadian Air Force. 

Ss @ hs 
Competing with 24 other commercial students from 


Ontario schools, seventeen-year-old Valeria Kowal, 
136 Albion St., Brantford, made a clean sweep of typ- 
ing honors at the Ontario Educational Association 
contest held recently. In second place in the contest 
was Barbara Wylie, 17, of Northern Vocational School, 
roronto 

Valeria wo! yphies for her accuracy of 99.66 per 
cent and her speed of more than 74 words a minute 
during the 15-minute contest. Together with Loreen 
Gray, 16-year-old Branford Collegiate Institute stu- 
dent, she wi the team prize. The Underwood Team 
Trophy went the Brantford Collegiate Institute, but 
Valeria will keep two other trophies—a loving cup for 


her accuracy of 99.66 per cent, and the Irma Wright 
Award for an average speed of more than 74 words a 
minute during the 15-minute contest. B. H. Hewitt 
of the Commercial Teachers’ Association, reported the 


Brantford’s gir 
Ontario Con 


s accuracy of 99.66 per cent is a record 
mercial Teachers Educational Associa- 
tion contest 

The office the Dayton Scale Company in Wind- 
or, Ont., managed by G. Kilborn, were moved re- 


ently to 279 Sandwich St. W 
* - * 

Wholesale a1 retail stationery firms in Canada 
have show! od response to the 1949 budget of the 
Dominion government, as introduced a short time ago 

Reduction of the excise tax of 35 per cent on foun- 

pens and pencils, desk sets and like goods to 
en per cent at the manufacturers’ level, was loudly 
claimed by the trade 
o a . 

Jack Preston, president of the Stationers and Office 

Equipment Dealers Association of Ottawa, Ont., pre- 
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NOW! It’s a DUAL- PURPOSE 
a Mader hid eeddee 





Sa Se: 
Prints from address roll or 
direct from business records 


Thousands of users have found Master Addresser the 
solution to their mailing problems. 


NO STENCILS—NO PLATES 


It prints addresses from carbon impressions typed on a 
long strip of paper tape. NO STENCILS—NO PLATES. 
Low cost address tape is prepared on your own type- 
writer even faster than envelopes can be addressed to 
the same list. Address tape can be re-used up to 100 
times. Corrections made easily on gummed correction 
slips. 

NOW, THE RECORD MASTER ATTACHMENT makes 
it possible to use this simple, inexpensive process for 
printing directly from your business forms. 





Record Master Attachment $375 


For making statements, service reminders, prospect fol- 
low-ups, ete., a Record Master Label is attached to your 
regular record card or sheet. As you handle the record, 
you can address statement or mailing piece directly from 
the record itself, 

Business record and means for printing are combined. 
No extra filing’ or sorting. No errors from failure to 
correlate record and addressing means. 


Saves time! Prevents errors! Cuts Cost! 
For full information, write today. 


lee théddceede C2 


5508 Excelsior Boulevard, Minneapolis 16, Minn. 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-ONE YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 








Write for details and samples. 
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MANUFACTURERS 


Inc. 


Factory, Rochester, N. Y. 1949 





“QUALITY EXCLUSIVELY 
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sided at the recent meeting held at Chateau Laurier. 
Much interest was shown in a film, titled “In Balance,” 
presented through courtesy of the Burroughs Adding 
Machine Company. Charles Raymond introduced the 
subject and the guest speaker was thanked by Thomas 
Moore. 

” a * 

J. B. Hay, Hay Stationery Company, London, Ont., 
was recently re-elected president of the Western Fair 
Board 

” « ” 

Lt. Col. K. R. Swinton was recently appointed vice- 
president and executive assistant to Harry Ritchie, 
president of Imperial Typewriters of Canada, Rota- 
print Co. of Canada, Ltd., and Ritchie Office Equip- 
ment Ltd., all of Toronto. Lt. Col. Swinton will be 
in charge of the organization’s new electronics divi- 
sion and will direct all exports activities for new ap- 
paratus to be used in business offices. 

” * » 


Members of the Stationers Guild Club of Toronto 
were treated recently to a short talk by Neil B. Pow- 
ter, sales promotion manager, Howard Smith Paper 
Mills, Ltd., who dealt with salesmanship. Two films 
dealing with a modern paper plant’s production meth- 
ods and the other a history of paper, made the pro- 
gram most interesting. The guest speaker was intro- 
duced by George Raymond of A. R. Davey & Company 
William Glendinning, Acme Carbon & Ribbon Com- 
pany, extended the club’s appreciation to Mr. Powter. 

- ” ” 

J. G. Hogg, managing director, Willson Stationery 
Company, Vancouver, B. C., was recently elected to 
the board of directors, Vancouver Better Business 
Bureau 

~ * - 

Frank Barrett of the International Brotherhood 
of Bookbinders was guest speaker at the recent 
meeting of the Stationers Association of Hamilton 
le gave an account of the progress of the book- 
binding art. Entertainment was provided by members 
of the L. W. Jones Company staff. 

~ * * 

Clarence C. Reed, assistant superintendent at the 
St. Lambert plant of L. E. Waterman Company, 
Montreal, died recently after a brief illness. He was 
in his fifty-eighth year. 

” = * 

Fred Laffin, one of the best-known members of 
the stationery trade in Ottawa, Ont., where he had 
resided for 45 years, died suddenly at his home, 
218 Primrose Ave., recently in his sixty-second year 
following a short illness. He was employed by the 
Office Specialty Company for 40 years up to the time 
of his death. He was educated in Richmond, Ont., 
his birthplace, and at Ottawa. Mr. Laffin was a 
member of Knox Presbyterian church. 

Surviving are four sisters, Miss Isobel Laffin, Ottawa: 
Miss Ann Laffin, Winnipeg; Mrs. Fred Hemphill, 
Ottawa, and Mrs. Malcolm MacFarlane, Carleton Place, 
Ont.; and two brothers, Roy and John, both of Rich- 
mond 

7 ” ” 

Henry Adam McGill, 73, salesman with the Office 
Specialty Manufacturing Company, Ltd., Newmarket, 
Ont., died recently. Mr. McGill lived at his home, 
45 Meadowvale Dr., Kingsway Park, Toronto. He had 
been retired for some time. 

—— — 


OFFICE EQUIPMENT FIRM OPENS AT SCRANTON 


Formal opening of the Office Equipment Company 
branch store, 125 Adams Ave., Scranton, Pa., was held 
recently. The store is devoted exclusively to the dis- 
play, demonstration and sale of office furniture. Repre- 
sented in the stock are products of nationally-known 
lines. Thomas L. Allen, David W. Harris and James 
D. Ross are owners of the company, also operating 
a store at 526 Spruce St 
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10 SELL IT. eee Display Y 


FREE S./; BOOSTER 
FOR Sinart DEALERS 


Experience tells us that quality merchandise 
attractively displayed will sell 5 to 7 times more 
than similar merchandise not displayed. To help 
you to more ruler sales and greater profits, West- 
cott Rule offers with every 3 dozen of Eyesaver 
Rulers this colorful, attractive display card. 
Order today from your wholesaler and watch 


ruler sales climb. 



















Ruler Makers 


WESTCOTT RULE CO. INC.| <* 


SENECA FALLS, NEW YORK 























No. 399 — TRI-PLY 


No. 3900 — TRI-PLY ‘“WHISK” 
with new style brush 


CENTER PLY — soft gray ink > 
and type eraser : 7 
OUTER PLIES — red rubber, 


for erasing carbon smudges and pencil. 








TYPISTS’ 


WORLD’S QUALITY STANDARD FAVORITES 
FOR 
WELDON ROBERTS RUBBER COMPANY CLEAN 
Newark 7, New Jersey ERASING 
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Good Selection of Used 
CALCULATING 
AND ACCOUNTING 
MACHINES 


C. E. C., well known for years as a dependable 
source for used office equipment, offers dealers 
a wide variety of business figuring and account- 
ing machines. 

Calculators — All makes: Burroughs, Comp- 
tometer, Friden, Marchant, Monroe. Both select 
rough and rebuilt. 

Accounting Machines — Burroughs Book- 
keepers, including bank, utility, and commer- 


cial models. Rough only. 


All inquiries welcomed, answered promptly. 


CALCULATOR EQUIPMENT CORP. 


ORANGE, N. J. 
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LOOK AT THESE FEATURES 


@ Light w 
Portable 


nclosed sé ; stener 


NO STENCILS — NO INK — NO GELATIN 
THE New Wright Spirit Duplicator does everything that 


‘ven the highest priced machines do. Perfect copies from 


typing or hand drawing or lettering—as many as 500 from 


me master carbon—and up to four colors with one opera- 
tion. Handles any size sheet up to 9 x 14. Improvements 
in the new Model C Wright Spirit Duplicator include longer 
paper guides, a new type moistening unit designed to save 


fluid and insure better distribution, and a new automatic 
release crank handle. A handsome dust and moisture proof 
cover is included with the new Model C and a counting 
device is available at slight extra cost. Compare the Wright 
Spirit Duplicator’s work and features with any other ma- 
chine Then look at the price The Wright Company, 


1330 Quincy Street N. E., Minneapolis 18, Minn 











USED and SERVICEABLE 
OFFICE FURNITURE 


for Dealers and Retailers 


DESKS, TABLES PEDESTAL, OAK 
BOOK CASES AND WALNUT 


and steel, legal and 
TYPIST CHAIRS letter sizes, with and 
TYPISTS DESK 


without locks 
EXECUTIVE DESKS e DOCUMENT FILES 
DOUBLE AND SINGLE 


e CARD FILES 
We offer to the trade office furniture in good condition 


priced right so you can resell at a good profit. 


Arrangements to ship less than carload lots, and car- 
loads if desired. Seven warehouses located in Washing- 
ton, D. C. Unlimited stock. Priced Right for Resale. 


To any dealers who find it difficult to secure new equip- 
ment today we recommend the purchase of this material. 
Inquiries solicited. 


TYPEWRITERS e 


MANHATTAN OFFICE 
EQUIPMENT CO. Wholesalers 


639 NEW YORK AVENUE, N.W., WASHINGTON 1, D. C 
Phone: Metropolitan 2043 


OFFICE MACHINES 


Maurice Kressin, Gen. Mgr. 
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HOSTETTLER’S OPENS NEW DEPARTMENT 
Hostettler Typewiter Company, Ashland, Ohio, re- 


ently opened a new furniture and duplicator depart- 
ment which adds two thirds more floor space to the 
irge store in the heart of the city at 10 W. Main St. 


Industry and schools within a 40-mile radius provide 
the market for the Hostettler firm which supplies prod- 


THREE VIEWS OF NEW HOSTETTLER OFFICE FURNITURE 

DEPARTMENT.—Top: section of furniture display depart- 

ment. Desk in center is of fine walnut, with conference 

top. Middle: another view of the new section, showing 

files, steel and wood desks and chairs. Bottom: entrance to 

new furniture department, featuring side and leather up- 
holstered chairs. 


icts of The Globe-Wernicke Co., Ditto, Inc., Royal 
Typewriter Company, Inc., Jasper Office Furniture 
Company, Boorum & Pease Company, R. C. Allen Busi- 


ness Machines Company, B. L. Marble Chair Company, 
Sturgis Posture Chair Company, Cramer Posture Chair 
Company, Esterbrook Pen Company, Parker Pen Com- 
pany, W. A. Sheaffer Pen Company, Imperial Desk 
Company and other firms. 

Moving to the present location five years ago, Hos- 
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AMES PRESENTS 
the jastest—the safest 


OFFICE MACHINE WASHER 


WIRL 


with filtered 
centrifuge action 

















Model A-28 





CLEANS EFFICIENTLY AT LOWER COSTS 


* A fast rotating impeller gives turbulent action which 
forces most stubborn dirt from tiniest crevices. 


* Cleaning compound constantly filtered to prevent loose dirt 
from getting into or settling on parts. 


* Less evaporation—less cleaning compound used. 


ae 


Automatic fire lock, a sure protection against fire hazards. 


No accessary equipment necessary. 


FOR 3 TYPEWRITERS 
Model A-28 


28"' Dia.—30"" Deep 
50 Gal. capacity 

Vy HP motor 

12 and 14 Gauge Stee! 
Ship. Wt. 170 Ibs 


FOR 1 TYPEWRITER 
Model A-18 


18’ Dia. —I9" Deep 

15 Gal. capacity 

1/3 HP motor 

14 Gauge Steel throughout 
Ship. Wt. 75 Ibs 


F.O.B. Kenosha, Wisc. 


seE THE WIRL DEMONSTRATED 

at ALL AMES’ BRANCHES and at 

BOOTH NO. 28 — NOMDA CONVENTION 
June 19, 20, 21 & 22 — Los Angeles 


For further information on the WIRL, write: 


AMES SUPPLY COMPANY 


564 West Randolph Street 


BRANCHES 


583 Market St. 19131 Commerce St. 
San Francisco, Calif. Dallas 1, Texas 


191 Cain St. 
Atianta 3, Ga. 


Chicago 6, Illinois 


37 Murray St. 
New York 7, N. Y. 


417 Wall St. 
Los Angeles 13, Calif. 
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POSTURE CHAIR 
FOR SALES VOLUME 


All With Foam Rubber Cushions 





e Complete Popular Priced Typists 
e Complete Line Executive Chairs 


ALL BUILT IN OUR OWN MODERN PLANT 


Produces them 
At Business 
Getting Prices! 





No. 435 
"Spring Back" 
Posture 
Executive 
(Style as 535) 
or 
No. 535 "Flo-tilt”’ 
can be retailed 
with good profit 


$72.50 


Try one of each 
They Sell 


No. 535A Junior Exec. “Fio- 
Tilt” Cushion: 19” x 16” x 3” 
Foam Rubber 


TYPISTS as low as $27.50 less usual dealer discount 
for Economy Budgets. Our Broad Range of Models 


Assures Riteform Dealers—They usually undersell 


any competition. 
If not acquainted "with the extra features'’ at lower 
prices—write today for our Special No Risk Plan. 


No. 115 TYPIST 


with Bonded Foam Rubber 
Cushion. All steel welded 
—16'/ox13'/ox2 seat. Ad- 
justable height—back rest. 
Priced low so dealers can 
sell, good profit at 


$24.50 


New Magnesium Side 
Chairs Available Now. Get 
details. A new product— 
in this wonder metal. You 
will be pleased with the 
prices. Write Today. 


FULLY GUARANTEED. 
SOLD ONLY THRU DEALERS 





CHAIR CO... INC. 


43 S. OXFORD ST. PAUL 5. MINN. 
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tettler’s faces Main St. and extends through to Second 
St. Constant expansion has marked the firm’s supply- 
ing of products for the office, school and home, and the 
providing of service for office machines. Two delivery 
trucks are maintained. 
2 ee 
CHAIRCRAFT MAKES APPOINTMENTS 

Julius Feldorn, who has been the production man- 

ager of the U. S. Chaircraft Manufacturing Corpora- 

















JULIUS FELDHORN 


tion, New York, N. Y., was recently appointed national 
sales manager. He has had an important role in the 
development of a new aluminum office swivel chair 
which is soon to go into production. 

Mr. Feldhorn’s chief assistant is Joseph B. Clemens, 
who has been instrumental in the company’s growth. 
He is in charge of sales in the Eastern Seaboard and 




















JOSEPH B. CLEMENS M: R. LORBER | 


has his office and showrooms at 166 E. 33rd St., east 
of the New York Furniture Exchange 
Milton Lorber is in charge of sales in the midwestern 
territory and Jack Masinter maintains showrooms in 
the Western Merchandise Mart in San Francisco, Calif., 
to popularize aluminum furniture on the Pacific Coast. 
—-<- 


NACS MEETING IN LOS ANGELES 
(Continued from page 43) 


board covers, brief covers, celluloid tab and plain tab indexes 


and school wallets Ed Cooper and Art Pfister wer 
charges 

Trussell Manufacturing Co., Poughkeepsie, N. Y., displayed 
loose leaf ring binders and loose leaf zippers. Jack Kennedy 
ind Charles E,. Conger were in attendance 

Vv. & E. Mfg. Co.,. Pasadena, Calif., exhibited drawing 
struments, drafting machines and scales Answering ingui 
es were F. E. Vaughan Roland bD. Tyler, Harold Atwood 
and Charlotte At rod 

Ss. E. & M. Vernon, Inc., New York, N. Y., displayed loose 
eaf covers, coil wire binding composition books, OSE eaf 
fillers and accounting pads James L Andersor vas in 
charge 

Wilson Jones Co., Chicago, ll, featured loose leaf 
and bound books. C. C. Nunn, Phil Van Culin and Ja 
Cuff, J1 were in attendance 


Following the final session the board of directors 
met and selected Chicago for the 1950 gathering 
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ES LL a, 
“SPIN-DEX” 


You Can Use It 
The Day You Receive It 





Your present cards, now in regular 
drawer files, can be lifted into the 
modern rotary Spin-Dex File and 
used at once. No rewriting of rec- 
ords. Holds approximately 6000 
standard-size cards with no chance 


of cards becoming displaced. 





DEALERS: 


GET IN THE SPIN-DEX PROFIT PARADE. Your 
territory may still be open. Write now for com- 
plete dealership information. 


BUSINESS EFFICIENCY AIDS 


7916 LINCOLN AVENUE SKOKIE, ILLINOIS 














@ Carry no Inventory! 
@ Shipments made in 24 hrs.! 


7 @ We make drop Shipments! 


the best 
in Aluminum 


SAND URNS—SMOKERS—COAT TREES—TORCHERES 
WALL RACKS—UMBRELLA STANDS, ETC. 

















No. 559 No. 229 
LATEST CATALOG No. 410 
JUST OFF THE PRESS 
No. 505 SEND FOR YOUR COPY No. 235 
Giaro Macuine Propucts ComPaANy 3711 Edgemere Ave., Far Rockaway, N. Y. 
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IGHT MERCH ANDISE 


(IF YOU OFFER THE R&T" 


AT THE 


Height Overall 
Depth Overall 
Width Overall 
Depth of Seat 


Here are two NEW club chairs, made with 
the famous Imperial Leather Furniture Co. quality 


priced right for quick, easy sales and sure profits. Order 


today - and watch your business pick up. 





CR. (MBER Lie Feicise C 


Ra WES i 27.5 ee NEW YORK 


Write for our complete catalog of office furniture. 





US. PAT. OFF 


RIGHT PRICE) 


Height Overall 
Depth Overall! 
Width Overall 
Depth of Seat 


for Storing Loose Lea Records 
PERMANENT STORAGE BINDERS 


20 STOCK SIZES 










































































on | Cee ee 
No. Side First | Posts 
Bind inactive loose leaf records in 97 yo 8% 4, 
compact book form permanently 78 7 x 8% 234 
so they cannot be removed and = 7 — rt: 
lost. Any office employee can do it 81 814x11 23; 
Simple thumb pressure locks the ~ ? x11 4%4 
patented Liberty Self Locking Bind Z cree ais 
ing Post forever. No tools are 91 9l4xll% 7% 
needed. Covers are made of strong B . Rane 3 *%4 
Masonite Presdwood hinged with 119 es Biz : ‘ 
durable Buckram. Two self locking A unit consists of 120 ll x 8%] 8% 
gibte furnished with eech binder Liberty SELF LOCKING BINDING POST twostrong Masonite 129 | 12 x 9%6] 7 
PAT. NO. 2056716. BRITISH PAT. NO. 61086 Covers and two Self 148 14 x 84] 7 
20 stock sizes accommodate CANADIAN PAT. NO. 3654 Locking Posts, Reg- 1114 ll x14 7 
standard size forms. Special sizes Sa 5) ular metal screw be af ee 814 
are available on special order Available in %°.1°. 1%" 2° / posts are optional 118 | 11 xl? 84 





3”, 4°, and 6” lengths Socciel Since Cade to Gotes 
ewan n n= -------- -------------------- ada Niiaws -------------- 








METAL SCREW POSTS EXTENSIONS 
—— — SSS 
_— | : iat SS 
%", 1°, 1%", 2°, 3”, or 4” lengths in 4" and 1” lengths 
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CANVAS BACKS 


To fit any size binder 





BANKERS BOX COMPANY ° 720 So. DEARBORN ST. « CHICAGO, ILL. 
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Seen and Heard AMERICAN 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


NUMB@RING:-MAC RIN@Z 





For All Special Requirements 











The Mo Calculating Machine Company, whose 
rmer locati was at 404 W. Ninth St., Los Angeles, 3 MOVEMENT—S MOVEMENT 
now esta hed in new quarters at 1668 Wilshire — LEVER NUMBERING MA- 
Blvd. The new building is a one-story concrete struc- 
ture with floor space of 5,000 square feet. The walls CHINES—CARBON COPY 
are light green and the floor is of green asphalt tile. NUMBERING MACHINES— 
Fluoresce! hting and modern furnishings are used HECTOGRAPH RIBBON MA- 
throughou CHINES—DATING MACHINES 
H. B. Cage, the Los Angeles branch manager for the —COMBINED NUMBERING & 
ust twe ie-half years, was formerly manager DATING MACHINES — PRICE 
the Fresno office. Prior to that he was assistant MARKERS—SPEED SET LOT & 
anch n er in Fort Worth, Tex. PIECE NUMBERERS—SPEED SET 
phe ie YARDAGE MACHINES — SPE. 
The Unde d Corporation, 733 S. Spring St., re- CIAL MACHINES ON PLAT. 
ntly announced the appointment of Ray Alba, pro- FORMS. 
prietor of Compton Office Equipment Company, 
116 E. Cor n Blvd., as Underwood agent in the a =~ Please give full details and 
Compto! The appointment became effective b J 4 321 mention reference numbers 
April Be ae Fecelmite (mprosten shown below on special re- 
rhe nan e Adair Typewriter Company, 2805 N. quirements. Write for latest folders describing 
ieroa St., Los Angeles, has been changed to Adair all models. 
rypewrite Office Supply Company, becoming 
ffective Mai The company was organized in 1942 Ref. 
Charles A. Adair, the present owner. Recently ex- rv 423456 sad = 234 S 
ensive il vements have been made in both the 
tore and service department. The latter has been 9 4 5 
ved around the corner but adjacent to the store 123496 - 654321 
Mr. Adair feels he has started an innovation in office . 123456 
ipply sto! terior decoration by the use of bright 4 123456 4c 5 5 4 3 2 1 
heery color The store proper, which is now twice < cc 
large as formerly, has been completely modernized . 123 456 
i two neon signs installed. | 6 123456 ||" 1,234,567 
New compressor benches and other equipment have 


~ 


been added the service department Mr. Adair States 1 9 3 4 ~ 6 200 5 4 3 a1 
that his office supply business is now surpassing that kw & J 
of office machines 
Mr. Adair, v is only 33 years old, has a staff of 4 5 1 4 
ten well-trained men, all younger than himself, and | 2 3 


early all are ined under his personal supervision. 
Rod Nern, proprietor of Nern’s Office Furniture, 514 123456 s 2 3 4 5 
N. Brand Bl Glendale, and Mrs. Nern left May 4 




















9 ti) 
plane for an extended eastern trip. They plan to 
pick up a n¢ ar at La Porte, Ind., where they will Ret -” 
visit Mr. Nern’s father, C. E. Nern. From La Porte they 201 
will drive to Niagara Fails, then through the Hudson < V M 1 ¢ 1 6 2 A 
River country and down to Washington, D. C. On the 202 _ an 
ay home they will take the southern route, stopping 10 123 456 
the Carl Caverns and many other points of 203 > * 
interest. Alo1 the way, they will also visit several CRE 54321 c. 
factories 204 T 
Early in J lary, Nern Office Furniture moved from DIT 543 21 - 
+14 N. Cent a] AN e., to the present location at 514 N 205 3456 501 1235 
Brand. The é juarters are in a growing section of 


Glendale iness district 206 654 1234 
D. L. Paddock, who : aid of the competitor rela- 207 LAI45 


ns comn ee of the Glendale Rotary Club and pro- 











prietor of Paddock’s (Stationery), 110 E. Broadway, 208 
Glendale ect ly called a meeting of a group of FIVE SIX SEVEN Elon 
tationers in the Glendale, Burbank, North Hollywood, 209 112131415 
Montrose al San Fernando areas. This was for the 
rpose of ing an occasional informal get-to- 210 JAN 25 1945 12345 
Mr. Paddock felt he could best promote the work 
relations committee by organizing AMERICAN NUMBERING MACHINE CO. 
in hi ind allied fields who are subscribers ATLANTIC AND SHEPHERD AVES.. BROOKLYN 8. WN. Y 
the Southern California Stationers Association's BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILI 
ice sheet The main purpose of the meetings is to 
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We Specialize Vu Your 


UNUSUAL 


E nvelofe Needs 
Bank Envelopes 


FOR EVERY BANKING 
NEED 








*Mailing ond Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 





Write for Prices and Samples 








Seed Envelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 













*Metal Fold Envelopes 
Inter-Fold Seal Styles 
*Gummed Seol Flaps 









ustrite 
AUELELLG 













Currency Gift 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 





Write for Prices and Samples 








Open End Filing 
Envelopes 


DURABILITY FOR 
PERMANENT FILING 


*Flat and Expanding Styles 











Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 









Pass Sook Covers 


MADE TO STAND LONG, 
HARD USE 









*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Yackets 
FOR PROTECTION OF SCHOOL 
REPORT CARD> 


*An Excellent Advertising Me- 
dia for donation to Schools. 


Write for Prices and Samples 








/ 
crTthiem Eales 
ENVELOPE © COMPANY 


CHICAGO SAINT PAUL 
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promote ways and means of fostering better relation- 
ship between competitors and a wider acquaintance 
among those in the industry. 

All meetings, which are held at the Mayfair Supper 
Club in Glendale, are strictly informal, with a dif- 
ferent chairman and secretary appointed for each 
occasion. 

R. A. Thomas, governor of District 14 of the National 
Stationers Association, is scheduled to be the speaker 
at a meeting to be held some time in June 

. ” ” 

H. Clay Peal and C. J. Huseby, on March 1 opened 
a typewriter repair service at 2119 Venice Blvd., Los 
Angeles. Both men were formerly in the service de- 
partment of the Underwood Corporation, 733 S. Spring 
St., Mr. Peal for 30 years and Mr. Huseby for 25 years. 

+ x + 

P. R. Nelson, proprietor of Nelson’s Stationery Com- 
pany, 1373 Colorado St., Glendale, opened March 22, 
1947, reports that business during the two years has 
been very satisfactory. He has increased his stock 
considerably and anticipates a continual growth in 
the business. Mr. Nelson was formerly in the legal 
division of the Douglas Aircraft Company. 

* - 7 

Hi-Brand Office Equipment, Inc., 338 N. La Brea 
Ave., Los Angeles, was opened recently by Milo Brand- 
meyer and Jack Heimer. New and used office equip- 
ment and machines are carried and service and rental 
departments are maintained. 

Mr. Brandmeyer was formerly with the Burroughs 
Adding Machine Company for 15 years and later with 
the Victor Adding Machine Company. Mr. Heimer was 
formerly associated with Remington Rand and Victor 

* ~ * 

Harold Mann, executive secretary of the Southern 
California Office Machine Dealers’ Association, says 
plans for the entertainment of guests at the national 
convention to be held in Los Angeles, June 19-22, 
include a trip to Catalina Island, deep sea fishing, 
tour of the motion picture studios, visits to radio 
broadcasts and many other attractions 

One of the most outstanding events will be a visit 
to the famous Huntington Library in San Marino, 
where the Guttenburg Bible, many valuable old man- 
uscripts, and paintings such as “Pinky” and the “Blue 
Boy” are housed. 

“Be a Leader in °49,” is the theme chosen for the 
convention. By the way, this theme was submitted 
by Mr. Mann, who was awarded the prize which was 
given for the best suggestion. 

At this writing Gordon Miller, general chairman of 
the convention; Henry Van Dolfsen, co-chairman; 
C. Elmer Anderson, co-ordinator; and Bob Picou, 
chairman of transportation; are scheduled to attend a 
meeting of the Northern Office Machine Dealers’ Asso- 
ciation in Alameda, May 13. 

The following is a list of the various committees for 
the national convention as submitted by Mr. Mann: 

Co-ordinator, C. Elmer Anderson; general chairman, 
Gordon Miller; co-chairmen, Henry Van Dalfsen, Gene 
Hart; finance, Henry Van Dalfsen; publicity, lan Cam- 
eron; program, Norbert Mayer; association develop- 
ment, Ray Alba; hotels, M. L. Moss; entertainment, 
Gerry Brewer; convention hall, Harold Mann; con- 
vention signs, Don Rosen; exhibits, W. W. Woods; 
hospitality, Elmer Anderson; ladies, John Glasgow; 
transportation, Robert Picou; and registration, Jack 
Davenport oe 

Don Rosen, proprietor of the Hygrade Office Furni- 
ture Company, 1610 N. Cahuenga Blvd., Hollywood, 
says that increased volume of business since the open- 
ing of the company’s store two years ago has neces- 
sitated the addition of more warehouse space. Both 
the outside and inside sales forces have been in- 
creased. 

” * > 

The Southern California Business Show, held April 

19-20-21-22, and sponsored by the Los Angeles Chap- 


OFFICE APPLIANCES, June, 1949 










































full-thickness tops. Sliced a 
heart-grain walnut. Three sizes Ample knee room ° 
+ Typewriter unit and knee shield & 
— ED Mtn easily installed, right or left 
54), . = = Secretary slide style unit bad 
—- —_— -———— {__ eliminates open catch-all, 
—_ provides three extra drowers e 
EXECUTIVE FURNITURE, 
Inc., has taken over the fran- 
chise from Butler Bros. on the 
ORIGINAL CONVERTIBLE 
LINE, and is now producing 
three complete lines of desks 
and accessories in three price 
13/16 5-ply striped quartered —— 
walnut panels all around chassis 
Genuine walnut posts and mouldings 
All interchangeable draw- 
ers, moisture proofed Interchangeable stationery 
rawers full dovetailed rack with each typewriter unit 
construction, Bottoms Streamlined island bases with 4 glides 
amed in on four sides adjustable from 2814” to 294” in height 


These features make the EXECUTIVE LINE CON- 


VERTIBLE superior in quality . . . unapproachable in 300103 FUROR. q02. 


value tops in utility . . . supreme in style. 





The Originel Converts iia 
Developed by C. I. ter an . EB. 
Tarr . . . Covered by Patents Nos. 911 South Walker 
D135007, D135251, and 2362047 POST OFFICE BOX 1048 OKLAHOMA CITY 1, OKLA. 








IMMEDIATE DELIVERY 


on all numbers 


New and Better Grade Fiberok Fibre— 
New Improved Construction—New Lower Prices 


FIBEROK baskets—cans—receptacles 


Brown or Green 


Si 


] 


== THEY’RE LIGHT! 
For Office—School Saving in Transportation 














OY THEY’RE STURDY! 
: Built for Heavy Usage 
THEY’RE GOOD-LOOKING! 
The Demand for Fibre 
®receptacies Grows— 
and There’s Only One 
FIBEROK! 
Wherever Waste 
Accumulates, the Need 
Is Met by 
FIBER Oo K The Fiberok Family 
Each Style in Several Sizes 
Send for Full Description and New Prices 
BAINBRIDGE, KIMPTON & HAUPT, INC. 
Office Equipment Distributors 
‘i oes WHOLESALE STATIONERS 
with er without onsters 218 Greenwich St. . New York 8, N. Y. 
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A new, profitable and unique desk name plate made 
of solid wood—6”" x 212". Available in beautiful 
walnut or mahogany finishes. Its simple, dignified 
design will add charm and harmonize with any type 
professional or executive desk. Large easy-to-read 
wording carved in natural wood tone. 


Sturdily constructed yet light in weight. Will meet 
the requirements of your most fastidious customer. 
Price $2.00 list. Quantity discounts. Choice terri- 
tories open for dealers and distributors. 


OSHKOSH WOOD PRODUCTS CORP. 


OSHKOSH, WISCONSIN 
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TupuLar Coin Wrappers 
Stationers! It's your Line—Exclusively! 


“Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pi-ate your 
customers and cash in on your missionary 
work, 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’s Moisteners 
Manual Coin Counters 
Currency Racks 


Coin Wrappers 
Bill Straps 
Coin Bags 
Currency Bags 
Draw String Bags ! 
Metal Clasp Bags Wrapper Cabinets 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 
Downey Change Trays 





THE C. L. DOWNEY CO. 


HANNIBAL, MO. 




















ALUMINUM WASTE BASKET 








List Price 3? | 


Beautifully finished in hammertone metallic grey, 
brown and standard olive green. 
trim. Size, 14" high, 13" 


HUNTING-ROBERTS 
2223 E. 37th St. . 


Satin aluminum 
long by 83%" wide. 


COMPANY 


Los Angeles 11 | 








Highest Quality Guaranteed 





BANDES 
Metal Tray Supports 
and Desk Trays 


We take particular pride in our 1949 line of Desk 
Trays. They represent the finest materials finished by 
craftsmen who take pride in their work. And don’t for- 
get the companion product, Bandes Metal Tray Supports. 
These two Bandes “time-tested” best sellers are available 
for immediate delivery at prices that will please you. 


JULIUS BANDES & CO., INC. 


126 West 22nd St. + New York 11,N. Y. 
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the National Association of Cost Accountants, 


of 
drew an attendance of 14,500, with 10,500 registered 


ter 


guests, twice the number in attendance last year. 
students from the local colleges and 


as well as businessmen 


Guests included 
iniversities 


Those e of the show feel a great service 
was rendered the exhibitors and dealers alike. Many 
will atten event of this kind who in all proba- 
bility would not take the trouble to visit the local 
merchant, they say, and so become acquainted with 
new items esented by the industry much sooner 
than otherwise. The exhibitors are in favor of con- 


tinuing the shows, for they feel that in this way their 
most direct tacts are made 
7 o 
The Bailey Stationery Company, located at 7959 
Santa Moni Bivd., for the past four and one-half 
years, move April 1 into a new store at 1123 N. 


Fairfax The 
nishings. The 


building is modern in design and fur- 
show windows are especially spacious 


| ana attracti 
Mr. Bailey says the new location, next door to the 
West Hollywood Post Office, is especially advantageous, 
and that drop-in trade was five times greater 
the first than in the former store. The com- 
pany has added a line of Hallmark greeting cards. | 
. * . 

Russell Smith and Richard Peters are proprietors 
of the Westside Typewriter Company, 6718 S. Nor- 
mandie Ave., Los Angeles, opened early in January. 

Mr. Smitl one of the old-timers in the type- 
vriter business in California, having worked for most 
f the ma ompanies. He wassent to Los Angeles 

1910 in the opening of the old American 
Writing Machine Company at 7th and Santa Fe Ave., 


along with Robert Buchanan, now proprietor of the 


Regent Typewriter Company, 210 E. Third St. 

Mr. Peters, who is from Quincy, Ill., and a former 
GI, has worked with Mr. Smith for the past three 
years, lear the details of the typewriter business. 
The firm handles reconditioned typewriters and op- 
erates repair department. 

a . * 

A rubber plate and rubber stamp vulcanizer, de- 
signed by the O. C. Haney Company, 1206 S. Maple 
Ave., Los Al les, is having wonderful reception the 
world ove cording to Mr. Haney. Where the ex- 
hange the dollar is not too great, sales have 
been especially gratifying, he says. The new device 
s called D 

Mr. Haz ho was with the Multigraph Company | 
for 18 ye ; manager of the Rotaprint Company 
for eight years and with the Davidson Sales and Serv- 
ce Comp f the same number of years, has spent 
the past manufacturing and marketing the 
Dico rubb te and stamp machine. 

. > > 

At the meeting of the Southern California 
Office Fur Association, held May 2 at the Nicko- 
ell Res 1600 N. Argyle Ave., Los Angeles, 
here wa tendance of 30, representing 22 firms 

The v committee appointed in April made 
he fo ommendations as the result of the 


rat _ 
i »uU 


rve} 1) That dealers adhere strictly to the 


Association 


ylaws; (2) that each dealer meet his 
competito1 get acquainted with him; (3) that 
all dealer loose talk and gossip about com- 
petitors ind sales policies. 

The as voted to continue the limited tele- 
phone cla advertising program which was in- 
tigated last year and which proved so successful. 

A commi as appointed, consisting of Mike Mc- 
Mahon (chairman), Herman Klein, Louis Gold, Doug- 
las Holmay nd Art Willis, the purpose of which is 

investiga the advantages and disadvantages of 

1e deale their employees becoming associated 

vith the amsters’ Union. This committee will 
report at the June meeting. 


lecided upon as the date for a deep 
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A BRAND NEW ALUMINUM 
EXECUTIVE POSTURE CHAIR 
A Brand New Sales Stimulant 


The REST-ALL 
executive 
posture 
No. 1100 










Just WHAT THE DOCTOR ORDERED—obvious 
top quality, from casters to backrest, priced for volume—a 
surefire stimulant for ailing sales. That's the new Rest-All 
Aluminum Executive Posture Chair. Dealers who have seen 
this luxurious new addition to the Rest-All Line have en- 
thusiastically approved every feature of design and construc- 
tion. And the modest price—well that clinches it! You, too, 
will applaud the massive appearance, extra large base on two- 
inch ball-bearing casters, deep-cushioned comfort, full five- 
point adjustability plus tilting seat, other advanced character- 
istics. You will also approve such structural refinements as 
Rest-All's exclusive ball-bearing parts junctures, finer natural 
aluminum finish and upholstering treatment 
There's another completely new Rest-All 
model that is enjoying its own share of early 
dealer acceptance—the Male Stenographic 
Posture No. M-700. The two newcomers, 
along with the criginal Rest-All Steno- 
graphic Posture No. 585, now are available 
in luxurious Goodall Fabrics as well as 
U. S. Naugahyde plastics, in green, grey, 
brown, and maroon. Write today for com 
plete details. 


THE REST-ALL COSTUMER 


New beauty and convenience for of 
s and other business quarters, at a 
offered by this fast 


natural aluminum 


uu wou 


elling 


com, is 
neu 


costumer 




















LOOK 


The Toledo Metal Furniture Co. 





PRESENTS 


Little Dandy 


Typewriter Stands 





No. 671-LSX 


TWO SIZES 


With or without side leaves 
With or without locking device 


FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 
bases 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 
Send for catalog and price list 


The Toledo Metal 


Furniture Co. 


1001 Hastings St. ° 


Toledo 7, Ohio 
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sea fishing trip by members of the association. Mike 
McMahon was appointed chairman of the committee 
in charge of this event. 

A vote of confidence was taken in compliment to 
Sam Yocum for the type of leadership demonstrated 
by him as president. 

The guest speaker was John Graves, executive man- 
ager of the Los Angeles Furniture Mart. He spoke to 
the group about the future of office furniture industry 
in southern California. He said that the associate 
members could help each other considerably by work- 
ing together more closely and avoiding discussion of 
pricing and sales policies in their association meet- 
ings. 

* : * 

Leekley-Hergenrather and Associates, who represent 
the Invincible Metal Office Furniture Company, N. T. 
Shepherd Chair Company, the Schwab Safe Company, 
the H. B. Hart Company, the Western Leather Up- 
holstery Company, the Gregson Manufacturing Com- 
pany, and the Hanes Chair and Furniture Company, 
held an open house and office furniture show May 
3, 4, and 5, to which they invited dealers in the 
southern California area. They displayed products of 
all the above named firms in their showrooms. 

The Leekley-Hergenrather firm moved April 1 from 
674 W. Washington Blvd., to 903 N. Main St., Los 
Angeles. The new location gives space for offices, 
showroom, and warehouse and this fact gives the 
dealers an opportunity to bring their customers to 
the showroom, where they can see on one visit all the 


latest models in all items carried. 
—>-—_— 


SWERLING APPOINTED BY PROTECTALL 
Dan Swerling, Brigton, Mass., has been appointed 
New England representative for Protectall Manufac- 
turing Corp., Syracuse, N.Y. Mr. Swerling, formerly 

















DAN SWERLING 


with Perkins Sales Company of Boston, and Shwayder 
Brothers of Detroit and Denver, will now cover Maine. 
New Hampshire, Vermont, Massachusetts, Rhode Is- 
land and Connecticut. 


vs en 

UTILITY STATIONERY PUSHES ADVERTISING 

In conjunction with the opening of the sixth retail 
outlet in Utility Stationery Stores’ organization at 
Chicago, Morris E. Wolf, president, has announced 
plans for an augmented advertising program. 

The program involves a series of full- and quarter- 
page ads in Chicago newspapers. In addition to this, 
Utility is planning a radio program. Serious thought 
is also being given to television. 

Along with the advertising of regular commercial 
merchandise, special attention is being given to re- 
lated departments such as office furniture, visible sys- 
tems and office machines. 

The program is designed to appeal to the white 
collar girl rather than the executive, since the stenog- 
rapher is the one who will eventually use the supplies. 

Manufacturers have been urged to submit new items 
with advertising appeal for consideration in this pro- 
gram. 
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PRODUCES MOST OF 

THE LARGE SPEC Pee 

CELLULOID INDEX 
RDERS TODAY. IF 
OU WOULD LIKE 

TO GET YOUR SHARE | ‘etummdnees nes iune iain 


and these differences can mean greater profits fo you! 





o For instance, there are proven differences in manufactur- 
4 ~~ D R C) . T A < [ - ing economies . . . differences in product quality .. . 
‘ in completeness of lines and service. 
~ CIR . These features can be clearly illustrated . . . fo your 
ots oJ fs » W R | T E T © oe advantage . . . but you must take the first step—write 
us today! 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 
621-623 CHERRY STREET 


PHILA. 6, PENNA 
“Accredited dealers and manufacturers only. No consumers. Established IS9 


The" OF FICIAL” 


jae" 5 DOCKET SEAI 


INDEX SALES CORPORATION 


540 So. Wells Street, Chicago 7, Illinois 




















A NEW 


Suprema’ . 


a7. & 


15 13,°.9 


ee. . 
OAL 


Built to exacting 
Standards by men ot 
lobe experience in port- 
@ble seating, Krueger 
Steel folding chairs 
combine nm lern de- 
Sign with durable 
ruggedness Posi 
tive seat |! ck, 
single act 

folding and 
beautiful smooth 
finish are a 

that make 
this line an 


features 


unequalled de 
pendable value 


J 
@HECK THE PRICE 


¢ 
COMPARE THE FEATURES 


Al 
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a@): SALE BY LEADING STATIONERY ANT 
MARKIN JOBBERS EVERYWHERE 


MEYER & WENTHE, INC. 


30 SOUTH JEFFERSON ST. + CHICAGO 6 


























| The New 
ABACUS 







Fast! 


va) j 

Accurate: 

CUTS WORK IN HALF! 

4 Z A . 

The first U.S. Made abacus is now available with illustrated 
instructions. LOY’S IMPROVED ABACUS can be used to add, 
subtract, multiply, divide, extract square root with equal ease 
and amazing speed, saves at least 50% headwork Based on the 
same arithmetical principles, anybody can operate one in no 
time. Unquestionably the lowest priced all-purpose calculator on 
the market today. Think of it, you can hawe a dozen calculators 
in the office instead of the one and only! No repairs are 
needed. 


§ POSTPAID. 
6. rt |] GUARANTEED. 
Write for FREE details or send for yours today. 


Dealers: Bring in the crowd and increase your profits with our 
sensational item 


| LOY’S CHINESE CALCULATOR 
| 1317 RB. I. Ave., N. E., Dept. A-6, Washington 18, D.C. 
DEALERS WANTED 
















TYPISTS TAKE 
TO IT! 


WON’T CURL, 
SMUDGE, OR WRINKLE 


Quick as you get a sheet of Nev-R-Kurl into the hands 
of a typist, you‘ve made a new friend. Typists who 
handle large volumes of transcribing whip through 
their work with cleaner, sharper copies—up to 50 per 
cent more per sheet—faster and with fewer errors. 
That’s because Nev-R-Kurl is so easy to handle, even 
in hot muggy weather. 


Get sample sheets into new customers’ hands, see 
how they take to it. Means repeat business for you. 


| ily? 


PROCESS CO., INC. 
= ’ as PROTYPE 
TYPEWRITER CLEAR. PRINT 











CARBON PAPER RIBBON WOOD STAMP ene 


he 








™ 
HANDY 
“ONE HANDER™ 


MAGIC SLATE in PLASTIC HOLDER 
with MAGIC PLASTIC STYLUS 
Endless list of uses. Writing disappears when you lift films a clean 
ite ready for use again instantly no erasing, mo pencils, no paper. 
At leading wholesalers everywhere! 


THE STRATHMORE CO., AURORA, ILL. 
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ACCO 
» FASTENERS | 














‘4. 30 Styles and Sizes I 








Capacities up to 6” 
—2000 sheets 


Binding satisfaction ||| 


for everyone! 





il ACCO PRODUCTS, Inc. | 
OGDENSBURG, N.Y. | 


in Canada 








icco Canadian Ceo., Limited, Toronte, Ontarie 





——— 
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WHY BE STATIONARY? 

Continued from page 15) 

ir advertising budget, however small, 
where it will do the most good? 

Have you ever asked professional advice on 
the best medium (newspapers, direct 
radio) is for you? 

Do you know what your advertising should 
nplish? (For example, advertising can 

lirected to build volume, establish good 
or attract a certain type of business.) 

An agency man once said that many mer- 

; will go to a doctor when they are sick, 
lawyer when they are in trouble, to a 
estate man when they want property but 
of them are convinced that they can 
rite better copy than any trained advertis- 
man, or worse, they turn it over to the 
person in the office who hasn’t anything to 

or a few minutes.) 
4. Could you define merchandising? (Merchan- 
lising can be many things—(a) Good buy- 
b) Unique sales twists; (c) Creating a 
lemand; (d) Turning merchandise rap- 
without numerous mark-downs and 

pl cuts.) 

5. Your Accounting Procedure. 

' accounting just bookkeeping or is it an 
efficient control over all your operation? 

b. Doe ir accounting procedure immediately 
profitable and non-profitable opera- 


i) 


p int lp 


c. Doe ir accounting department follow up on 
new a unts—and check credits? 

d. Di 1 check invoices carefully for discount 

e. Dor accounting department work with 
your buyer on budget buying? 

6. Insurance 

a. Doe ur accounting department work with 
y departments and with you on the 
proper amount of fire insurance to be carried? 


) re roperly covered for all types of casualty 
D rry “use” and “occupancy” insurance? 


—-« 











NEW A. W. FABER APPOINTEE.—William Lowenthal, who 
was recently appointed to cover lower Manhattan and Long 
Island for A. W. Faber-Castell Pencil Co., Newark, N. J. 

eared on page 185, May issue) 





© - — 


R. C. ALLEN PLANTS CLOSE FOR VACATION 


R.C.A Business Machines, Inc., Grand Rapids, 

Mich., h inced that all of the plants will be 
sed fo from June 24 to July 11. Ship- 
ents to th t are not to arrive during the period, 
there no facilities for receiving 
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O2ZL2 
(oy Ime) 3 
MARKING DEVICES 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 

SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 





PASTSWAPRT 


EGO LANDA Ae 


80 DUANE ST.NEW YORK 7,N.Y 
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“Bring up some more SEA FOAM BOND, Son. | can't keep it on 
the shelf. If you want to get ahead, it pays to know these fast-moving 
items! Why, every Sea Foam Box sells itself 





STANDS UP 
IN FILES 





“THERE'S A SALESMAN ON EVERY BOX TOP. One glonce q 
and your customer knows SEA FOAM'S 6 big efficiency features. 
For 35 years, it's been the buy-word with offices . and office 
suppliers. & 








“You see, son, your customers buy by the name they know. 
SEA FOAM BOND is nationally advertised 
quality made famous. Always remember, it pays to feature 


SEA FOAM BOND... the business paper that sells itself 


it's the name that 





 plere \ 
1 BROWNVILLE PAPER COMPANY, 7 Bridge St., Brownville, N. Y. } 
| OK, Fellows, Let’s See Your Offer! 
| Please send me one of those “self-selling” Sea Foam Bond boxes | 
| and plenty of somples — free 
! em. | 
! 
| ‘Company 
| Address | 
\ / 


NEWS NOTES FROM THE MARITIME PROVINCES 


W. J. McNulty, Correspondent 
Philip O. Soulis, head of the Soulis Typewriter Com- 
pany, St. John, N. B., was mate on curling quartets 
that won three cups and competitions during the 
past curling season at St. John, including a bonspiel 
held to determine the championship of the district 
* ~ a 


J. & A. McMillan, Ltd., St. John, N. B., has been 
emphasizing sales of Royal portable typewriters, using 
all of one of the two display windows of the store. 

* o + 


Major Veron Cooper, St. John, N. B., a veteran office 
appliance dealer, recently retired as commanding offi- 
cer of the No. 21 Transport company of the army 
service corps, based at St. John. He served as a lieu- 
tenant in the first world war and has been active 
as an officer in the militia for the past 30 years. In 
1948, he was awarded an efficiency decoration for long 
service 

. * “ 

Baldwin-Beckwith, Ltd., Halifax, N. S., has been 
giving special attention to postal scales for weighing 
as low as a half ounce in parcels and letters. 

* a ~ 

R. W. Wright & Company, Halifax, N. S., has been 
specifically aiming at the rubber band and other office 
supplies business of lobster producers, shippers, ex- 
porters and canners in the Maritime Provinces. The 
rubber bands replace wooden pegs in the claws of live 
lobsters. It is contended that the bands are far more 
effective in keeping the live crustaceans in good con- 
dition, and without moisture loss, while in transit. 

+ ” ” 

Harold A. Blackadar, for many years a retailer in 
office supplies at Weymouth, N. S., died recently after 
being ill about four years. Surviving are the widow, 
one son, two daughters and three grandchildren. 

x a * 

When Marshall-Stevens, Ltd., St. John, N. B., re- 
ferred a check for $89, tendered in the purchase of 
a new Royal typewriter, to a bank, the check was 
found valueless. John Kemp was arrested on a charge 
of passing the worthless paper. 

. ” ” 

P. H. Davis & Company, Yarmouth, N. S., is stress- 
ing the theme, “Give Wings to Words,” in campaigning 
through western Nova Scotia in behalf of the new 
Underwood typewriters 

+ a * 

Soulis Typewriter Company (of Nova Scotia), sell- 
ing office appliances and supplies for the past 45 years, 
with base at Halifax, N. S., is offering a wide range 
of office furniture. 

* a & 

The R. R. Colpitts & Son firm of Moncton, N. B., is 
diversified in its appeal. The stock includes not only 
all kinds of appliances and office needs, but also office 
stationery, printing and office furniture 

peels 

PARKER STEEL PRODUCTS BRANCHES OUT 

Parker Steel Products, Inc., 54 Columbia St., Brook- 
lyn, N. Y., recently announced the opening of a new 
branch office and warehouse at 439 Guilford Ave., 
Baltimore, Md. Theodore Mestel, sales manager, at 
the same time announced the appointment of W. L. 
Miller of Baltimore as his district representative for 
Washington, D.C., Baltimore and surrounding terri- 
tory. 

This is one of the moves figuring in Parker Steel 
Products, Inc., expansion program. Several other 
new branch offices will be located strategically 
throughout the country to provide added service to 
dealers. 

Orville Crisman of 319 Third Ave., Pittsburgh, Pa.., 
has been appointed as district representative for 
Pennsylvania and surrounding areas 
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| \\ TYPE EASE 
COPY HOLDER 

: The Leader 

-\\ FLICK A LINE 


it’s QUICK 
It’s SLICK 


& 





Holder with Flick of Finger Line Finder is the leader 


nt its point f popularity 


|. Low Cost, only $4.80 6. Folds away in desk drawer 
c d with AC — . 
. gl A CCURACY 7. Genuine walnut base 
3. Simple and easy to use 8. Masonite panel, 834"'x!3" 
a Pre motes .: re — posture 9. Sells on sight 
5. Correct focal distance, 10. Repeat orders for real 
easy on the eyes profits 
Every typist needs the accuracy and speed of this practical copy 
holder Type Ease—benefit your customers. Sell them by the 


Jozen at $48.00 


A better copy holder cannot be found for twice the price. 
For accuracy there is nothing like Flick a Line. 


All this for $4.8 


rectly if 


FRANKLIN TABLE COMPANY 


116 North Fourth Street 


your dealer fails 


Louisville 2, Kentucky 


rilt 7 Fits you to feel fit 











The Fastest-Selling 


in stationery 
stores is the 


Esterbrook 


with the right 
point for the 






way you write 








% 
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wy { 

SS 

yi fy) 
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S 
~v 


7 
© 
” 
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Gsterbrook 


FOUNTAIN PEN 


TO SELECT OR 
RENEW HERE'S 


ALL Yor DO 


*Survey made by 
National Analysts, In 
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Sel INGENTO 


The ONLY Trimmers with 


MITRED CLEATS 
© No Warp! 


Rigid bed keeps blade in 
perfect alignment. 


e No Crack! 


Cleats allow for expan- 
sion and contraction of 


bed. 


© NoWellle! 


Always a sturdy base 
for keen, accurate cut- 
ting. 












Other exclusive features include 
safety spring, grooved (not 
painted) aligning rules, detach- 
able tempered tool steel blade. 
Sizes—6~", 84%", 10%”, 12%”, 
1544", 1844", 24” and 30”. 


For further information write Dept. 6 OA 


IDEAL SCHOOL SUPPLY CO. 
8318 Birkhoff Ave., Chicago 20, Ill. 








ADJUSTABLE 


STEEL BINS 
& SHELVING 


OPEN AND CLOSED TYPES 


Quick 
Quotations 


Standard & 
Special Sizes, 
Colors 


Sturdy 
Construction 


Baked 
Enamel Finish 


Shipped K.D. 
Easy Assembly 
Priced Right 


Satisfaction 
Guaranteed 














Can Meet Any Shelving Demand! 

All your requirements for steel 
shelving and bins, unit, parts, stor- 
age, or to match or fit-in with pres- 





ent installations can be promptly PARTS BINS 
met. Any type, size, 
Special Orders Or Design depth, strength, 


We will desigh to suit your needs or quote height, quickly 
you promptly on your specifications. available. 


Write For Dealer's Prices, Job Estimates, Circulars! 


HILCO MFG. COMPANY 


Dept. A - 1721 N. Elston Ave. Chicago 22, Ill. 
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FOR BETTER IMPRESSIONS. 


FULTON 
DRI-KWIK STAMP PADS 


Here is a stamp pad with outstanding features 

. @ box cover with rolled-edge for ease in 
opening . . . a pad carefully constructed of 
special woven felt and muslin on perfectly in- 
sulated block—inked with Dri-Kwik, a special 
ink that is odorless and dries instantly after 
use, but remains moist in stock. Furnished in 











a great time saver red, black, violet, blue and green. 
Vu Bi Demand! Depend on Fulton for outstanding value 
° of Service and Fulton Daters and Num- 
‘com oT berers . . . all of high grade rubbers— 
ALLEN'’S “SNAP ERASER deeply moulded to give clearer impres- 
Patent Pending sions. 
Eraser is snap-attached to shield . . . Detach to erase .. . Del eee © ee a 
Snap on when finished. Always together—Saves time and ee Pe es s 
: and chart markers and all types of mark- 
patience. ing kits. 
NEEDED IN EVERY OFFICE ACHILLES AND IRON CASTOR RACKS 
BUILD CARBON SALES PROMPT SHIPMENT WRITE FOR CATALOG 


WITH SNAP ERASER 


pita ge beedepad meg Fulton SPECIALTY COMPANY 


Manufacturers of carbon papers and inked ribbons. 
11-15 Vandewater Street 82 Fulton Street Elizabeth 1, N. J. 


Dept. M New York 7, N.Y. 


NEW Lightning 


ADDING MACHINE 


Factory and Showroom 



















Are Recognized 






Standard for 






over 30 years 


Consistently high quality 





...Up-to-the-minute packag- 






ing...a profit-and-prestige 






line you'll sell with pride. 









Inquire about our Franchise 


New features! Precision built! ~< 
YET IT STILL RETAILS FOR 2% 
YOU CAN GROSS BIG! 


Nationally advertised in Saturday Evening Post, Collier's 


and others . . . it's America’s fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 
as DIALING YOUR TELEPHONE. 


IMMEDIATE DELIVERY— O'SCOUNT IN DOZEN LOTS 
PAPER PRODUCTS CO., 


LIGHTNING ADDING MACHINE CO., INC. iSANnOpetneianennias 






Sales Plan—the short cut 








to bigger and better sales. 






543 So. Spring St., Los Angeles 13, Calif. 





a 
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PASSED AWAY. 














A. W. BARLOW 

The typewriter industry which knew him for many 
years is saddened by the death of A. W. Barlow, former 
western sales manager of the Royal Typewriter Com- 
pany, Inc. He had many close associates in his field 
who regret that he could not have lived to observe his 
twenty-fifth Royal anniversary next January. 

Mr. Barlow joined Royal as assistant to the manager 





THE LATE A. W. BARLOW 


in Chicago. One year later, he was appointed assistant 


sales manager in charge of dealers. And, in October of 
1927, he was named manager of the dealers’ depart- 
ment, where he maintained friendly relations between 
the company and those handling its products. 

In September of 1930, Mr. Barlow was made assis- 


tant sales mahager of the western division, and in 1937 
came his appointment as western sales manager. For 


12 years he made an outstanding sales record. 
+ F & 


ALFRED H. STRINGE 

Alfred H. Stringe, president of Commercial Fur- 
niture Company, Chicago, and associated with that 
organization since 1904, died at his home at Oak 
Park, Ill., on Sunday, May 8, after a prolonged illness. 
He was an outstanding supporter of the Chicago 
Furniture Manufacturers Association during his entire 
period in business, serving as president in 1912 and 
for many years, until 1947, as a member of the indus- 
trial committee. He made many contributions to the 
wood office furniture industry and woodworking in 
eeneral 

+ + + 


CHASE C. OSTRANDER 
Chase C. Ostrander, prominent office furniture man 
in the Southwest, died on April 29. He had lived in 
Okmulgee, Okla., and served for the past 15 years as 
field representative for Corry-Jamestown Manufactur- 


ing Corporation in Texas, Oklahoma, Louisiana and 
Arkansas. He is survived by his widow and one son 
+ - +- 


HENRY ADAM McGILL 
The recent passing of Henry Adam McGill, 72, a re- 
tired salesman who was well known through his ac- 


tivities as a salesman for the Office Specialty Manu- 
facturing Company, Ltd., Newmarket, Ont., was much 
regretted by the stationery trade. Surviving are his 
widow and one son, Robert L. McGill.—SJL 

+ - + 


WILLIAM J. NORTON 
William J. Norton, 54, treasurer and director of ad- 
vertising and sales promotion of the American Paper 


Corporation, Holyoke, Mass., died April 27 at a Holyoke 
hospital 

A native of Holyoke, Mr. Norton entered the employ 

the Stedman Paper Company in his home city 
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Announcing 


THE CONSOLIDATION OF TWO 
OF AMERICA’S FINE LINES OF 
BUSINESS CASES AND LUGGAGE 


STEBCO PRODUCTS 


and 


FRANK MASHEK PRODUCTS 


l. This consolidated line will now be sold 
and nationally advertised under the 
trade name of STEBCO PRODUCTS. 


2. This consolidation makes possible more 
efficient production, a stronger promo- 
tional program, and better inventory 
and service facilities. 


3. Harry W. Goodale has been named Sales 
Manager . . . and the two national sales 
forces have been welded into one. 


4. The most advanced equipment and ma- 
chinery have been installed at our new 
factory, 1401-17 West Jackson Blvd. 
Chicago. 


5. Our aim is to give our dealers the finest 
merchandise and the best service ob- 
tainable. 





PRODUCTS °* 











Stein Bros. Mfg. Co. 
1401-17 West Jackson Blvd. 
Chieage 7, Hilinois 
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after graduation from high school in 1912. He joined 


















MADE IN SWITZERLAND... 
A MODEL OF SWISS 
PRECISION 





the American Writing Paper Corporation as assistant 

manager in 1915 and was elected treasurer in 1929. 
Surviving are the widow, the former Miss Estelle S. 
Murray; a daughter, Barbara Ann Norton; and a 

COMPARE brother, James E. Norton. 
o tr - + 
P. A. VAN VLACK 
PECISE wd P. A. Van Vlack, 72, a pioneer Chicago paper mer- 
chant since 1894 identified with the Moser Paper Com- 
pany, 621 Plymouth Ct., and president since 1920, died 
WITH ALL OTHERS | on April 22. A brief illness culminated in his death 
; | at Community Hospital at Geneva, Ill. He was a resi- 
dent of St. Charles, Il. 

Mr. Van Vlack had remained active in his organiza- 
tion up until his fatal illness and had many friends 
among business associates and users of his products. 

Surviving are the widow, Ora M.; a son, P. A. Van 
Viack, Jr.; and a daughter, Melinda Mulford. 

+ - 
GEORGE K. WARNER 
SINCE 1933 George K. Warner, 64, purchasing agent and assist- 
THE COMPLETE ant secretary of the L. E. Waterman Company, 344 
LINE BASED ON} | Hudson St., New York, died at Cranford, N. J., May 8, 





























By THE 10 KEY * in his home. He was born in Brooklyn but had lived 
GES PRINCIPLE : | for 28 years in Cranford. 
Mr. Warner started working for the Waterman Com- 
; | pany when he was 15. 
Say RECALL KEY Surviving are his widow, Mrs. Beatrice Warner: a 
daughter, Miss Beatrice Warner, and a son, George 
Exclusive with Precisa, this recall key will re : 
; 4 K. Warner, Jr. i 
peat the last figure entered in the machine, 
including the last total oo +l ys 
\——, DOUBLE and TRIPLE ZERO a | 
n , ; 
= . Word has just come of the death of an old-timer . 
(0) gh anager as ne eaere * | in the office machine industry. A. C. Kitchler, St. 
8. epress e tripie zero Key oni ce . . a ‘ 
— (2d) Sanat anh Gidien Gunmatenn tididie ehentn Augustine, Fla., who had been in the typewriter busi- 
NJ 7 ~=mend these time-saving features of Precisa * | ness for over 40 years, died last February. He is sur- 
* | vived by his widow, Mrs. Marie Kitchler of 56 Char- 
* | lotte St., St. Augustine, Fla. Anxious to retire from 
IBLE DECIMAL and CREDIT BALANCE |< | Aha nt mtg : - 
vis * | the business, Mrs. Kitchler is seeking to sell the con- 
All Precisa models have as standard features N cern 
direct subtraction and credit balances, plus the . , 
Visual Decimal Indicator to simplify multipli \ + > + 
cation. Other features are Total and Sub-Total N z , a 
keys; Correction key; Non-Print Key; Non N JOSEPH B. O’BRIEN, SR. 
Add Key; Repeat Key; short, easy operating Joseph B. O’Brien, Sr., Toledo, Ohio, manufacturers’ 
lever drive. The Multiplication Key automa ; . 
tically moves the digits to the left one space * | agent, who until the war had been employed 15 years 
for stepover multiplication as the motor bar ‘| as sales manager for the Meilink Steel Safe Com- 
ee ee ee Oe } | pany, Toledo, died of a heart attack March 18. He was 
——_ * | born in St. Paul, Minn., and had lived in Toledo for 


* 30 years. His widow, four sons, a daughter, a brother, 


EXCLUSIVE DEALERSHIPS AVAILABLE and two sisters survive.—AK 











Our National distribution system permits the addition of : i. bf b 
new dealerships in some communities. Attractive discounts : 
are allowed All machines are guaranteed for one year : FREDERICK W. SWAYZE 
— defects a ome ane Gaocmity. Comptate ster k of N The death of Frederick W. Swayze, who held a high 
a + position on the staff of the Remington Rand, Ltd., 
: | Hamilton, Ont., occurred recently in his thirty-eighth 
TAILS ABOUT THE SIX : r ‘ 
FOR DE $ ° * | year. Survivors include his mother, Mrs. B. W. Swayze; 
MODELS, mail this coupon : | his widow, the former Jean Napier, Hamilton; three 
ane jnctinieiial weet | SONS, John, Eric and Wayne, all at home; and four 
sisters —SJL 
QRRAAS WANES AQOOHS AQNGND SONNE GoeOee aeeetee cooeee » 
= —_— 


PRECISA DISTRIBUTORS. INC 
905 Second Ave. Bidg., Seattle 4, Wash 


DUBAY APPOINTED BY ROSE RIBBON & CARBON 


Serene | men tetesetted tn @ Coctorehip : Paul S. DuBay of the Ribbon & Carbon Supply Com- 
i ee > | pany, Des Moines, Iowa, has been appointed regional 
j : | distributor for Rose ribbon and carbon products, it 
" seed —— 3 | was announced by Adolph Rose, president of the Rose 
: | Ribbon & Carbon Manufacturing Company, Inc., Eliza- 
§ address — 4! beth, NJ. 
j t | 5 © 2 
Oy —___——_—— a = = F. F. ROBERTS PROMOTED BY MARCHANT | 


BRAS RNS OND ONDE ANON GONE NseEER GoomEH scoeEE atone 


Frank F. Roberts has been promoted to the position 
of Savannah, Ga., district agency manager for Mar- 
chant Calculating Machine Company, it was an- 

| nounced recently by Edgar B. Jessup, president. 


' 
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wea CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 
INTO YOURSSTORE! 














We have broken all precedent with i 
manufacture and production of a corer y 
and display unit to handle a complete line 
CLEARTYPE MAPS. 

Ask for details a 

t, help you to advertise an 


bout how we install this 
i d bring PROFITS 
uni 

| to YOU. 
—_ == ! 
U —__ Reply Dept. A-1 


Wieieeiccienes 
~ AMERICAN MAP COMPANY, INC. 
16 East 42 St. N.Y. 17, N.Y. 


THAT ADDOMETER 
ADDING MACHINES 
AT ONLY 


‘tz 






@ There's logic plus proof 
behind Addometer’s sales appeal. 
Addometer fills a definite need for a portable low- 
cost adding machine among accountants, small and 
large businesses, professional men, retailers, service 
stations, farmers, architects, and many others. The 
remarkable 8-column Addometer adds, subtracts 
direct, multiplies as speedily and efficiently as many 
big, expensive adding machines—yet costs only 
$12.95! It has exclusive features which no other 
machine offers. 


FREE display stand with every 


order of 6 or more Addometers 
get started with this special offer 
today! Write Dept. A. 


Reliable Typewriter & Adding Machine Company 
303 W. Monroe Street + Chicago 6, Illinois 

















CROWN TIP 


TRANSPARENT INDEX TABS 


1 the FOOT 











ARK RE 


EIGHT COLORS 


CLEAR 
ORANGE 
LEMON 
BLUE 


A Better TAB at a Better Price 


CEL-U-DEX CORPORATION 
1 MAIN STREET BROOKLYN 1, N. Y. 


GREEN 
AMBER 
PINK 
RED 





ORIGINATORS OF 


Homogenitzed. Inks. 


CANODE TAKES 
ANOTHER STEP 
FORWARD 


& 
NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 

LEADERS IN THE 

MANUFACTURE 

OF DUPLICATING 
INKS 


*£ 
TRY THIS NEWLY 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 
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AMAC | 
eave") | 


Ledger Sheets 

Columnar Sheets 

Columnar Ruled Pads 
Accountant’s Work Sheets 
Columnar Pads for Ring Binders 


. 


Quality Work - - Quick Service. 
Every number always in stock. 


Orders shipped day received. 
on 


Write for Catalog 149 


Dealer Trade exclusively. 


The National Manifolding Company 


Loose Leaf Manufacturers 
ESTABLISHED 1926 


Second & Sears Sts. Dayton, Ohio 











PLEASE SEND 
REQUEST ON 
YOUR FIRM‘S 


rtée CATALOG coion 
2 j]] LETTERHEAD 
ating: Y) / OUR save} 


DRAWING AND Yi SUPPLY 1S 


30 










HANG-A-FILE 


#(REG.U.S. PAT. 0 






HANG-A-FILE Folders — 
Feature adjustable (5 position) 
metal tab and metal hanger. No 
; tab breakage — no disconnected 
hangers. Heavy quality red rope folder. 


HANG-A-FILE Folder Frames—All metal . . . ad- 
justable. Made to easily fit into standard filing cabinets 
and desk drawers. No. 39 & No. 139. 


ALSO AVAILABLE 


No. 30-31 Hang-A-File Floor Models—Letter and Legal Size 
Write for descriptive catalog 


Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 











* HAMMERED SILVER FINISH 
UTILITY BOXES 


HEAVY GAUGE STEEL 
CASH, BOND 








Popular Styles 


No. 10 SERIES—4 Styles 


No. 910—Key Lock, No Tray 

No. 1910—Key Lock, 6 comp 
steel tray 

No, 910CL—Comb. lock, no tray 

No. i910CL—Comb. tock, 6 
comp. steel tray 















No. 23 SERIES—4 Styles 


No. 923—Key lock, no tray 

No. 1923—Key lock, 6 comp 
steel tray 

No. 923CL—Comb. lock, no tray 
No. 1923CL—Comb. lock, 6 
comp. steel tray 








All boxes are individually 


| *@” 


ENTRAL 


CAN COMPANY 
2415 WEST 19TH ST 
CHICAGO 


WRITE FOR 
MLUSTRATED CATALOG 













Export Representatives 
FRAZAR & CO., 50 CHURCH STREET, 
NEW YORK 7, N. Y. 


Cable Address ‘"FRAZAR'' New York 





23 SERIES 








Size: })'o x6 x 4% 
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HOMER NIX APPOINTED BY MARBLE, JASPER 
The B Marble Chair Company, Bedford, Ohio, 
ecently appointed Homer C. Nix as representative in 
uther Alabama, Florida, Georgia, Ken- 
ky, Mi ippi, North Carolina, South Carolina, 
rennesset 1 Virginia. Mr. Nix has also been ap- 
nted a resentative for Jasper Office Furniture 
ny, d Ind., for the same territory, plus 
i New Orleans, La. 
Mr, Nix had more than 20 years of experience 
ff lipment industry, including a number 
retail field, but more recently as a 


Laves 


years 


manufactu representative. His headquarters will 
3858 C St., Jacksonville 5, Fla. 
+a 


WHITESIDE ANNOUNCES NEW CONNECTIONS 
Pat Whiteside, formerly associated with Gunn Fur- 
Grand Rapids, Mich., recently an- 
May 1 he will represent the Harter 
Sturgis, Mich., and Murray Furni- 
Grand Rapids, Mich., as a manu- 
entative. The Harter Chair Company 
the trade and the Murray Furniture 
‘ entered into the manufacture of 
and companion pieces for the 
eside will represent both of these man- 
Southwest. His home address is 1252 
Grand Rapids, Mich. 
2 tee 


nounced tha of 


Chair Compa of 


LUIeCS 


; - - 
«Oh 
«al ii ii 


h 
“ “a , 
we ae 





NEW JORDAN-MAYO STORE AT SACRAMENTO, CALIF.— 
Established tw irs ago by Clinton M. Jordan and. Richard 


W. Mayo, the has already outgrown its original loca- 
tion and is now tted in the Elks Bldg. at 1111 J. St. in 
the center of tl lowntown area. The firm specializes in 


Above: the at- 
the well- 


ry and office equipment. 
Below: 


ommercial sta 


tractive store t the new location. 
rganized stor r as viewed from near front entrance. 
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¢ SYSTEMS 


2100 


AMERICAN BUSINES 


Phila. 4 Pa . TRinity | 


1279 Belmont Ave 


‘As Advertised to Your Customers! 
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Your KEY to MORE DESK BLOTTER 


Sales! 








The WRENN SHOWBLOTT helps you increase Desk Blotter 
sales with a minimum of effort and cost. Its attractive ap- 
pearance reminds customers of their Desk Blotter needs the 
moment they catch sight 
of it. Its show window calls 
attention to the five rich 
colors (your selection) of 
Wrenn's Basket Weave or 
Mosaic embossed Desk Blot- 
ters, both popular because 
of their firm, lint free sur- 
faces. Its easy-to-get-at 
storage space accommo- 
dates 250 fast selling 
Wrenn Desk Blotters. 


Write today for free de- 
tailed information on the 


Wrenn Showblott. 


THE WRENN PAPER COMPANY 
Middletown, Ohio 


















A natural seller 
to schools, teach- 
ers, clubs, busi- 
OE s.< « Fe 
anyone who 
wants an inex- 
pensive and prac- 
tical Duplicator 


“EVEREADY” 
DUPLICATOR 


The Eveready is the simplest and most economical method of 
making up to 100 copies quickly and easily. Complete step by 
step directions make every beginner a full fledged veteran in a 
few minutes. 

The new Eveready Gelatin Films—8%” x 14%”-—require no 
washing after use. Ink is absorbed on to the specially treated 
fibre backing within 48 hours, and printing surfaces are once 
again ready for use. 

Thus—sheet number one would be used on Monday; sheet 
number two would be used on Tuesday, and sheet number 
three on Wednesday. On Thursday, sheet number one is ready 
for re-use. 

Each of the three gelatine films will take 20 or more masters 
before becoming filled up with ink. This means that one set 
of three films will give a minimum of 6000 copies before a 
new refill set is necessary. 

Refills come in sets of three films with a protection cover and 
are easily replaced. No special skill or tools are required 
The Eveready all aluminum base is rust-proof and warp-proof. 
It is fitted with four rubber suction grippers to hold base 
firmly to any smooth surface without slipping or marring 


Attractively boxed complete with ink and sponge. 


HECTOGRAPHIA CORP. 


Manufacturers of Hectographia Metal Tray Duplicators, Gelatin Refill 
Composition and All Duplicating Supplies. 


110 West 17th Street New York 11, N. Y. 
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MELVILLE G. WHEELER APPOINTED TO NEW 
POST BY BAINBRIDGE, KIMPTON & HAUPT 
Mortimer H. Chute, president of Bainbridge, Kimp- 
ton & Haupt, Inc., recently announced the appoint- 
ment of Melville G. Wheeler as general manager of 
the Sight Light sales division. Mr. Wheeler is vice- 























MELVILLE G. WHEELER P 


president of the company in charge of sales and is a 
member of the board of directors. 

The Sight Light sales division markets all products 
of the Sight Light Corporation. A sales office was re- 
cently opened on the seventeenth floor at 230 Fifth 
Ave., New York, N. Y. 

Se ee 
C. J. SIPLE SELLS FIRM IN CALIFORNIA 

The business of C. J. Siple, stationer at 449 Seven- 
teenth St., Merced, Calif., has been purchased by How- 
ard R. Hays of Fort Dodge, Iowa, in a transaction 
| completed as of June 1. After 35 years in the station- 
| ery and office supply business, Mr. Siple is beginning 
| a well-earned vacation before thinking of any new 
| activity. 

The business which Mr. Siple established in Merced 
has been operating in a good location for more than 
30 years and during that time has been under the 
ownership and management of only three persons, in- 
cluding himself. Agencies have been held for Yaw- 
man and Erbe and F. S. Webster products and direct 
buying was with Dennison Manufacturing Company, 
Boorum & Pease Company, Eaton Paper Company and 
other firms. 

Mr. Siple’s first job was with Moore Brothers, print- 
ers and office outfitters of Pittsburg, Kans., lasting 
11 years. Later he was assistant store manager for 
Crane & Company, Topeka, Kans., and stationery buy- 
er for Fields Stationery Company, Tulsa, Okla. 

. _—_— 
CLARY ISSUES SERIES OF SALES MANUALS 
“It’s All Yours” is the title of the first of 18 manuals 
on sales training which the Clary Multiplier Corpora- 
tion is providing its salesmen. This particular manual 
details “some highlights on how to operate a sales 
territory profitably.” 
Other manuals, each one with an intriguing title, 
will provide information on such topics as, “Clary add- 
ing machine sales features and user advantages,” 
“Applying the Clary adding machine to various types 
| of business operations,” and “How to get attention on 

every call.” 
| Each booklet in the series, copyright by Clary, is 
| replete with catchy illustrations. Sheets for grading 
| of the salesmen’s knowledge of the topic, after study 

of the manual, are included. 

—<—>-——__- 
PARLIN OPENS NEW SHOWROOM 

John J. Parlin recently opened:a new display show- 
| room at 36 S. State St., Chicago, where he carries a 
complete line of brief cases manufactured by the Atlas 
Company of Boston. Mr. Parlin has announced that 
he will begin to call on the stationery trade in the very 
near future. 
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A NEW SERVICE CHAIR MAT SIZE 
CREATED FOR THE MODERN DESK 


Greater 










Foot Space 





5 Colors 


EXECUTIVE MAT 
No. 1502—48"x54” 


Protects carpets. Covers worn spots. Made of durable 
Tempered fibre. Also available—Standard size 36" x 48". 
Colors: Brown, Green, Black, Maroon and Silver Gray. 


3 SHIPPING POINTS 
Chicago, Ill. « 


Long Island, N. Y. « Laurel, Miss. 





WoOoDALL [NDUSTRIES [NC. 


2035 So. Calumet Ave. ° Chicago 16, Ill. 





Top Values—Priced Right 


TO PRODUCE SALES! 
2-3-48&5 
DRAWER 


STEEL FILES 


* Legal & Letter Size 
Attractive Looks 
* Built to Last 


* Free Rolling Drawers 





Non-Suspension Type 
Have All These Popular Selling Features! 


will not only like the price of these truly 


they'll go for the many added sales pro- 
e of olive green or gray baked enamel 
lrawers literally float on the locked-in 
proof compressor holds tight under 
ers on bottom for easier moving: heavy 
eans longer life, lasting wear. These 


right for profit producing sales! 


Write Today for Prices—New File Catalog! 








MASO STEEL PRODUCTS 
A 81 W. Van Buren St. Chicago 5, III. 





Dept. 
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Systems 
Salesmen 


Wanted 


We have openings in several cities 











for experienced salesmen. If you have 
successfully sold systems equipment, 
write fully for personal interview. 
Please enclose snap-shot. Liberal 


guarantee and commissions. 





ACME VISIBLE RECORDS, INC. 


122 S. MICHIGAN AVE. + CHICAGO 3 


a 





























‘ cu 
SPEEORITE 1 to yor 
. wee pROFIT! 
: LS 
” ‘ 


/ 


Could be You 


¢ Dealers who carry this triple 


profit line and use the free im- 


CHEXSIGNO 


i 


ERROR-NO 


printed hard-hitting advertising 
and demonstration material that 


goes with it—show continuous 


extra profit. You could, too. 
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PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 


= ==) 
, s 

Atma -0F ye | 
MUSCATINE. [OWA \ 








YOUR CUSTOMERS 
WILL LIKE THIS NEW 
PROFESSIONAL SIZE 


66" H x 26° W x 14” D. 


F.. business 

















LJ 





th limited floor space 

this handsome storage cabinet is a best seller. Popular with 
doctors and dentists also. Provides about 12 cu. ft. of handy 
space. Four shelves. Three of them adjustable on 2 inch 
centers. Chrome hardware, cylinder lock, improved construc 
tion. The baked enamel in cither grey or green is generously 
applied for depth of color and durability. Shipped set-up. 
’ Write for new catalog on Home-O-Nize Storage Cab 
inets, Card Files and Slide Files—all good products. 








Organize and Modernize with Home-O-Nize 


THE HOME-O-NIZE COMPANY, MUSCATINE, IOWA 
Guerre 


234 





THE TERM FOR A WELL- 
POISED BODY IS THE WORD 
FOR A FRITZ-CROSS CHAIR 


Individual performance is 
better — faster — when the 
worker is seated RIGHT. 
FRITZ-CROSS Chairs are 
“Posturized" to fit precisely 
the person and the job, and 
to stand up longer on any 
job. A model for every re- 


quirement and environment. 














Buy U.S.Savings Bonds 
REGULARLY 








a, 
=’ 


— ; Y Po ad 
ea a . "oe 


Ask where you WORK | 
Ask where you BANK 
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THOMAS COLLATOR APPOINTS HICKEY, OLIVER 


W. E. Thomas, president of Thomas Mechanical 
Collator Corporation, 30 Church St., New York, N. Y.., 
recently announced the promotion of R. L. Hickey as 
ales manager and the appointment of G. W. Oliver 
as sales promotion manager. 

The company specializes in collating and paper 
gathering problems for offices and for duplicating and 
printing establishments and has developed a line of 
equipment to handle both standardized and special- 
ized collating problems. 

Mr. Hickey has been associated with office procedure 


























G. W. OLIVER R. L. HICKEY 


and production problems since 1936. He was formerly 
a sales analyst with the Shaw-Walker Company and, 
during the war years, was chief of control division, 


Quartermaster Corps, in the Jersey City Depot. He 
joined the Thomas Corporation after serving as pro- 
cedure analyst for the Bigelow Sanford Carpet Com- 
pany. As sales manager for Thomas, he will engage 


in the establishment and servicing of distributors and 
dealers on a national basis. 
Mr. Oliver ulso has been in the field of office man- 


f 


agement for many years. Formerly with the Shaw- 
Walker Company, he has been the officer manager of 
such firms as Crucible Steel Company of America 
and Deering-Milliken & Company, Inc. He will be 
in charge of all the advertising and sales promotional 
efforts of the firm. 

——— 


LASALLE REDUCES NO. 155 COSTUMER PRICE 


LaSalle Products Company, manufacturers of cos- 
tumers and floor and desk smokers for the office furni- 
ture trade at 2216 Clybourn Ave., Chicago, has been 
enabled to make a flat 20 per cent reduction in the 
price of the No. 155 metal costumer in any or all fin- 
ishes. This reduction is claimed to have been achieved 
by La Salle Products Company solely as the result of 
recent improvements devised in their method of fabri- 
cating the costumer’s feet and hooks. The savings 
developed over former costlier methods now are being 
passed directly on to retail dealers. 





OL’ Boe Sta. 


George Richard Skibbe arrived on the scene May 





13 to add zest to his brother’s and sister’s activities 
in the Roy Skibbe (Victor Safe & Equipment Com- 
pany) home at Palatine, Ill. The new arrival weighed 
in at 9 pounds, 1 ounce, at the Evanston hospital, 
where bot} ther and son were doing well at this 
writing 

Warren Spitzer of Spitzer’s Office Furniture House, 
Chicago, is ordinarily a genial fellow when waiting on 
the trade or bowling in the Chicago Stationers’ Bowl- 


ing League. But his smile grew broader on April 15 
than usual as he reported the birth of twins, Paul and 
Betsy, at Passavant Hospital. The Spitzers thus kept 
the even division in their family including a girl, 7, 
ind a boy, 3 
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ANOTHER 


FIRST 


ae Gor 
A NEW DAZOR 
FLOATING LAMP 


|The Business Machine 
| Model clamps to round or 
square leg of any busi- 
| ness machine. 
| Clamp is felt 
lined to pre- 
vent marring and to insure 
a firm grip. 
For Increased Sales 
and Profits 


Order Today 


Full Wholesale Discount 


_ White for Catalog! 
| Ever-Ready Electric Co. 


| 1214-18 W. MADISON ST. 


CHICAGO 7, ILL. 
Phone MOnroe 6-5521 








TODAY THE BUSINESSMAN 
STEERS TO success WITH 


IMPORTANT POINTS ON 
STATISTICAL CHARTS 
AND MAPS 











GEORGE 8. GRAFF CO., 









GRAFFCO MAPTACKS MARKING 


Roady 












2 tube unit 
avallable in 
alternating or 
direct current 
brown or gray 
tiet $34.25 
western tist 
slightly higher. 


A THOUSAND YEARS AGO 
THE VIKINGS SAILED TO 
AMERICA WITH ONLY THE 
STARS TO GUIDE THEM. 










and SIGNALS 


CAMBRIDGE 40, MASS. 
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wap caus For STAMP BOXES? 


Be First to Fill Your Customers Need 
For a STAMP BOX... 








Howard W. Gunlocke, of W. H. Gunlocke Chair Com- 
pany, signed the Guest Book April 12. He had spent 
a busy day in Chicago, but found time for a half- 
hour at the office of this journal before the day was 
over. A good merchandiser, Mr. Gunlocke is a leader 
in wood office furniture, always alert to anticipate 
his customers’ requirements. 


C. W. Chileote, San Gabriel, Calif., visited us on 
April 20. He was on his way to New York to serve as 
manager in that city for Clary Multiplier Corporation. 
Mr. Chilcote is a man of unusual sales ability, which 
he demonstrated during connections with Burroughs 
Adding Machine Company and Monroe Calculating 
Machine Company. He is expert in sales training and 
has developed unusual and successful methods of sales 
presentation. A story of his appointment appears 





No. 010 so = x 7V, 10 compartments—$3.85 list pri | elaewhere | is iss 
No. 03 61/8 x 2iGe% 4 3 compartments— 1.25 list price elsewhere in this issue. 
convenient nc = box. Made of best grade steel. —<—--< 
Equipped with nickel plated lock. Two keys. Removable tray. 
“<4... 8 ALL-STEEL EQUIPMENT APPOINTS TWO 
The All-Steel Equipment, Inc., Aurora, IIl., recently 
THE MAYFAIR COMPANY | announced the promotion of Tom Fox to district man- 








ment of Robert Beekman as district manager in charge 
of sales for the Indiana-Kentucky territory. 





315 N. DESPLAINES ST. CHICAGO 6, ILL. | agership of the New York City office and the appoint- 





Mr. Fox has been acting as district manager for the 


Gar y) liate Deliver | upstate New York territory, traveling out of Syracuse. 
FAMOUS HODGMAN SPECIALTIES | 
NEVA-TWIST 


RUBBER CORD COVER 


The all-rubber cord specificall, 
designed to prevent the kinking 
of telephone cords and adaptable 





otter, 


e 





yy 







for use on ironers, toasters and 
other electrical appliance cords. 
Neva-Twist withstands wear and 
constant usage, has no rough 
edge’, won't crack, break, or 
seratch because it is compounded 
from pure rubber. 

Hodgman’s Neva-Twist is packaged to sell 
—comes in an eye-catching red and gray card- 





board display wrapper which occupies a 

minimum of space on dealers’ shelves and counters, yet 
gives maximum display value. Packed 3 dozen per 
carton and one gross to master carton. Weight is 24 Ibs 











per gross. 








ALL RUBBER 


Made of soft, flexib'e | Associated with ASE for 23 years, he started in Chi- 
pure rubber compound. | cago, working up to assistant branch managership 
assuring greater comfort | before being promoted to the Syracuse position. 


ROBERT BEEKMAN TOM FOX 


a Se The New York office is being moved to a new loca- 
} lowing finger tip ro be | tion at 229 E. 38th St. 
N | used in any position, and Mr. Beekman, the newly-appointed district man- 
| providing a sure grip on . . . a 
$ letters, checks and other | ager, is well known in the industry. He is living at 





paper stocks 


0 oe | | in Medinah, Ohio, but shortly after June 1 
WW come ina new and unuseal die. | Will move to Indianapolis, where he will establish his 


\ @ f cut carton styled in red, gray and black. | office headquarters. 
. An eye-c atching white arrow points te 
ol twelve boxes, each containing one dozen tt a eee 
fingertips. Tips are available in five popular sizes. Average weight is 
one pound sia a : HOWARD FRAME BUYS KANSAS FIRM 
a ss Seeme fie inyovenation Moore’s Office Supply Company of Parsons, Kans., 


on Rubber Bands, Desk Pads and other items 
has been purchased by Howard Frame of Howard 
HODGMAN RUBBER Co. Frame Office Equipment Company, 1807 Broadway, at 


FRAMINGHAM, MASS. Parsons. The new owner has moved to the Moore 
EW YORK HICAGO AN oN 
— rae SAN FRANCISCO) jKation at 117 S. 18th St. 
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Get Ready for School Trade 


Send for Our Catalog of Smartly Styled 


ZIPPER 
RING BINDERS 


PORTFOLIOS BRIEF BAGS 


BUSINESS CASES 


A Quality Line, Carefully Fashioned for Business, 
School and Professional Use 





Available in a range of grades from Highest 
Quality to Popular Priced Items for Students as 


well as Salesmen and Executives. 


CHICAGO SADDLERY CO. 


105 SO. JEFFERSON ST. ° CHICAGO 6, ILL. 











FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


One side covered with. rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 

Colors: Brown, Green. Sizes: 
17" =x 1e°—I5" = 17°—I14,," 
x 164%". 


THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats Elastic grip holds 
on stool firmly. Cush- 
ion bs Instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
plece sponge rub- 
ber and covered 
with sturdy mate- 
rial. Available in 
13-14-15 inch diame- 

ters. 
SPONGE RUBBER 
TYPEWRITER MATS 


Non-Skid, Silent O 
Write for New Iilustrated Folder Neat - Compact - Efficient 
Giving Complete Information LOW COST - PROFITABLE 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


— Ave. & Letper St., Bldg. No. 5 


“Perfect” 






Philadelphia 24, Pa. 





Shyliner SECRETARIAL DESK 


Write for illustrated 
brochure of entire line 


MANUFACTURET 


Orna Metal Products Co. 


2412 SO SEVENTH ST. ST LOUIS 4. MO 
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Pouonal Pouonal STEEL FILE 





Just what everybody needs for receipts, leases, bonds and 
all important papers that accumulate and should be saved. 
File No. 442 is a new 1949 style, made of heavier steel for 
strength and longer life. Equipped with key and strong 
lock that stays closed. 


Comes in beautiful blue-gray Hammerloid finish, with 
letter-size folders—alphabetical, monthly and_ blank. 
Individually boxed. Packed 6 to carton. Priced right for 
easy selling at a good profit. 


Write for prices and discounts. 


Amberg File & Index Co. 


1608 Duane Bivd. Kankakee, III. 
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these famous VISIBLE OFFICE 
. RECORD CONTROL SYSTEMS 


* REMINGTON RAND KARDEX 
Systems (Reconditioned 


* ACME INSITE FILES 


Reconditioned 


* LEDGER TRAYS (all 
makes) 


* TUBULAR INDEX 
Systems 


Card sizes 3x5,up to 11x9 
Varying drawer capacities 


IMMEDIATE DELIVERY 


Largest Stock in New York of 
OFFICE FURNITURE & EQUIPMENT 
Special Prices to Dealers! 





9, 546 BROADWAY 
Neor Spring St. New York 12 


EST. 1876 CAnal 6-0350 


ARGEST SELECTION OF OFFICE FURNITURE IN WOOD, STEEL LEATHER 


NOW IN OUR 28" YEAR! THE ORIGINAL 


OLTISTAMP 


STENCIL DUPLICATOR 


STAMP CO. INC NORFOLK, VIRGINIA 





MPLET = UTFIT 


Prints 1,000 or More Clear Copies 
From One Stencil, One Inking 

| ON BOXES | Ideal for marking, addressing, dupli- 
cating. Quick change in wording. A 

| ON CARTONS | “‘Rubberless stamp in one minute for 
about 2 cents.”’ Just type, write or draw 

the stencil, snap it on, and print. Made 
of non-corrosive METAL. No moving 

| ON LABELS | parts, lasts a lifetime. Replaceable ink 
pads. Complete with supplies. Wt. 2 Ibs. 
Other outfits $19.50 to $99.50. Write 

Se FREE FOLDER. 


At Your Office or Shipping Room Supply Dealer 


THE MULTISTAMP Co., INC. NORFOLK 1, VIRGINIA 
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with a 


CHALLENGE 


PAPER DRILL 


Here’s a precision machine 
needed in many offices for 
fast, accurate drilling of holes as 
well as for standard slots, v-slots, 
slits and cornering. The high speed 
hollow drill has direct motor drive 
and only a slight pressure on the 
hand lever is required to drill 
through a 2” pile of stock. 


The Challenge Style M Paper Drill 
is simple and easy to operate. It’s 
fitted with precision guide and 
stops, automatic trip rear gage and 
automatic paper clamp. The slot- 
ting and cornering attachments and 
the sturdy metal stand are optional. 































Get full details about this preferred 
equipment. Write for literature, 
prices and discounts. 626 


THE CHALLENGE MACHINERY CO. 
GRAND HAVEN MICHIGAN 





TYPEWRITERS 
ALL MAKE §$ 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 
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NEWS NOTES FROM NSA DISTRICT NO. 8 


E. J. Mitchell, Correspondent 

At a lers’ meeting of Schooley Printing & 
Stationery Company, Kansas City, Mo., held in May, 
all officers and directors of the firm were re-elected, 
including Arthur Schooley, chairman of the board; 
Kellogg Smith, president; Jay Wilcox, executive vice- 
president; Roy S. Moreland, vice-president, and Joseph 
D. Landes, secretary-treasurer. Mr. Wilcox, a son-in- 
law of Mr. Schooley, was added to the official family 
year 

Our congratu 
Bob Dishman 0! 





Stock hok 


last 
tions to both the Schooley firm and 
his appointment as manager of the 


office furniture department to succeed Roger Garver, 
who left Schooley’s the end of 1948. Bob has spent 
many years in this field and is well equipped to do a | 
fine job for his new employer, having previously held 
similar position with Robert Keith Company, of 


Kansas City and, until April 1 of this year, with West- 
ern Bank & Office Supply Company, Oklahoma City. 
> * J 


A lucky guy that 
if Latsch Brothers, 


Sid Anderson, secretary-treasurer 
Lincoln, Nebr., who on Saturday 
afternoon, April 30, was wed to Miss Velda Benda of 
Lincoln. Some 125 guests witnessed the ceremony and 
attended a church reception immediately afterward. 
Miss Benda has been law librarian for the University 
of Nebraska for several years, is a law school graduate 
and a member of the Nebraska bar. Representing the 
traveling fraternity at the wedding were Matt Dillon 
of Metal Specialties Manufacturing Company, and 
Gene Mitchell, manufacturers’ representative, who 
happened to be in Lincoln at the time and gave the 
bride and bit of a surprise when their pres- 
ence was discovered. Art Reed, vice-president of Latsch 
Brothers, served his longtime friend as an usher. Mr. 
and Mrs. Bob Latsch were represented by their daugh- 
ter Mary Jo because her parents were attending the 
regional meeting in Denver, Colo. 
7 7 « 

George Ohland of Metal Office Furniture Company, 
and his lovely wife, Mil, recently flooded most of the 
industry with copies of his local newspaper wherein 
was a picture of their newly acquired home in Grand 
Rapids, Mich The house includes a rambling one- 
year-old brick 1 stone bungalow with some seven 
rooms, a flock of Saturday night bathing facilities and, 
of course, an elaborate rumpus room which many of 
us hope to enjoy one of these days. Also, it has a 
big garage to house all of their two cars. 

> . + 

Sad news reaches us much too often these days. This 
time it comes from Cedar Rapids, Iowa, and tells of 
the passing early in May of our old friend Gordon 
Barger, for many years manager and buyer for Morris 
Sanford Company, stationers. Gordon had been ailing 
for a year or so but only recently became seriously ill 
and failed quickly) 


groom 


* . . 


District No NSA held a fine meeting in St. Paul, 
Minn., on April 22 and 23 under the leadership of Gov- 
ernor Jim Gaffaney of Fargo, N.D., and Bob Jerue of 
St. Paul. Many Midwest travelers were on hand be- 
sides one Eighth Region dealer, Herb Rummelhart of 
Megaeth Stationery Company, Omaha 

> > od 
Peterson Lit] 


to open a nev 


etail store at 14th & Harney Sts., 


in Omaha, about June 15. This will include a very 
modern stationery store on the first floor and large, 
beautifully decorated furniture display space in the 
basement Warehouse and shipping facilities will 
occupy the upper floors 


> > * 
An item of interest to many is that Don Brown, with 
Latsch Bros., Lincoln, Nebr., for many years, became 
manager of Rader Office Equipment Company, Omaha, 
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STOCK and 
SPECIAL 
INDEXES 
made by 
Index 
Specialists 


AICO is the com- 
plete indexing line 
. » » leaders for 40 
years in insertable, 
A to Z, stock and 
special indexes. 


Fill all your cus- 
tomers’ indexing 
needs from the full 
line of AICO In- 
made by 
specialists. You'll 
be assured of time- 
saving, quality in- 
dexes that stand up 
under hard wear 


dexes, 





NEW INSERT PAGE 


Colorful page to fit jn a 3-ring binder, to promote the sale of indexes. 
Space for Dealer Imprint. Ask for supply of insert pages with your index 
order. 


New York Sales Office: 10 Thomas St., New York 7, N. Y. 

















raph & Printing Company planned | 


Why Use Both Hands 


to Keep Your Pencil Pointed? 





One Hand with a 





ZIP—TIPPER 


Pencil Pointer 


Does It—Quickly & Perfectly 


Makes any kind of point desired—long or stubby; round or 
“chisel point.” 


Clean « Fast « Convenient 


Has several Can be Advertising 


Novelty. 


handy features. imprinted as an 


Retails for 35c each, with an extra set of Refilis in each envelope 
Additional Refilis available at nominal cost. 


Packed 25 to a box * IMMEDIATE DELIVERY 


Crofoot, Nielsen & Co. 


205 WACKER DRIVE CHICAGO 6, ILL. 
TELEPHONE—RA ndolph 6-334! 
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LOCKERETTE 


—Combines the 
best features of 
both lockers and 
coat racks 


Wraps are exposed to air 
and light. Employees do not 
face the weather in damp 
wraps that have been crum- 
pled in dark lockers—do not 
eat soggy lunches, soaked 
by wet hats or gloves. Each 
person has his own spaced 
coat hanger, ventilated hat 
shelf and 12" x 12" x 15" 
deep lock box for lunches, 
tools and personal effects. 








More salable because they keep wraps Lockerettes save space too 


“in press.” . the a 6-12 od 

umn) accommodates 1|2 peo- 

ee See ane Meresewer o> ple in 6 feet; the No. 9-18 

senteeism. (illustrated) accommodates 
18 in 9 feet 


WRITE FOR BULLETIN NO. OL-13 


VOGEL-PETERSON CO. 


624 So. Michigan Ave., Chicago 5, Ill. 


Sell Quality! 
Sell BENTSON 


Sell 


“TOP FLITE” 


3200 Series 








The "Top-Flite" Series contains 
all of the essential qualities of 
steel filing cabinets developed 
through many years of expert 
research and engineering. The 
master craftsmanship long asso- 
ciated with BENTSON has pro- 
duced a truly finished product. 
‘Top-Flite’ 
long-lasting performance with 


cabinets assure 
effortless operation, beauty in 
design and flexibility in appli- 
lf you sell BENTSON 
"Top-Flite," you sell quality. 


cation. 


“The Line of Most Assistance” 
WRITE FOR DETAILS 


THE BENTSON wre. co. 


AURORA, ILLINOIS 














240 








on April 18. Mrs. Al Rader will continue to head the 
business, both Omaha and Sioux City stores, with Don 
in charge of the Omaha business. 

- 7 = 

Here is one for the books: Following the St. Paul 
convention, Dan A. MacDougall motored his way to the 
big city of Hibbing, Minn., to sell his wares to one 
Ed Erickson of Hibbing Office Supply Company. “Broad 
Brimmed” MacDougall arrived there on opening day 
of the brook trout season and was taken along for 
that momentous event. A giant six-inch brook trout, 
after being hooked by amateur Dan, pulled him out 
of his comfortable seat in a fallen tree and he lit on 
where he usually sits, right in the middle of the stream 

but did manage to drag in this huge fish without 
aid. Dan was given rugged training in crawling in 
and out of fishing streams, over boulders, over and 
under trees, pulling a car out of the mud and making 
beds and is now declared a full-fledged northern 
Minnesotan. We hope he sold a carload of Stationers 
Loose Leaf after all this. 

* - a” 

George Wall, the famous Art Metal Construction 
Company, ambassador from Lincoln Nebr., visited St. 
Louis in May and spent a most enjoyable evening as 
dinner guest in the new home of Mr. and Mrs. Izzy 
Voda. Also present were Mr. and Mrs. Francis K. 
Adams and Mrs. Gene Mitchell and her poorer half. 

* ” 7 

Mr. and Mrs. Matthew A. Dillon of Chicago spent 
the Memorial weekend as guests of the Gene Mitchells 
at Sugar Tree Club in the heart of the Missouri 
Ozarks, fishing, eating and sleeping. Matt is quite adept 
at the latter two sports 

* * - 

On May 5 the Geo. B. Graff Company, Cambridge, 
Mass., celebrated the anniversary of the birth of its 
founder, the late George Bacon Graff, who started 
that business many years ago because he realized 
how easy it was for business people to forget or over- 
look important details. He devised the signal re- 
minders which have become such an important part 
of today’s business. 

2 * * " 

Should any one have any serious problems they 
should be submitted to John Wachtler and Fred Pfaff 
of Omaha Printing Company, and your correspond- 
ent. They lunched together recently in Omaha and 
settled all of the heavy problems of the day. It was 
very interesting and enlightening to yours truly, as 
well as a free lunch. 

* * * 

The sad news of the passing early in April of the 
mother of Ralph Kettler of Southwestern Stationery 
& Bank Supply, Joplin, Mo., reached us recently. Our 
sincere sympathies to Ralph and his family. 

+ - ~~ 

Miss Marion Worm, for many years with Schooley 
Printing & Stationery Company, Kansas City, as secre- 
tary to Roger Garver and assistant in the office furni- 
ture department, recently resigned to join the forces 
of Barco Office Equipment Company, Kansas City. 

i. * ~ 


Have you visited the new resort for the tired sta- 
tioner at Aspen, Colo.? Art Pfister of Smead Manufac- 
turing Company, has a beautiful new home in the 
heart of this winter sports country and surely he 
would welcome a collect long distance call stating a 
friend is enroute there for a prolonged rest. Try it 
sometime and see what happens. (Jack Ellis of F. S 
Webster Company, is exempted.) 

- * 7 

Congratulations to Sid Anderson of Latsch Brothers, 
Lincoln, Nebr., for a fine job of selling a whale of a 
lot of steel furniture against tough odds, recently. 
Many of us can learn a lot from this gentleman who 
handled that task so superbly. 

* fe s 


Vaughan T. Williams of Schooley’s, Kansas City, the 
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Nationally Known Manufacturers of 
CHANGEABLE LETTER AND CORK 


BULLETIN BOARDS 


WOOD OR METAL FRAMES 
WITH OR WITHOUT LIGHTS 





CHANGEABLE LETTERBOARDS 
FOR 


@ Production 


@ Directories 

@ Announcements @ Inventory 

@ Price Lists @ Schedules 

@ Safety @ Menus @ Etc. 





A CHANGEABLE 
LETTER OR CORK 
BOARD FOR EVERY 

INDUSTRIAL, 

INSTITUTIONAL 

AND COMMERCIAL 
PURPOSE 


Write for Illustrated Circular 


A.C._DAVENPORT & SON, w< 


311-D WN. DESPLAINES SIT CHICAS 

















NEW LOW PRICES 


... how in effect 
on WESCO Equipment 
& 


Write tor your copy of the 
NEW WESCO PRICE LIST 





WESTERN MANUFACTURING COME ANY 


A RORA { N 





SMO-KING DOES IT AGAIN 


with these New Smoker Sensations! 





SMO-KING has another 
profit-making surprise for 
you. The creators of the 


~ 


es22 DDB 


nationally-famous line of 
guaranteed, triple-plated 
smokers — and SMOKE- 
RACK—bring you now, 
for the first time these 
exclusive modern-design 


4 


aluminum smokers. \deal 
for promotional displays. 
Stock up now for the de- 
mand. 

Left: SMO-KING No. 26, 


has solid carved biond 
maple wood post. 


‘ 





Spun aluminum cup and base, brush Right: SMO-KING No. 28, 
finished. Ash receptacie 6" x 2'/," has genuine leather post, 
3-bar cigarette siso serves as 214" diameter, trimmed 
receptacle handle rim prevents with 24K gold tooling 
oll-off; cup easy to remove and (available in green, brown 
and maroon). 


ean. Smoker hit 26 cup: 6" x6". 


heavy 9 ? base 

Immediate delivery: 
Packed set-up in 
individual cartons 
for customer ship- 





NESTLER-FIELDS 


ment 
Manufacfuring Co. dns Ask for 
602: WYTHE ANI descriptive 
BROOKTYN Tl. N.Y literature. 














Adding Machine Rolls 
Duplicuting Papers 
Mimeograph Papers 
Second Sheets 
Ruled & Plain Pads 
Note Book Fillers 


SPECIAL REQUIREMENTS TO ORDER 


PROMPT DELIVERY from our big, modern 
plant. Complete satisfaction guaranteed. 


ANCHOR RULING DIVISION 


2015 N. HAWTHORNE AVE. 
MELROSE PARK, ILL. 
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ZIPPER RINGBINDERS 


Simulated Leather— 
Split Cowhide— 
Top Grain Leathers 


For Immediate Delivery 





Accommodates Sheets 
814 x 542"—9l x 6"—10!2 x 8”—11 x 812" 


For the most complete line of 
Ringbinders—Portfolios—Briefbags— 
Billfolds and Advertising Novelties 


A Line on which you can Make Real Profit! 
Write for Illustrated Catalog and Price List 


STANDARD LEATHER PRODUCTS, INC. 
2341 W. Wabansia Ave. Chicago 47, Ill. 











STORAGE 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 
® 


Here’s a show 
piece of practical 
value with quick 
turnover and 
priced right for 
good profit. 
Made of heavy gauge steel with four adjustable 
shelves and a three-way lock in handle. 

Finished in olive green or gray baked enamel. In 
two sizes — 

36” wide, 18” deep and either 72 or 78” high. 

Shipping weight 150 pounds. 


Equally serviceable as a Cabinet or wardrobe. 





MIDWEST METAL MANUFACTURING Co. 


1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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of NOTE THESE 
<x FEATURES 
* Only One 


Moving Part 
* No Springs 
* Simple 
Operation 
* Large 
Capacity 


Snuffs 
Embers 





No. 300 Desk Ash Tray No. 200 Club Smoker 


SAVES YOUR DESK .. . Can't All-metal snuffer type. Over- 
spill Butts. Ends al! odors. Over- size ash receptacle. Center 
size capacity. Easy to Clean. cigarette rest — can't spill 


Finishes: Bright or Satin Chrome butts. Bright or Satin Chrome. 
Old English with brass trim. Solid Old English Plated Finishes 
Brass, burn-proof lacquered 


WRITE FOR PRICES- AND ILLUSTRATION SHEETS 


Sta Salle Products (o. 


Chicago 14, Illinois 








2216 N. Clybourn Ave. 


BUY 
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hm FR he feet 


0! 


secretary of District No. 8, is already busy with at 
liminary arrangements for the 1950 convention. 
is also knee deep in plans for the Missouri state ieee 


vention of the American Legion to be held in St. Louis 
June. The | r 


| 


ier you keep Vaughan, the better job 
qaoes 
* « * 

Herb Wheeler: merly with General Fireproofing | 
Company, in St. Louis, Mo., recently joined the office 
furniture staff of Buxton & Skinner Printing & Sta- 
tionery Company, St. Louis, and seems very busy do- 
ing business 

. . 7 

Art O’Hara he Acco Products family appears to 
be covering e waterfront these days. He pops up 
n the most u pected places, but always seems to 
be running an order 

7 > > 
It was good ee that old paper merchant, Rus | 
Ragen, back on the job writing orders for American 
Pad & Paper Company. A bit less avoirdupois, but still 
a lot of “wim & igor,” 


after his siege of illness. 


0 i  O 

VA TRAVELERS CLUB NOTES 
Chris (Carter’s Ink) Tomford’s many friends in the 

East are happ 


PENN-MAR- 





ppy to learn that he has been promoted to 
a new sales position in the New York City area. Donald 
J. Endo has been chosen successor to Mr. Tomford and 
will cover all his former accounts, making his home in 
Philadelphia, Pa 
€ . 7 
Vacationers F] 


Stagg, the 


ida included Mr. and Mrs. Tom 
Stan 


Woodruffs and the Jack Emhardts 





ee Write for Illustrated Price Lists 
Wallace Off S ly Company has moved to a new 

location at 1539 Atlantic Ave., 

Another Atlal 


Atlantic City, N. J 


item is that the Atlantic Print 
Shop has a ee 
















ADVANCO PRODUCTS 
wner in the person of Roy Foster aap nen 
for many years with the Rust Craft Card Company. 
. > . 
3...G. Raffe nsperger is a new partner of Roger A. 
Casem in the Lancaster Office Equipment Company, | uBLE puTyY 
Lancaster, Pa us DO 
ie | FAMO 
1»¢ YOUR 
Matthews Bi Inc., has opened a modern office HERE s Y 9: ie 
equipment display salesroom at 907 Shipley St., Wil- Pots. Fe 
mington, Del. I 1e same city, Butler Stationery Store 
opened a new display and salesroom on April 21. 
These iter taken from the l 
P } f M L7 -Vi 7 e7 


latest issue of the 
°—->¢ 
STARRETT JOINS STAFF OF EVERSHARP, INC. 
George F. S ett was recently appointed sales 
e manag f Ey His headquarters 


oft 


versharp, Inc 





1, stored ge and refer 
ence space 


2. more storag® open 


” e 
4. Lers® 60” surtec 
* Latilt 1oP 








d 
4. Ler ge suprly oF 
* yoo! drawer an 
ight adivst™e yr letterhead ~ ' 
5. He -« —= Attach fo vec Inc. ' 
cra ga anutactur hm 21, P 1 
HASKELL Mee, sbureh w Desks: | 
ov've tried 206 Penn worK- FLO } 
Sy se. Once ne the com- sh details o* - } 
and — efficiency Ru : 
s-EORGE F. STARRETT fort rea mlitey Nome et 
: ORK-, i | 
will be at tl ne office at 350 Fifth Ave., New po x2 . = Company \ 
y , <r ithou - 

York, N.Y be ne tot details.-> address Loco! Dealer '§ ' ; 
Before joi harp, Mr. Starrett had held sales mail today Our ; — 
executive posit with the W. A. Sheaffer Pen Ee, 

Company al! the Ray-O-Vac Battery Company. 





———T 
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A NEW SCHOOL TABLE SERIES 
“PEDESTAL MODERN” 


A table built for discriminating schools 
at school budget prices 





















No. ST 3160* 
Available in 4 Sizes 
No. ST 3148—24" x 48" 
No. ST 3160—30" x 60" — As 
Illustrated 
No. ST 3172—30" x 72" or 
36" x 72" 
Heights—22"—24""—27""—28""—29" and 30’ 
Finishes — Natural Oak — Light Oak and 
School Brown. 














Tables available with or without bookracks 
Suitable for Kindergarten thru High School 
and College. Also ideal for libraries and 
cafeterias. 

Tables available with 5-ply Oak veneered 
tops or solid Oak tops. 

*P designates plywood top. 

Bases constructed of plain Oak with choice 
of tops. Tables are "tops" in Design, Ma- 
terials, Strength, Durability and Finish. 


DON’T DELAY—WRITE TODAY 
FOR COMPLETE STORY 


ASPER TABLE CO., INC. 


JASPER, INDIANA 


















MEILICKE CALCULATORS 


Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 















justments. You just tip a card . 
and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. pi Nottcur St 





There is NO Substitute 
for a Hand Paper Cutter! 


PREMIER 84x 


CUTTING BOARDS 
offer 


STANDOUT SALES FEATURES 








Our product is unconditionally Guaranteed 
for Workmanship and Materials 


“PREMIER LEADS THEM ALL” 












For 
the Best 
Cutting Edge . 


Use PREMIER CUTTERS because— 


@ All blades of hardened stee! are accurately scored 

@ Precision ground blades @ Cutting handle secured with 

@ Perfect cutting edge a safety spring—will not fall 

@ Rock maple wood base will @ Ali boards equipped with 
not warp rubber bumpers to prevent 
All '/p lines on face of board scratching or slipping 


Photo Materials Co. 


334 N. Bell Ave. . . . . CHICAGO 12, ILL. 



















WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 


Chicage Cash Register Parks Ca. 


2810 W. ADDISON ST CHICAGO 18, ILL 











Have You 


a Friend_ or business acquaint- 


ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us the 
name, address and business and we 
will send a sample copy. with our 
compliments. 


THE OFFICE APPLIANCE COMPANY 
600 WEST JACKSON BOULEVARD, CHICAGO, U.5.A. 
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WHY IS THERE PROFIT 


IN SELLING SNAP-APART STYLE FORMS? 


Because, you carry no inventory ... You sell paper, carbon, printing 


and labor all in one sale, with no investment in machinery or equipment, 


with a known profit. 


WRITE FOR PROFITABLE DEALER ARRANGEMENT! 


1000 CENTER STREET 


DAYTON STENCIL 
WORKS CO. *ohic" 





“ARK-N-SETS” 





LITTLE ROCK, ARKANSAS 










| 


C000 WEWSS 


A FULL LINE OF | 
| 
| 



















MARTENS 
TYPE CLEANER 


THE 
PERFECT FLUID 
AND NEW 
PATENTED 
APPLICATOR 


Request sample and 
full details on your 
letterhead 


5 
THE MARTENS TYPE CLEANER CO. 
DIAMOND POINT 2, N. Y. 























THE FAMOUS WHEELDEX 
PORTABLE CARD FILES 
NOW AVAILABLE TO DEALERS 
DEALER: 
A( \IKES ) SHIP 
’ means 


WRITE 

WHEELDEX MFG. CO., INC. 
LEADERSHIP 

What line offers as much? 


40 Bank Street 
White Plains, N. Y. 
STYLE Authority 
INTEGRITY of Product 
Nationally Advertised 
Dealer Advertising Aids 
Exclusive POSTURE Mechanism 
Write for details 


The SIKES COMPANY, Inc. 
X131'%4 20 Churchill St. Buffalo 7, N. Y. 





PPPs 









Make Those Extra Commissions 


; RS 
eck COVE 
BOOKS PERSONALIZED 
aaa saeenl STATEMENT one 
posi asst pAssBOOKS MACHINE POST! 
MMERCIA pans 

po HECK CASES BILL - 
POCKET C poe 


passBookK ENVELOPES 
pEPosit SLIPS 


| William ARLINE Mc. 


PEN RULED FORMS 


1270 Ontario Street Cleveland 13, Ohie 
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uarantes Jinaste 6luakty 


RITE-RITE MFG. CO DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 
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Start fo husll a profitable 
ee Cond 


business wil i 


ACME 
» = ee 


* 


Write NOW fer circalar 
——- 
and price list. 


1212 Saetemational 
ree camp 


Me 1217 Gatemotionnl 
ve 





_-because their 
qualled | 


in demand 


quality has never penn e 









THE ORIGINAL 


BINDER CLIPS 





Holds, clamps, binds anything! 


ON ag 
Precision made of tempered spring 
ap t - 
() \\ steel. Rust-resisting. Gloss black finish. 
Big Nickel plated handles are removable. A “Caddo” 
L 3 capacities: #2—3g", #5—5g", #10—1”". product 














36 EAST 23rd STREET 
NEW YORK 10, N. ¥ 


ACME PUBLISHING Co. 











JI-S.STAEOTLER,INCG. 
53 Worth Street + New York 13, N. Y. 


STAEDTLER SINCE 1662 


“heres tluags 


+ VHarket for i) Pa ORY 


check writer co. inc. 


69 William Street New York 7. N. Y 


DEALERS! send for latest catalogue now! 


MARKILO- 
CHLLULD/0 PRODUCTS 


Loose- leaf envelopes, 






punched: card-cases, any 
size; menu covers; factory record protectors; tag 
holders: bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need 
Write us for details. 


Markile Company, Mfrs. 


3633 S. Racine Ave. Chicage 9, U. S. A. 
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CUSHMAN & DENISON MFG. CO 


135 West 23rd Street, New York 11, N. Y 








clientele. 

the best — sei 

THE BEST! For com- 
lete descriptive ii- 
——— pe circu- 


CANVAS PRODUCTS A 
coRP. a 


Cor. Marquette & 

















Mailing Tubes 
Wrappers 


The tighter you roll the tubes 
—the stronger they are. 


Formerly Manufactured by 
International Mailing Tube and Wrapper Company 


Ames Safety Envelope Company 
SOMERVILLE 43, MASS. 


MODERNIZE 


those old typewriters with 


MASTER SPEED KEYS 








Make extra profit on 
routine calls. Sell spring 


cushion keys with PLASTIC 
TOPS to your customers. 





THREE YEAR GUARANTEE 


Send for a sample key and information on how you can sell 
lots of sets of Master Speed Keys from this single key. 


SPEED KEY CORPORATION 


268¢ Chauncey St. Brooklyn 33, N. Y. 
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Norta Dj 


1949 OFFICE 













the NAME to REMEMBER 
for FILING SUPPLIES 


AND FORMS 












Index Cords * UFiling Folders * Guides 
and Indexes * Filing Systems * Printed 
and Ruled Stock Forms ° Commercial 
Forms °* Record:Cards .*)/“Bank and In- 
surance Forms ° Special and N.C.R. 
Roll Labels 

ORDER TODAY! 


QUALITY + SPEED + DEPENDABILITY 


DACO CARD & INDEX CO. 


301 Congress Street Boston 10, Mass. 


Forms * 








ROLLING STORE LADDERS 


“A” Type Ladders ° Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
s and Store- 


Made of sk and Birch, 
ety of heights 

with wheels 

1atic Safety 





i for Folder 
i prices. 





factured by 


l. D. COTTERMA 


4535 N. Ravenswood Ave. 
CHICAGO 40 















WOOD OFFICE TABLES 


POPULAR PRICE RANGE 
PROMPT DELIVERY 


* x 32” — 30” 






and-rubbed top— 
ed oak and walnut 
veneers Edges banded and 
shaped ed natural with 






high 1*%4 











heavy -bodie acquers. 
Phone Cabinets—Typewriter Stands—Desk Trays 
Write for illustrated literature of complete line. 


DORO MEG. CO. “cucu 1 its 


Chicago 10, Illinois 








PREFERENCE! | 


More and more typists 
prefer NORTA, the mod- 
ern plastic type clean- 
er. No liquids to spill 
or splatter. . 
.+- quick, efficient and 


-nho mess 


longer lasting. A favor- 
ite since 1924 


— 


THE ORIGINAL 





NORTA 
PLASTIC TYPE CLEANER 


Norta Distributing Co., 1123 Broadway, New York 10,N.Y 


June, 1949 
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Prompt Delivery 


on Legal Blank 
Cabinets 


ALL STEEL 
Green 
Gray 
Brown 


SJ 12-H $27.70 


No. 
List 








HAROLD OD. 


Se Taito 


















BUSINESS CHAIRS ; 
by B. L. Marble , 


* 

IN FINISHES TO MATCH 
WOOD OR METAL DESKS. 
SWIVEL CHAIRS REGU- 
LARLY EQUIPPED WITH 
TENITE SCUFF PLATES 
WITHOUT EXTRA 
CHARGE. PROMPT SHIP- 
MENT FROM STOCK. 


+ 
CHAIR ILLUSTRATED NO. 1440¥2 


The B. L. Marble Chair Company 


Bedford, Ohio 








LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


In Constant Use for identifying contents 
of boxes, shelves, bins and drawers. 
Available in any desired sizes. Low cost. 
Also furnishing Pricing Devices, etc. 


We also supply 
Plastic Cover Cards 
and Card Inserts 


Send for Samples. 
Immediate Delivery 
Write for Mlustrated Price List 


MASTERCO SALES CO. 


Manufacturers 
1721 North Elston Ave. 
Chicago 22, iil. 











m 








SELLS ON SIGHT 
GREATER PROFITS FOR YOU 


. . Just the item needed to 
boost your lagging sales...a  "* Pend 
combination Hat and Coat Rack of mod- 
ern design, rigid construction, and beauti- 
ful satinlike wrinkle finish. Every office 


or business establishment needs Coaters. 


Immediate Delivery — 
Write or wire Liberal Dealer Discount. 
CRAWFORD METAL CRAFTSMEN INC 
GALION, OHIO 
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Sought-out - 


——Bought-out for Style! 


LONG-WEARING, SURE-SELLING 


= ROVALSTEE 


Trim-tailored lines accent the func- 
tional beauty of the ROYALSTEEL 
EXECUTIVE CHAIR . . . gives man- 
sized comfort with complete working 





freedom. Extra large seat and back. 
Built to Royal’s exacting standards 
of quality. 





Precision made — features a hand- 
wheel tension adjustment for 
personalized tilting requirements. 
Swivels at any desired height . . . 
. os raises and lowers easily. Simple 
TILT-AND-SWIVEL MECHANISM , to work as winding a watch. 


Extra-spacious [Flex-spring seat 
adjusts in height to 21 inches 
Available in any Royal uphol- 
stery fabric. Metal parts finished 
in any of 32 Plastelle colors 


ROYAL METAL MANUFACTURING CO. 


175 NORTH MICHIGAN AVENUE + CHICAGO 1 


Branch Offices: 
25 W. 26th St., New York City 10 
949 E. 31st St., Los Angeles 1! 








ROYAL METAL MANUFACTURING Co 
175J N. Michigan Ave., Chicago 1, I! 


Please send me free copies of the brochure, 


“Guide to Interior Design" for my customers 


MAKERS OF DISTINCTIVE 
: Name 


FueRewNitigtsuseeR Address 
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Each model a leader in its price = 
Lettergraph Model E cuvemsel et 













Has all th proved features of the highly popular Models C and D Lettergraph pilus automatic and ROLLER g 
inking. Inking is automatic and continuous, assuring the same clear impressions from start to finish 569 y 
of any To re-ink simply pour half-pound can of ink into closed cylinder. Automatic rollet 

release keeps the impression roller out of printing position until paper is fed thus keeping im- Plus Federal 

pression clean at all times. Even lighter weight paper is stripped cleanly by positive paper Price includes Supplies 

strip pe e Model E is an economical and efficient heavy duty duplicator. Shipping Weight 


Lettergraph Model D RELEASE ond. 
PAPER 


feeds all sizes up to legal . . . over 100 clear, sharp copies per minute. Model D 





“3 en ind duplicator at a modest price. lt is equipped with fool-proof roller release 4 50 iq 

mechanism, positive paper strippers which facilitate running on lighter weight papers, and many 

other importent features. Inking is easy and quick... applied by brush to inside of perforated Plus Federel Gnslee Tes 

cylinder reall er ba 
ipping eight 31 

Lettergraph Model C 


With many essential features of more expensive duplicators the Model C is a dependable and 
low pr nechine. Economy and ease of operation make it s wonderful buy for offices, schools, 
church ibs, etc. Its sturdy construction and HEYER quality is full assurance of years of 
satisfact service. 


Write for catalog detailing these 3 duplicetors and full line of supplies. 


THE HEYER CORPORATION 


1852 SOUTH KOSTNER AVE. CHICAGO 23 





Follow 


the 
Leader... (cutee ese 


(your customers do) 


... there’s money in it for you 
when they ask for 


Underwood Portables.. 


Made by “The Typewriter Leader of the World” 





\ 
) 
\ 
) 
} 
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This year Underwood Portables are more \ 
popular than ever! : 
Full page advertising in a group of national 
magazines, in addition to school and college ) 
publications, continues to tell and sell the DUAL TOUCH TUNING. This Unde: sin, Dibisit:ie-tn wecneens eesti 
Underwood Portable story to millions of ‘ af Doait hand 
prospects everywhere. — 
And, what a selling story it is! 
Two great Portables! The Universal 
priced right for promotion; the Champion : , 
ay . ionges ero? 
. for “step-up” sales that bring extra : 
profits. ) FINGER-FORM KEYS tif tection which means 
Look over the outstanding Underwood ( ; free service from Underv 
Portable selling features shown at right. : aes. 
; STANDARD RIBBON. | 
Appearance helps you sell Underwood : satel D 
Portables, too. They’re smart, streamlined ' as : bles use the same s 
The Champion is finished in soft, Under- ' famous Underwood 
wood Gray ... trimmed in gleaming chro- : RIGHT AND LEFT MARGIN RELEASE No confusion. For 
mium,. Each equipped with a neat, conven locat t above the 
ient carrying case. 
» j e are : s » Por e , ables a perat ; 
Here indeed are handsome Portable ma PRECISION CONSTRUCTION. Olmer 
chines you'll be proud to promote . . . ma : eithe Ir é t mat y the Und iP 
chines that bring you handsome profits, too ’ rigina ERS . 
° [s precision bu 
VARIABLE LINE SPACER Pu ll out the top pertormance 
eft-hand knob for var le line spa pride of master 


DEMONSTRATE THESE FEATURES OF PORTABLE LEADERSHIP 


ri ag CENTRALIZING LOCK 
Carriage cks securely prevent 


jarring Vos carrying. A special pr 


ear... greater e¢ 


Underwood Corporation 
Portable Typewriter Division 
One Park Avenue » New York 16, N. Y 


t pays to promote Underwood 


Di seilintnncertatninananidiaat a ities itl ait ia 


ttt te ee ee ed oe ae ed el ae el a a a 
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